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Executive Summary and Index of ACLI Comments

Introduction and Key Principles (pp. 5-7)

e |tis essential that revisions be made to the Proposal to:

(0]

Ensure that providers, plan sponsors, plan fiduciaries, and IRA owners retain the freedom
to define the nature and scope of their relationship.

Preserve and expand the investment education principles of Interpretive Bulletin 96-1
which have served participants well for nearly 20 years.

Preserve reasonable and customary commission-based practices with an exemption that
offers compliance certainty and avoids increased costs.

Be protective of the interests of savers and retirees through a workable rule that not only
addresses conflicts of interests, but supports and encourages key educational activities
when interests align.

Encourage access to a savings plan at work and provide the opportunity to learn about
and access annuities, the sole means available in the market place by which retirees can
secure income for life.

Ensure access to important workplace benefits such as life, disability income, long-term
care, and other non-medical insurance products.

Enable insurers and their distribution partners to engage small business owners to
encourage them to establish savings plans for employees.

Encourage access to annuities for workers and retirees so that they may save and secure
additional guaranteed lifetime income beyond Social Security.

Base the cost-benefit analysis on a carefully examination of the impact of the rule on the
availability of annuities and workplace benefit insurance products.

Specific Comments on the Fiduciary Proposal

l. The Proposal’s definition of “advice” is unnecessarily broad and should be narrowed and/or
clarified (pp. 7 - 11)

A.

The Department should clarify that advice “individualized to the advice recipient” is not
simply personalized, but is advice that implicates relationships of trust and expectations
of impartiality, as described in the Proposal (pp. 7 - 8)

“Directed to” is not synonymous with “individualized” advice and should be eliminated
from the definition (p. 8)

The regulatory definition should clearly link fiduciary advice with a contemporaneous
transaction (pp. 9)

Clarify agreements, arrangements, and understandings are to be mutual (p. 9)
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E. The regulatory definition must more closely align itself with the statute and past practice
in focusing on activities which are “investment” in nature (p. 9 - 10)

F. The regulatory definition should be revised to exclude welfare benefit plans (p. 10)

G. Suggested edits to the Proposed §2510.3-21 definition of “Fiduciary” and addition of two
new terms to clarify application of the rule (pp. 10 - 11)

The proposed exceptions or “carve-outs” are unnecessarily narrow, inconsistent with policies
to expand retirement coverage and savings, and generally disruptive to the marketplace,
without any discernible economic or other net benefit to consumers (pp. 11 - 18)

A. The counter-party carve-out should be expanded to cover all plans and IRA accounts (pp.
12 -14)

B. The platform carve-out should clarify thatan annuity contract is a “platform or similar
mechanism” and should be extended to IRAs (pp. 14 - 15)

C. The Proposal should include an exception for financial professional responses to
proposal requests (pp. 15 - 16)

D. The education carve-out should be amended (pp. 16 - 18)
1. The availability of distribution guidance should be expanded
2. Education regarding features inherent in previously-purchased products should
be included in the carve-out
3. Education as to which investment options fit into various asset classes should be
permitted
4. “Anti-cashout” interventions should be included in the carve-out

PTE 84-24 must be revised to ensure sufficient exemptive relief for annuities and other
insurance contracts (pp. 18 - 22)

The Best Interest Contract Exemption (BICE) must be revised and re-proposed since, absent
substantial changes, it has no utility for the insured retirement industry (pp. 22 - 39)

A. The impartial conduct standards that form the foundation of the BICE are unacceptably
ambiguous (pp. 26 - 31)

1. The BICE is not clear as to which forms of variable compensation are permissible

2. The prohibition on differential compensation should be eliminated

3. The Proposal should utilize one definition of reasonable "and customary"

4. The structure of the BICE makes compliance uncertain and therefore,
unworkable

5. The definition of Financial Institution and the imposition of fiduciary status
through the BICE, not the definition of fiduciary, are unacceptable

B. Even if the compliance ambiguities were clarified, the technical requirements under the
BICE render the exemption unworkable in the absence of significant changes (pp. 31 -
39)

1. The Best Interest contract standard as drafted is unduly restrictive and
impractical

2. The BICE pre-recommendation contract requirement is incompatible with
customary business practices in the financial services industry, and is simply
impracticable



3. BICE contracts should be subject to negative consent and should not require the
adviser to be a party

4. The narrow scope of the exemption will eliminate an adviser's ability to provide
advice to certain small plans and plan participants eligible for a distribution

5. The BICE has implications under Investment Advisers Act for agents and brokers
that enter BICE agreements acknowledging fiduciary status

6. The exception's requirements for advisers that offer a limited range of investment
options or proprietary products render it unfeasible

7. The required BICE disclosures should be harmonized with other disclosures

8. Forego a "low cost" prohibited transaction exemption

9. The BICE language, at various points, should be amended to target actual, rather
than perceived, conflicts

V. The proposed transition rule should be revised and expanded (pp. 39 - 40)
VI. Eight month delayed applicability date is unreasonable (p. 40)
VII. The cost-benefit analysis in the proposal is deficient (pp. 40 - 56)

A. Executive, statutory and judicial precedent (pp. 40 - 42)

B. Measuring the regulatory impact analysis against executive, statutory and judicial
precedent (pp. 42 - 49)
1. The statement of potential benefits is flawed
2. The Proposal inflicts an “advice gap” on individuals who can no longer obtain
financial advice
3. Insufficient analysis of direct costs
4. The cost-benefit analysis does not consider annuities

C. The Proposal unacceptably excludes the protections of the current regulatory framework
from its quantification of need (pp. 49 - 50)

D. The status of non-cash compensation regulation (pp. 51 - 52)
E. Commissions compared to fee-only investment advice (pp. 52 - 53)
F. Correcting observations of fact and law (pp. 53 - 55)

G. Concluding observations about the Proposal’s fulfilment of executive, statutory and
judicial standards governing cost-benefit analyses in rulemaking (pp. 55 - 56)

Appendix



Introduction and Key Principles

ACLI has long supported responsible regulation that brings confidence to the marketplace. We
believe such regulation is a win-win, a win for consumers and a win for ACLI member companies, who
take pride in offering savings and investment services and retirement income solutions to millions of
Americans. However laudable the goal of this particular rulemaking, care must be taken to ensure that
unintended consequences do not serve to deprive or limit access to the products and services
Americans need for meaningful savings and a secure retirement. Caution is particularly appropriate
when considering rules that will significantly limit access to investment information, assistance,
education and guidance, as well as to important income protection products. While the Department
estimates - for purposes of the Proposal - investor losses due to conflicts at $21 billion per year
(somewhat higher than the Council of Economic Advisor’'s estimate of $17 billion per year), investor
losses associated with an absence of professional assistance, according to the Department’s own
figures, were estimated to be $114 billion in 2010 alone,2 almost seven times greater per year. Without
significant changes to the Department’s Proposal, ACLI is concerned thatthere will be a dramatic
decrease in:

e access to guaranteed lifetime income solutions;
e the number of small business retirement plans;

e access to important workplace benefits such as life, disability income, long-term care, and other
non-medical insurance products; and

e investment and distribution education and guidance.

These results will come at a cost to plan sponsors, participants, beneficiaries and IRA owners far in excess of

the Department’s estimates. In summary, unintended consequences should - and do - matter.

ACLI supports rulemaking that is consistent with the Department’s statutory authority,
accommodates the Department’s interest in minimizing the impact of conflicts of interest on plans,
participants and IRA owners, and avoids significant disruptions in access to saving and retirement
products and services. Ata minimum, a rule defining “fiduciary” status for purposes of investment
advice should:

e Ensure thatservice providers, financial professionals, plan sponsors, plan fiduciaries, plan
participants and IRA owners retain the freedom to define the nature and scope of their
relationships, including the freedom to sell, purchase, negotiate and contract without a
regulatory presumption of a fiduciary relationship and without codifying assumptions regarding
the assumed competence - or lack thereof - of any group of plan fiduciaries or the general
public.

e Preserve reasonable and customary commission-based practices with an exemption that offers
compliance certainty and avoids increased costs.

e Narrowly focus on persons who provide advice regarding investments.

276 Fed Reg 66151 (October 25, 2011). While the Department estimated reductions in that figure resulting from advice
provided pursuant to the statutory exemption under ERISA section 408(g) and Internal Revenue Code section 4975(f)(8), the
fact is that the exemption is not relied upon heavily, therefore any likely reductions in investor losses attributable to their own
errors would be marginal.



e Preserve and expand the current rules regarding investment education in the Department’s
Interpretive Bulletin 96-1, the benefits of which were recognized by the Department in 2010 and
have served participants well for nearly 20 years.

To protect the interests of savers and retirees, there must be a workable rule that not only
addresses conflicts of interests, but supports and encourages activities when interests align. For
example, the insurance industry and its distribution partners encourage greater savings, which can help
Americans secure life-long income. Both industry and the saver benefit when that goal is achieved. This
alignment of interest must be fostered, not encumbered. Likewise, retirees need a variety of guaranteed
lifetime income solutions from which to choose the level of security they desire and for which they are
willing to pay. Rules and exemptions should not frustrate, through expressed limitations or ambiguity and
uncertainty, this alighment of interests. To do otherwise would harm, not help, the interests of savers
and retirees.

With so many Americans reaching retirement age each day and given the decline of traditional
employer-sponsored pension plans, now more than ever, seniors need the income protection available in
annuities and other guaranteed lifetime income products offered by America’s life insurance industry.
Many people first learn of the benefits of annuities from a life insurance agent or broker. Continued
access to information and education regarding annuities is consistent with the Administration’s efforts to
facilitate access to lifetime income. However, if the Department’s fiduciary proposal moves forward
without substantial changes, Americans’ understanding of and access to guaranteed lifetime income in
retirement will be effectively limited, and longstanding and customary practices involving retirement plan
and IRA guidance will be prohibited.

Annuities are the sole means available in the market place today by which retirees can secure
income for life. With fewer and fewer workers eligible for workplace pensions, there is a greater need to
save for retirement in 401(k) and other defined contribution plans as well as IRAs. Annuities serve as a
means to convert these savings into a personal pension to supplement Social Security. To ensure that
Americans have a secure retirement, it is of utmost importance that they have access to a savings plan
at work and the opportunity to learn about and access annuities. Without substantive changes, ACLI is
seriously concerned that, under the proposal, insurers and their distribution partners will no longer be
able to engage small business owners to encourage them to establish savings plans for employees.
Without access, workers are less likely to save and secure additional guaranteed lifetime income beyond
Social Security.

Annuities are not well known by the general public. Academics write of the “annuity puzzle,” i.e.,
why so few retirees annuitize defined contribution benefits when annuities provide much needed income
protections. Research shows that people have difficulty placing a value on annuities.3 They
underestimate the value of the annuity when considering a purchase. This adds to the challenge faced
by insurers, agents and brokers. They must introduce savers and retirees to annuities, help them to
understand the value proposition, and educate them on the variety of annuities available with features
that can address concerns regarding liquidity, inflation, premature death, etc. Given the need for a high
level of education about annuities and the buy and hold nature of guaranteed lifetime income products,
it is important thatthe Department recognize thatthese elements led to the customary compensation
practices in place which differ from those that govern the sale of other types of investments or
investment advisory and management services. ACLI members are gravely concerned thatthe Proposal,
as currently drafted, will drive distributors to level compensation structures that will no longer
appropriately compensate agents for the sale of annuities which in turn will result in less access by the
public to these important retirement security products.

3 “Cognitive Constraints on Valuing Annuities” by Brown, Kapteyn, Luttmer, Mitchell - Pension Research Council October 2014.
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When writing rules, agencies are required to “strike the right balance” and develop more
affordable, less intrusive rules to achieve the same ends, giving careful consideration to benefits and
costs. While the Proposal mentions annuities 172 times, acknowledges that “31 percent of IRAs include
investments in annuities,” and notes that “insurance companies [will] be significantly affected by the
proposal,” the cost-benefit analysis fails to examine the impact of the Proposal on insurers, the annuity
market, or on the availability of lifetime income.

Finally, it is well recognized that workplace saving programs play a critical role in retirement
preparedness. Asleading providers in the small plan formation marketplace, life insurers are
particularly concerned that this Proposal would impede the important policy goal of expanding small plan
coverage. The Proposal negatively impacts small plan formation by restricting sales activities that
encourage small business owners (those with less than 100 employees) to start, maintain, or improve
their employee benefit plans. The DOL has limited the “sales exception” to certain large plans, while
impeding the sale of products and services to small businesses. Only 50 percent of workers employed in
small businesses have access to a workplace retirement plan. There needs to be greater incentives for
these small businesses to start and maintain retirement plans—not new barriers.

The Fiduciary Proposal

We share the Department’s interest in seeing that plan sponsors, plan participants and IRA
owners receive advice that is in their best interest. Atthe same time, we are concerned that, in its
pursuit of this objective, the Department has crafted a proposal that creates risks and uncertainties for
insurers, their agents, and brokers that may result in less, not more, investment and annuity information.
Our comments are consistent with the Department’s objective of protecting retirement investors while
avoiding unnecessary disruption and negative impacts to plans, participants and individuals.

Plans, plan participants and beneficiaries, IRA owners and small business owners need a
financial services market place that engages them and assists them in saving and investing and in
addressing critical needs for income in retirement. An unnecessarily narrow focus on conflicts of interest
oversimplifies the massive undertaking this nation faces in getting workers to save and retirees to
secure guaranteed lifetime income. Insurers, agents, brokers, and savers/investors need to have
confidence thata fiduciary standard will not disallow the reasonable and customary payment of sales
commissions and other traditional forms of distribution-related compensation nor expose them to
unnecessary litigation. This is required to ensure that American retirees maintain free and unfettered
access to educated and committed financial intermediaries. Parties engaged in transactions with ERISA
plans and IRAs need clear, unambiguous rules by which to determine their duties and obligations in
order for them to effectively and confidently serve the marketplace and to ensure that plans, plan
participants, and IRA owners continue to have access to a broad range of insurance products and
services, investment advice and educational services. We offer these comments to assist in the
development of such rules. However, given the voluminous and complex nature of the Proposal, we
intend to continue our review and may submit additional or supplemental comments to the Department.

I.  ACLImembers are concerned that the definition of “advice” is unnecessarily broad and
provides the following recommendations for the Department’s consideration.

A. The Department must clarify that advice “individualized to the advice recipient” is not
simply personalized, but is advice that implicates relationships of trust and expectations
of impartiality, as described in the Proposal.

The current regulatory definition provides that, in order to be considered a fiduciary by nature of
providing investment advice, a person must “ render individualized investment advice to the plan based
on the particular needs of the plan regarding such matters as, among other things, investment policies



or strategy, overall portfolio composition, or diversification of plan assets.”4 The degree of clarity in the
existing definition has allowed the investment advice community to draw clear distinctions between
advice that may be personalized, but not “individualized to” an advice recipient for purposes of ERISA.
This would include general investment communications delivered via targeted sales calls, individually
addressed marketing materials, or brochures selected and distributed in an effort to match
informational content with a particular investor’s potential needs. Simply adding a salutation to the
beginning of a letter should not be deemed to be “individualized” although it might be considered
“personalized.” Instead, “individualized to the advice recipient” should be read to include
recommendations that take into account a particular individual’s unique circumstances. It would be
helpful if the Department clarified this interpretation in the preamble of the regulation.

In order to clarify the Department’s intent, we recommend adopting language outlined in the
preamble to describe the relationships that the Department seeks to cover - specifically, those
relationships that create an expectation of trust between the financial professional and the investor.
Section I(G) includes suggested changes to the text of the Proposal to address this point.

B. “Directed to” is not synonymous with “individualized” advice and should be eliminated
from the definition.

We believe the “directed to” concept adds complexity and ambiguity to investment advice
determinations that will only serve to significantly limit one-on-one communications between providers
and potential or existing customers. The Department itself cited studies that show historically in-person
engagements may produce benefits that are not afforded by similar on-line services.5 The ACLI sees no
benefit to plan sponsors, plan participants or IRA owners of discouraging one-on-one or other personal
contacts given their obvious value toward understanding products, services, and choices.

The investment advice industry has long functioned under the premise that “investment advice”
that creates a trusted relationship between the financial professional and an investor must be
customized and deemed suitable for and based on the needs of the specific investor. The Department’s
decision to capture communications thatare merely “directed to” the recipient upends traditional
passive marketing activity that is often the primary way by which investors become aware of their
product and service options. In effect, the inclusion of “directed to” serves to create a presumption of
investment advice/fiduciary status, in circumstances when neither was intended, expected or agreed
upon. Further, the lack of clarity within the rule will have a chilling effect on all types of marketing
activity, because the line between traditional marketing and fiduciary investment advice cannot be
determined in advance with any degree of certainty.

Directed communications, by definition, are not “individualized” communications, and should not
be treated as individualized for purposes of determining ERISA fiduciary status. For instance, directed
mailings, general advertising focused in specialty markets, group communications thatare focused on
the needs of investors of a particular age, marital status, or demographic region, and general investment
seminars open to members of a particular organization or community are all advice communications that
may be “directed to” a recipient, but should not be treated as an attemptto offer fiduciary investment
advice.

Accordingly, the definition should be limited to fiduciary advice that is truly “individualized” and
understood to be “individualized” by the parties. Again, the “directed to” language should be eliminated.
Section 1(G) includes suggested changes to the text of the Proposal to address this point.

4 42 CFR 2510.3-21(c)(1)(i)(B)
5 76 Fed Reg 66155 (October 25, 2011)



C. The regulatory definition must clearly link fiduciary advice with a contemporaneous
transaction.

With the Department’s decision to significantly broaden the definition of “fiduciary”, including the
elimination of certain tests that served to place parameters around the advice being rendered, such as
the “regular basis” requirement, ACLI members are concerned that advice, when provided, may be
construed by a plan sponsor, participant or IRA owner as on-going in nature, rather than constrained by
context, events and/or time. Typically, a recommendation to engage in or refrain from taking a particular
course of action is based on a variety of factors then prevailing. A financial professional should not be
liable for transactions that occur after a change in the relevant factors (e.g., market conditions, interest
rates). In this regard, we recommend thatthe Department make clear that, as part of an agreement or
understanding, the parties are free to define the period to which the advice applies. We also
recommend that, in the absence of any such agreement or understanding, there is presumption that the
advice will be acted upon within a time frame thatis reasonably contemporaneous in light of the type of
recommendation given with the rendering of the advice, in the absence of facts to the contrary.

D. Clarify agreements, arrangements and understandings are to be mutual.

A written or verbal agreement is, by its nature, mutual. So too is a written or verbal arrangement.
However, an understanding may not necessarily be mutual. We suggest that “written or verbal” also affix
to “arrangement” and that “mutual” be a condition of any understanding. Section [(G) includes
suggested changes to the text of the Proposal to address this point.

E. The regulatory definition must more closely align itself with the statute and past practice
in focusing on activities which are “investment” in nature.

ERISA section 3(21)(a)(ii) states that a person is an investment advice fiduciary only to the extent
that he provides ‘‘investment advice for a fee or other compensation, direct or indirect, with respect to
any moneys or other property of such plan...’”’. The functional nature of this statutory definition limits
the Department’s regulatory interpretation to certain activities that relate to the investment or
management of assets. While the term “investment” has a number of meanings, to stay within the
authority granted by Congress, the rule should be limited to advice regarding the investment of plan
assets.

The term “investment” should not include a contract issued by an insurance company for the
provision of benefits under a welfare benefit plan such as a life, disability income, or long term care
contract. Investment activities generally involve an expectation of achieving a profit. Thus, while these
insurance contracts may be an investment as thatterm is used to describe a good use of resources, they
are not investments as that term is used in the phrase “investment advice” under ERISA.

In addition, a recommendation regarding a person who may be willing to serve and might be
hired as an investment advice fiduciary is not a recommendation regarding the investment of plan
assets. Whether or not such person is to be “entrusted with investment authority” is a determination to
be made by another party. The Department should not discourage parties-in-interest from helping plan
fiduciaries identify other possible service providers.

Also, absent specific advice regarding investments, a recommendation regarding the distribution
of benefits is not investment advice. For example, a recommendation from a party-in-interest regarding
the availability of a hardship withdrawal to a homeowner in need of funds to make repairs to her home
after a major storm should not be construed as investment advice. While distributions do require
investment activity, when investments are disposed to fund the proceeds of a withdrawal either in
accordance with the terms of the plan or at the direction of the investor without a recommendation to do
S0, no “investment advice” has occurred.



There is no indication that Congress intended or directed thatthe Department extend its
regulatory interpretation beyond advice regarding an investor’s portfolio or investment products.
However, the Department’s current revision of the definition of investment advice appears to do just
that, potentially capturing discussions relating to the purchase of products and activity never intended to
be captured by this rule. This expansion of the statute not only is inconsistent with the Department’s
interpretation of “investment advice” for any other purpose under ERISA, it is also a considerable
expansion of the statutory language.

Finally, while we understand that a person may, through or together with an affiliate of such
person, “indirectly” represent or acknowledge that it is acting as a fiduciary, we cannot understand how
one would indirectly render investment advice. The Department does not explain the application of the
phrase “through or together with an affiliate.” Fiduciary status should not apply to persons thatare not
directly involved with the provision of advice. There is no reason why the status quo should change.
ERISA §(3(21)) does not contemplate “indirect” investment advice.

Section I(G) includes suggested changes to the text of the Proposal to address these points.
F. The regulatory definition should be revised to exclude welfare benefit plans.

Furthermore, ACLI recommends that the Department exclude welfare benefit plans from
this rule, preserving both the current rule and prohibited transaction exemptions pending further
analysis. Regarding welfare benefit plans, we note the lack of any analysis or explanation in the
preamble to the Proposal regarding the application of law or the Proposal to these plans, an absence of
any analysis of the impact of the Proposal on these plans in the Regulatory Impact Analysis, nor an
attempt to conform the proposed new and amended prohibited transaction exemptions to provide clear
exemptive relief to transactions involving these plans. Should the Department decide to act on
rulemaking regarding these plans, we ask that the Department: (1) clearly identify the statutory authority
to capture recommendations regarding the purchase of a contract to provide welfare benefits under the
definition of “fiduciary investment advice” and seek public comment on its position; (2) afford the public
an opportunity to comment on its regulatory impact analysis regarding the impact of such rulemaking to
welfare benefit plans; and (3) propose prohibited transaction exemptions or appropriate amendments
that conform to transactions involving welfare benefit plans. Section 1(G) includes suggested changes to
the text of the Proposal to address this recommendation.

G. Taken together, our suggestions in Section | would revise the base definition and add two
new terms to clarify the application of the rule as follows:

§ 2510.3-21 Definition of “Fiduciary.”

(a) Investment advice. For purposes of section 3(21)(A)(ii) of the Employee
Retirement Income Security Act of 1974 (Act) and section 4975(e)(3)(B) of the Internal
Revenue Code (Code), except as provided in paragraph (b) and (g) of this section, a
person renders investment advice with respect to moneys or other property of a plan or
IRA described in paragraph (f)(2) of this section if—

(1) Such person provides, directly to an investor a-planplanfiduciarsplan
participanter-beneficiartRA—orHHRA-ewner the following types of investment advice,

whether one time or ongoing, in exchange for a fee or other compensation, whether
direct or indirect:

(i) Arecommendation as to the advisability of acquiring, holding, disposing or
exchanging investmentsseeutities—er-otherproperty, including a recommendation to take
a distribution of benefits er that includes a recommendation as to the investment of
assetsseetrities—or-other-property to be rolled over or otherwise distributed from the plan
or IRA;
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(ii) A recommendation as to the discretionary management of investments by a
party other than the party making the recommendation seeutities—er-otherproperty,
including recommendations as to the management of moneysseet+ities—or other
property to be rolled over or otherwise distributed from the plan or IRA;

(iii) An appraisal, fairness opinion, or similar statement whether verbal or written
concerning the value of investmentseeutities—er-otherproperty if provided in connection
with a specific transaction or transactions involving the acquisition, disposition, or
exchange, of such investmentseeurities—erotherproperty-by the plan or IRA;

threugh-{i); and

(2) Such person—eitherdireetl-or-ndirectHy{e-gthrough-ortogetherwith-any

iliate),—

(i) Represents or acknowledges, either directly or indirectly (e.g., through or
together with any affiliate), thatit is acting as a fiduciary within the meaning of the Act
with respect to the investment advice described in paragraph (a)(1) of this section; or

(i) Renders the investment advice pursuant to a written or verbal agreement;_or
arrangement, or mutual understanding that the advice is individualized erthatsuch

fa a¥a dire an a a & O on a Fa aYa Nl T2l 2 a¥a'

plan-orRA. to meet the specific investment goals of the investor, and is provided at the

request of the investor pursuant to the agreement, arrangement, or understanding.

(f) Defintions. For purposes of this section -

(2)(i) “Plan” means any employee—benefit plan described in section 3(32) of the
Act ....

(9) “Investor” means a plan, plan fiduciary (with discretionary authority over plan
assets), plan participant or beneficiary, IRA, or IRA owner.

(10) “Investments” means securities, insurance and annuity contracts, property
or other financial instruments held by a plan or IRA. The term “investments” does not

include any contract issued by an insurance company for the provision of benefits under
a plan described in section 3(1) of the Act.

(8) Welfare benefit plans. For purposes of section 3(21)(A)(ii) of the Act, with

respect to a plan described in section 3(1) of the Act, the definition of “fiduciary” set
forth in §2510.3-21 as filed with the Federal Register on October 28, 1975 shall apply.

II. ACLImembers are concerned thatthe proposed exceptions or “carve-outs” are
unnecessarily narrow, inconsistent with policies to expand retirement coverage and
savings, and generally disruptive to the marketplace, without any discernible economic
or other net benefitto consumers.

According to the Proposal, the revised definition of investment advice fiduciary is subject to
certain specific exceptions (referred to in the Department’s Proposal as ‘carve-outs’) for communications
that are “best understood as non-fiduciary in nature” and that “parties would not ordinarily view as
communications characterized by a relationship of trust or impartiality”.6 However, the proposed
exceptions exclude critical details regarding investment activities that are not considered fiduciary in
nature, or advance inaccurate assumptions regarding plan and investor activity that erode the efficacy of
the exception. Furthermore, in order to preserve access to traditional assistance for retirement investors
with smaller accounts, several specific exceptions must be included in the final rule.

621929
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A. The counter-party carve-out should be expanded to cover all plans and IRA accounts.

According to the preamble, the purpose of the seller’s exception is to “avoid imposing ERISA
fiduciary obligations on sales pitches thatare part of an arm’s length transactions where neither side
assumes the counterparty to the plan is acting as an impartial trusted adviser, but the seller is making
representations about the value and benefits of proposed deals.”” The Department’s stated purpose
recognizes that sales activities naturally include recommendations to purchase and invest in products
and services offered by the seller, and that financial institutions such as life insurers and their sales
representatives should not be categorized as fiduciaries under ERISA or Code section 4975(e)(3)(B)
when they are engaged in selling activities and are clear thatthey are acting in a sales capacity.

Unfortunately, we do not believe the Department’s recognition of the distinction between sales
and advice in the preamble or in the Department’s prior proposal is adequately reflected in the limited
scope of the sellers/counterparty carve-out in the operative language. Infact, rather than recognizing
that marketing and sales activities do not constitute advice, the Department appears to start from the
premise that those activities traditionally thought of as sales and marketing are tantamount to rendering
investment advice---- unless such activities meet certain conditions, without regard, to any understanding
or agreement on the part of the parties that such activities are in fact sales or marketing. And, to further
confuse things, the Department, with no pertinent economic or other analytical support, opts to treat all
selling and marketing activities as fiduciary investment advice when that activity is directed to small
plans and IRA accounts; again, without regard to any understanding or agreement of the parties to the
contrary.

We are concerned thatthe Department’s efforts go far beyond the statute in its interference into
practices that are clearly recognized as the sales and marketing of products and services. We also are
concerned with the apparent arbitrariness of the Department’s framework, as well the supposition that
size is a substitute for understanding one’s responsibilities under ERISA, even if one is otherwise held
accountable for understanding and compliance with the - reporting, disclosure, fiduciary, and prohibited
transaction - rules.8 In essence, the Proposal creates a new second-class plan fiduciary for small plans
and calls into question whether the Department would support a lower standard of care for small plan
fiduciaries generally given this assumption thatthese employers lack sophistication. Similarly, we are
concerned with the Department’s assumption, again with little, if any, support, that IRA owners generally
are not sufficiently sophisticated to distinguish advice from sales and marketing. A simplified disclosure
describing the sales function would be a much better option than forcing financial professionals to
abandon the small balance investor. The approach pursued by the Department in the Proposal
effectively eliminates for all plan sponsors, participants, IRA owners, the ability to acknowledge and
define the parameters of their engagements with third parties. We believe this, and other aspects, of the
Proposal go far beyond what Congress intended and far beyond what can be construed as a reasonable
reading of the statute.

Most importantly, we are concerned thatthe Proposal will unnecessarily complicate interactions
with all plans, as well as increase operational and compliance costs for providers and their customers.
Further, the inability to conduct traditional sales and marketing efforts to small plans will significantly
impede, if not preclude, efforts to close the retirement coverage gap, which is particularly acute among
small employers. Asthe Department is aware, millions of working Americans do not currently have
retirement savings opportunities through their workplace. The Department’s Proposal will significantly
increase costs and risks attendantto reaching out to the small employer community and, in our opinion,
further exacerbate private-sector efforts to bring retirement savings opportunities to all working

780 FR 21941.

8 Under the proposal, the exception may apply to sales activities relating to an employer’s 120 participant 401(k)
plan, but not the employer’s 65 participant defined benefit plan or 70 participant frozen welfare benefit
arrangement. The exception may apply to sales activities relatingto a $100 million dollar defined benefit plan
trust, but not to sales of insurance contracts to a large unfunded welfare benefit plan.
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Americans. For many of the same reasons, the Department’s limits on sales and marketing to new and
existing IRA owners will, in our view, increase the risk of leakage, thereby reducing retirement savings.
An inability to reach out to potential and existing IRA owners in an efficient and cost effective way will
leave far too many individuals and retirees on their own to gather information and materials about their
options, while being subject to potentially competing demands from family and others to use
accumulated savings for non-retirement purposes. Marketing and sales activities serve to educate
consumers about their choices and ensure competitive pricing of products and services.

We recommend that the sellers/counterparty exception be modified to:

e Include sales to any investor. The definition should provide that, without regard to plan size or
whether the engagement involves a plan participant or IRA owner, in the absence of a mutual
understanding or agreement that products or services are being offered or marketed in a
fiduciary capacity, such offerings or products shall be treated as sales/marketing not covered by
the “advice” definition. Plan fiduciaries are, by law - and without regard to the size of their plan
or the amount of assets within the plan -, required to act prudently and in the interest of the
plan’s participants and beneficiaries. We believe that such standard imposes an obligation -
and not a particularly difficult one - to ascertain the nature of the relationships in which they
engage, including distinguishing a sales activity from a fiduciary activity (with respect to which
they may have co-fiduciary liability). In the case of a plan participant considering a rollover or IRA
owners generally, they too are expected to be cognizant of the rules and tax considerations
governing IRAs and, in many cases, have reviewed the IRA marketplace in conjunction with
selection an IRA with investments and fees that meet their criteria. Unlike plan participants, IRA
owners have the flexibility - and therefore an inherent protection - to transfer their assets to a
competing IRA if and when they become dissatisfied with investments and/or services. The
knowledge and understanding of IRA owners should not be discounted by the Department in the
absence of an empirical assessment of IRA owners’ capabilities and the impacts on the
Departments regulations on those owners.

e Remove the requirement to obtain a written representation when acting in a sales capacity. The
definition should be revised to eliminate any requirement for a seller/counterparty to obtain
written representations regarding the capacity in which a plan fiduciary is acting (or regarding
plan size, assets - see above) or the plan fiduciary’s understanding that the seller/counterparty
is not acting in a fiduciary capacity. Such representations are not, and should not be, part of pre-
sales or sales discussions. Starting any relationship with an explanation that the seller is not
permitted to discuss product or service offerings until written representations are obtained, that
the individual is in a position to act and that she is sufficiently sophisticated to understand that
the seller is a seller, not a fiduciary - may be received as unwelcomed and condescending.
Despite the Department’s perception, albeit unfounded, that no one is really capable of
distinguishing sales from fiduciary activities, we believe such confusion has not been an issue of
any measurable degree and that this requirement should be eliminated.

e Remove the burden of proof from the seller. The definition should be revised to eliminate
putting a seller/counterparty in the position of having to establish/prove that any given fiduciary
has sufficient expertise to evaluate the transaction and determine the prudence of the
transaction with respect tothe plan. We believe if a plan fiduciary is acting as such in
connection with a sales or marketing engagement, it is reasonable for any seller/counterparty to
assume thatthe fiduciary understands their duties under ERISA (or the in case of an IRA account
owners, their right to act on information they determine to be in their best interest). Moreover,
the Department does not provide guidance on how one could possibly discharge such an
obligation with any degree of certainty. If the Department is intent on a test, we strongly suggest
thatthe requirement be reframed to establish a presumption of competence on the part of a
plan fiduciary, in the absence of clear evidence indicating otherwise. In this regard, we note that

13



even ERISA fiduciaries - directed trustees - are not required to second guess the competence of
a named fiduciary absent extraordinary circumstances.® Certainly a seller/counterparty should
not be held to a higher standard that a directed trustee.

e Remove any doubt that common pre-sale activities could be considered fiduciary advice. The
definition should clarify that pre-sales activities, such as responses to RFP’s and similar
solicitations in which a seller/counter is not initiating an action, but rather is providing
information regarding products and services in the context of a request, the parameters of which
are defined by a plan fiduciary or IRA owner constitute activities covered by the
sale/counterparty exception.

In the alternative, the current seller’s carve-out should be eliminated in favor of a carve-out that
requires the seller to fairly inform the investor that: (A) such person is not undertaking to provide
impartial financial advice (i.e., not acting as a fiduciary for purposes of ERISA); and (B) such person has a
financial interest in the matter. This approach achieves the Department’s stated goals without codifying
assumptions regarding the assumed competence - or lack thereof - of any group of plan fiduciaries or
the general public.

ACLI recommends the following revision to the text of the Proposal.

“§ 2510.3-21(b)(1)(i) Counterparties to the investor - In such person's capacity as a
counterparty (or representative of a counterparty) to an investor, the person provides
advice to an investor who is independent of such person and who exercises authority or
control with respect to the management or disposition of investments held by a plan or
IRA, with respect to an arm's length transaction, if, prior to providing any
recommendation with respect to the transaction, such person has not acknowledged in
writing that it is acting as a fiduciary (within the meaning of this subsection) with respect
to the transaction and the person does not receive a specific separate advisory fee for
such recommendation; such person fairly informs the investor that: (A) such person is
not undertaking to provide impartial financial advice; and (B) such person has a financial
interest in the matter.”

B. The platform carve-out should clarify that an annuity contract is a “platform or similar
mechanism” and should be extended to apply to IRAs.

As with other carve-outs proposed by the Department, the platform carve-out is “designed to
draw an appropriate line between fiduciary and non-fiduciary communications, consistent with the text
and purpose of the statutory provisions.” The platform carve-out appears to be intended to allow
platform providers who provide access to investments through a retirement plan platform and help plan
fiduciaries select or monitor investment alternatives perform those services without triggering fiduciary
status.

The platform provider exception is made available to individuals who market and make available
“securities or other property through a platform or similar mechanism”. However, the carve-out stops
short of defining “other property” or a “similar mechanism” that might be an appropriate vehicle for the
carve-out. While our members presume that annuity contracts are a “platform or similar mechanism” for
purposes of the carve-out, for the avoidance of doubt, the Department should make this clear. Failure to
clarify this point would place insurance companies, the sole manufacturers of variable annuity products,
at a serious competitive disadvantage with regard to other financial institutions in the retirement plan
market.

9 Field Assistance Bulletin 2004-03 (December 17, 2004)
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The Department requested comments on whether the scope of the platform provider exception
should be limited to large plans similar to the scope of the seller's exception. ACLI recommends that this
exception apply to all plans, regardless of plan size, as currently provided in the Proposal. Adequate
protection is provided to small plans due to the disclosures that are required of providers relying on this
exception.

Furthermore, while the preamble suggests that the “platform” carve-out is available for a
platform that has preset investment options, this is not entirely evident from the text. Many platform
providers offer participant-directed plans platforms with pre-selected investments, chosen without
regard to the individualized needs of any particular plan or plan participant. Since there is no inherent
conflict in the selection of these standardized investment platforms, they should be explicitly covered by
the carve-out. Additionally, the carve-out should make clear that the platform can include products such
as annuity contracts, including one or more deferred annuities and/or qualified longevity annuity
contracts or “QLACs.”

ACLI further suggests that where a provider is merely offering a platform of predefined
investment options, the offering of such platforms or platform choices, like sales, should not be treated
as advice. In such situations, the provider is merely offering a non-individualized platform of investment
options from which an IRA owner can choose or monitor on a take it or leave it basis. For this reason,
ACLI also supports extending the selection and monitoring exception in order to ensure that providers
can, without assuming fiduciary liability, be responsive to an IRA owners request for investments meeting
specific objective criteria specified by the IRA owner. The fact is that IRA owners can only benefit from
information - and the ability to compare products and services - in a competitive marketplace. The
Department should be encouraging and facilitating IRA owner access to this information, not, as under
the Proposal, creating impediments to affording IRA owners options for enhancing their retirement
savings.

ACLI members therefore recommend the following change to 2510.3-21(b)(3)and (4):

(3) Platform providers. The person merely markets and makes available to an Investor,
without regard to the individualized needs of the Investor, investments through a platform or
similar mechanism (which may include one or more annuity contracts) from which an Investor
may select or monitor investment alternatives offered without regard to the individualized needs
of the Investor, if the person discloses in writing to the Investor thatthe person is not
undertaking to provide impartial investment advice or to give advice in a fiduciary capacity.

(4) Selection and monitoring assistance. In connection with the activities described in
(b)(3) of this section with , ; . . ) 3
the-Aet), the person -

Note that the language above assumes the Department will include the definition of
“Investments” offered in Section I(G) above. If not, we ask thatthe phrase “insurance and annuity
contracts” be included along with “securities, or other property.”

C. The Proposal should include an exception for financial professional responses to
proposal requests.

Under the Proposal, any communication that constitutes a “recommendation” falls within the
scope of fiduciary investment advice. A ‘‘recommendation’ is defined as a communication that, based
on its content, context, and presentation, would reasonably be viewed as a suggestion thatthe advice
recipient engage in or refrain from taking a particular course of action.10 While ACLI members

10 80 Fed. Reg. at 21960.
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appreciate the opportunity to offer further comment on the appropriateness of this definition, at base, it
is currently drafted broadly enough to require several revisions to protect customary marketing practices.
For instance, insurance companies routinely market themselves in response to requests for proposal
which are, by definition, intended to encourage plan sponsors to engage in a “particular course of
action”. In some cases, a response to a request for proposal may be binding if accepted. It appears that
such responses would be considered “recommendations” - and by extension, investment advice -
under the current definition. The plan size and asset restrictions currently made part of the seller’s
exception do not rectify this inadvertent fiduciary problem. While there is an indication in the preamble
that a response to a request for a proposal is not fiduciary advice, members seek a specific carve-out for
requests for proposals.

Such carve-out could be worded as follows:

“(X) Certain Proposal Responses and Related Activity. The person merely markets and makes

available to an employee benefit plan (as described in section 3(3) of the Act), informational,
marketing or similar materials at the request of a plan fiduciary, in order to encourage a plan
fiduciary to engage the services of the adviser and/or an affiliate, irrespective of whether such

materials or information are specifically individualized or directed to the plan or identify

individual offered investment alternatives.”

D. The education carve-out should be amended.

At the outset, we wish to commend the Department for recognizing the importance of retirement-
related materials and programs and extending the principles of Interpretive Bulletin (IB) 96-1to
encompass such as part of the proposed rule. With 10,000 individuals reaching retirement age every
day, the importance of helping individuals prepare for their retirement years is of critical importance and
by clarifying that many activities designed to assist them do not constitute fiduciary investment advice is,
in our view, a major step forward.

However, while taking a step forward in encouraging and facilitating the education of plan
participants, the Department simultaneously took a major step backward in the area of investment
education. For almost 20 years, the principles of IB 96-1 have served to afford participants access to
meaningful investment-related educational materials and programs. The value and benefits of IB 96-1
were evident in the Department’s 2010 effort to modify the “fiduciary” definition. Inthat proposal, the
Department could not have been clearer in its recognition of the importance of IB 96-1 by preserving B
96-1in its entirety and without change. In this Proposal, however, the Department takes the position
that any reference of investments or options in conjunction with asset allocation models or other
materials constitute “advice.” Not only a major change to well-established and relied upon guidelines
that have proved valuable to millions of plan participants, but change that appears wholly premised on
speculation (from a GAO report) that some participants “may” or “might” believe such references
constitute advice - despite representations to the contrary or that some participants “may” or “might”
not understand - despite explanations - that other investments might be available to them. With the
proposed change, the Department has effectively shifted the obligation to populate asset allocation
models to the plan participant, who for a wide variety of reasons is unlikely to do so, thereby significantly
undermining what has been a valuable tool for millions of plan participants.

Participants and IRA owners need more, not less, education on annuities and other distributions
options. The education carve-out requirement to avoid specificity regarding the investment or
distribution options available under a plan or IRA should be amended to preserve investor education
activities that are critical to managing longevity risk and stemming retirement plan leakage. While the
Department makes attempts to cover common distribution-related information “including information
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relating to annuitizations and other forms of lifetime income payment”11, the text of the carve-out falls
short of achieving its stated goal.

Interpretive Bulletin (IB) 96-1, as restated and incorporated into a Department’s regulation,
acknowledges the important role of financial professionals in providing participants with educational
materials without exposing them to potential fiduciary liability. The Proposal’s replacement of IB 96-1
with a carve-out renders it only marginally useful in this regard. Specifically, the Department’s
narrowing of the definition of investment education with respect to specific investments makes it less
effective, at best, and counterproductive, at worst. Investors will expect that the education received from
financial professionals provides them with sufficient information to make informed investment decisions
on their own; in fact, this will no longer be case.

The education carve out should extend to participant enroliment services where participants are
being enrolled into investments that have been designated by a plan fiduciary who is independent of the
party providing the enroliment services, provided that no recommendations of specific investments are
made in the course of such enroliment, and in the case of an investment product under the plan, such
as an annuity contract, that is distributed in-kind from the plan, whether as an IRA (and thus effectively a
rollover) or a non-transferable 401(g) annuity.

ACLI members therefore have specific suggestions for improving this carve-out. Each of these
changes fit squarely into the Department’s intent to carve-out “general information that helps an
individual assess and understand income needs past retirement and associated risks (e.g. longevity and
inflation risk) or explains general methods for the individual to manage those risks both within and
outside the plan...”12

1. Distribution guidance should be expanded. For education to be meaningful, the
requirement to avoid specificity on distribution options available under the plan or IRA must be
eliminated.

2. Education regarding features inherent in previously-purchased products should be
included in the carve-out. Asthe carve-out is currently written, it appears that a plan or an
insurer cannot educate a participant or IRA investor about the features of a particular product
that has already been purchased. For example, a customer service representative could not
educate a policyholder about the decision to annuitize a previously-purchased contract, because
that discussion would involve a communication regarding a “specific investment”. Similarly, a
customer service representative could not read the terms of the annuity contract to the policy
holder, answer routine questions regarding the annuity or restate contract terms or that of a
prospectus.

3. Education as to which investment options fit into various asset classes should be
permitted. Participantsand IRA owners need more information about investments, not less.
Plan service providers should be permitted to assist the public in classifying investment options
into the correct asset class without fear that they are inadvertently providing advice. More
importantly, we need to be helpful to plan participants. General information about asset
allocation that omits any information about available investment options will only confuse and
frustrate participants.

4. “Anti-cashout” interventions should be included in the carve-out. Plan service providers
have a financial interest that supports the public interest in retaining participant assets in
employer sponsored plans and IRAs. Investment education discouraging participants and IRA
owners from “cashing out” their accounts, and investment education promoting IRA rollovers

11 80 Fed. Reg. at 21939.
12 |d. at 21944.
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(including rollovers into IRAs affiliated with the person providing the education) by participants,
owners, and beneficiaries who are and as an alternative to a cash-out must be permitted. Taking
an early lump-sum can have a devastating impact on retirement security. Firms should be
encouraged to intervene to educate terminated participants about the consequences of taking
their savings out to the tax-advantaged retirement system.

With these goals in mind, ACLI members offer the following revisions to the investment education
carve-out:

“(6) Investment education. The person furnishes or makes available any of the following
categories of investment-related information and materials described in paragraphs (b)(6)(i)
through(iv) of this section to a plan, plan fiduciary, participant or beneficiary,...

(i) General financial, investment and retirement information. Information and
materials on financial, investment and retirement matters that do not address specific
investment products, specific plan or IRA alternatives or distribution options available to
the plan or IRA or to participants (other than a limited menu of options approved by the
plan fiduciary or IRA owner), beneficiaries and IRA owners, or specific alternatives or
services offered outside the plan or IRA, and inform the plan fiduciary, participant or
beneficiary, or IRA owner about—

(A) General financial and investment..

(i) Asset allocation models....

(C) Suet [ . identif i
product-or-speeific-afternative-avaitable-underthe-planortRATo the extent that

an asset allocation model and related materials identify one or more investment
alternatives or products available under the plan or IRA, the model is
accompanied by a statement indicating that other investment alternatives having
similar risk and return characteristics may be available under the plan or IRA and
identifying where information on those investment alternatives may be obtained;
and

...(v) Anti-cashout information. General methods and strategies that encourage

participants to avoid in-service distributions when possible or suggest alternative post-

distribution retirement plan savings vehicles designed to preserve retirement savings,

including IRAs and similar products.”

. PTE 84-24 must be revised to ensure sufficient exemptive relief for annuities and other
insurance contracts.

In order to allow both plans and IRAs to continue to purchase insurance and annuity contracts in
the normal course of business, PTE 84-24 should be expanded to treat variable annuity purchases as
covered transactions, and should allow for greater flexibility within the definition of “commission” to
allow for traditional forms of adviser compensation. Furthermore, the exemption should clarify that
compensation and other possible revenue or profit received by the insurer (rather than the adviser) is
not subject to consideration, should provide for relief for existing transactions that rely on the exemption
in its current form, and should clarify the Proposal’s definition of a “material conflict” thatis subject to
disclosure. We ask thatthe conditions imposed in Section IV with respect to insurance sales be no more
cumbersome than those imposed on mutual fund sales. Finally, we suggest edits to clarify the
application of PTE 84-24 to IRA transactions.
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As proposed, the Department’s amendments would revoke PTE 84-24 for advice provided to IRA
owners with respect to transactions involving variable annuity contracts and other annuity contracts that
constitute securities under federal securities law, as well as transactions involving the purchase of
mutual fund shares. According to its Regulatory Impact Analysis, the Department believes that
investment advice transactions involving variable annuity contracts and mutual fund shares are so
similar to securities transactions that they should occur under the conditions of the BICE.13 However, the
Department’s assessment in this regard ignores certain critical risk characteristics of variable annuity
contracts that align these contracts more closely with insurance than securities. Thus the Department’s
failure to include these contracts under the amended PTE is unwarranted and does not contribute to
investor protections.

An annuity contract does not convert from an insurance product to a securities product with the
addition of a variable investment feature. Variable annuity contracts are not simply securities products;
they are first insurance contracts. Contrary to the Department’s assertions in the preamble, they do not
cease being the latter when they become the former. Instead, a variable annuity combines traditional
insurance concepts with certain mutual fund principals to solve two increasingly important problems in
retirement planning - rising life expectancy and the declining value of the dollar.14 Variable annuity
contracts share many of the features of a fixed annuity contract, including fixed (general account) option
with interest guarantees, mortality-based investment guarantees, retirement income guarantees, and
the availability of additional life-contingent withdrawal options. These features are not available in a
securities investment. Also unlike an investment in securities, both fixed and variable annuities provide
for the liquidation of principal and income actuarially over a lifetime, with the insurance company
assuming the risk of miscalculating mortality predictions in computing benefit payments.15 Whether an
annuity contract is fixed or variable, the insurance company still bears the risk of the investor outliving
capital. Given that, in practice, both fixed and variable annuity contracts require the company to bear
longevity risk, these arrangements are far more similar to each other than to securities investments in
any regard. Accordingly, the Department should reconsider the current distinction between these
contracts under the amended PTE 84-24, and revise the PTE to cover the sale of all annuity contracts to
IRAs.16

In addition, the definition of “insurance commissions” under the amended PTE is far to narrow,
and should be broadened to include more traditional forms of compensation. Under the Proposal,
insurance commissions would be newly defined as commissions paid by the insurance company or any
affiliate of the insurance agent, insurance broker, or pension consultant for effecting the purchase or
sale of an insurance or annuity contract.1? It would include renewal fees and trailers, but would prohibit
advisers from receiving relief under the PTE for many other traditional revenue sources, such as revenue
sharing and administrative and marketing fees, as well as payments from third parties. This revision
would prohibit advisers from receiving these types of payments for sales to both plans and to IRA
owners.

This is a significant constriction of the protection afforded by the exemption as it has been
interpreted for more than 30 years. While ACLI appreciates the Department’s attempt to carve certain
forms of potentially conflicted revenue sources out of the exemption, defining commissions largely by

13 U.S. Department of Labor, “Fiduciary Investment Advice: Regulatory Impact Analysis,” April 14,2015, p.4, available at
http://www.dol.gov/ebsa/pdf/conflictsofinterestria.pdf.

14 Regulation of Variable Annuity Sales: The Aftermath of SEC v. VALIC, 1959 Wash U. Law. Q. 206(1959). Available at
http://openscholarship.wustl.edu/cgi/viewcontent.cgi?article=3325&context=law_lawreview

15 See SECv. VALIC, 79 S.Ct. 618,___ (1959).

16 Although ACLI members understand that relief for the sale of variable annuity contracts may still be available under the BICE
exemption, due to the uncertainties regarding that exemption’s “reasonable compensation” requirement, the inability of the
industry to access and compile information necessary for the required disclosures, and the general liability risks created for
advisers and affiliates under the exemption, the BICE is not a viable option of the sale of these contracts. Please see section
___of thiscomment letter for additional details.

17 80 Fed. Reg. 22010, 22020 (April 20, 2015).
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indicating what the term excludes, rather than what the term includes, will create an uncertain
compliance environment for insurers. In its current form, the amended definition forces advisers to
postulate as to the Department’s expectations regarding other types of permissible commission sales
under an exemption relied upon heavily by the industry. Insurance companies will have no guidance as
to whether other basic revenue sources, such as sales incentives that allow advisers to earn credits
toward retirement and health benefits and guaranteed income overrides to third parties paid for
overseeing adviser activity, remain permissible. For instance, the revised definition would prohibit
payments from third parties and payments that result from the underlying investments that are held
pursuant to the insurance contract. This prohibition, asit is currently worded, could restrict the sale of
annuities entirely, since both variable and fixed annuities generally include an account that has the
potential to generate revenue to the insurer.

An inclusive definition of “insurance commission” would be a helpful step toward alleviating
these concerns and correcting the practical issues raised by the amended PTE. However, given the
complexity of the insurance market and the various methods insurers use to help facilitate distribution,
an inclusive definition of commissions should be flexible enough to allow for the various interpretation
and terms used to identify permissible compensation sources.

In addition, we ask the Department to confirm that when necessary, Section |(a)(4) of PTE 84-24
covers an insurance company’s receipt of the revenue and any profit that is the necessary result of the
sale. This is critical for the sales of proprietary annuities by an insurance company, including its
employees, and sales by advisers associated with affiliated selling firms. If the insurance company’s
revenues and profits are not permitted, this exemption will have no utility for proprietary product sales,
which we do not believe is the Department’s intent.

Furthermore, the Department offers no reason why an exemption that allows for additional
traditional forms of compensation, such as revenue sharing, cannot be fashioned to protect investors’
rights. A robust disclosure structure that fully and accurately describes any potential conflict associated
with variable sources of revenue would reduce disruption in the market and provide for greater choice
for investors. To this end, ACLI members assert that the categories of commissions that would align with
Congressional directives under ERISA section 408(a) are far broader than simply renewal fees and
trailers. We note that these other forms of commissions, including revenue sharing and similar forms of
compensation, are already subject to ERISA’s reasonable compensation standards through the
disclosure regime currently in place pursuant to section 408(b)(2). Specifically, those disclosures
require service providers to disclose any compensation paid from the provider to third parties or affiliates
acting as subcontractors if paid on a transaction basis. Such disclosures are also required to the extent
such compensation is charged directly against the covered plan’s investment and reflected in the net
asset value of the investment. Given that this compliance structure already drives the types and amount
of commissions that can reasonably be paid to financial professionals, there is little to no additional
benefit to be gained by using a highly restrictive definition of “insurance commissions” in the proposed
amendment to PTE 84-24.

The insurance industry has taken great pains to deliver quality products, compensate financial
professionals, and protect the best interests of retirement investors in a manner that complies with
ERISA, securities law, FINRA guidance and applicable state law. The ability to protect that revenue from
ERISA prohibited transaction laws does not rest with restricting the types of commissions advisers
receive. It rests instead with the Department’s success in crafting clear, definitive compliance
parameters for investment advice fiduciaries thatalign with the interests of investors - including their
interest in the availability of a wide range of annuities and other investment products.

With respect to proprietary sales, the amended PTE must clarify that revenues to the insurer for

group annuity recommendations will not be restricted by the revised definition of “insurance
commissions.” Often, insurance companies will receive various sources of revenue when group annuity

20



products are offered to plan sponsors by an affiliated or unaffiliated financial professional, including
revenue payments from third parties. These payments present no potential conflict, because their
receipt by the company does not influence the adviser's recommendations. Because these revenues
are not included in the definition of “commissions”, it not clear that such revenue would receive the
protection of the PTE, even if the revenue does not vary depending on the product chosen by the plan
fiduciary. We therefore strongly encourage the Department to add clarifying language to provide for this
protection in the final exemption.

The revised exemption also provides no protection for arrangements that currently rely on PTE
84-24. Variable commission sales and sales involving 12b-1 commissions, for instance, would be
stripped of the exemption’s protection, without immediate recourse for advisers and investors who have
relied on the existing interpretation in good faith. If the Department truly seeks to protect customary
retirement savings arrangements that have been successfully executed over the past 30 years, the final
exemption should provide grandfather protection for existing contracts that currently fall outside of the
bounds of the amended PTE.

Regarding the Impartial Conduct Standards, while we agree that disclosure of material conflicts
of interest is not only optimal, but absolutely crucial to protecting investor interests, the proposed
amendments to PTE 84-24 do not sufficiently define the term “material conflict”. Again, further
clarification regarding this standard will be critical if the failure to disclose a material conflict of interest
will be deemed to be a misleading statement, and will violate a key exemption requirement. To the
extent that PTE 84-24 compliance is premised on such an opaque standard, the insurance industry will
find it necessary to discontinue relationships that have traditionally relied on the protection of
exemption. Asa result, investor access to professional advice from highly-regarded financial
professionals will be reduced, particularly among IRA owners. There is a risk that an inadvertent failure
to disclose something minor, for example the fiduciary’s receipt of a minor benefit such as a routine
lunch or dinner paid for by the insurance company issuing the insurance or annuity contract, would
result in the transaction and all attendant compensation being prohibited and subject to disgorgement
and excise taxes. This result would be harmful and wholly disproportionate to any possible harm caused
by the inadvertent disclosure failure.

With respect to transactions involving insurance and annuity contracts, Section 1V(b)(2) of the
proposed PTE 84-24 requires that the “independent fiduciary acknowledge in writing the receipt of the
required disclosures . For transactions involving mutual funds, Section IV(c)(2) requires the
independent fiduciary to approve the transaction following the receipt of the required disclosures. ACLI
asks that these be aligned to require the approval of the transaction without the need for a “written
acknowledgement.”

While the amendments to PTE 84-24 are characterized as covering transactions involving IRAs,
the covered transactions and conditions for relief do not describe IRAs (e.g., the use of the phrase “with
plan assets”). This language should be revised to clearly include the assets of an IRA. Likewise, the
conditions in Section IV require the engagement of an independent fiduciary. This person should also
include an IRA owner or a fiduciary engaged by the IRA owner to act on their behalf.

While ACLI members appreciate the certainty that a definition brings to the existing exemption,
significant amendments will be necessary in order to make the exemption a viable option for the
insurance industry going forward.

Accordingly, ACLI recommends the following changes to the text of the exemption in its proposed
form:

Revise the phrase “with plan assets” to read “with plan or IRA assets” as it appears in Section
I(@)(1)-(4).
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Revise each instance the phrase “independent fiduciary” appears in Section IV to read
“independent fiduciary or IRA owner.”

Revise Section 1(a)(4) as follows:
(4) The purchase, with plan assets, of an insurance or annuity contract from an

insurance company and the resulting receipt of compensation by the insurance company in

connection with the purchase.

Strike Section I(b).
Revise Section VI(b) as follows:

(b) The insurance agent or broker, pension consultant, insurance company or investment
company Principal Underwriter thatis a fiduciary acts in the “Best Interest” of the plan or IRA is
when the fiduciary acts with the care, skill, prudence, and diligence under the circumstances
then prevailing that a prudent person would exercise based on the investment objectives, risk
tolerance, financial circumstances and needs of the plan or IRA, witheutregard—+to-by placing the
interests of the Retirement Investor before the financial or other interests of the fiduciary, any
affiliate or other party.

Revise Section VI(f) as follows:

(f) The term “Insurance Commission” means (1) a sales commission paid by the
insurance company or an Affiliate to the insurance agent or broker or pension consultant for the
service of effecting the purchase or sale of an insurance or annuity contract, including renewal
fees, trailers, gross dealer concessions and overrides, and butnet(2)revenue sharing payments,
administrative fees, marketing payments, and other payments from parties other than the
insurance company or its Affiliates.

Revise Section VI(h) as follows:

(h) A “Material Conflict of Interest” exists when a person has a material financial interest
that could affect the exercise of its best judgment as a fiduciary in rendering advice to a plan or
IRA.

IV. The BestInterest Contract Exemption (BICE) must be revised and re-proposed since,
absent substantial changes, it has no utility for the insured retirement industry.

In theory, the BICE would permit investment advice fiduciaries to receive otherwise prohibited
compensation in connection with transactions involving IRA owners, plan participants and beneficiaries
with direct investment authority, and plan sponsors of certain non-participant directed plans. These
individuals are referred to collectively in the exemption as “Retirement Investors.” To receive the
protection of the exemption, fiduciaries would need to:

e Act inthe “Best Interest” of the Retirement Investor, and

e Receive no more than “reasonable compensation”, and

o Not make any misleading statements, and

e Admit fiduciary status under ERISA, and

e Prior to offering any recommendation, along with a “Financial Institution,” enter into a contract
with the Retirement Investor that:
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0 Includes warranties that state thatthe fiduciary and “Financial Institution” -

= Will comply with all applicable federal and state securities laws, and

= Has written policies and procedures to mitigate conflicts of interest, and

= Has identified any material conflicts and adopted measures to make sure that
they do not violate the BICE “impartial conduct standards”, and

= Does not use incentives, quotas or other personnel actions, bonuses, contests,
special awards, differential compensation or other actions that would encourage
an adviser to make recommendations that are not in the Best Interest of the
investor, and

= Does not contain any exculpatory provisions disclaiming or otherwise limiting the
liability of the adviser or financial institution for a violation of the contract’s
terms, or waives their right to bring a class action regarding the dispute.

In addition, the fiduciary must:

= Detail material conflicts of interest;

= Inform the Retirement Investor of his or her right to obtain information about
fees;

= Disclose whether the fiduciary offers proprietary products or receives 3rd party
payments with respect to the purchase, sale, or holding of any asset, and
provides the website where that information can be located (the “initial
disclosure”);

= Provide point of sale disclosures explaining the total projected cost of the assets
available for investment (the “point of sale disclosure”);

= Provide an annual disclosure of each asset purchased and sold in the past year,
and the compensation received by the adviser (the “annual disclosure”);

= Maintain a website that shows the cost and the direct and indirect compensation
paid to the adviser, the financial institution, and each affiliate for each assets in
the plan (the “website disclosure”);

= Make a range of investment options available thatis broad enough to enable the
adviser to make recommendations from all the asset classes “reasonably
necessary to serve the investor’s Best Interest, or, if they do not offer such range,
make a written finding that limits on the assets offered do not prevent the
adviser from providing advice that is in the Best Interest of the Retirement
Investor; and

= Provide, upon request, detailed and sensitive information related to the activity
within a customer’s account, personal information related to advisers which the
Department can post publicly and detailed information related to investments
offered under the exemption.

The BICE does not meet the administrative exemption requirements under ERISA §408(a), and
therefore should re-proposed after further consideration. We also ask that a final rule regarding the
definition of fiduciary not be effective until a workable exemption is also made final and effective.

ERISA §408(a) grants the Department authority to grant administrative exemptions from the
prohibited transaction provisions of ERISA and the Code for a class of transactions or for individual
transactions. However, in order to grant an administrative exemption, the Department must make a
determination that the exemption is (1) administratively feasible; (2) in the interest of the plan and its
participants and beneficiaries; and (3) protective of the rights of plan participants and beneficiaries.

The BICE does not meet the requirements for an administrative exemption under §408(a). As
detailed herein, the BICE is far from administratively feasible -- it requires entities that are not functional
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ERISA fiduciaries to adopt fiduciary status; it is strikingly opaque regarding basic compliance concepts
such as 'reasonable compensation'; it is incompatible with standard business practices in the financial
services industry; it may inadvertently subject agents and brokers to the Investment Advisers Act of
1940; and its disclosure requirements potentially conflict with SEC and FINRA compliance rules. While a
broad exemption is clearly necessary under the Proposal, BICE also does not serve the interests of plans,
participants, and IRA owners, because its will eliminate financial professionals' ability to provide advice
to certain small plans and participants eligible for a distribution. Finally, the BICE is not protective of the
rights of plan participants and beneficiaries, because it will reduce access to the types of helpful
investment education that participants in self-directed plans and IRAs have come to expect, and
provides no substantive transition relief to allow retirement investors to maintain their existing
arrangements under the current terms if they so choose.

Given that the Department has issued more than 120 separate requests for public comment and
assistance with regard to the BICE alone, it stands to reason thatthe exemption deserves further agency
attention consistent with the administrative exemption principles in ERISA §408(a). ACLI therefore urges
the Department to withdraw the BICE, and to consider re-proposing the exemption following a more
robust period of public comment in which all stakeholders have the opportunity to address the
Department's questions and concerns.

In the preamble to the BICE, the Department inquired as to the distribution methods and
channels applicable to annuity products that are not securities. As you consider the following
comments, it is important to note that annuities are offered through a broad spectrum of distribution
channels. These include agents (via insurance agencies or by insurer’'s own employees), affiliated or
independent broker-dealers, wirehouses, financial planners, and financial institutions such as banks.
Agents appointed by a company offering annuities may be “captive,” offering only that company’s
proprietary products. Some annuity companies may allow their agents to offer other companies’
products in limited circumstances, such as when the customer is looking for a type of annuity the carrier
does not offer. Some insurers and external distribution partners such as banks, wirehouses, and
independent broker-dealers offer products including annuity products in addition to an insurer’s
proprietary products. Some annuity carriers contract with independent “marketing organizations” that
act as an intermediary between independent insurance agents and the annuity carrier. These marketing
organizations may perform services such as agent recruiting, contracting, licensing, continuing
education, and sales support.

Individuals that offer an insurer’s fixed annuities and other non-security annuity contracts must
be appropriately licensed and appointed by the company. For an annuity that is a security (i.e. a variable
annuity), the individual also must have a security license and also be properly registered with FINRA and
applicable state security departments. Annuities that are securities may be offered through affiliated or
non-affiliated broker-dealers.

As for the types of annuities that are offered and to whom they are offered, this varies. Some
insurance companies only utilize agents whereas others utilize the full spectrum of agent and third party
distribution partners. Sales of proprietary products may be more concentrated within an insurer’s career
agent salesforce. Broker Dealers may sell annuity-based IRAs and nonqualified annuities to individuals,
while annuity sales to qualified plans may be more concentrated in a smaller number of registered
representatives. Bank channels may sell more fixed than variable annuity products while wirehouses
tend to offer more variable products such as variable annuities with living benefits. However, there does
not appear to be a consistent trend in the prevalence of the type of annuities that are offered through
different distribution methods across insurers.

In our review of the BICE, by any measure, it is the most prescriptive exemption ever issued by
the Department. We have a number of concerns regarding the BICE as proposed. Set forth below is an
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explanation of these concerns, as well as recommendations for the Department’s consideration as to
how the BICE could be modified.

The BICE imposes fiduciary status on insurers even when the insurer is not a fiduciary under the
proposed definition. The proposed definition requires thata person both (1) provide a recommendation
regarding an investment or financial professional (or offer and appraisal), directly to a plan or IRA owner
and (2) acknowledge fiduciary status or provide advice pursuant to an arrangement or understanding.
Under the BICE, a “Financial Institution” is defined as an entity that retains an Adviser who is an
independent contractor, agent or registered representative. Financial Institutions do not provide advice
directly to plans or IRA owners; as such, they would not be fiduciaries under the proposed regulatory
definition. However, although not fiduciaries, Financial Institutions must nevertheless agree to be
fiduciaries in order for the Adviser to take advantage of the exemptive relief of the BICE. As the BICE
requires a contract be signed before a recommendation could be made, Advisers who conduct business
with a variety of Financial Institutions and/or are retained by more than one Financial Institution will
need to have the investor sign agreements with each and every one before they enter into a discussion.

Generally, if a fiduciary does not comply with the every requirement of the BICE, the fiduciary
risks engaging in a prohibited transaction. However, certain requirements of the exemption are so
ambiguous that it would be difficult for any fiduciary to confirm that she is in compliance with BICE. The
Impartial Conduct Standard requires thatthe adviser and financial institution agree contractually that
they will not recommend an investment if the total amount of compensation anticipated to be received in
connection with the recommended transaction exceeds reasonable compensation in relation to the total
services provided. ACLI is concerned thatthe use and meaning of “reasonable compensation,” which is
not explained in the exemption, is intended to have some meaning other than as applied under the
statutory exemption found at ERISA §408(b)(2) and the regulations promulgated thereunder. ACLI also
questions the propriety of measuring the sum total of all compensation received in connection with the
sale of a proprietary annuity product against the reasonable costs of services provided to the advice
recipient. Insurance products include charges that are assessed not merely for the provision of services,
but also for the provision of the guarantees and other financial benefits set forth in the insurance
contract. Prohibited Transaction Exemption 84-24, which also contains a reasonable compensation
condition, takes this incremental additional cost into account by including not just the costs of fees
related to the provision of services but also the fees and other considerations received in connection
with the purchase of the insurance or annuity contract for purposes of determining the reasonableness
of total cost. ACLI urges the Department to extend this approach to the BICE.

The BICE requires advisers and financial services companies to represent thatthe investment
will, in essence, meet the ERISA prudent man standard. As noted in an April 2005 article in the Journal
of Pension Benefits, “The prudent man rule is only 42 words long, but it is the parent of scores of
litigated cases and millions of words of analysis. Despite this volume of information the rule still creates
confusion and discomfort. That is doubly true in the context of participant directed plans.” The Second
Circuit Court of Appeals called the ERISA prudence standard “one of the highest duties known in the
law”.18 To add additional untested and undefined standards to the prudence obligation leaves the
overall requirements for the BICE so uncertain as to expose fiduciaries seeking to utilize the exemption
to potentially enormous financial risks, the scope of which cannot reliably be estimated in light of the
legal uncertainties introduced by the Department’s new language. These uncertainties are so great that
many financial institutions may conclude that reliance on the BICE would itself be imprudent to the
company’s other constituencies, including its other policyholders, its employees and shareholders. ACLI
requests that, at a minimum, the changes recommended here be adopted and thatthe Department
consider providing a detailed definition of each standard.

18 See Donovan v. Bierwirth, 680 F.2nd 263, 272 n.8 (2nd Cir. 1982).
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A. The impartial conduct standards that form the foundation of the BICE are unacceptably
ambiguous.

1. The BICE is not clear as to which forms of variable compensation are permissible.

The BICE impartial conduct standards include two separate requirements that create
unacceptable ambiguity as to whether the customary compensation practices would be permitted going
forward. First, the BICE requires financial institutions to warrant that they do not pay their advisers
differential compensation that would tend to incent the adviser to make recommendations thatare not
in the best interest in of Retirement Investors. Second, financial institutions are required to represent
thatthe compensation received by the financial institution, the adviser, affiliates and related parties is
reasonable for the services provided to the retirement investor. Furthermore, if the financial institution
places limits on the investments it offers, then under Section IV of the exemption, the Department sets
forth an even higher standard that requires the financial institution to justify each payment stream with
separate and distinct services. These requirements are over and above the basic requirement that the
adviser only make recommendations that are in the best interest of investors. These additional
requirements under the BICE impartial conduct standards should be eliminated, sufficiently
contextualized, or the extent of the obligations should be clearly defined. The Department states in the
preamble to the exemption thatthe BICE is designed to allow continued receipt of commissions, yet the
text of the rule does not create a clear, operational standard that accounts for the industry’s diverse
business models. BICE ambiguity as to permissible compensation structures results in the courts or the
Department, rather than the Retirement Investor or the market, deciding the manner in which a
retirement investor can pay for services. Allowing a court or a regulator to decide after the fact whether
differential compensation in the form of commissions satisfies this standard is plainly unworkable.

2. The prohibition on differential compensation should be eliminated.

The Department describes the BICE exemption as a business model-neutral means by which a
fiduciary may receive differential compensation without triggering a prohibited transaction. By the
Department’s determination, the BICE “accommodates a wide range of current business practices while
minimizing the impact of Conflicts of Interest...”19 However, in practice, the BICE is primarily suited for a
business model that does not actually exist among insurance-based financial services institutions - one
that does not pay advisers differential compensation for the sale of products. According to the BICE,
“In]Jeither the Financial Institution nor (to the best of its knowledge) any Affiliate or Related Entity uses
guotas, appraisals, performance or personnel actions, bonuses, contests, special awards, differential
compensation or other actions or incentives to the extent they would tend to encourage individual
Advisers to make recommendations that are not in the Best Interest of the Retirement Investor.
Notwithstanding the foregoing, the contractual warranty set forth in this Section 11(d)(4) does not prevent
the Financial Institution or its Affiliates and Related Entities from providing Advisers with differential
compensation based on investments by Plans, participant or beneficiary accounts, or IRAs, to the extent
such compensation would not encourage advice that runs counter to the Best Interest of the Retirement
Investor (e.g., differential compensation based on such neutral factors as the difference in time and
analysis necessary to provide prudent advice with respect to different types of investments would be
permissible).” (emphasis added).20  Given this highly subjective, ambiguous text, this condition creates
considerable uncertainty as to how the Department would interpret—after the fact—whether Financial
Institutions used differential compensation, or took other actions, that “tended” to encourage “individual
Advisers” to make recommendations thatare not in the Best Interest of the Retirement Investor. This
can be interpreted to require that each firm prove that the differences in the compensation received by
the adviser and firm (e.g., commission rates, loads, third party payments, breakpoints, payout grids, etc.)
amongst and within different products (e.g., stocks, bonds, annuities, mutual funds, etc.) are justified
based on neutral factors (and are therefore in the client’s best interests) rather than set by the market.

19 80 FR 21947
20 80 Fed. Reg. at 21984.
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The Department states in the Preamble thatthe BICE is designed to allow continued receipt
of commissions, yet the text of the rule does not create a clear, operational standard that accounts
for the industry’s broker-dealer models. In fact, the financial services industry is vast, the products
are varied, and the distribution channels and compensation structures are far more complex than
anticipated by the Department. This is evident, for example, in the “neutral” differential
compensation models identified as permissible, such as models that compensate advisers based on
“time and analysis” necessary to provide advice with respect to different types of investments, use a
fee-offset model, or rely strictly on an “assets invested” calculation. These models are not currently
employed by most insurers, and even if they were more clearly defined, could not be instituted
without significant changes to the very core of their compensation models. The result is that middle
class Americans could lose access to commission-based products, including annuities and mutual
funds, the very products they should be invested in to fund their retirement. Currently, 98% of
investor accounts with $25,000 or less in their IRAs are in brokerage relationships.21 This makes
commission based accounts the most effective way for middle class investors to save for retirement
and secure guaranteed lifetime income so that they do not outlive their retirement assets.

In the preamble to the proposed BICE, there are a number of examples of how a firm may
mitigate conflicts. We ask that, when issuing a final BICE, the following example be included to
illustrate how a firm may reasonably mitigate conflicts when customary compensation differs based
on products and services. As proposed, the BICE would not provide this firm any certainty as to
whether compensation paid is permitted or prohibited.

Example: Balancing of asset-based and commission compensation. The Financial Institution
permits the Adviser to receive either a commission or asset-based compensation, but not both,
for any single affiliated or unaffiliated investment product, provided however that only a
commission may be paid with respect to an investment product with no account value, such as
an immediate annuity or a qualifying longevity annuity contract (QLAC), unless an actuarial
present value will be provided periodically by the contract issuer. The Financial Institution does
not offer any investment product or alternative that pays a commission which materially exceeds
the average commission rates for similar products (as determined through periodic market
surveys or analysis), or for which the aggregate of product fees and account advisory fees would
exceed the cost to the client of a comparable commissioned product available to the Financial
Institution and the Adviser. The Financial Institution also encourages, but does not require, the
use of financial plans applying generally recognized principles of retirement income planning, to
determine an appropriate allocation to annuity contract income guarantees.

Under the Proposal, however, clients will likely be required to enter into a managed account (an
account favored by the BICE) and such clients may find that managed accounts are the only accounts
available in order to receive any guidance:

e Advisory-fee based accounts typically require minimum investment of amounts between $50,000
to $250,000 (depending upon the services and whether it is a retirement account). Thus,
commission-based accounts are often the only way in which investors with less to invest can
obtain any form of guidance.

e Managed programs, which charge ongoing fees based upon assets under management, can be
more expensive and are generally not a good choice for buy and hold investors, such asthose
investors who seek lifetime income guarantees.

21 Oliver Wyman report: Assessment of the impact of the Department of Labor’s proposed “fiduciary” definition rule on IRA
consumers, April 12,2011, available at https://www.dol.gov/ebsa/pdf/WymanStudy041211 .pdf.
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e Annuities are generally sold on a commission basis and not in a managed account, decreasing a
retiree’s opportunity for guaranteed retirement income.

e FINRA and the SEC do not consider managed accounts suitable for investors who do not trade
very often. The SEC encourages such investors to maintain brokerage accounts rather than
paying an ongoing fee in an advisory account.

The cost of losing access to retirement security products and services is not something American
savers and retirees can afford. An Oliver Wyman study estimated that direct costs to savers who use
brokers and are forced into managed accounts in order to continue to receive access to retirement
products and services would increase from anywhere from 75 percent to 195 percent. In response to
various stakeholders raising this concern, the Department has consistently assured Congress,
consumers and financial professionals that their Proposal would not ban commission based products
and services. The Department has essentially banned commission-based products and accounts by
adding conditions that simply do not work for brokerage accounts and annuities.

The current language regarding compensation models that “tend to” encourage conflicts should
be eliminated. The standard is far too broad. Ratherthan forming the basis of an objectively
determinable standard, this particular language assures subjectivity and confusion among plaintiffs,
defendants and the courts themselves. We would suggest that the warranty section related to policies
and procedures should be eliminated entirely. Firms will have sufficient incentive to adopt policies and
procedures given the impartial conduct standard requirements of the contract. Adding additional
requirements that create confusion and ambiguity related to commission-based sales is not helpful or
necessary. The Impartial Conduct Standards and the other affirmations made under the Section II(d)
Warranties provide extensive and sufficient consumer protections. These warranties include the
disclosure of Material Conflicts of Interest. Thus, Section 1l(d)(4) is not only redundant, but unnecessarily
creates uncertainty as to the utility of the BICE. This further supports the need to re-propose the
exemption in a workable form.

ACLI recommends Section 11(d)(4) be eliminated.

3. The Proposal should utilize one definition of reasonable “and customary” compensation.

The Department uses three different formulations of the concept of “reasonable compensation”
within the BICE creating unnecessary and harmful confusion. With respect to the “reasonable
compensation” requirement under the BICE’s impartial conduct standard as well as the supposedly
heightened standard found in Section 1V of the BICE, we are concerned thatthe wording used by the
Department seems to require fiduciaries to justify each third-party payment they receive in relation to
specific services provided to a particular IRA owner or 401(k) participant. Consistent with revenue
sharing practices used for many years in the 401 (k) industry, it is common for providers, like broker-
dealers, who offer IRAs to use third-party payments like revenue sharing and sub-transfer-agent fees to
help pay for the platform and keep down direct costs to the clients. Due to economies of scale, these
negotiations with the product providers are done at a book of business level, rather than at an individual
investor level, and are based on the relevant negotiating powers of the parties. Third-party payments,
like revenue sharing, are not typically paid to advisers so generally do not create a conflict under the
differential compensation warranty mentioned above. Furthermore, it would be untenable to match up
any particular payment to any particular investor. In fact, some investors may pay slightly more due to
the funds they select while others may pay slightly less even though the services are basically the same.
Higher net-worth clients with larger account balances subsidize those with more modest lower account
balances. This subsidization permits investors with smaller balances to save for retirement at lower costs
and is inherent in many investment products in the market place, including mutual funds, which by their
very nature and purpose mutualize the costs of investing. We would appreciate the Department clarifying
that such variances are reasonable by deleting the “in relation to the total services they provide to the
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Retirement Investor” language in Section Il(c)(2) and by deleting the supposedly heightened “reasonable
compensation” provision in Section IV (we explain why the entire Section IV is misguided and should be
deleted in its entirety later in this letter).

Our members know of no repository, public or private, of information regarding market rates for
various types of firms, advisers, investments, or services. Without a measurable standard, not only is
the reasonable compensation standard meaningless, it is impossible to meet this standard with any
degree of accuracy. Furthermore, the Department offers no proposed definition of reasonable
compensation that would specifically offer us the opportunity to offer meaningful comment. Although the
Department makes reference to reasonable compensation “under the circumstances” in the preamble,
no such context is made part of the proposed exemption. Any such references presumably are to the
standard generally applicable to fiduciaries when they are engaging a third party to provide a product or
service to the plan. Such a fiduciary is generally expected to have a reasonable process for determining
the reasonability of the compensation, whether based on multiple bids or otherwise. Under the
Department’s Proposal, it is that same fiduciary - or plan participant or IRA owner - who will instead be
challenging the reasonability of the compensation, and absent further clarification from the Department
the fiduciary adviser will have no clear standard to assert in its defense, whatever the level of the
compensation may be. The Department should confirm thata reasonable process for the investment
advice fiduciary would be sufficient to establish that the fiduciary’s compensation is reasonable and
customary.

The concept of reasonable compensation is already inherent in ERISA, and is therefore
redundant as part of the exemption as to retirement plans. ERISA section 408(b)(2) provides an
exception for “reasonable arrangements” for necessary services for which no more than “reasonable
compensation” is paid. While this standard does not apply to IRA plans, the Department would eliminate
significant administrative duplicity by simply requiring a warranty with regard to reasonable and
customary compensation - and an identifiable standard therefore - as part of the BICE as it applies to
IRAs.

With these points in mind, ACLI members recommend amending Section II(c)(2) as follows:

“...., if the total amount of compensation anticipated to be received by the
Adviser, and Financial Institution and; Affiliates and-Related-Entities-in
connection with the purchase, sale or holding of the Asset by the Plan,
participant or beneficiary account or IRA, will exceed that which is reasonable
and customary for the products and services provided reaserable-compensation
inrelationtothe-totalservicesthey-previde-to the Retirement Investor; and
comply with the following:”

4. The Structure of the BICE Makes Compliance Uncertain and Therefore, Unworkable

The principles-based nature of the BICE creates considerable exposure for advisers seeking
the protection of the exemption, rendering it unusable from a compliance standpoint. In order to
meet the requirements of the BICE and avoid a prohibited transaction, fiduciaries would not only be
required to contractually obligate themselves to act in the client’s best interest but would also have
to comply with the best interest standard to avoid a prohibited transaction. This formulation makes
it impossible for financial institutions to have confidence that they have ever met the conditions of
the BICE and is unnecessary to protect retirement investors. By requiring a contractual obligation,
the Retirement Investor will have a legally enforceable cause of action against a financial institution
for breach of contract if the client is harmed by recommendations that were not in his or her best
interest. This legal cause of action is what the Department claimed was necessary to protect
Retirement Investors. However, the Department also makes compliance with the best interest
standard a condition of the exemption itself. Because such compliance is purely subjective, financial
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institutions will never be certain whether the conditions have been met and that no excise taxes are
owed. Furthermore, the penalty for breach of contract will be to compensate the Retirement Investor
for any harm suffered. The penalty for a prohibited transaction is an excise taxthat is due regardless
of whether any harm occurred.

In addition, financial institutions are also required to warrant, or guarantee, certain
conditions that are likely to be determined only in retrospect, such as:

e Thatthey are in continuous compliance with all state and federal securities laws,
e That each “material” conflict has been identified and disclosed; and,
e That they have personnel policies appropriately align with the Best Interest standard.

If a court determines that a fiduciary breached any of these warranties, or even if a court
determined that a fiduciary’s fees were “unreasonable”, the fiduciary could be subject to
undeterminable monetary damages based on a new state-law contract right of action. Allowing
courts to be determine ERISA fiduciary compliance in hindsight without any clear mitigation strategy
is simply not an acceptable business model for any responsible ERISA fiduciary, and many advisers
will strongly consider exiting the retirement market due to inability to properly assess the risks.

Even in the absence of litigation, it is not clear thatan adviser would be able to determine
whether an excise tax is due. A fiduciary that takes reasonable measures to maintain reasonable
fees may find that as market conditions shift, those fees may be deemed ‘unreasonable’ under the
very same standard. Asthe law develops in this area, a fiduciary may find that her firms’
compensation practices may be deemed to inappropriately promote propriety products over non-
proprietary products. It is unclear, under the BICE, whether this knowledge alone triggers an excise
tax under Code section 4975, and an attendant duty to self-report.

The language in the preamble to the BICE only adds to the ambiguity associated with
compliance. The preamble states thatthe “effect of noncompliance with any condition [of the
exemption] depends on whether the condition applies to a single transaction or multiple
transactions. The compensation associated with the prohibited transaction, or segment of the
prohibited transaction, would not receive the relief.”22 This language is wholly unhelpful in assessing
compliance risk associated with the BICE.

As currently constructed, no fiduciary could ever be certain that the BICE applied to its advice,
exposing fiduciaries to a punitive excise tax scheme even for an inadvertent failure to comply. There
would be no need for the Retirement Investor to demonstrate that harm has occurred, or even to
demonstrate that he or she did not benefit from the recommendation.

The BICE exemption should be overhauled to include bright-line rules for compliance and safe
harbors that would allow a fiduciary, at the first instance, and a court, atthe second, to determine when
compliance is compromised. The impartial conduct standards that are not objectively measurable, such
as whether a fiduciary has acted in the Best Interest of a customer, whether his or her compensation is
reasonable, and whether a potential conflict is ‘material’ enough to trigger a disclosure requirement,
should be made contractual representations, rather than conditions of the exemption.

22 80 FR 21976
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At minimum, section ll(c) of the BICE should be amended as follows:

“Impartial Conduct Standards. The Adviser and the Financial Institution
affirmatively agree toand-comply-with; the following:”

5. The definition of Financial Institution and the imposition of fiduciary status through the
BICE, not the definition of fiduciary, are unacceptable.

Fiduciary status should be addressed by the definition promulgated under ERISA §3(21)(A)(ii)
and not imposed as a condition of exemptive relief. Financial Institutions that do not provide advice
directly to plans or IRA owners would not be fiduciaries under the proposed regulatory definition.
Under the BICE definition, in addition to an employer of an Adviser, a Financial Institution is to
include any entity that “otherwise retains such individual as an independent contractor, agent or
registered representative...” Thus, firms that have granted the Adviser permission to sell products
and who otherwise are not treated as fiduciaries under the ERISA or the proposed regulatory
definition nevertheless must agree to fiduciary status under the BICE in order to sell products and
allow the Adviser to obtain the relief provided by the exemption. This is the case despite the fact
that they do not function as ERISA fiduciaries, do not directly control the actions of the Adviser, and
have no ability to influence the Adviser's recommendations. This is not acceptable.

Furthermore, the application of this particular provision of the BICE on Advisers that have
numerous relationships with a number of entities including multiple insurance companies is not
administratively feasible. An Adviser may serve as a licensed investment adviser for a registered
investment advisory firm, a registered representative of a broker dealer, and a licensed insurance
agent of an insurance agency. She may be an employee of one of these firms. She may have a
variety of products to offer a customer from a multitude of product manufacturers. Under the BICE,
the Adviser and every potential “Financial Institution” that may be a part of her discussion with the
investor must enter into a contract with an investor prior to a recommendation and, as noted, the
acknowledge status as a fiduciary.

ACLI recommends that the BICE definition of “Financial Institution” be limited to only those
entities that are fiduciaries under the definition of fiduciary. Entities that, under the definition of a
fiduciary, would not be treated as a fiduciary under the definition of fiduciary should be required to
accept such status under the BICE.

Section VIlI(e) of BICE should be revised to read as follows:
“(e) "Financial Institution" means an entity that is an "affiliate" (as defined in ERISA
§2510.3-21(f)(7)) of the Adviser who, together with the Adviser, functions as a
fiduciary under ERISA §2510.3-21 for purposes of the covered transaction.”

B. Even ifthe compliance ambiguities were clarified, the technical requirements under the BICE
render the exemption unworkable in the absence of significant changes.

Even aside from the compliance risks associated with the BICE, our members believe that

they would not be able to preserve their current business models and rely on the BICE for a number
of very fundamental reasons. Each of these reasons is itemized and reviewed in detail below.
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1. The Best Interest contract standard as drafted is unduly restrictive and impractical.

Section VIII(d) of the BICE states investment advice is in the ‘‘Best Interest’ of the
Retirement Investor when the Adviser and Financial Institution providing the advice act with the care,
skill, prudence, and diligence under the circumstances then prevailing... without regard to the
financial or other interests of the Adviser, Financial Institution or any Affiliate, Related Entity, or other
party.23

This provision could easily be interpreted to imply thatif an adviser has any financial interest
in a retirement plan or IRA the transaction at all, he or she has violated the Best Interest standard.
This includes having an interest in receiving any commission in any amount. This standard is more
restrictive than even the standard for fiduciaries under ERISA, which the Department has recognized
allows for certain incidental benefits due to the fiduciary’s relationship to the plan.24 While it is
unlikely that the Department expects that advisers as fiduciaries could interact with any customer
entirely without regard to whether or not they will be compensated, the definition should be
amended to make this fact clear.

The definition of Best Interest in Section VIIIi(d) should therefore be amended as follows:

“...and needs of the Retirement Investor, witheutregardtoplacing the
interests of the Retirement Investor before the financial or other interest of

the Adviser, Financial Institution or any Affiliate, Related Entity, or other
party);”25

Corresponding revisions should be made to the following sections:
Section ll(c)(1):
“...and needs of the Retirement Investor, witheutregardtoplacing the

interests of the Retirement Investor before the financial interests of the
Adviser, Financial Institution or any Affiliate;”

Section 1V(b)(4):

“...and needs of the Retirement Investor, withewtregardteoplacing the
interests of the Retirement Investor before the financial or other interests of

the Adviser, Financial Institution or any Affiliate, Related Entity, or other
party) or otherwise adhering to the Impartial Conduct Standards;”

2. The BICE pre-recommendation contract requirement is incompatible with customary
business practices in the financial services industry, and is simply impracticable.

As written, the BICE requires that a customer execute a contract prior to any discussion
occurring. This requirement is inconsistent with the manner in which advisers currently conduct business
- imagine walking into a store and being asked to sign a contract before you can view any of the store’s
merchandise -- and creates significant operational challenges for most financial professionals’ business
models.

23 80 FR 21987

24 See ERISA Advisory Op. 2001-01A (January 18, 2001).

25 We bring to the Department’s attention that the language of the preamble, which states that the Best Interest standard
requires advisers to “put the interests of the Retirement Investor ahead of the financial interests of the Adviser”, which
approaches the standard recommended by ACLI here.
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It is impractical for an investor to execute a legally binding contract before she can determine
whether to do business with a financial professional. It is also impractical under standard corporate
governance to have every employee of the firm and its affiliates enter into legally binding contracts on
behalf of the firm. Itis common thatonly those individuals at a relatively high level within the firm may
execute contracts on behalf of the firm. Furthermore, the BICE would require a contract between the
investor and each employee at the firm who may be treated as a fiduciary under the broad terms of this
Proposal. As a practical matter, we expect the public would not find this to be a positive customer service
experience. We request thata contract issued by the fiduciary or the fiduciary’s employer concurrent
with a transaction executed through negative consent be sufficient.

Additionally, financial professionals generally begin their discussions with a new customer with a
general consultation. This consultation may include a sales pitch in some form. It may also involve an
offering of basic, high-level suggestions regarding investment strategies as a way to demonstrate their
competency and communication style. The customer has an opportunity to ask questions about the
adviser and to assess whether the services thatthe adviser offers meet his or her individual financial
needs. The adviser may offer a pre-analysis with suggested approaches based on preliminary financial
data from the potential customer. The adviser will also surmise whether the customer meets the
adviser’s customer criteria. Only after the parties agree that the relationship would be mutually
beneficial would the adviser then take the first “live order” and enter into an engagement agreement.

Requiring advisers to enter into an agreement during the first meeting in which a potential
“recommendation” is made is far too early in the relationship, and would require contracts to be
executed prior to an adviser having a conversation about what products and services the adviser has to
offer. ACLI members propose that the exemption require any contract to be executed within a
“reasonable period of time” before or after the commencement of any trading or transaction activity. In
order to protect prior recommendations, the contract could contain a provision that retroactively applies
the Best Interest standard to any recommendations made prior to execution. The contract would provide
that fiduciary status would affix concurrently with the receipt of compensation to the adviser.

In addition to creating operational difficulties for new customers, the need for a pre-
recommendation contract will frustrate the use of the BICE by financial institutions that employ staff
to engage with benefit eligible participants seeking lump sum distributions. These interventions
result in assets remaining in plans or in the savings system via rollovers, and reduce retirement plan
leakage. A retro-active contract executed once the transaction commences would therefore preserve
plan assets as well.

3. BICE contracts should be subject to negative consent and should not require the Adviser
to be a party.

The exemption should allow for negative consent to the BICE contract as the Department
requires the key terms of the contract to favor the investor. In addition, the requirement that the
adviser also be a party to the contract is inconsistent with industry practice, is unnecessary and
would create operational headaches that would not benefit anyone. As long as the financial
institution is a party to the contract and takes responsibility for the actions of its advisers then there
would be no additional protection provided to the retirement investor by having the adviser be a
party to the contract. However, it would be extremely difficult to operationalize this requirement
where a retirement investor works with multiple advisers. Take for example a financial institution
that provides plan participants or IRA owners with recommendations through a call center. Would
each phone representative have to be a party to each contract or would calls have to be directed to
the adviser or advisers that were a party to the contract for that particular plan participant or IRA
owner? Either way, if there is any level of turnover then the contract would need to be amended to
add new advisers on a constant basis. Even with respect to advisers who work in a close one-on-one
basis with retirement investors it has become more common for these advisers to work in a team
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practice with advisers that specialize in different products and issues. Such a team practice
environment acknowledges the difficulty in being an expert at everything and should be encouraged
as it benefits retirement investors. However, it creates the same problem as the call center example
above as turnover on teams is to be expected particularly as younger advisers decide to start up
their own practices and are replaced with new advisers. For these reasons we respectfully request
that the Department change the requirement to require that only the financial institution be a party
to the contract.

4. The narrow scope of the exemption will eliminate an adviser’s ability to provide advice to
certain small plans and plan participants eligible for a distribution.

As it is currently written, the BICE is not available for fiduciaries that provide advice to small
participant-directed plans. Clearly, the employers that offer these plans should have the same access to
advice thatis in their best interest as any other employer. There does not seem to be any policy reason
to exclude these employers from receiving the guidance they currently enjoy and expect to continue to be
available in the future. ACLI members request that these plans be included so asto not be inadvertently
disadvantaged.

In addition, under the Proposal, recommendations to distribute benefits and/or rollover benefits
are fiduciary recommendations regardless of whether the recommendation identifies specific
investments to purchase or sell. In Section | of this letter, we recommend a change to the definition of
fiduciary that treats a distribution recommendation as advice only when it is in conjunction with a
recommendation regarding the disposal or exchange of an investment. Should the Department refrain
from incorporating our suggested change, we ask that the BICE be extended to distribution and rollover
recommendations.

5. The BICE has implications under Investment Advisers Act for agents and brokers that
enter BICE agreements acknowledging fiduciary status.

Investment Advisers Act of 1940 (the “Advisers Act”) establishes a clear line between selling
agents who are primarily in the business of selling securities for a commission and investment advisers
who offer advice regarding investments and receive a fee for their expertise in thatregard. Under the
Advisers Act, anyone who is in the business of providing investment advice for compensation must
register as an investment adviser.26 However, in order avoid an overly broad application of the law, the
Advisers Act specifically excludes certain individuals, companies, and services from coverage and
registration. These include lawyers, accountants, engineers, and teachers who provide investment
advice thatis solely incidental to the practice of their profession; publishers of a bona fide newspaper,
magazine, or financial publications that may include investment advice; and any broker or dealer whose
performance of advice services is solely incidental to the conduct of his business, and who receives no
special compensation therefore. 27

Insurance-based broker-dealers have carefully complied with this requirement, taking great pains
to provide no more than incidental advice in order to avoid the need to submit to the SEC’s regulatory
scheme under the Advisers Act. The BICE will call these efforts into question, at best, and may
involuntarily make broker-dealers subject to the Advisers Act, at worst. BICE will require broker-dealers
to admit fiduciary status at the outset of any sales transaction, irrespective of whether any investment
advice provided by the broker is incidental to the sale of a product. This admission of fiduciary status
will likely cause the broker-dealer to fall outside of the current Advisers Act exception for non-fiduciary,

26 Section 202(a)(11), Investment Advisers Act.
27 Certain Broker-Dealers Deemed Not To Be Investment Advisers, Investment Advisers Act Release No. 2376 (Apr. 12, 2005)
(“Release 2376"), available at http://www.sec.gov/rules/final/34-51523.pdf.
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“incidental” advice, and may obligate the broker monitor that advice on an ongoing basis. This will be
the case despite the fact that most investors do not expect, or may not want to pay additional fees for
such monitoring by a broker-dealer who is primarily a sales agent.

Ultimately, the true impact of the required fiduciary declaration under the BICE for Advisers Act
purposes will rest with the SEC. Given this potential conflict between the BICE and the Advisers Act, ACLI
encourages the Department to coordinate with the SEC as part of the BICE comment and review process
in order to manage this conflict. If the fiduciary declaration requirement is made part of the final BICE,
ACLI further requests that the Department work with the SEC to issue guidance contemporaneous with
the final BICE that offers comfort that broker-dealers will not be subject to statutory investment adviser
status by seeking the protection of the exemption.

6. The exemption’s requirements for advisers that offer a limited range of investment
options or proprietary products render it unfeasible.

ACLI members recommend thatthe Department eliminate the requirements in Section 1V,
instead, require the fiduciary to disclose to the investor if the fiduciary offers only certain types of
investments or proprietary products and whether the fiduciary is subject to any other limits on its advice
recommendations.

The exemption currently requires a financial institution to offer a range of investment options
thatis broad enough to enable the adviser to make recommendations from all of the asset classes
reasonably necessary to serve the investor’'s Best Interest. This requirement is simply unfeasible in
a number of respects. We have several concerns with this requirement.

First, this suggests that the BICE is not available to financial institutions that specialize in
one type of product or investment. For instance, a broker who specializes in international bonds
would apparently not be able to use the BICE even if they were willing to be held to a best interest
standard when selling those bonds to an IRA or retirement plan. Second, the Department has not
identified any objective standard for determining what this test would require. Our members feel
strongly that they do offer a broad range of investment options such that advisers can make
recommendations in the best interest of clients. However, subsection (b) provides additional rules
where an investment provider has limited the Assets available for purchase, sale or holding based on
whether the Assets are Proprietary Products, generate Third Party Payments, or for other reasons. It
is not clear how subsections (a) and (b) are meant to work together. We would note as a threshold
matter that we know of no Financial Institution that makes every Asset available for purchase. On
the other hand, virtually every Financial Institution makes a range of investment options that is broad
enough to permit advisers to make recommendations in the best interest of clients. Thus, itis
entirely unclear whether anyone or everyone is required to meet the heightened requirements of
subsection (b).

To the extent that subsection (b) is determined to apply, our members assert thatit is
inappropriate, at best, for the Department to require an investment provider to offer any specific product
or range of products, or to require an adviser to disclose if the he or she does not offer every product
ever made available in the marketplace. Insurers, as product providers, and agents and brokers who
sell these products should have the freedom to choose what products are offered without an undefined
disclosure that the products offered are “limited,” especially if the product recommended meets
customer needs. For broker dealers, the discrimination regarding products offered is the result of careful
due diligence and vetting for FINRA Rule 2111 suitability standards, and is not a reflection of a lack of
prudence in recommendation of securities. Even if an institution is a fiduciary, the decision by a
financial institution to decide which products or investment funds to offer on its platform is a settlor
function. Based on a firm’s individual business models, risk profiles, and particular customer-bases,
each firm makes its own independent determination as to which products to offer.
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Second, the impartial conduct standard of Section Il already requires the adviser to make
recommendations that are in the best interest of the client and the reasonable compensation provision
requires that the total compensation paid by the retirement investor is reasonable in light of the services
they have received. It is difficult to understand why the Department feels it necessary to layer on even
more requirements unless it is to make absolutely sure no firm that sells proprietary products or receives
third party payments can use the exemption. If thatis the Department’s intent, then the Department
needs to do so in a transparent manner so that financial services firms can have a meaningful
opportunity to comment. Furthermore, the reasonable compensation requirement at Section IV(b)(2)
differs from all of the other instances in which reasonable compensation applies within the Proposal, the
BICE and other prohibited transaction exemptions including ERISA §408(b)(2). This particular
requirement is not business model neutral, but rather envisions the deconstruction of products and
services into a la carte offerings. How one will determine the fair market value of a 1-800 call center,
internet or mobile app account service? If such services are made available, but not used, have they
been “specifically provided?”

7. The required BICE disclosures should be harmonized with other disclosures.

The Department should consider the effects of its proposed BICE disclosures on plan
participants and IRA owners. The BICE disclosures are to be delivered in addition to all other
applicable disclosures required by ERISA and other federal and state law. At the very least, the
Department should seek to align the BICE requirements with ERISA’s existing disclosure regime.
ACLI members would propose substantial changes to the initial, annual, point-of-sale, and website
disclosures required under the exemption. The insurance and financial services industries have
consistently supported disclosure requirements to mitigate potential conflicts. We also believe that
markets should hold firms accountable to ensure that fees are reasonable. However, firms do not
currently have the capabilities necessary to comply with the disclosure rules. Much of the
information requested by the Department does not exist in the format requested or must be
obtained from third parties, such as fund manufacturers. For liability reasons, it would be
inappropriate for advisers and firms to deliver third-party data on projected costs, for instance,
without any way to verify that data. In addition, the disclosures may be cost-prohibitive for small
firms to develop a disclosure system that would comply with the exemptions’ requirements, limiting
annuity sales opportunities for those institutions.

We are particularly concerned about the annual disclosure because it requires the disclosure
of all compensation paid to the adviser and financial institution. The requirement is so broad that
the Department has not been willing to state that it would not require the disclosure of spread
revenue. Spread revenue is earned by financial institutions in a wide range of products including
bank deposits, corporate bonds, and fixed accounts within both fixed and variable annuity products.
No financial institution can determine the exact amount of spread revenue it has earned over any
particular period not should it have to. The Department has consistently, and appropriately,
considered spread revenue to be outside the term “compensation” because it is more accurately
considered to be akin to investment earnings. The financial institution takes on risk and if it
successfully manages thatrisk it earns spread revenue. However, in some cases the financial
institution may experience risk losses and lose revenue. The Department should clarify in BICE that
spread revenue is not compensation thatthe financial institution must disclose on an annual basis
or on its website.

Second, it will be extremely difficult if not impossible for firms to identify the total indirect
compensation paid by each retirement investor on its platform. In particular, it will be extremely
expensive for financial institutions to track the movements of each retirement investor’s account and
then match up the retirement investor’s holding each day with the internal expense ratio of each
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investment. Such detailed disclosure is not required under the Department’s 404(a)(5) disclosures
presumably because it would be too costly yet the Department somehow thinks it would be feasible
under the BICE.

Third, the website disclosure would require the development of a website thatincluded
specific information related to every investment available on the financial institution’s platform. For
many brokers, this would require disclosure atthe CUSIP level of thousands and thousands of
individual stocks, bonds, mutual funds, ETF’s, variable annuities, etc. Even worse, because the
website must include specific information related to how much an adviser is paid on each of these
individual CUSIPs, a financial institution would likely have to create a separate website disclosure for
each financial adviser! This could mean the creation of 10,000 websites for a financial institution
who compensates advisers differently depending on a number of factors. This is not some
hypothetical issue but rather the customary way that brokers pay their registered representatives
today.

Fourth, the reporting obligations of Section IX are truly unprecedented. We particularly object to
the concept of the Department gathering account level data related to our customers (including unique
identifiers necessary for the Department to track each client’s individual returns and tie those returns to
their adviser) and then reserving the right to publish that data aggregated at an adviser level. The idea
that the Department would identify individual advisers on its website along with the rate of return of the
advisers’ client is truly misguided. We note thatthe Department has not requested any specific
information related to the adviser’s clients that might be helpful in informing an opinion as to whether
the adviser is doing a good job for each client. For instance, the Department is not looking for the age or
risk tolerance of the adviser’s clients, whether the adviser made any recommendations to the client
and/or whether the client followed such recommendations, or whether other factors might have played a
role in the returns such as an investment strategy that was otherwise sound but did not work well in a
particular market environment. Instead, the Department appears satisfied to use such data to impugn
the reputation of any adviser whose clients experience a lower return than the clients of other advisers
even when that adviser provides services to more conservative investors. The Department should not
take any step that may discourage advice thatincludes a recommendation to invest in a fund with low
risk/return characteristics.

Even if the Department did not threaten to publish the data, the mere collecting of client
datais very troubling. Given recent headlines related to data held by the federal government that
was hacked by third parties, we suspect that many investors will be concerned thattheir datais
being handed over to the federal government.

Information disclosures should be meaningful and actionable for retirement investors. The
current disclosures under ERISA sections 408(b)(2) and 404(a)(5) should, in fact for point of sale
purposes, suffice for many accounts. Those disclosures require detailed information regarding
“reasonable compensation,” much of which overlaps with the information requested under the BICE.
Additionally, the annual disclosures required under Form 5500 Schedules A and C are not
coordinated with the newly required annual disclosures in the BICE. Complying with the disclosure
requirement by referencing existing ERISA disclosures will reduce the potential for investor
information overload, and will make it more likely that investors will recognize the importance of the
disclosure regime that the Department has worked very hard to develop for the retirement plan
market.

To the extent that existing ERISA disclosures are not sufficient (for instance, in the IRA
context), the Department should harmonize BICE disclosures with other disclosure regimes already
existing in the securities industry. For instance, advisers should be permitted to disclose information
requested by reference to documents such as the Form ADV disclosure, the prospectus, the NSCC
database, some variation of the “compensation grid” used by used by a firm or adviser, the
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SEC/FINRA “fund analyzer”, and certain private, independent 3rd party data sources on variable
annuities.

Regarding IRAs, the Department should consider harmonizing the BICE point-of-sale disclosure
requirements with current IRA disclosure requirements under Treasury Regulation. §1.408-6. We
understand that the Department may be reluctant harmonize BICE disclosures with the current
compensation and fee disclosure requirements issued pursuant ERISA section 408(b)(2), since these
requirements apply only to plans, not IRAs. However, because IRAs are already subject to a separate,
comprehensive cost and fee disclosure regime under Internal Revenue Service regulations, we
encourage the Department to harmonize the BICE point-of-sale disclosures for IRAs with these existing
rules.

Pursuant to Treasury Regulation §1.408-6, IRA providers must give IRA owners certain
disclosures upon the establishment of an IRA and periodically thereafter. The regulations require
providers to issue a disclosure statement and a copy of the governing instrument to the owner at
establishment of the IRA, and to update these later with any amendments. The disclosure statement
must set forth, in nontechnical language, concise explanations of the requirements of Code section 408,
the income tax consequences of establishing the account and certain statements regarding the
consequences of engaging in a prohibited transaction.

In addition, the disclosure statement must also contain a financial disclosure explaining the
potential value of the account at various points in the future. The disclosure must comply with different
rules depending on whether any assets are subject to guaranteed contracts. If no amount is guaranteed
under the account and no projection can be made, the financial disclosure must assume level annual
contributions of $1,000 and must describe, in nontechnical language, (1) each type of charge (and
amount) which may be made against a contribution, (2) the method for computing and allocating annual
earnings, and (3) each other charge which can be applied to the account in determining the net amount
of money available tothe IRA owner.

These existing disclosure requirements for IRAs approximate, in streamlined form, the
information required under proposed BICE point-of-sale disclosure requirements. Allowing this
disclosure (or a substantially similar form of this disclosure) to stand as the point-of-sale disclosure for
IRAs under the BICE achieves the Department's goals of making the total cost of the IRA "clear and
salient" to the Retirement Investor, providing cost information that can be compared across different
Assets, an informing the Retirement Investor of the impact of costs for the IRA over time. In addition,
these disclosures would be combined with the disclosures required for the underlying investments, such
as mutual funds, to provide even greater cost transparency for IRA owners.

ACLI members have been encouraged by recent statements from the Secretary suggesting that
the Department will work to deliver finalized guidance that "accomplishes [the Proposal's] goals in the
simplest, least burdensome way for all concerned". We encourage the Department to take a small step
forward in this vein by harmonizing the BICE point-of-sale disclosure requirements with the existing IRA
disclosure requirements under Treasury Regulation §1.408-6.

8. Forego a “low cost” prohibited transaction exemption.

We agree with the Department’s repeated caution to plan fiduciaries that fees are a
consideration but certainly not the only consideration, and we believe that caution answers why a
low cost prohibited transaction exemption would be inappropriate. The only rational response to
such an exemption would be for a fiduciary to avoid offering certain services and products in order to
achieve the fee level required for the fiduciary to rely on the low cost prohibited transaction
exemption. Not only would that be a grave error on its own, it would substantially reduce the
likelihood that critical retirement lifetime income guarantees would be available to individual plan
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participants and IRA owners. Rather than push for a streamlined exemption for the types of
investments the Department may favor at this time, we would urge the Department to resist the urge
to pick winners and losers and rather let the market decide which products should be offered in the
marketplace. We believe the Department should work to make the BICE a streamlined and workable
exemption.

9. The BICE language, at various points, should be amended to target actual, rather
than perceived, conflicts.

It is common for a plan sponsor to designate a menu of plan investments from which
participants and beneficiaries may select. In so doing, a responsible plan fiduciary must determine
whether the compensation to be received by the financial institution providing such investments
receives reasonable compensation for its services. We suggest that when advice is provide to plan
participants and beneficiaries regarding the plan’s designated investments, there is no need for
fiduciary advisers to second guess the plan’s determination regarding the reasonableness of any
compensation to be received.

We recommend Section 1l(c)(2) be revised as follows:

“... regarding the Asset other than an Asset which is a designated
investment alternative under the Plan, ....”

State law bars insurers from making false statements. Clearly, statements on which an
investor relies for her investment decision must not mislead. However, the phrase “relevant to a
Retirement Investor” raises a subjective rather than objective analysis of whether or a particular
statement is “misleading.”

We recommend Section 1l(c)(3) be revised to provide greater certainty as to
the exemption relief offered by the BICE:

“(3) The Adviser’s and Financial Institution’s statements about the Asset,
fees, Material Conflicts of Interest, and any other matters retevantto

reasonably relied upon by a Retirement Investor’s when making an
investment decisions, witt are not be-misleading.

V. The proposed transition rule should be revised and expanded.

We urge the Department to make application of a final regulation, including changes to
prohibited transaction exemptions (particularly PTE 84-24) prospective only to apply to fiduciary advice
with respect to retirement accounts opened or insurance contracts issued after the regulation’s
compliance date. Prospective application would allow for continued ongoing customer assistance for
existing accounts. This is particularly important for commission-based annuity contracts, as retirement
investors may have already paid for services. If the Proposal is applied retroactively, annuity owners
would incur additional expense to transition to fee-based arrangements. For IRA owners with variable
annuity contracts sold in reliance on PTE 84-24, the Proposal does not provide recourse for advisors and
investors who have relied on this exemption in good faith. Without a reasonable grandfather provision,
IRA owners may be compelled to surrender their annuity contracts to obtain advice.

While ACLI appreciates thatthe Department has included a form of transition relief in its

BICE proposal, such relief is extremely narrow, and it is questionable whether it provides any
meaningful relief beyond what would be provided by operation of law.
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First, transition relief should be provided for excluded assets. Investments that do not meet
the definition of “Assets” under the BICE may not be liquid and readily sold. As a result, financial
institutions will have no way to dispose of these assets prior to the effective date of the new
regulatory regime. Even when liquid, financial institutions generally do not have discretionary
authority to sell out an investor’s account. The only way for an institution to “get rid” of these
investments is to resign as the IRA custodian which may result in a taxable distribution and
potentially a 10% early withdrawal penalty. It seems unlikely thatthis is the intent of the Proposal,
yet there is no discussion of this issue in the preamble or regulatory impact analysis.

At a minimum, fiduciaries should be able to make sell and hold recommendations on any
investments that the Department excludes from relief under the BICE, to the extent that the excluded
assets were purchased before the regulation became effective. Furthermore, to the extent thatthe
excluded asset includes rights that are appurtenant to the investment, fiduciaries should be able to
provide recommendations related to the exercise of those rights as long as the fiduciary does not
earn additional compensation related to such recommendations.

Second, relief is needed for existing customers who reject the Best Interest Contract. When a
new contract requirement is imposed, it is inevitable that there will be some percentage of
customers that will not sign or agree to the new contract. Even if the Department permits negative
consent as we have requested, there may be agreements in place that do not permit amendments
via negative consent. Transition relief is necessary to permit the financial institution to amend
existing contracts or bring an orderly close to these accounts.

Third, if transition relief is not expanded, investors will be unable to obtain any information
about existing products from service providers unwilling or unable to service in an ERISA fiduciary
capacity.

VL. Eight month delayed applicability date is unreasonable.

Assuming the substantial modifications necessary to make the exemption workable raised here,
compliance with the Proposal will be a major undertaking for financial institutions and advisers. The
Proposal will not be administrable within the proposed applicability date of 8 months from the
publication of a final exemption. ACLI recommends the Department provide at least three (3) years for
the public to digest the final rule and the final exemptions, including the final amended PTE 84-24 (the
Department plans to provide at least 140 days for a review of the Proposal), plan and implement
changes to comply with the rule including the development and implementation of proper disclosures,
the training of advisers to ensure compliance with each of the conditions, a review of all marketing
materials, and the building appropriate supervisory procedures. Of note, the Department provided two
years from the publication of interim final regulations under ERISA Section 408(b)(2) and the effective
date of final regulations.

VIIl. The cost-benefit analysis in the Proposal is deficient.

Congress, courts, and the executive branch of government have issued unequivocal guidance
mandating thorough, objective cost-benefit analysis in rulemaking. Collectively, these standards ensure
that federal agencies “strike the right balance,” and develop “more affordable, less intrusive rules to
achieve the same ends--giving careful consideration to benefits and costs.”28 Notwithstanding its
extensive “regulatory impact analysis,” the Department of Labor failed these standards by overstating
benefits, understating costs, and disregarding harm to small retirement plans. Our suggested revisions

28 Op-Ed, President Barak Obama, Toward a 21st Century Regulatory System, Wall Street Journal (Jan. 18, 2011). The
President’s Op-Ed coincided with his issuance of Executive Order 13,563, which set strict standards for cost-benefit analysis in
federal agency rulemaking.
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to the rule rectify these shortcomings, and more accurately balance benefits against costs. The cost-
benefit standards and deficiencies are explained below.

A. Executive, statutory and judicial precedent.

Executive branch mandates for cost-benefit analysis began in 1981 with Executive Order 12,291
that created a new procedure for the Office of Management and Budget (OMB) to review proposed
agency regulations, and ensured the president would have greater control over agencies and improve
the quality and consistency of agency rulemaking. Cost-benefit analysis formed the core of the review
process. The order unambiguously stated that “regulatory action shall not be undertaken unless the
potential benefits to society for the regulation outweigh the potential costs to society.”29 Regulatory
agencies, therefore, must balance the benefits of proposed rules against their costs.

In 1993 Executive Order 12,866 superseded the 1981 order, but retained cost-benefit analysis
as a fundamental requirement in rulemaking. Executive Order 12,866 instructs that “in deciding whether
and how to regulate, agencies should assess all costs and benefits of available regulatory alternatives,
including the alternative of not regulating.”30 In a manner parallel to the 1981 order, Executive Order
12,866 advises that agencies must perform their analysis and choose the regulatory approach that
maximizes net benefits. 31

President Obama reaffirmed the importance of cost-benefit analysis in 2011 through Executive
Order 13,563, and reinforced the core principles in Executive Order 12,866 by emphasizing that “each
agency must. .. propose or adopt a regulation only upon a reasoned determination that its benefits
justify its costs.”32 Importantly, five administrations between 1981 to present have consistently made
cost-benefit analysis a threshold for federal agency rulemaking.

The OMB provided federal agencies with extensive guidance to perform cost-benefit analysis in
its Circular A-4.21 C33, which identifies three fundamental elements to federal agency rulemaking: (i) a
statement of the need for the proposed regulation; (ii) discussion of alternative regulatory approaches;
and, (iii) an analysis of both qualitative and quantitative costs and benefits of the proposed action and
the leading alternatives. The analysis should attempt to express both benefits and costs in a common
measure—monetary units—to facilitate the assessment. When benefits or costs cannot be quantified in
monetary terms or in some other quantitative measure, the agency should describe them qualitatively.34

The Administrative Procedure Act (APA) provides comprehensive standards governing federal
agency rulemaking, and includes guideposts for judicial review of agency rulemaking under an arbitrary
and capricious threshold. The Regulatory Flexibility Act (RFA) of 1980 (5 U.S.C. §§601-612) requires
federal agencies to assess the impact of their forthcoming regulations on “small entities,” which the RFA

29 46 Fed. Reg. 13193, 13193 (Feb. 17, 1981).

30 Exec. Order No. 12,866, 3 C.F.R. 638 (1993).

31 The 1981 and the 1993 executive orders emphasize different approaches to the same cost -benefit end. The 1981order
required that the benefits “outweigh” the costs, while the 1993 order required only that the benefits “justify” the costs. See
generally Peter M. Shane, Political Accountability in a System of Checks and Balances: The Case of Presidential Review of
Rulemaking, 48 ARK. L. REV. 161, 176-78 (1994) (comparison of 1981 and 1993 executive orders with additional detail and
observing that the 1993 “order focuses on a similar mandate, but describes it with greater nuance”).

32 Exec. Order 13,563, § 1(b), 76 Fed. Reg. 3821 (Jan. 18, 2011). The order further notes that “each agency is directed to use
the best available techniques to quantify anticipated present and future benefits and costs as accurately as possible.”
Additional analysis of this order can be found in Helen G. Boutrous, Regulatory Review in the Obama Administration: Cost-
Benefit Analysis for Everyone, 62 ADMIN. L. REV. 243, 260 (2010).

33 Office of Mgmt. & Budget, Circular No. A-4, Regulatory Analysis (Sept. 17, 2003), last available at http://
www.whitehouse.gov/OMB/circulars/a004/a-4.pdf. OMB invited full public comment on his 48-page circular in draft form,
which contains detailed instructions about conducing cost-benefit analysis, and provides a standard template for running the
analysis.

34 To ensure that agencies properly perform cost-benefit analysis and select the most cost-effective regulatory options, OMB and
the White House Office of Information and Regulatory Affairs (OIRA) review agency cost-benefit analysis before proposed
regulations become effective.
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defines asincluding small businesses, small governmental jurisdictions, and certain small not-for-profit
organizations. Under the RFA, cabinet agencies must prepare a “regulatory flexibility analysis” when final
rules are issued. The RFA requires the analysis to describe, among other things, (1) reasons why the
regulatory action is being considered; (2) small entities to which the proposed rule will apply and, where
feasible, an estimate of their number; (3) projected compliance burdens of the proposed rule; and (4)

any significant alternatives to the rule that would accomplish the statutory objectives while minimizing
the impact on small entities.

In three significant cases involving SEC rulemaking beginning in 2005, the Court of Appeals for
the District of Columbia Circuit overturned major rules due to the SEC’s failure to conduct adequate cost-
benefit analysis which the court viewed as arbitrary and capricious actions contrary to the mandates of
the APA.35The holdings depart from the court’s traditionally more deferential approach to review of
agency rulemaking in other administrative law contexts and provide a template for measuring
appropriate cost-benefit analysis in federal agency rulemaking. These three rulings are significant
because they were rendered by the federal court that typically reviews agency actions and, thus, serves
as a touchstone for appropriate federal rulemaking in general. Additionally, the rulings provide an
avoidable roadmap to litigation for insufficient cost-benefit analysis in rulemaking. On June 29,2015,
the U.S. Supreme Court underscored the primacy of a carefully balanced and quantified cost-benefit
analysis in federal agency rulemaking. 36 In sum, therefore, the guidance established by statutes,
executive Orders, and seminal recent court cases strongly warrant a more carefully balanced and
detailed cost-benefit analysis before the Proposal moves forward.37

B. Measuring the regulatory impact analysis against executive, statutory and judicial
precedent.

The Proposal was accompanied by a 243 page “regulatory impact analysis” and seven
supporting documents.38 While significant in length, this cost-benefit analysis is fundamentally flawed in
several significant respects, particularly as it pertains to variable annuities.

The Department justifies its Proposal with the claim that there is a “substantial failure in the
market for retirement advice”.3® The Department’s analysis fails to prove this assertion and contains at
least three significant flaws which undermine its proposed solution. Specifically, the regulatory impact
analysis: (1) calculates the cost of conflicted advice and the benefits of the proposed rule through
selective and imbalanced use of academic studies of mutual funds that are misinterpreted and
misapplied to the entire market for retirement advice; (2) overlooks the negative impact of the proposed

35 See Chamber of Commerce v. SEC, 412 F.3d 133 (D.C. Cir. 2005), Am. Equity Inv. Life Ins. Co. v. SEC, 613 F.3d 166 (D.C. Cir.
2010), and Bus. Roundtable & U.S. Chamber of Commerce v. SEC, 647 F.3d 1144 (D.C. Cir. 2011). In the Business Roundtable
and US Chamber of Commerce case, the D.C. Circuit overturned proxy access Rule 14a-11 adopted by the SEC in August 2010.
The court determined that the SEC's failure to "apprise itself—and hence the public and the Congress—of the economic
consequences of a proposed regulation" made promulgation of the rule arbitrary and capricious and not in accordance with law.
The American Equity case involved the SEC’s adoption of Rule 151A under the Securities Act of 1933 which provided guidance
as to whether fixed index annuities were entitled to rely on the exclusion provided under Section 3(a)(8) of that act. The court
indicated that the SEC did not disclose a reasoned basis for its conclusion that Rule 151A would increase competition and the
SEC did not make any finding as to existing level of competition in the marketplace under state insurance law regimes or the
efficiency of existing state insurance law regimes. The Court remanded Rule 151A back to the SEC for “reconsideration,” solely
because it found that the SEC had not given proper consideration to the rule's effect on “efficiency, competition, and capital
formation” in the annuity industry.

36 Michigan v. EPA, No. 14-46 (June 29, 2015) http://www.supremecourt.gov/opinions/14pdf/13-1314 3ea4.pdf. In this case,
the Court sent a rule under the Clean Air Act back to the EPA to objectively quantify and balance the benefits and costs under
the rule before it could become operative.

37 See generally Peter M. Shane, Political Accountability in a System of Checks and Balances: The Case of Presidential Review
of Rulemaking, 48 ARK. L. REV. 161, 176-78 (1994).

38  Department of Labor documents pertaining to the proposed rule  can be found here:
http://www.dol.gov/ebsa/regs/conflictsofinterest.html.

39 U.S. Department of Labor, “Fiduciary Investment Advice: Regulatory Impact Analysis”, April 14,2015, p. 7.
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rule on lower-wealth investors, the likelihood thatthe supply of financial advice will decline and price of
advice increase, and the increased costs inflicted on employer plan participants; and, (3) bases
estimates of direct costs of the Proposal on inadequate and incomplete data and insufficient
consideration of the time required to implement changes necessary to comply with the Proposal.

Additionally, though the proposed rule and cost-benefit analysis mention annuities a total of 172
times and acknowledge that “31 percent of IRAs include investments in annuities” (p. 54) and that
“insurance companies [will] be significantly affected by the proposal” (p. 56), the cost-benefit analysis
makes no attempt to examine the impact of the proposed rule on insurers, the annuity market, or on the
availability of lifetime income, nor does it attempt to assess the value of variable annuities or their role in
retirement security.

1. The statement of potential benefits is flawed.

The Department justifies the need for the proposed rule based on a selective review of six
refereed studies and three working papers (see pp. 95-96 of the CBA for the complete list of studies), 40
Though the primary justification of the proposed rule is the elimination of conflicts of interest, the
Department admits that “[nJone of these papers attempts to detect some major possible sources of
underperformance of IRA assets attributableto conflicts of interest” (p. 97). The studies do, however,
focus on either the returns of load vs. no-load mutual funds or the returns of broker-sold vs. direct-sold
mutual funds. Most of these studies found that during the period under consideration broker-sold front-
load mutual funds (which comprise only about 13 percent of the IRA market) may not have performed as
well as other funds and that direct-sold mutual funds may have performed better than broker-sold
mutual funds. None provide support for the assertion that fiduciary-advised accounts perform better
than other types of accounts. The Department relies on these very narrowly focused studies as proof of
market failure and does not utilize other bodies of work which would be useful for their analysis, such as
the literature on the benefits of using a financial adviser.41

Based on the cited studies, and on the assumption that IRA holders who purchase broker-sold
front-load mutual funds received conflicted investment advice which resulted in lower returns,, the
Department determined that investors holding such funds can expect their investments to underperform
by an average of 100 basis points annually. Using this figure and implicitly assuming that this level of
underperformance will continue and that investors will not adjust their portfolios, the Department
concludes that “underperformance associated with conflicts of interest -- associated with the mutual
fund segment alone -- could cost investors more than $210 billion over the next 10 years and nearly
$500 over the next 20 years (p. 13).”42 The Department contends that if the Proposal is adopted and
conflicted advice eliminated, costs would be lowered, and IRA investors would benefit by “approximately
$40 billion over 10 years and almost $90 billion over 20 years (p. 101).”

40 A comprehensive review of the studies referred to in the DOL's CBA can be found in: Berkowitz, Jeremy; Comolli, Renzo;
Conroy, Patrick, “Review of the White House Report Titled ‘The Effects of Conflicted Investment Advice on Retirement Savings’”,
NERA Economic Consulting, March 15, 2015.

41 Montmarquette, Claude; Viennot-Briot, Nathalie, “The Value of Financial Advice”, Annals of Economics and Finance, vol 16.,
no. 1, pp 69-94, 2015. This study finds that over the course of several years, investors who use advisers obtained greater
returns than those who don’t. For an explanation of the role and value of life insurance agents in assuring retirement security,
see: Rosh, Robert M., “Death of a Salesman: The Rise and Unfortunate Potential Demise of the Full-Time Life Insurance
Salesman”, St. John’s Law Review, vol. 88, Winter 2014, No. 4, pp. 985-1021.

42 Throughout their analysis the Department provides a very wide range of cost estimates associated with conflicted advice and
with the benefits of the proposed rule. On the lower end, the Department estimates that the “expected gain would total
between $20 billion and $22 billion over 10 years (p. 108)". On the higher end, the Department estimates that “under current
rules, advisor conflicts could cost IRA investors as much as $410 billion over 10 years, and $1 trillion over 20 years (p. 8)", and
that “underperformance associated with conflicts of interest ... could cost IRA investors $210 to $430 billion over the next 10
years and approximately $500 billion to $1 trillion over the next 20 years (p. 211)". In a related analysis, the Council of
Economic Advisors estimates that conflicted advice costs investors $17 billion annually.
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There are, however, at least three major weaknesses in relying on these studies and estimating
the benefit of the proposed rule based on their results. First, all of the studies use data from the 1990s
and early to mid 2000s. This is highly problematic because competition has significantly increased in
recent years, driving down fees. |n effect, the market has changed such that any analysis based on old
datais in no way applicable in the current market and should not be used to formulate or substantiate
regulations. For example, contrary to the findings of the cited studies, by some estimates, front-load
fund shares sold between 2007 and 2013 outperformed Morningstar average returns for all funds with
similar objectives by 27 basis points per year.43

Secondly, none of the cited studies examine a representative sample of investor portfolios
through time, but rather the performance of one type of mutualfund at one point in time. The relative
performance of only one type of fund in a given year offers a very limited view of the world. By relying
solely on the cited studies to formulate the cost estimates of conflicted advice and benefit estimates of
the proposed rule, the Department implicitly assumes that all investors, whether using a broker or not,
are “buy and hold” investors. This is not a realistic assumption. In a competitive market, if returns are
low investors will eventually shift their assets to more appropriate funds. Ideally, the performance of
representative samples of entire portfolios which would include various types of funds and annuities,
through time, should be considered. Such an approach would more properly control for critical
additional factors, including demographics, wealth, investor sophistication, and different levels of risk
tolerance, generating a more accurate analysis of the market. Although the working paper by Chalmers
and Reuter cited in the Department analysis consider portfolio-level data, their sample is not
representative of the US population --and their data is unacceptably stale.44 Chalmers and Reuter
examine defined contribution plan accounts of faculty and administrators employed by the Oregon
University System from 1996 to 2007. This is hardly representative of the general U.S. population today.

Finally, though results may be fairly consistent with regard to front-load mutual funds sold
through broker-dealers in the 1990s and part of the 2000s, the results concerning other types of
investments, such as revenue-sharing mutual funds, are much less conclusive. In fact, Christoffersen,
Evans, and Musto (2013), a study the Department analysis relies upon most heavily and which appears
to underpin all of the Department’s benefit estimates, do not contain strong evidence of a negative
relationship between broker-sold revenue-sharing mutual funds and performance, suggesting that the
Department may have selectively used more favorable results to estimate the benefit of the proposed
rule. For these reasons, the cited studies should not be used to justify the need for, or determine the
potential benefits of, the proposed rule and should not be relied on to formulate well-intentioned rules
which can, in fact, have a detrimental impact on plan participants, particularly retirees and pre-retirees,
as well as the financial services industry overall.

2. The Proposal inflicts an “advice gap” on individuals who can no longer obtain
financial advice.

In the Proposal, the Department acknowledges that a comprehensive analysis of the proposed
rule “would consider pure social welfare costs - that is, reductions in economic efficiency - which are
not the same as simple compliance costs (p. 99)". Although the Department analysis evaluates indirect
effects and social welfare implications, including the impact on supply and demand for advisory services,
it does so inadequately and unrealistically.

43 Statement of Brian Reid, Chief Economist, Investment Company Institute, Hearing on “Restricting Access to Financial Advice:
Evaluating the Costs and Consequences for Working Families and Retirees”; Subcommittee on Health, Employment, Labor, and
Pensions’ Committee on Education and the workforce; United States House of Representatives, June 17, 2015.

44 Chalmers, John; Reuter, Jonathan, “What is the Impact of Financial Advisors on Retirement Portfolio choices and Outcomes?”,
working paper, May 6, 2014.
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The Department cost-benefit analysis asserts that:

“Advisers can provide the same quality of advice while receiving non-conflict-based payments as
they can when receiving a payment of equal amount based in conflict. The cost of advice
depends primarily on the resources necessary to provide it ... rather than the form of the
adviser’'s compensation. Thus, an adviser receiving payment through non-conflicted structures
should be able to provide advice atthe same cost as an adviser receiving conflicted payments,
as long as the inputs in time and infrastructure are equal (p. 217)".

It is unclear why the Department assumes thatinputs in time and infrastructure would be equal
or that the market for financial advice would not change. The price of financial advice is determined by
supply and demand. The time, resources and financial burdens of complying with the proposed rule will
be greater than under current regulations. This, along with the increased risk of litigation, will induce
some advisers to leave the business, lowering supply and increasing the price of advice. This will be
particularly true of life insurance agents, a very large percentage of whom are nearing retirement age.
Because consumers will face a higher price, many will be priced out of the market and may face the
prospect of retirement planning without a financial professional. The advisers who remain in business
are more likely to focus on wealthier customers. An increase in the cost of advice and fewer financial
professionals will most impact small account IRA rollovers, the segment of the market the Department is
most concerned with. In fact, most IRA rollovers are for small amounts. In 2013, 61.4% of IRA rollovers
were for amounts less than $50,000 and 75.1% were under $100,000.45 Almost half (47.8%) were for
amounts less than $25,000.

Though the cost-benefit analysis claims the opposite, there is compelling evidence that following
the introduction of the Retail Distribution Review (RDR) in the U.K., which the Department extols in
support of the Proposal, a significant percentage of small investors were priced out of the market and
are now considered ‘stranded customers’. Due to the parallels between the Proposal and the RDR, the
same regrettable consequences may also occur in the US due to the Proposal if adopted.

In June 2006 the United Kingdom’s financial regulator, the Financial Services Authority (FSA),
created its Retail Distribution Review (RDR) program with the intention of enhancing consumer
confidence in the retail investment market and eliminating ‘conflict risk’. In June 2007, the principal
discussion paper on RDR was published, and on December 31, 2012, the RDR was implemented. The
RDR has three general components: (1) a clear division between independent and restricted advice; (2)
a ban on commissions; and, (3) greater minimum qualifications for investment advisers and a
requirement that knowledge be maintained. Critics were concerned that the RDR would inherently
change the incentives faced by investment advisers resulting in fewer advisers and a shift in focus
toward high net worth investors, resulting in an ‘advice gap’ and a large number of ‘stranded customers’.
Their assessment was correct.

Though the RDR was implemented at year-end 2012, the UK’s financial services industry was
adjusting to the coming changes in the years leading up to implementation. The number of investment
advisers was steadily declining pre-RDR. According to the Association of Professional Financial Advisers
(APFA), in 2010 there were 43,937 investment advisers in the U.K. and by 2013 there were 31,132,
almost a 30% decline. This decline can be primarily attributed to the new qualification standards and
the ban on commissions, and to many older advisers choosing to retire earlier thanthey had planned
rather than navagate the new system.

There is also evidence that there is indeed a growing ‘advice gap’. According to data collected by
the APFA, in the years leading up to the implementation of RDR, about two-thirds of financial product
sales took place with the help of an adviser. By 2012/2013 (the latest data available) this had declined

45 Copeland, Craig, Individual Retirement Account Balances, Contributions, and Rollovers, 2013; With Longitudinal Results
2010-2013: The EBRI IRA Database, Employee Benefit Research Institute, no. 414, May 2015.
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to half and has likely declined since. This is further supported by the results of an annual survey
conducted by Mintel, a well-respected marketing research firm. Mintel has administered an annual
survey of retail financial advice for U.K. investors since 2009. Their data shows thatthe number of
investors who received financial advice in the wake of the RDR regulation has declined dramatically (see
table below). In fact, about half as many investors get advice from the largest advice channel in the U.K.
than before the regulations took effect, and the second largest channel has been on a downward trend
since the RDR was implemented on December 31, 2012.

Financial Advice Usage in the U.K.*

Year Bank or Independent
Building Financial Total
Society Adviser or
Staff/Adviser | Planner
2009 32.0% 22.0% 54.0%
2010 28.0% 24.0% 52.0%
2011 29.0% 14.0% 43.0%
2012 31.0% 12.2% 43.2%
2013 24.5% 17.3% 41.8%
2014 20.3% 14.7% 35.0%
2015 16.0% 12.2% 28.2%

*Source: Mintel. Survey response to “which of
the following, if any, have you used for financial
advice in the last 3 years?”.

A recent City University of London study noted that “the unintended consequences of the RDR
initiative, accompanied by rapid change in technology and social media, is likely to further extend the
‘advice gap’, leaving aside those who have too few assets to merit attention from professional advisers,
though they may well be in need of financial advice. This is an undesirable outcome (see Clare, Andrew;
Thomas, Stephen; Walgama, Omal; Makris, Christina, “The Impact of the RDR on the UK’s Market for
Financial Advice: Challenge and Opportunity”, Cass Consulting, Cass Business School, City University of
London, June 2013).

An August 28, 2014 story by Morningstar UK reported that “eleven million investors consider
financial advice too expensive and have fallen through the ‘advice gap’ following industry regulation”,
and that “some investors prefer not to have an upfront cost for financial advice - as this prices them out
of the advice market. Investors with a portfolio of £10,000 for example would understandably be
unwilling to hand over a tenth of their assets for an initial consultation cost - whereas the old advice
model which took out of the profits along the way would be easier to swallow”.

Even regulators have admitted that there is a growing advice gap. According toa September 10,
2013 Financial Times report, “FCA chief executive Martin Wheatley has admitted ‘concern’ over the post-
RDR advice gap”. According to Wheatly “it is a concern that people with portfolios below £50,000 to
£100,000 are not getting the same service they were getting...most advisers have worked out you can’t
provide a fully advised service without five or six hours work and that costs money. Therefore we are
seeing less of that model but we are seeing more web-based, entrepreneurial models delivering advice
in a different form.” In fact, automated ‘web-based’ advice is being aggressively pushed by the UK
regulator, though it is likely not a good substitute for face-to-face advice or for “five or six hours of work”
by an investment professional.
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Though seemingly upbeat in it’s assessment, in a recent post-RDR review, the UK’s Financial
Conduct Authority concluded that “by revealing the true cost of advice, the RDR has led some consumers
to consider the extent to which the advice they receive represents value for money, and in some cases
conclude it does not” (see: Financial Conduct Authority, “Post-Implementation Review of the Retail
Distribution Review - Phase 1”7, December 2014). A related analysis by the firm Europe Economics finds
that “...advice can be seen as a credence good, with its fundamental quality difficult for the consumer to
assess ex ante - or even ex post. This means that there is a scope for advisers to compete on measures
which consumers believe are good proxies for quality, but which may not in fact be reliable indications of
underlying quality”, and that “[flirms are increasingly segmenting their consumers and considering the
service they provide to different groups of consumers, with some focusing on services to those with
higher levels of investible assets” (see: Europe Economics, “Retail Distribution Review: Post
Implementation Review”, December 16, 2014).

Several years ago the European Union Directorate General on Internal Markets and Services
considered a ban on commissions in the insurance market. The EU asked the consulting firm PWC
Luxembourg to conduct a study, part of which considered the impact of different solutions to conflicts of
interest and remuneration.4é The study concluded thata ban on commissions could have a negative
impact on consumers and would create an information gap. Due in part to that experience, a European
standard setting group has declined to uniformly impose a ban on commissioned sales, and chose
instead to leave the commission issue to each state.

The Department acknowledges that comment letters on its 2010 proposal made a case thatthe
initiative would result in diminished access to investment advice, particularly for low-balance savers, but
appears unconcerned with this possibility, suggesting that ‘robo-advisers’ will fill any gaps that result
from the proposed regulation. 47 However, robo-advisers are a new and untested method of providing
financial advice and are not necessarily more cost-effective than in-person advice.48 At year-end 2014
robo-advisers managed only $19 billion in assets, compared to $24.7 trillion in total U.S. retirement
assets, about 0.077% of the market or 77 cents out of every $1,000.49

There are no rigorous, refereed studies examining whether a robo-adviser is a good substitute for
a human being. Numerous scholarly studies have shown, however, that there are clear positive effects
from dealing with a human adviser, such as: encouragement to save more, less speculative trading, a
more diversified portfolio, and greater discipline when faced with a volatile market. Infact, during
financial downturns and market volatility, investors turn to human advisers for reassurance and are
typically dissuaded from emotional investing. Because it is so recent, robo-advising has only been in
existence during a bull market. Itis unclear how this system would fare in a downturn. Depending on
how many people utilize such a resource, there could be systemic implications which would be
particularly devastating to retirees and pre-retirees, as well as the economy as a whole.

As noted above, the proposed rule will significantly increase the costs and risks associated with
selling and marketing to small employers (99 employees or less). Life insurers provide products and
services t0 31.8 million employer plan participants, about 35% of the entire market. About 60% of plan
participants who work for a small employer (7.1 million employees) rely on life insurers for products and
services.50 Virtually all small plan participants will be adversely impacted by the proposed rule.

46 PriceWaterhouseCoopers, Study on the Impact of the Revision of the Insurance Mediation Directive (ETD/2007/IM/B2/51):
Final Report, Prepared for the European Commission DG Internal Market and Services, May 23, 2011.

47 See Regulatory Impact Analysis at p.109.

48 Fox, Justin, “Investing: Inside the Robo-Adviser Wars”, Bloomberg View, July 9, 2015.

49 This assumes that the entire $19 billion were retirement assets. It is likely that considerably less than $19 billion is in robo-
adviser IRAs. See ICland www.wsj.com/articles/putting-robo-advisers-to-the-test-1429887456 and
http://www.forbes.com/sites/samanthasharf/2015/01/28/can-robo-advisers-survive-a-bear-market/.

50 Based on a 2015 ACLI survey of life insurers. Survey respondents represent 81% of industry assets.
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3. Insufficient analysis of direct costs.

The Department estimated that the cost of complying with the proposed rule would range from
$2.4 billion to $5.7 billion over ten years, and assert thatthe higher end of the range is likely an
overestimate. Shockingly, these estimates are based on two comment letters from trade associations
(neither of which represent the life insurance industry), one of which is admittedly a rough estimate
based on a survey of only 18 members and which was discounted by the Department because “the data
appear to significantly overstate the cost of compliance”.51 Relying on two comment letters and entirely
ignoring the implementation and compliance cost imposed on the life insurance industry to estimate the
cost of significant new regulation on a $24.7 trillion industry is wholly insufficient. Further, the likelihood
that a greater regulatory burden and new administrative and compliance costs would negatively affect
positive innovation is not sufficiently considered in the initiative.

Additionally, the cost-benefit analysis does not adequately consider the time needed to
implement the changes required to comply with the proposed rule. According to a recent industry
survey, on average, life insurers will require at least 24 months to fully implement changes necessary to
comply with the proposed rule, with 20% of companies requiring at least 36 months.

4. The cost-benefit analysis does not consider annuities.

One element of the Department’s regulatory impact analysis calculates the burden of fees and
charges on the performance of selected investments. However, the Department’s analysis does not offer
any direct evidence on the costs of conflict related to variable annuities, but rather applies academic
studies on mutual fund costs to variable annuity products held in IRA accounts. In effect, because the
Department presents no empirical analysis of any costs of conflicted advice for variable annuity
products, the many cost estimates provided are not relevant to this sector of the market.

The Department also does not consider the benefits of variable annuity products for IRA holders.
Variable annuities are not simply investments, but rather insurance products which can ensure well-
being and financial security for life. According to a 2013 Gallup survey, 87 percent of annuity owners
intend to use their annuity as a financial cushion for living beyond their life expectancy.52 Variable
annuities offer consumers a variety of insurance features, including the option of enhanced death
benefits, accrual guarantees, and lifetime withdrawal benefits. Customers actively and voluntarily
choose to elect various combinations of features tailored to their specific insurance needs and risk
profiles. Survey data shows that annuity owners are pleased with the products they purchase.

According to a recent LIMRA study, the vast majority of variable annuity owners are satisfied with their
annuity, and five out of six deferred annuity owners would recommend an annuity to their family and
friends.53 Additionally, a recent study by Towers Watson found that among retirees of similar wealth and
health characteristics, those with annuitized incomes are happiest.54 Much like buying a house or
choosing where to send your children to college, choosing the right annuity requires time, education, and
guidance in order to make the right decision. The current Proposal may effectively eliminate or curtail
these services.

As is the case in any competitive market, the costs of the variable annuity products vary in
relation to the number of features selected. Some consumers choose to pay more in order to have
greater risk protection and insurance benefits. According to a recent, ongoing study which relies on a
unique sample of contract-level variable annuity qualified account data from 13 life insurance

51 See DOL cost-benefit analysis p. 157 for details.

52 From: the Gallup Organization and Matthew Greenwald and Associates, 2013 Survey of Owners of Individual Annuity
Contracts (conducted for the Committee of Annuity Insurers).

53 LIMRA International, “LIMRA Secure Retirement Study: Knowledge of Annuities Boosts Ownership”, October 20, 2014.
54 Nyce, Steve; Quade, Billie Jean, “Annuities and Retirement Happiness”, Towers Watson Insider, September 2012.
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companies representing over 25% of the variable annuity industry, and which includes a representative
sample of over 237,000 individual contracts, 40% variable annuity customers have chosen a living
benefit, about one-third elected some form of enhanced death benefit, and 7% explicitly included an
accumulation guarantee benefit which may guarantee growth rates or lock-in returns during the
accumulation phase, before the owner chooses to annuitize.”55

Concerning surrender charges associated with insurance products like annuities, it appears that
the Department presumes that: (1) all annuities have surrender charges; (2) all surrenders are for the
full amount of the annuity; (3) annuity contracts never waive surrender charges in cases of hardship
(such as serious illness or entering a nursing home); and, (4) surrender charges are applied 100% of the
time. None of these presumptions are correct. In fact, if an annuity has a surrender charge it is
contingent and incurs only if a contract is discontinued before the conclusion of the surrender period,
which typically is about seven years.

In order to offer guarantees, protection, and insurance features, insurer’s are required to set
aside reserves and hold capital. Given the nature of how insurers are required to invest and the nature
of guarantees they offer, it is reasonable to discourage withdrawals for a period of time. Thus, if an
annuity has a surrender charge, and if the contract owner does not surrender the contract prematurely,
surrender charges will not be incurred. In fact, very few contract holders pay surrender charges. Based
on contract-level data collected from life insurers, a recent ongoing study has found that 17.8% of
annuity contracts do not have surrender fees and that a large majority of companies offer at least some
contracts with no surrender fees. Of those contracts which do have surrender fees, when a surrender or
withdrawal occurs over 75% of annuity owners do not pay any surrender fees (i.e. the median surrender
fee paid is 0%).56 Surrenders can be full, where the entire account is withdrawn, or partial, where only
some portion of the account is withdrawn. Considering only partial surrenders, 81.7% paid no surrender
fee. The average fee paid for all surrenders was 0.84% and for partial surrenders only 0.39%, 616 bps
and 661 bps below the 7.00% the Department suggests is the norm. It is also important to note that, in
the database referred to above, 100% of the firms that offer policies with surrender charges in the
sample considered allowing contract holders to withdraw some percentage of their account balance
each year with no fee. Additionally, in the sample, most firms that offer policies with surrender charges
allow contract holders a contingency event waiver in the event of healthcare emergencies such as being
checked into a nursing home.

Additionally, allegations of ‘churning’ also appear to be unfounded. According to the study
referred to above, less than 2% of contracts issued in 2012,2013, 2014, or 2015 have been fully
surrendered. These findings demonstrate that the Department’s assumptions regarding surrender
charges are grossly overstated and inflate the Department’s conclusions.

C. The Proposal unacceptably excludes the protections of the current regulatory framework
from its quantification of need.

In its justification for the Proposal, Department asserts that current regulatory protections are
inadequate to address Department’s concerns about advice to retirement plan participants. We disagree
with the wholesale disregard of detailed systems of significant protection from the analysis of regulatory
need. The scope of the Proposal can be responsibly tempered with an objective integration of these
fundamental protections and prophylactics in the redesign of the Department Proposal. It is contrary to
the guiding statutory, executive, and judicial standards to impose new and redundant elements
governing advice to plan participants that are already served quite well under complementary patterns of
significant regulation.

55 NERA study, forthcoming.
56 NERA study, forthcoming.
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A detailed regulatory framework governs conduct in the sale of insurance products. A brief
synopsis about these requirements provides helpful background to the issues under study. Life
insurance companies and their associated persons currently fulfill a broad array of regulation
administered by state insurance departments, the Securities and Exchange Commission (SEC), the
Department, the Financial Industry Regulatory Authority (FINRA), and various state securities
departments.

We offer input about this comprehensive regulatory framework to provide background for
evaluating the benefits, needs and the costs of the Department Proposal. Business conduct standards
regulate important aspects of the customer relationship, including suitability standards, disclosure,
advertising, supervision, maintenance of customer account assets, data collection, training,
compensation, and supervision of associated persons. In general, the federal securities laws and FINRA
rules govern individual variable insurance contracts, and state insurance laws and regulations apply to
fixed insurance products. In some cases, insurance products invoke both federal and state laws.
Collectively, this body of regulatory provisions and oversight provide important consumer protection and
strong enforcement tools.

We have attached an Appendix to highlight the extensive network of laws and regulations
governing insurance product sales activities. Laws and regulations most relevant include:

e The NAIC Suitability in Annuity Transactions Model Regulation;

o FINRA Rule 2330 governing suitability and supervision in the sale of variable annuities;

e FINRA Rule 2320 governing non-cash compensation for variable products and mutual funds;
e The NAIC Annuity Disclosure Model Regulation;

e The NAIC Model Replacements Regulation, and state insurance regulations such as New
York Regulation 60 which governs replacements;

e The NAIC Unfair Trade Practices Act and the prohibition on “unfair financial planning
practices;” and,

e State insurance consulting laws governing the simultaneous receipt of product commissions
and fees for insurance consulting services.

Life Insurers provide significant written disclosures at the point of sale to satisfy multiple
regulators’ requirements and to help customers understand the nature of their various products and
relationships. These disclosures include many product related materials (insurance sales illustrations,
policy contracts, required “buyers guides,” prospectuses), marketing materials describing the firm’s
offerings, documents that provide the terms for a brokerage or advisory relationship (brokerage account
agreements, advisory account agreements, Form ADV, investment policy statements), and other required
disclosures. There also is a considerable amount of post-sale disclosure depending on the nature of
products and services provided, such as in-force insurance ledgers, transaction confirmations, periodic
performance reporting for investment accounts, and updated Form ADV brochures. Several state and
federal laws are designed to ensure appropriate sales practices and suitable recommendations
consistent with customers’ financial objectives and best interests.

Insurance products are the only products in today’s financial marketplace with free-look
provisions extending for 10, or more, days. These features give consumers a meaningful opportunity to
carefully evaluate purchases after the sale and to change their mind for any reason, including cost
factors, to receive a refund.
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D. The status of non-cash compensation regulation.

Discussion surrounding the Department Proposal has referenced inappropriate influences of
non-cash compensation. Many of the observations reflect isolated circumstances and appear ignorant of
significant constraints on non-cash compensation practices. A brief explanation about the standards
governing non-cash compensation may illuminate objective analysis leading to more balanced revisions
to the Proposal.

Life insurers comply with regulations that regulate permitted non-cash compensation practices.
FINRA Rule 2320 applies to broker-dealers selling variable insurance contracts and mutual funds,
respectively, and limit non-cash compensation to: (1) gifts of up to $100 per associated person annually,
(2) an occasional meal, ticket to a sporting event or theater, or comparable entertainment; (3) payment
or reimbursement for training and education meetings held by broker-dealers or issuers/sponsors for the
purpose of educating associated persons of broker-dealers, so long as certain conditions are met; (4) in-
house sales incentive programs of broker-dealers for their own associated persons; and, (5)
contributions by any company or other FINRA member to a broker-dealer’s permissible in-house sales
incentive program, subject to the following explicit conditions:

e Non-cash compensation arrangements between a broker-dealer and its associated persons or a
company and its sales personnel who are associated persons of an affiliated member, are
conditioned on (1) the member's or non-member's non-cash compensation arrangement, if it
includes variable contract securities, is based on the total production of associated persons with
respect to all variable contract securities distributed by the member; (2) the non-cash
compensation arrangement requires thatthe credit received for each variable contract security
is equally weighted; (3) no unaffiliated non-member company or other unaffiliated member
directly or indirectly participates in the member's or non-member's organization of a permissible
non-cash compensation arrangement; and (4)the record keeping requirement in the rule is
satisfied.

e With regard to training and education meetings, the rule imposes strict additional conditions that
require associated persons to obtain their broker-dealers’ prior approval to attend the meeting
and that (1) attendance by a member’s associated persons is not conditioned by the broker-
dealer on the achievement of a sales target or any other incentives pursuant to a non-cash
compensation arrangement permitted by the rule; (2) the location is appropriate to the purpose
of the meeting, which shall mean an office of the offeror or the broker-dealer, or a facility located
in the vicinity of such office, or a regional location with respect to regional meetings; (3) the
payment or reimbursement is not applied to the expenses of guests of the associated person;
and, (4) the payment or reimbursement by the offeror is not conditioned by the offeror on the
achievement of a sales target or any other non-cash compensation arrangement allowed under
the rule. These limitations successfully assure thattraining and education meetings are
appropriate.

Rule 2320 requires broker-dealers to maintain records of all non-cash compensation received by
the broker-dealer or its associated persons in permitted non-cash compensation arrangements. The
records must include: the names of the offerors, companies or other broker-dealers making the non-
cash compensation contributions; the names of the associated persons participating in the
arrangements; the nature and value of non-cash compensation received; the location of training and
education meetings; and any other information that proves compliance by the broker-dealer and its
associated persons with the rule.
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Life insurers support the spirit and purpose of Rule 2320, and actively participated in its
development through comment letters and constructive suggestions to achieve an effective, consumer-
protective regulation.57 ACLI regularly compiles and digests all FINRA disciplinary actions to capture data
involving the distribution of variable products and broker-dealers affiliated with life insurance
companies. In a survey of the past five years, there have been no reported disciplinary actions involving
non-cash compensation associated with insurance product sales. These results demonstrate that FINRA
Rule 2320 works efficiently and effectively.

E. Commissions compared to fee-only investment advice.

The Proposal is founded on a premise that commissioned products influence advisers to provide
conflicted advice to the detriment of retirement plan participants. As such, the Proposal elevates fee-
based advice and automated robo-advice systems as preferable alternatives because they are cheaper
and aligned with the interests of retirement plan participants. These premises are incorrect in many
cases. Recommendations under the Proposal may generate the least expensive product that may
actually disserve and impair the participant’s best interests. While fee-based or automated advice is
appropriate for some individuals, it is not necessarily appropriate for all.

In truth, financial product recommendations and associated compensation arrangements are
most objectively evaluated according to the unique facts and needs of each financial customer and the
individual compensation arrangement. Financial advisers who obtain their compensation through annual
fees based on assets under management (“wrap fees”) would not likely recommend certain commission-
based products, like annuities, because that purchase is not generally included within the assets under
management on which the annual, recurrent fees are assessed by this type of fee-based financial
adviser. Recurrent annual fees may be ill-suited to individuals with moderate assets needing little annual
advice, and may exceed the total value of a commissioned-based adviser.

FINRA issued guidance about fee-based arrangements, recognizing that while fee-based
programs are beneficial for some customers, “they are not appropriate in all circumstances.”®8 FINRA
instructs that

Firms must consider the overall needs and objectives of the customer when determining the
benefits of a fee-based account for that customer, including the anticipated level of trading
activity in the account and non-price factors such as the importance that a customer places on

57 In a similar regulatory vein, New York Insurance Code Section 4228 permits certain non-cash compensation practices for
life insurance policies and annuities. New York Insurance Code Section 4228(e)(6) provides that:

A company, including any person, firm or corporation on its behalf or under any agreement with it, may pay or award,
or permit to be paid or awarded, prizes and awards to agents and brokers pursuant to a plan of agent or broker
compensation, provided that no single prize or award may exceed a value of two hundred fifty dollars, and that the
total value of such prizes and awards paid or awarded to any agent or broker within a calendar year may not exceed
one thousand dollars. Notwithstanding the foregoing, a company may also pay or award not more frequently than
monthly a prize or award valued at not more than twenty-five dollars.

An implementing regulation places monetary limits on the value of prizes and awards that insurers can provide agents. The
records must include: the names of the offerors, companies or other broker-dealers making the non-cash compensation
contributions; the names of the associated persons participating in the arrangements; the nature and value of non-cash
compensation received; the location of training and education meetings; and any other information that proves compliance by
the broker-dealer and its associated persons with the rule. The New York Department of Financial Services website contains
additional information about what steps life insurers must take to comply with Section 4228.
http://www.dfs.ny.gov/insurance/life/agcomp/life4228.htm

58 See Notice to Members 03-68, Fee-Based Compensation-NASD Reminds Members That Fee-Based Compensation Programs
Must Be Appropriate, http://www.finra.org/sites/default/files/NoticeDocument/p003079.pdf .
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aligning his or her interests with the broker. Additionally, firms must take into account the nature
of the services provided, the benefits of other available fee structures, and the customer's fee
structure preferences.59

As FINRA aptly observes, under some customer circumstances, compensation through
commission arrangements may be more appropriate than fee-based arrangements. Quite correctly,
FINRA explained thatthe appropriateness of fee-only financial arrangements should be evaluated on the
unique circumstances of each customer and their financial needs. The same is true with evaluations of
commissioned recommendations to purchase certain financial products like annuities.®0 There are many
customers for whom annuities provide a valuable and appropriate means to achieving retirement
security and guaranteed lifetime income. The fact that the salesperson was compensated by
commissions does not diminish the important role annuities play in financial and retirement security.
Commission-based compensation can be the most economical and appropriate form of compensation in
advisory arrangements with consumers owning moderate amounts of retirement assets, and may be
significantly less expensive than non-commissioned forms of compensation, such as asset management
fees.

For all of these reasons, the Proposal’s recurrent conviction that commission-based advice is
always conflicted fails to fulfill the statutory, executive, and judicial mandates that the cost-benefit
analysis should be balanced, and consider several solutions to proposed rulemaking.

F. Correcting observations of fact and law.

To ensure thatagencies properly perform cost-benefit analysis and select the most cost-effective
regulatory options, the White House Office of Information and Regulatory Affairs (OIRA) reviews agency
cost-benefit analysis before proposed regulations become effective. To the extent views from that office
reflect the January 15, 2015, White House Memorandum and the White House Fact Sheet6Z supporting
the Department of Labor’s proposed fiduciary rule, we offer some corrections of fact and law that may be
helpful in the Proposal’s cost-benefit analysis.

According to the memorandum “many firms recommend that prospective customers roll over
401(K) plan assets into an IRA without any knowledge of a customer’s financial situation.” Salespersons
recommending the purchase of a variable annuity on an IRA roll over must fulfill FINRA’s suitability and
supervision Rule 2330, which requires the salesperson to obtain specific information from the customer
(such as the customer’s investment objectives, liquid net worth, financial sophistication, and tax status).
This information is recorded on a customer account record that forms the basis of suitability
determinations and supervisory review. Further, Rule 2330 requires the salesperson to make an

59 See Fee-Based Questions and Answers, http://www.finra.org/industry/fee-based-account-questions-answers . FINRA stated
that

Certain potential problems have been identified through our examination program. For example, it is not always clear
that customers receive adequate disclosure about the distinctions and features of fee-based versus commission-
based accounts, including the differences in fee structures and that fees will probably be higher in a fee-based
account if the level of activity is modest. Training and education at some firms are minimal, particularly in giving
brokers guidance on how to evaluate whether a customer is appropriate for a fee-based account.

60 Elisse B. Walter, who served as acting SEC chair, SEC Commissioner, and FINRA Senior Executive Vice President, noted:

In a nutshell, while fee based accounts can be a good thing, they are not always the right thing, or the best thing. We
need you to look at each customer and determine what kind of fee works best for him or her. The Tully Report itself
recognized that investors with low trading activity would probably be better off with a commission-based program that
charges only when trades are made. See Elisse Walter, Current NASD Regulatory Issues on Sales and Marketing
(Sept. 28, 2004) http://www.finra.org/newsroom/speeches/092804-remarks-27th-annual-sia-sales-and-marketing-
conference.

61 The Fact Sheet is entitled Middle Class Economics: Strengthening Retirement Security by Cracking Down on Backdoor

Payments and hidden Fees and was released February 23, 2015.
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affirmative determination that the “customer would benefit from certain features of a deferred variable
annuity (e.g., tax-deferred growth, annuitization or death benefit.”

Rule 2330 imposes a significant supervisory obligation requiring the broker-dealer’s
registered principal to review the recommendation and consider the extent to which:

e the customer would benefit from certain features of a deferred variable annuity;
e the customer’s age or liquidity needs make the investment inappropriate; and,

e the customer involved an exchange of a deferred variable annuity: will incur
surrender charges, face a new surrender period, lose death or existing benefits, have
increased mortality and expense fees, appears to have a need for any potential
product enhancements and improvements, or had another deferred variable annuity
exchange within the preceding 36 months.

Likewise, the NAIC Suitability in Annuity Transactions Regulation imposes suitability and
supervision standards for fixed annuity sales thatare modeled on FINRA Rule 2330. This model
regulation has been adopted in most jurisdictions. It is factually incorrect, therefore, that
recommendations to purchase a fixed or variable annuity in an IRA roll over are done “without any
knowledge of the customer’s financial situation.”

The memorandum states that “advisers steer investors into variable annuities and other complex
products with high fees. Advisers can exploit their customer’s low level of financial literacy by
recommending riskier and more complex investments.” (emphasis added). Most, but not all,
contemporary fixed and variable annuities have surrender fees, which only occur if the customer cancels
the contract within a specified period, usually about seven years on average. Annuities are purchased
and sold as long-term accumulation vehicles for retirement security, not as short-term trading vehicles. If
customers purchase the contract and hold it for the surrender period, they will not incur surrender
charges. The White House memorandum does not appear to understand these mechanics.

As explained above, FINRA Rule 2330 and the NAIC Suitability in Annuity Transactions Model
Regulation impose suitability and supervision standards that are designed to ensure that annuity
purchases are appropriate for customers, including those with low levels of financial literacy.

Variable annuities provide permanent annuity purchase rate guarantees for purchasers upon
annuitization, and many variable annuities provide optional riders for guaranteed benefits, such as
lifetime payouts, withdrawals and death benefits. Variable annuities are designed to track the growth in
the economy and provide protection against lower purchasing power due to inflation. The White House
statement overlooks the fact that variable annuities can provide a valuable solution to the risk that
consumers will have inadequate retirement assets. The memorandum’s statements associating variable
annuity recommendations with high fees, exploitation of low financial literacy and riskier investments is
generally incorrect.

The memorandum states that “consumer protections for investment advice in the retail and
small plan markets are inadequate.” This unqualified observation is overbroad and ignores substantial
consumer protections under the federal securities laws governing the activities of investment advisers
and broker-dealers. Likewise, it ignores analogous protections under state laws such as the NAIC
Suitability in Annuities Transactions Model Regulation. A fiduciary duty is currently enforced under the
Investment Advisers Act for registered investment advisers that may be involved in recommendations
about IRA roll over options. SEC Commissioner Daniel Gallagher addressed this observation in a recent
public speech, noting thatthe memorandum’s statement
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is not accompanied by any analysis or study of the current protections consumers receive from
the regulatory oversight of brokers and investment advisers by the SEC and SROs-in fact, it
blatantly ignores this comprehensive regulatory oversight. Indeed, the memo manages to avoid
any mention of either the SEC or FINRA.62

The statement in the memorandum disregards other significant regulatory protections that
currently exist under the federal securities laws.

The Fact Sheet references “outdated regulations” that provide consumer protections under IRA
roll over recommendations. FINRA Rule 2330 and the NAIC Suitability in Annuities Regulation were
recently adopted to significantly upgrade consumer protections in fixed and variable annuity sales.

The memorandum states that “loads encourage advisers to excessively churn their customers’
investments.” FINRA and SEC regulations explicitly prohibit churning of customer accounts. Indeed,
FINRA Rule 2330 requires the adviser and supervisor to specifically consider whether a customer
involved an exchange of a deferred variable annuity:

will incur surrender charges, face a new surrender period, lose death or existing benefits, have
increased mortality and expense fees, appears to have a need for any potential product
enhancements and improvements, or had another deferred variable annuity exchange within the
preceding 36 months.

In response to this assertion in the memorandum, SEC Commissioner Gallagher noted “our (SEC)
rules expressly prohibit brokers from churning customer accounts, and the SEC and SROS have
sophisticated tools designed to monitor for such activity.”é3 Likewise, the NAIC Suitability in Annuities
Transaction demands that recommendations, and accompanying supervision, are suitable. Churning
would not be suitable.

G. Concluding observations about the Proposal’s fulfillment of executive, statutory and
judicial standards governing cost-benefit analyses in rulemaking.

Our submission provides humerous suggestions that will more appropriately align the Proposal
with the Department’s mission and the Proposal’s purpose in a manner that respects the proper balance
of costs and benefits while also protecting retirement plan participants. Our suggestions achieve a
constructive improvement to the original proposal and help the Department forestall post-adoption
challenges to the adequacy of its cost-benefit analysis as required under executive, statutory and judicial
standards.

The Proposal is exposed to judicial challenge because it:

e Fails to calculate the impairment to small retirement plans through the loss of advisory
channels, as required under the Regulatory Flexibility Act;

e Presents inflexible approaches that are arbitrary and capricious under APA standards and
bypassing less burdensome alternatives on a cost-benefit yardstick;

e Neglects thejudicial precedent in the trio of recent cases rejecting SEC rulemaking due to
defective cost-benefit analysis;

e Rejects or ignores the comprehensive pattern of regulation that imposes significant protections
against conflicts of interest and erects prophylactics to protect retirement plan participants; and

62 See Remarks at The SEC Speaks by Daniel M. Gallagher (Feb. 20, 2015) at 3.
63 See Remarks at The SEC Speaks by Daniel M. Gallagher (Feb. 20, 2015) at 3.
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e Ignores the impact of the rule on small businesses as required under the Regulatory Flexibility
Act.

The Proposal’s exposure to post-adoption legal challenges can be mitigated by incorporating our
recommended modifications. In the end, the Proposal should fully evidence the 2011 Executive Order
issued by President Obama and the spirit of his comments, which emphasized:

e “Sometimes, rules have gotten out of balance, placing unreasonable burdens on business—
burdens that have stifled innovation;”64

e “Asthe executive order | am signing makes clear, we are seeking more affordable, less intrusive
means to achieve the same ends—giving careful consideration to benefits and costs. This means
writing rules with more input from experts, businesses and ordinary citizens. It means using
disclosure as a tool to inform consumers of their choices, rather than restricting those
choices;”%5 and,

e “We're looking atthe system as a whole to make sure we avoid excessive, inconsistent and
redundant regulation. And finally, today | am directing federal agencies to do more to account
for—and reduce—the burdens regulations may place on small businesses.”66

*kkk%k*k

On behalf of the ACLI member companies, thank you for consideration of these comments. We
welcome the opportunity to discuss these comments and engage in a productive dialogue with the
Department on this Proposal.

Respectfully,

James H. Szostek

64 Op-Ed, President Barack Obama, Toward a 21st Century Regulatory System, Wall Street Journal (Jan. 18, 2011). The
President’s Op-Ed coincided with his issuance of Executive Order 13,563, which set strict standards for cost-benefit analysis in
federal agency rulemaking,

65 |d.

66 Id.
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FINRA Rule 2330: Suitability and Supervision in the Sale of Variable Annuity
Contracts

Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2015 All Rights Reserved.

. Overview and Scope

A. FINRA Rule 2330, which governs suitability and supervision in the sale of
variable annuity contracts, was approved by the SEC in 2008, and was under
development since 2004. The rule evolved through six different stages, five at the
SEC, and one at FINRA.

B. This outline will summarize the elements of Rule 2330, and discuss its
administrative history to illuminate FINRA’s purpose and intent.

ll. Substantive Overview: Rule 2330 has four primary provisions

A. Requirements governing recommendations, including a suitability obligation,
specifically tailored to deferred variable annuity transactions;

B. Principal review and approval obligations;

C. A specific requirement for broker-dealers to establish and maintain written
supervisory procedures reasonably designed to achieve compliance with the
rule’s standards; and,

D. A targeted training requirement for broker-dealers' associated persons,
including registered principals.

lll. The Rule’s Requirements in Greater Detail
A. Revised Rule 2330 established the following specific requirements:

1. Recommendation Requirements. When recommending a deferred
variable annuity transaction, Rule 2330 requires broker-dealers and
salespersons to have a reasonable basis to believe that the: customer
has been informed of, in a general fashion, the various features of the
deferred variable annuity,
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a) customer would benefit from certain features of a deferred
variable annuity (e.g., tax-deferred growth, annuitization or a
death benefit); and

b) the deferred variable annuity as a whole and the underlying
sub-accounts or riders are suitable for the particular customer.

c) the particular deferred variable annuity that the registered
representative is recommending, the underlying subaccounts to
which funds are allocated at the time of the purchase or exchange
of the deferred variable annuity, and the riders and similar product
enhancements are suitable (and in the case of an exchange, the
transaction as a whole also is suitable) for the customer based on
the information the registered representative is required to make a
reasonable effort to obtain.

2. Revised Rule 2330 requires these determinations to be documented
and signed by the salesperson recommending the transaction.

a) Rule 2330 also require salespersons to make reasonable
efforts to obtain information concerning customers’ age, annual
income, financial situation and needs, investment experience,
investment objectives, intended use of the variable annuity,
investment time horizon, existing investment and insurance
holdings, liquidity needs, liquid net worth, risk tolerance, tax status
and other information used by the salesperson in making
recommendations.

3. Supervisory Review. Rule 2330(c) requires that a principal review
each variable annuity purchase or exchange within seven business days
after the signed application arrives at the broker-dealer’s office of
supervisory jurisdiction in good order. A registered principal shall review
and determine whether he or she approves of the purchase or exchange
of the deferred variable annuity.

a) In reviewing the transaction, the registered principal would
need to take into account the extent to which:

e the customer would benefit from certain features of a
deferred variable annuity;

o the customer’s age or liquidity needs make the investment
inappropriate; and,

¢ the customer involved an exchange of a deferred variable
annuity: will incur surrender charges, face a new surrender
period, lose death or existing benefits,

¢ have increased mortality and expense fees, appears to
have a need for any potential product enhancements and
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improvements, or had another deferred variable annuity
exchange within the preceding 36 months.

o Under Rule 2330, the supervisory review standards must
be signed and documented by the registered principal that
reviewed and approved the transaction.

4. Supervisory Procedures. Rule 2330 requires broker-dealers to
establish and maintain specific written supervisory procedures reasonably
designed to achieve and evidence compliance with the standards in Rule
2330. The broker-dealer must have procedures to screen and have
principal review of the recommendations requirements in Rule 2330, and
determine whether the salesperson has a particularly high rate of
effecting deferred variable annuity exchanges.

5. Training. Under the proposal, broker-dealers would need to develop
and document specific training policies or programs designed to ensure
that salespersons recommending transactions, and registered principals
who review transactions, in deferred variable annuities comply with the
requirements of Rule 2330 and that they understand the material features
of deferred variable annuities, including liquidity issues, sales charges,
fees, tax treatment, and market risks.

6. Automated Supervisory Review. FINRA’s submission on the rule
indicated that the rule would not preclude firms from using automated
supervisory systems, or a mix of automated and manual supervisory
systems, to facilitate compliance with the rule.

a) In addition, FINRA delineated what, at a minimum, a principal
would need to do if his or her firm intends to rely on automated
supervisory systems to comply with the proposed rule.

b) Specifically, a principal would need to (1) approve the criteria
that the automated supervisory system uses, (2) audit and update
the system as necessary to ensure compliance with the proposed
rule, (3) review exception reports that the system creates, and (4)
remain responsible for each transaction’s compliance with the
proposed rule.

c) Finally, FINRA noted that a principal would be responsible for
any deficiency in the system’s criteria that would result in the
system not being reasonably designed to comply with the rule.

7. Tax Qualified Plans. Rule 2330 does not apply to variable annuity
transactions made in connection with tax-qualified, employer-sponsored
retirement or benefit plans that either are defined as a “qualified plan”
under Section 3(a)(12)(C) of the Exchange Act or meet the requirements
of Internal Revenue Code Sections 403(b) or 457(b), unless, in the case
of any plan, the broker-dealer makes recommendations to individual plan
participants regarding the variable annuity.
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IV. Review and Explanation of Rule 2330
A. Supervisory review standards changed

1. FINRA enlarged the time period for supervisory review to seven days
after the signed application arrives at the broker-dealer’s OSJ in good
order.

a) Compare to prior draft: “Prior to transmitting a customer’s
application for a deferred variable annuity to the issuing insurance
company for processing, but no later than seven business days
after the customer signs the application, a registered principal
shall review and determine whether he or she approves of the
purchase or exchange of the deferred variable annuity.”

b) Compare to earlier draft: the third amendment required the
principal must review and approve the transaction “[n]o later than
two business days following the date when a member or person
associated with a member transmits a customer’s application for a
deferred variable annuity to the issuing insurance company for
processing or five business days from the transmittal date if
additional contact with the customer or person associated with the
member is necessary in the course of the review.”

2. FINRA rationale: ensuring that all broker-dealers have adequate time
to perform a thorough principal review of these transactions.

a) In view of the variety of features and provisions in connection
with the issuance of deferred variable annuity contracts, FINRA
became persuaded that principal review of variable annuity sales
requires greater time than reviews of many other securities
transactions.

b) The provision of a reasonable amount of time for pre-
transmittal review, however, posed potential problems related to
other rules concerning the prompt handling of customer funds.

(1) For instance, FINRA Rule 2330 states generally that
member firms shall not make improper use of customer
funds, and FINRA Rule 2820 specifically requires member
firms to “transmit promptly” the application and the
purchase payment for a variable contract to the issuing
insurance company.

(2) Similarly, Rules 15¢3-1 and 15¢c3-3 under the 1934 Act
require certain member firms to promptly transmit and
forward funds.

(3) Rules 15¢3-1(c)(9) and (10) under the 1934 Act define
the terms “promptly transmit and deliver” and “promptly
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forward” funds as meaning “no later than noon of the next
business day after receipt of such funds.”

3. FINRA solution to regulatory conflicts with prompt pricing standards:

a) FINRA asked for, and obtained from the SEC, regulatory relief
regarding Rules 15¢3-1 and 15¢3-3 when the same circumstances
exist. As a companion to the rule approval, the SEC provided an
exemptive order from the prompt pricing provisions.

b) FINRA made clear that a broker-dealer that is holding an
application for a deferred variable annuity and a non-negotiated
check from a customer written to an insurance company for a
period of seven business days or less would not be in violation of
FINRA Rule 2330 if the reason that the application and check are
being held is to allow a principal to complete his or her review of
the transaction pursuant to proposed Rule 2330.

B. Recommendation requirements revised

1. FINRA revised proposed Rule 2330 to state that “[nJo member or
person associated with a member shall recommend to any customer the
purchase or exchange of a deferred variable annuity unless such member
or person associated with a member has a reasonable basis to believe
that the transaction is suitable in accordance with Rule 2310.”

2. FINRA is substituting the phrase “has a reasonable basis to believe”
for “has determined,” which appeared in the prior draft of the rule.

3. FINRA rationale: FINRA softened the review requirement in response
to comments that the reasonable basis standard was more strict than with
other similar financial products.

C. Non-recommended transactions conditionally excluded. FINRA revised the
rule conditionally so that it does not apply to non-recommended transactions,
such as situations where the member is acting solely as an order taker. FINRA
believed Rule 233c0 should not prevent a fully informed customer from making
his or her own investment decision.

1. Conditional exclusion from rule, however.

a) Aregistered principal “may authorize the processing of the
transaction if the registered principal determines that the
transaction was not recommended and that the customer, after
being informed of the reason why the registered principal has not
approved the transaction, affirms that he or she wants to proceed
with the purchase or exchange of the deferred variable annuity.”

2. FINRA rationale:

a) Change allows a customer to decide to continue with the non-
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recommended purchase or exchange of a deferred variable annuity
notwithstanding the broker-dealer’s belief that the transaction would be
viewed as unsuitable if it had been recommended.

b) The new requirement that the principal independently determine that
the transaction was not recommended adds another layer of protection.
Requirement “should discourage salespersons from attempting to bypass
compliance requirements for recommended sales by simply checking the
‘not recommended’ box on a form.”

c) Customers must indicate an explicit intent to continue with the non-
recommended transaction notwithstanding the unsuitability determination,
which will help ensure that the customer’s decision is an informed one.

D. “Undue concentration” standard eliminated. FINRA eliminated prior requirements that
registered principals consider “the extent to which the amount of money invested would
result in an undue concentration in a deferred variable annuity.”

E. The annuity or deferred variable annuities should be evaluated in “the context of the
customer’s overall investment portfolio.”

1. FINRA Rationale:

a) Requirement was unclear and could cause confusion. Because other
provisions in Rule 2330 already capture the important aspects of this
“‘undue concentration” determination, FINRA has eliminated it as
superfluous.

F. Generic disclosure allowed

1. Under recommendation requirements, FINRA clarified that required
disclosure may be generic and not specific to the product. Clarification now
requires that “the customer has been informed, in general terms, of various
features of deferred variable annuities. . . .”

2. FINRA rationale:

a) Simply a clearer statement of original rule’s intent.
G. “Unique features” requirement relaxed and expanded

1. Provision now states that salesperson must have “a reasonable basis to
believe that . . . the customer would benefit from certain features of deferred
variable annuities, such as tax-deferred growth, annuitization, or a death or living

benefit.”
2. FINRA Rationale:

a) FINRA accepted commenters’ position that there are other financial
products that have features similar to those of a deferred variable annuity,
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so a requirement that the customer would benefit from the unique
features was relaxed to benefiting from certain features.

b) Living benefits added to the list of certain features that may be
beneficial for customer in addition to death benefit.

H. Required surveillance practices for replacement activities clarified

1. FINRA indicated that principal need not examine every transaction when
salesperson has a potentially higher rate of replacement sales. FINRA
emphasized instead review on a periodic basis via exception reporting rather
than as part of the principal review of each exchange transaction

2. FINRA revised the supervisory procedures guarding against inappropriate
replacement practices so that, “the member also must (1) implement surveillance
procedures to determine if the member’s associated persons have rates of
effecting deferred variable annuity exchanges that raise for review whether such
rates of exchanges evidence conduct inconsistent with the applicable provisions
of this Rule, other applicable FINRA rules, or the federal securities laws
(“inappropriate exchanges”) and (2) have policies and procedures reasonably
designed to implement corrective measures to address inappropriate exchanges
and the conduct of associated persons who engage in inappropriate exchanges.”
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NAIC Suitability in Annuity Transactions Model Regulation: A Coordinated
Approach to Suitability and Supervision in the Sale of Individual Annuity
Contracts
Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2014 All Rights Reserved.

I.  NAIC Suitability and Supervision Responsibilities in NAIC Model Regulation
Governing Individual Annuity Sales

A. The National Association of Insurance Commissioners (NAIC) adopted
several evolving sets of revisions to its model regulation governing suitability and
supervision in the sale of individual annuity contracts.

1. The NAIC’s initial regulation was entitled the Senior Protection in
Annuity Transactions Regulation, and governed suitability and
supervision in annuity transactions with “senior consumers” age 65 or
older.

2. The NAIC’s 2006 revision to this regulation applied it to all individual
annuity sales. To reflect the broader application of the regulation, it was
re-titled the Suitability in Annuity Transactions Model Regulation. This
regulation incorporated suitability and supervision practices parallel to
those under the federal securities laws and FINRA rules.

3. In 2010, the NAIC added further amendments to the Suitability in
Annuity Transactions Model Regulation. Among other things, the 2010
NAIC revisions to the regulation established new restrictions

on supervisory delegation to third-party and reliance on producer
suitability recommendations, established a new producer training
requirement (which must be completed by producers prior to their
being able to solicit the sale of annuities), and expanded powers

of Commissioners to levy sanctions and penalties.

B. The evolving iterations of the NAIC model regulation can be found at NAIC
Model Regulation Service 11-275-1 (2010). Over 30 states have implemented the
2010 version of the model regulation and two have proposed the regulation for
adoption. 14 states have adopted the 2006 version of the regulation. Over time,
these states are expected to incorporate the 2010 revisions as they update their
regulations.

C. The accompanying Issues Status Chart following this outline on the Suitability
in Annuity Transactions Model Regulation, the Annuity Disclosure Regulation,
and the Senior-Specific Certification Model Regulation contains citations to state
laws and regulations, with explanations, to each of the respective models.

D. Because the 2010 amendments to the model regulation are built upon
the original 2006 model, the 2006 model is discussed first. The 2010
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modifications to the model are summarized separately below, following the
2006 regulation’s summary.

E. ACLI supports strong suitability standards to ensure annuity sales
recommendations are suitable and will promote consumer confidence in making
informed annuity purchase decisions.

Il. Approach of the 2006 Revised NAIC Regulation

A. The regulation establishes standards and procedures governing
recommendations in annuity transactions, to ensure “that insurance needs and
financial objectives of consumers at the time of the transaction are appropriately
addressed.”

B. The regulation imposes suitability and supervision duties for insurers and
insurance producers, including requirements for maintaining written procedures
and conducting periodic reviews of records to detect and prevent unsuitable
sales practices.

lll. Scope and Governing Framework of the 2006 Revised NAIC Regulation

A. The regulation applies to any recommendation to purchase or exchange an
annuity made to a consumer by an insurance producer, or an insurer where no
producer is involved, that results in the purchase or exchange recommended.

1. “Annuity” means a fixed annuity or variable annuity that is individually
solicited, whether the product is classified as an individual or group
annuity [Section 5 (A)].

2. “Recommendation” means advice provided by an insurance producer,
or an insurer where no producer is involved, to an individual consumer
that results in a purchase or exchange of an annuity in accordance with
that advice [Section 5(D)].

B. The regulation does not apply to annuity transactions involving:

1. Direct response solicitations where there is no recommendation
based on information collected from the consumer under the regulation;

2. Contracts funding specified retirement plans:

a) An employee pension or welfare benefit plan that is covered
by the Employee Retirement and Income Security Act (ERISA);

b) A plan described by Sections 401(a), 401(k), 403(b), 408(k) or
408(p) of the Internal Revenue Code (IRC), as amended, if
established or maintained by an employer;

c) A government or church plan defined in Section 414 of the
IRC, a government or church welfare benefit plan, or a deferred
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compensation plan of a state or local government or tax exempt
organization under Section 457 of the IRC;

d) A nonqualified deferred compensation arrangement
established or maintained by an employer or plan sponsor;

3. Settlements of, or assumptions of, liabilities associated with personal
injury litigation or any dispute or claim resolution process; or

4. Formal prepaid funeral contracts.
IV. Duties Imposed Under the Regulation [Section 6]

A. Suitability Standard: In recommending to a consumer the purchase of an
annuity or the exchange of an annuity that results in another insurance
transaction or series of insurance transactions, the insurance producer, or the
insurer where no producer is involved, shall have reasonable grounds for
believing that the recommendation is suitable for the consumer on the basis of
the facts disclosed by the consumer as to his or her investments and other
insurance products and as to his or her financial situation and needs.

1. “Insurer” means a company required to be licensed under the laws of
this state to provide insurance products, including annuities.

2. “Insurance producer” means a person required to be licensed under
the laws of this state to sell, solicit or negotiate insurance, including
annuities.

3. Note: this suitability standard directly parallels the general standard of
FINRA Suitability Rule 2310(a), set forth at
http://nasd.complinet.com/nasd/display/display.html|?rbid=1189&element
id=1159000466 .

B. Suitability Ingredients [Section 6(A)]: Prior to the execution of a purchase or
exchange of an annuity resulting from a recommendation, an insurance
producer, or an insurer where no producer is involved, shall make reasonable
efforts to obtain information concerning:

1. The consumer’s financial status;

2. The consumer’s tax status;

3. The consumer’s investment objectives; and

4. Such other information used or considered to be reasonable by the
insurance producer, or the insurer where no producer is involved, in

making recommendations to the consumer.

5. Note: the suitability ingredients above precisely track those in FINRA
Suitability Rule 2320(b) set forth at
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http://nasd.complinet.com/nasd/display/display.html|?rbid=1189&element
id=1159000466 .

6. Aninsurer or insurance producer’'s recommendation under the
suitability standard and ingredients must be reasonable under all the
circumstances actually known to the insurer or insurance producer at the
time of the recommendation [Section 6(c)(2)].

a) Neither an insurance producer, nor an insurer where no
producer is involved, has any obligation to a consumer under the
suitability standard [Section 6(a)] related to any recommendation if
a consumer:

(1) Refuses to provide relevant information requested by
the insurer or insurance producer;

(2) Decides to enter into an insurance transaction that is
not based on a recommendation of the insurer or
insurance producer; or

(3) Fails to provide complete or accurate information.

(4) Note: these narrow exclusions directly parallel FINRA
approaches to suitability in Rule 2310.

C. Supervision Standard
1. For insurers:

a) An insurer either (i) shall assure that a system to supervise
recommendations that is reasonably designed to achieve
compliance with the suitability standards in the regulation is
established and maintained, or (ii) shall establish and maintain
such a system, including, but not limited to:

(1) Maintaining written procedures; and

(2) Conducting periodic reviews of its records that are
reasonably designed to assist in detecting and preventing
violations of this regulation.

b) To fulfill the supervision standard, an insurer may contract with
a third party, including a general agent or independent agency, to
establish and maintain a system of supervision as required by
Section 6(D)(1) regarding insurance producers under contract
with, or employed by, the third party.

(1) To utilize a third party for supervision, an insurer must
make reasonable inquiry to assure that the third party is
performing the functions required under the regulation, and
must take reasonable action under the circumstances to
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enforce the contractual obligation of the third party to
perform the functions.

(2) An insurer may comply with its obligation to make
reasonable inquiry by doing all of the following:

(a) Annually obtain a certification from a third party
senior manager who has responsibility for the
delegated functions that the manager has a
reasonable basis to represent, and does represent,
that the third party is performing the required
functions; and

(b) Based on reasonable selection criteria,
periodically select third parties for review to
determine whether the third parties are performing
the required functions. The insurer must perform
those procedures to conduct the review that are
reasonable under the circumstances.

c) Insurers that contract with a third party to perform supervision
and that comply with the certification and periodic review
procedures will fulfill their supervisory responsibilities under the
regulation.

d) Note: the supervisory approaches implemented in the
regulation parallel those in FINRA Rule 3010(a).

e) No one may provide a certification under the regulations
supervisory delegation unless:

(1) The person is a senior manager with responsibility for
the delegated functions; and

(2) The person has a reasonable basis for making the
certification

2. For insurance producers:

a) A general agent and independent agency either must (i) adopt
a system established by an insurer to supervise recommendations
of its insurance producers that is reasonably designed to achieve
compliance with the regulation, or (ii) establish and maintain such
a system, including, but not limited to:

(1) Maintaining written procedures; and
(2) Conducting periodic reviews of records that are

reasonably designed to assist in detecting and preventing
violations of this regulation.
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3. Scope of required system of supervision for insurers and producers:

a) An insurer, general agent or independent agency is not
required to review, or provide for review of, all insurance producer
solicited transactions; or

b) An insurer, general agent or independent agency is not
required to include in its system of supervision an insurance
producer’s recommendations to consumers of products other than
the annuities offered by the insurer, general agent or independent
agency.

c) Note: these clarifications to the scope of the supervisory
requirements parallel those applied under FINRA Rule 3010.

4. Deference to FINRA Suitability rule for variable annuity sales:

a) Compliance with FINRA'’s suitability rule will satisfy the
regulation’s suitability requirements for variable annuity
recommendations.

b) Deference to FINRA suitability standards and practices in
variable annuity sales does not, however, limit the insurance
commissioner’s ability to enforce the regulation.

D. Recordkeeping

1. Insurers, general agents, independent agencies and insurance
producers must maintain or be able to make available to the
commissioner records of the information collected from the consumer and
other information used in making the recommendations that were the
basis for insurance transactions for [a specified number of] years after the
insurance transaction is completed by the insurer.

2. Aninsurer is permitted, but shall not be required, to maintain
documentation on behalf of an insurance producer.

3. Records required to be maintained by this regulation may be
maintained in paper, photographic, microprocess, magnetic, mechanical
or electronic media or by any process that accurately reproduces the
actual document.

E. Enforcement Powers and Mitigation Provisions

1. To implement the regulation, the state insurance commissioner may
order:

a) An insurer to take reasonably appropriate corrective action for
any consumer harmed by the insurer’s, or by its insurance
producer’s, violation of this regulation;
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b) An insurance producer to take reasonably appropriate
corrective action for any consumer harmed by the insurance
producer’s violation of this regulation; and

2. Any applicable penalty under the state code may be reduced or
eliminated if corrective action for the consumer was taken promptly after a
violation was discovered.

V. Overview of the Modifications in the 2010 Revised NAIC Suitability in
Annuity Transactions Model Regulation

A. Insurance producers are required to obtain information about the customer’s
needs and financial objectives when formulating a recommendation for an
annuity purchase and must have reasonable belief that the recommendation is
suitable. (NAIC Model Sec. 6(A)&(B)).

B. Insurers must assure that a system is in place to supervise compliance with
the Model, including review of producers’ recommendations. (NAIC Model Sec.

6(F)(1)(d)).

C. An insurer must conduct reviews of its records to assist in detecting and
preventing violations of the regulation. (NAIC Model Sec. 6(F)(1)(e).

D. When an insurer contracts with a third party to establish a system of
supervision, the insurer must monitor and audit, as appropriate, to assure that
the third party is performing the required functions. (NAIC Model Sec.

6(F)(2)(b)(i)).

E. When an insurer relies on a third party to perform required suitability
functions, the third party, when requested by the insurer, must give a certification
that it is performing the functions in compliance with the regulation. (NAIC Model
Sec. 6(F)(2)(b)(ii)).

F. Sales of annuities made in compliance with stringent federal securities rules
pertaining to suitability and supervision (FINRA Rule 2330) satisfy the
requirements under the Model. (NAIC Model Sec. 6(H)).

G. Aninsurance producer shall not solicit the sale of an annuity unless the
producer has adequate knowledge of the product and shall be in compliance with
the insurer’s product training standards. (NAIC Model Sec. 7(A).

H. Insurance producers who engage in the sale of annuities must complete an
annuity training course approved by the appropriate State. (NAIC Model Sec.
7(B)).

I. The Commissioner may order that an insurer or producer take appropriate
corrective action for any consumer harmed by the insurer’s, or producer’s,
violation of the regulation. (NAIC Model Sec. 8(A)(1)&(2)).



‘panJasal s1ybU ||V "EETZ-TO00Z D' ‘uoibulysepy ‘DN ‘@NUSAY UOIINNISUOD TOT ‘SJ8insuj a4 JO |I9UN0D UBJLIBWY &
sebed g¢ jo T abed

99ssauua spasnyoessep aurep el6.1099

*(UoIsJan OT0Z) |I2POIN suonoesuel] Alinuuy Ul AlljIgelins JIvN 8yl pasodoud aney salels i

eluibia rwoyepo eURIUON eueISINOT 'UOZIIY
23ssauua | euUlj0JeD YLION spasnyoessep euelpu| sesuely
elueAjAsuuad epensN aurep e161099 ewege|y

"(UoISIBA 9002) 19PON Suondesuel] Alnuuy ul A1jigenns DIYN auyl paidope aAey sa1e1s GT

puelAiepn lremeH

BurwoApn JUOWIIBA uobaio Kaslar MmaN jpomuay riqwinjo) Jo -1sig
UISUOISIM yein rewoyepo aJiysdweH maN sesuey| 1N21193UU0)D
eluIbaIA 1S9/ sexa| olyo epenaN emo| opeuo|0)d
uolbuiysemn euljoJe)d yinos euijoJe)d yiioN 1JNOSSIN euelpu| sesuey
eluIbIIA pue|s| apoyy MI0A MBN B1O0SBUUIN sioul||| eyse|y

‘suonedyIIa) olads-1o01usas JIvN pardope aney salels Ze

:31VaA Ol ALIAILDV 31V1S 40 MIIAYIAO

"9|ge L aAI9say AlINuuY [ENPIAIPU] (1eyD SNIeIS dNsS| ‘SUoiedlIa) d19adSs-101uas Jo asn
199Npold :ABAINS MEeT ‘Salinuuy pue aduelnsu] a4 -S1Uawnood aINnsojasiq Jo asn :A3AINS meT (92IAIaS aoueldwo) Alnuuy ‘abed anss| AlINUUy :S221N0S3Y |eUOINPPY

"(4ad) a8y 4oy swoou| pesiuelens Bupesl) ssinuuy faug syl peojumoq “(vaTIvN)

saloualby abelasolg a4 uapuadapu] JO UOEBIDOSSY |euoiteN ayl pue ‘(Y41¥YN) SIOSIAPY [eloueuld pue aduelnsu] JO UOIeID0SSY euoireN ayl ‘(1y1) 21n11asu| usawalnay
painsuj ay3 ‘reuoneutslu] VAV ‘(NTVY) Bunumispun 8417 padueApy 10} UOIIBID0SSY aYl YIM UO[eUIPI00d Ul padnpodd Sem Juswnoop Syl “luswieall Xel Juaind Jisyl puiyaq
Aaijod ongnd Buouls ayy se |jam se Juawalinad ul Aejd saninuue ajoJ uenodwi ayl surejdxa jauq anssi siyl :(#T0Z/¥72/S) 2417 10} swodu| pasiuetens Buneal) SanINUUY

"29T2 ¥29°202 NoqQgy UNsUy 1S19e1u0)

*90IAJ8S 8ouBI|dWo) 10NPUOD 183JBIA 38Ul puB S82IAISS 90URAPY S, 10V UbBnoayl ajgejrene ate suoie|nbal pardope pue pasodoud ‘os|y 1axoell aane|siba

S, 170V Ul a|gejrene ale A10lsly aAnRe|[sIBa] pue 1sabip ‘1xa1 [|Ig “suoneodnia) oi1oads-101uas JIVN JO 8sn pue ‘uonenBay |9poW 24nsojasid Aunuuy JIVYN aYy1 ‘uonenbay [9po
suonoesuel] Alinuuy ul AljIgelINS DIVN 8yl Jo Ssiseq wuojiun e uo uondope a1e1s ST1oddns AjaAnoe |70V "S|8pow ayl 0 SUONBLIBA pue Suoi1edlinIa) o10ads-101uss 10 asn
‘uoire|nBay |9PON 24Nsojasig AlNuuyY JIVYN 98Ul ‘uonenbay [spojA suondesuel] Alinuuy ul (UODS104d J0IUSS AlJawlioy) Aljigqelnns DIVN 8yl Jo uondope arels syoedl 1eyd ayl

(s10T ‘8 Ael Jo sv)
suone|nbay |DpPo suoiledi}i}id) d131D3ds-101Uds B
‘suoipoesued] Alinuuy ul Alljigelins ‘aansojasig Alinuuy JIVN
:3ey) snijels anssj

(z00#) suoneubisag J0juas R ‘A3jIqelNns ‘ainsopsiq Aynuuy JIvVN -ay17 Joy - KIn2as |eiueul

xipuaddy 0 GT abed \ .NU <\\



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUBAY UOIINHISUOD TOT ‘SI24NSU| 8417 JO [IDUN0D UBILIBWY &

sebed g¢ Jo z abed

AM ‘NL ‘1O :8pnpouj uoneolgnd siyL sarepdn
(*STOZ 01 1011d ALAOR B10USP SBX0Q papeys "pjoq ul sayrepdn)

yein olyo eib1099
pue|s| apoyy Aasiar MaN opelojo)
eluIbIIA 1S9 ewoyepo eMO| eweqely

uonenBay [9poW aINsojasig AlNuuy DIVN 3Yl JO UOISISA 1Ua2al1 a8yl pardope aney sa1e1s 0T

euijosed yinos MIOA MON 1INOSSIN IremeH
eluenjAsuuad 02IX3N MBON puejAieN epliol4
UISUOISIA uobaiQ aslysdweH maN aure sesuey
uoibuiysepn e103eq YuoN epenaN A0nua) 'uozuy
sexa| reuljore) yuoN euURIUON oyep| vysely
uonenbay |9poN 84nso[asIdg ANNuuy DIYN 89Ul JO SUOISISA 19p|0 JO suonelen paldope aney sayels €2
091y 0oyand O2IX3\ MON
‘spJepuels AljIgelns ON aAeY Sa1el1s ¢
JUOWIIBA 1INOSSIN
‘spJepuels Aljiqelns 1aylo aney salels ¢
areme|aq
‘uonenbay |9poN suonoesuel] AliNUuy Ul UOI193104d J0Iuas JIVN 8yl pairdope sey a1el1s T
eIUIBAIA 1SOM pue|s| spoyy aJiysdweH maN A>jonusyy eplio|4
uo1bulysep uobaiQ eyselqaN sesuey| reiquin|o) JO 1sid
yein olyo iddississipy emo| 1N21199UU0D
sexa| eloMeq YrioN ©10SBUUIN sioul||| opelojo)
BuiwoA reloMeq yinos MIOA MON ueBiyoin oyep| eiulojed
UISUOISIM euljoted yinos AasJar MaN puejlren IremeH eysely

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

‘(uoIsJan OT0Z) I9POIN suonoesued] Aunuuy ul Aljigenns J1vN ayl paldope aney saiels Ze

Xipuaddy Jo 9T abed Heyd snyeys anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUBAY UOIINHISUOD TOT ‘SI24NSU| 8417 JO [IDUN0D UBILIBWY &

sebed g¢ Jo g abed

"(9)G28'9¢2

JVV € Jo Buluuibaqg ayy 1e ‘ uondwnsaid sjgennngal e si auayl,,
‘abenbue| |9poN DIVYN SHWO pue ‘ uoneluasaidal 1o sjusawalels
[eJo,, Buippe (2)(e)528 92 OVV € Ul uoisinoid [spow-uou e

sapnoul ‘,10eJ1u09,, JO pealsul 1onpoud, Alnuue wJal syl asn sajnd
a1 1daoxa ‘uone|nbal [apow JIVYN 3Yl MOJ|0) A[DAIIUBISONS Sa|NJ
a9yl "49onpoud adueinsul ue Ag 19eJ1U0d AliNuue Ue 10 adueinsul

3JI| B Y1M UOI193UU0I Ul 9pew adIApe Jo ‘@seyalnd ‘ajes ‘uolre1dl|os
a1 ul suoneubisap [euolssajold pue suonReslylIad Jioads

-J10IUas JO asn ay} 10} swuawalinbal pue spiepuels saysijgeisy

60/8¢/9 dN10343

+028°92 OV € "6ay

199npoud asueunsul ue Aq

10Be11U09 AJINUUE 10 9dURINSUL 81| B YLM UOIID9UUO0D Ul apew adIApe
10 ‘J0 aseyoJnd JO 9[es ‘uoI1Iedl|oS B YlIM UOIId8uu0d ul suoireubisap
euoissajoud pue suoledl41499 diy109ds-101uss JO asn ayl 03 Buneai
sa|nJ mau pasodoud Jo 92110N e paysijgnd sey UoISIAIQ @duelnsu| ayl

[@duelnsu] JO
UOISIAIQ 3L JO suone|nbay

ayl uj sabueyd
pasodold JO @210N

8002 ‘S¢ AInf 8Anosy3

+05/2°92
JVYV € uole|nbay pardopy

"[9PON ANjIgenNns D1VN 0T0Z 9y 03 Jejiwis

TT/9T/0T :9AR03Y3 "Hay

+0./,°92 OWV € "6y

VASVIV

‘[9PON ANjIgennS DIVN 9002 8yl 01 Jejiwis

9002 pe1dopy

LET-T-28¥ 8p0D "ulupy v

|9PON SuoeINIB) JI19adS-101UdS DIVN JO suoniod sapnjoul|

"800¢ pa1dopy

8¢'-€-X-0€8 0AV 1V

"|]apOIN 21ns0|asia Aunuuy D1VN Ul 01 Jejiuis

"900¢ pa1dopy

S0°6¢T-T-¢8V "Ud

‘uone|nbay |apoN

24Nnso[osId AMnuuy S,O1¥N @yl 01 SUOISIAa1 TTOZ 9yl saletodioou]
‘g|dwexa uonensn|i AJinuue ue yum apinb s . aAnqg Bunsixa

ay1 aoe|daJ pue ‘suonesisn||l Alinuue 1o} SpJepuels uo uolldas e ppe
‘U01393s SuUoRIUIAP 8y} puedxa 01 3|NJ 8INSO|ISIP AlINUUe SpuaWy

GT/TO/€0 9NR3HT

62T-T-281 b3y

VWVaviv

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo /T abed

3eyD snyejs anssy 110V




‘paniasal s1ybu ||V "EETZ-TO00Z D' ‘uolbulysepy ‘DN ‘8NUSAY UOIINIISUOD TOT ‘SJaINsul a4 JO [I9UN0D UBJLIBWY &
sebed g¢ Jo 7 abed

TT/02/6
‘[9poN Anjigens D1VN 0TOZ Ul 01 Jejiwis :Jousen09 Aq paubis X TT6°60S0T8 "sul VO
VINYO4ITVD
T0°CTC
7002 pardopy X -9-02y "dwo) "ulwpy
+2veT
"€00¢ pa{roeuy X -0Z 8§ "uuy "1e1s "A8Yy
+EVCT
‘19poN Aujigens D1VN 9002 @yl 01 Jejiwis (29tz gH) '900¢ paroeus X -0¢Z 8§ "uuy "1e1s "Asy
VNOZIYV
*sa1o1j0d pasu-aad saresoduodul
Mou 32d03s ay3 ‘S|nJ 8yl JO UOISIBA PBSIASI 8U3 Ul SE ‘puy "SieaA aAl
10} Auedwod Buinssi pue Jaonpouad ayl Aq paurelurew pue asnpoud
aouelnsul ayl Ag parep pue paubis 8g 1Snw Sluswalels aInso|asIp
Jeyl Bunels spaepuels apinb s, aAng pue JUsWNI0pP 8INSO|ISIP
Byl 01 uoiIsInoid e sppe 1 Jey) ul [9poW 8yl WO} SS1BIASP 1| “|opowl
DIVN 8U3 01 saiaype abue| pue Agq a|n1 ainsojasip Alinuue mau ay | 60/ST//. :9A1R2943 X 86 9Ny
‘SallinuuUe pue aduelnsul ajl| JO aes ayl ul Jaanpoud
2oueINsuUl ue Aq suoneubisap [euolssajoid pue suoiledl4luad o1oads
-101U8S JO asn ay1 1o} syuswalinbal pue sptepuels saysi|gels3y 60/ST//. :9A19943 X 96 9Ny
‘PO Anjigeuns D1VN 9002 Y3 03 Jejiwis 60/ST/.L -9A1033 X Z8 SNI 0avVv dav
SVYSNYYIV

suoneubisaq 401uas x§ AJIGeINS ‘ansopdsiq Aunuuy JIvVN xipuaddy Jo gT obed 3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUBAY UOIINHISUOD TOT ‘SI24NSU| 8417 JO [IDUN0D UBILIBWY &

sebed g¢ Jo g abed

‘uonenbay |9apoN 24nsojosia Alnuuy JIVYN 9yl 01 sarepdn 1sae|
a2y} 1dope pjnom siuswpuswe pasodouad ay]l ‘ZT-T- uonenbay
0] syuawpuawe pasodoud ayl Uo 19118| JUBLWILWIOD B paniwgns |70V

"9AI11084)8 sawo02aq "Haa papuawe ayl

Aep awres ayl ‘20/T/T 491 10 U0 p|osS Ss1oesuod 03 Ajdde -Hai ayy
Buiney pue JuswnNdop 8JNSO|ISIP B pue aping S.JaAng e Jo aosuasqe
a2y} ul uonesidde jo awn ayy 01 Jouid 1o e sAep GT 1ses) 1e Jo pouad
300] 834} e Buinbal Buipnjoul suonoas abueyd 01 pasodoid-ay
'S10B11U0D 3U} JO s1oadse

[ennuassa puayaidwod siaseydind eyl uieluad axew 0} S1oesjuod
AlInuue 1noge elep paldads JO 8INSO[dSIP 8yl 10} BlIS1ID SISO

"L0/T/T 9AI3343

sjuswpuawe pasodoud
uo 131197 JUBWWo) |70V

Z2T-T-% "Bay

‘|]9pPON ANIgeNNnsS DIVN 0TOZ dY3 01 Jejiwis

TT/T/8 dN1343

1T
-T-7:7-¢0L SNI OAV OO €

‘suone|nbau

aoueINSUl opelojo) Yyim adueldwod aatasald 01 sabueyd [enuassa
Aue axew pue apinb s, 9ANg pPasIAal Byl aulwexa 0] siainsul sabin
os|e 1] "saninuuy patusyad 404 apIing s 9Ang DIVN £ETOZ Y} 01 Jaja.
01 suonoesuel] Alnuue 1o} syuswalinbal Buluiaduod uonenbaa s
asInaJ4 0} sueld a1els 8y} Jeyl pue saiiNuUY pallaed paxid 01 aping
s.JaAng s pasinal sey JIVN aYl eyl S1ainsul swaojul una|ing siyL

vT/vT/T -paled

/9°v-d unsjingd

‘suone|nbal 10 Sme| 18Yylo Yl 121Ju0d

uo uo1Yas 8yl buns|ap pue siuswalinbal a1Nso|osIp mau Buippe
‘sabueyd [ealuydal 01 UoIIPPE Ul ‘9pn|dul Saiinuue pue asueinsul
9JI| JO sajes pue BuisiIIBAPE UO 8|NJ 8y} 0] SUBWPUBWE By |

VT/T0/L0 9NA1034T

Z-T-t "bay

‘o|dwexa uoneansn||l Ayinuue ue Buippe se ||]am

Se ‘suoi199s sjelalew palelodiodul pue Alljiqelanss ‘Juawadliojus
9yl Bunepdn pue ‘uo119as suoniuyap ayl Buipuedxa ‘suoneaisni|l
Alinuue 10} SpJepuels Uo UO0IYas Mau e Buippe ‘01 pajiwl| 10U aJe
g ‘epnjoul uoneNbal auNsojdsIp AlINuue 8yl 0} SusWpUSWe ay |

7T/T0/90 9031 T

ZT-T-v "bay

oavio1od

*2T0Z ‘T Arenuer aAll0a)e awo0923aq

Sjuawalinbal mMau ay] "92130U 8Y3 Ul PauljINo Os|e aJle [emaual
9suadl| 10} papaau Buluresl Jo SINOY pue Ssaiinuue |[8s 0] SI8aWNSU0d
Bunioijos ai10)aq papasu Huiuresl jo sinoy ay) -bBuiuresy 10npouid Joy
spJepuels s, ainsul ayl yum asueljdwod ui st 1eanpoad ssueinsul ayy
pue Alnuue syl puswuwodal 0} 3onpoid ayl Jo abpamouy ayenbspe
sey Jaonpouad ayy ssajun 1onpouad Alinuue ue Jo a[es ayl 121|0S 10U
lleys si1aanpoud asueiansu| "spuswaldinbaa Buiuresy Alinuue ssueansu]
10 Juawiedaq eluJoye) SaljlIe[d SI1aINSul Pasuadl| 01 2110N

TT/9/¢T -pared

90110N 9oueINnsu| jo 1daqg

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo 6T abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUBAY UOIINHISUOD TOT ‘SI24NSU| 8417 JO [IDUN0D UBILIBWY &

sebed g¢ Jo 9 abed

"]9POIA UOI11083101d JoIuas DIVN £00Z Yl 0} Jejiwis

"S00z pardopy

12T "69y

NAVMVI13IA

‘saiinuue Buipnioul ‘asuelnsul
10 8[es ay1 ul suoneubisap [euoissajold pue suoedIIISD J1yIoads
-J0I1U3S JO 8sn a8y} Jo} syuswalinbal pue spiepuels saysi|qelsy

0TO0C/L/L “3N3T

+T-0gEp-ege "bay

‘[PON Anjigeuns D1VN 0TOZ 9y} 03 Jejiwis

2T/8T/2 9An0ay3 "Hay

+T-2sv-ege bay

'S0} pa1d
wio.} spaadoad Ajinuue 309304d pjnom ‘sutewal mou jeyy |je
SI Y2IYym ‘J11q aYy3 J0 g UoI3d3S "Jauoissiuwod 3yj Aq panoidde
9q 1snw suoipesued) bupjsiiap jeyl uoijejiwi] ayy pue
isyasse Huipiehad Jainsul Y] wWo.l) JUSWI)L])S |[Benuue pajielap
Buipinoad {uoi3palold ySTH3 9AeY J96uU0] ou |jIm AdYy) Jey)
Buijels salieauUaq 03 4NsoISIp e Buipinoad isuoipesuedy
9S9Y3 U0 suoije}iWil] SNOJDUO pPaUIRIU0D ‘pI33|ap uaxd(q

Mou sey ydiym ‘1 uoijoas "suoijdesuedy bupsiiap uoisuad

uo S3.4NSO|ISIP puk Suoi1I}sal ddejd p|NOAA "uUoIe.IdPISU0d
10j} 9jeuas o] "'STOT ‘¢ I11dy uo 3snoH passed x

‘sallelolauaq

pue squedionied JO S1011PaJd WO 19eIIU0d Alinuue panssi

ay1 Japun ajqeled syunowe 193104d PINOAA “S1IJBUS( JUBWBIILSI
apinoid 01 10e1U09 Alinuue dnolb e sanssi Auedw oo ayl uaym
J1aAojdwa ue Jo saaunal pue saakojdwa 01 saINsO[osIp apinoid 01

Auedw o9 adueinsul ue alinbal pINoAA "GTOZ ‘TT Atenigaq pasnpoJiu] 2.9 H
1NJILD3INNOD
*syonpoad Alinuue pue
QoueINSUl 841 JO uonisinboe 10 gjes ‘uoiepusWILWOIal ‘UoIIe1IdI0S
a1 ul suoneubisap [euolssajold pue suoieollIad Jioads
-10IUaS JO asn ayl 10} syuswalinbal pue spiepuels saysijqelsy 60/T/9 :9A1093 8T-2-T ‘bay

‘abenbue| ayl JO uoISSIWO Sabun 18113] S, 110V
*Buniiwo J18pIsSu0d piNoYs salels paledipul sey JIVN aYl Yydiym
sjuswpuswe pasodoud syl JO uoiiod SUO UO SBSNJ0) 18NS S, I1IV

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo oz abed

3eyD snyejs anssy 110V



‘paniasal s1ybu ||V "EETZ-TO00Z D' ‘uolbulysepy ‘DN ‘8NUSAY UOIINIISUOD TOT ‘SJaINsul a4 JO [I9UN0D UBJLIBWY &
sebed g¢ jo , abed

uo Bupiom (s aJte yeis [eba) Aloyeinbaa eyl 9z 1snbny uo
pasiApe sem Jeis |0V "HEels Joluas uoienbay asueansuj Jo 89140
3yl pue sadInIasS Aduaby pue j1uaby JO UOISIAIQ ‘S32IAISS [eloueulS
JO Juswedaq syl Yyioq 01 ‘suonoesuel] saninuuy ul Ayjgenns
‘09T °S Jo uonejuaws|dwi ayy Buipaebaa (4ad) seuinbul Auedwod
Jaquiaw Jo uone|idwod e paniwal Jeis |10V ‘9 1snbny uQ «

'sabJeyd safes pallajap uo uoneuwl| ‘abed 1an00

‘swio) uosrredwod pue Aljigenns palinbaa fsuonoaloud JswNsSuod
epLoj4 saretodiooul {aouepinb |apow JJVYN YlM 1ualsisuod ‘abe winpue.owsn
s.J9Anqg ay1 01 paebas Inoyum siaAng 19e1u00 Alinuue aanodadsoid [euonewlioju] J410
|le 01 3|ge|IleAR SPUNSJ [RUOIRIPUOIUN YINS SIMB “S10ellu0d ST/T/0T :9AN98LT
Alnuue ure11ad 01 10adsal Ylim a|gejieAe urewal 1snw punyali
Jeuonipuosun ue 1eyl awil Jo poriad ayl sasealou| "SIaWNSU09
Joluas 03 1snl 1ou siswnsuod e 01 Aldde syuabe s11 10 Jaunsul ST/¥T/9

ue Aq apew saninuue 01 Buire|al suoiepUSWILWO0Ia] 1.yl SSPIA0I] 1loultanob Ag paubis X 99T 'S

191197 UBWIWOD |10V

"[PON A)IgeNNS JIVN 0TOZ dY3 0} Jejiuis

"¥TOZ ‘T¢ 19903100

UO 91109149 BW093( |[IM SWI0} pue 3|nJ ayl “||]om se pardope

9JaMm 3|nJ 8y} ul pajedodiooul (aireuuonsand Aljigelins Anuuy

pue sjoesiuo) Allnuuy Jo uosiedwo) pue ai1nsojasid) swioy syl
‘$TOZ ‘T 1890100 Uo pardope aJam SIUBWISdAUI AlINUUE Ul 8INSO|ISIP
pue Ajigelns 01 bunejas ‘TT0 Z9T-969 3|NY 01 SYUSWPUSWY

*2d02s s,9|nJ4 pasodoud ayy 199|484 J89138q 01 3311 3y}

Buibueys pue ‘uonenbal |gpow 8yl Jo saulepInb pue sainpasoid
‘spaepuels ay) 198|481 01 T86T-TH-SJA Pue 086T-TH-S4d SwJo
Buisinal ‘abfe Aue JO S1I8WNSU0D 01 SIBWNSUO0D 10IUas 01 AJuo papJole uonesyLe|d pue srepdn
A|snoinaad suoinosloldd Buipualxa apnjoul Asyl “uonenbay |9pon
suonoesuea] Alnuuy ul A)jIgenns O1vN 0T0Z 9yl Bunesodioodul

AQ saninuue Jo sajes ayl 01 bune|as sme| uoI1a104d JBWINSUOD
pasinal 18yl 99T gS AQ paloeus SUOISIASL 0] WIOJU0I 0} 8INSO|ISIP

U011931100 JO 92110N

pue Aujiqenns Aunuue uo suoisinoid AJpow slusWpuSWe ay | vT/T2/0T :9AN99Y3 X 1T0'29T-969 8Ny
varyoid

“|9PON SUOITEINID DYI9adS JOIUSS OIVN Ol Jejilis Ajfenueisqns OT/0E/. :2AN93Y3 X +008S 2Ny
TOV8S

"|9POIN AN|IGeNNS DIVYN OTOZ dUl 01 JejwiS | OT/v2/2T :9Anoay3 “Bay X v-92 U1 "sBay ‘unw 0a

VIGWNT10D 40 LOI¥1SIda

I°POW
uoneubisaqg I9POn uonel) Aioyenbay
SIHSHHEHOO SHSIS sowas | SRORNA | Aangeans 10 aAne|sIBa

suoneubisaq 40iuas B AJIGelns ‘ainsojasiq Aynuuy DIvN xipuaddy jo Tz abed MeyD snyeis anssy 110y



‘paniasal s1ybu ||V "EETZ-TO00Z D' ‘uolbulysepy ‘DN ‘8NUSAY UOIINIISUOD TOT ‘SJaINsul a4 JO [I9UN0D UBJLIBWY &
sebed g¢ Jo g abed

‘suoneubisap

SSalaseq 10 PaM03ISag-4|9S JO aSN ay3 SPIgI0) pue S8a19ju0d

10 siagquiaw JO 10IABYS( [ed1yla pue Aoduaidljoad jueisuod ayl
Buieajuesenb saonoead pue el911d paysiignd Bulurelal suoneziuebio
paysljgelss Aq paniwliad sauo aJte pasn ag Aew eyl suoneubisap
[eba] Ajuo ay3 yeyl saylie|d suoneubisap JO 8sn 8y} UO 3|NJ MaU Sy L TT/9T/TT -3ANd913 X GEZ'GTZ-969 3Ny "doid

apinb s . aAng

e sdojanap uawiredap ayl Jo DIYN 3yl |lUN SaiInuue a|gelten

10} sn1oadsoud jo ued se Asewwns Adijod Jo asn a8y} saziioyine
pue uone|nbay |9PON 3INS0ISIJ AUNUUY SIBUOISSILILWIOD ddueinsu|
JO UOIIEeID0SSY [euoneN ayl Agq papiaoad wuoy 8yl ul 8q saninuue
paxiy 4o} apInb s.49Ang ayl reys salinbaa ‘sbuiyy 1aylo Buowy TT/T/T :9An29y3 X 9/TZ 'S

‘uoisinoid aogieH ajes vuNId. 8yl Jo Anjigealdde sy) uo ‘seoinIss
Aouaby pue 1uaby JO UOISIAIQ ‘SBIIAISS |eloueuld JO Juswledaq
woJj uonesylred ybnos yeis 110V ‘vT0Z ‘g¢¢ Arenuer uo

*9]qIssod se uoos se Jels |70V 01 apiaoad [im Aayl yoiym sasuodsad

suoijeubisaq 4101uss @ AYjIqeINS ‘ainsojdsig Aunuuy DIYN xipuaddy jo zz abed HeyD smeis anssy 110V



‘paniasal s1ybu ||V "EETZ-TO00Z D' ‘uolbulysepy ‘DN ‘8NUSAY UOIINIISUOD TOT ‘SJaINsul a4 JO [I9UN0D UBJLIBWY &
sebed g¢ Jo 6 abed

“1a1e| S| JaASYDIUM ‘60/T/T 40 pardope si 3|nJ [euly SU YIIYM

uo a1ep Jaye sAep 09 1088 el [feys sajnJ Bunuswsa|dwi yons pue
10€ SIUl JO 6 095 "19® SIyl Juswa|dwi 01 S3|NJ 1dope Aew S99IAISS *80/0£/9
[eloueUIH JO JUswWIRdag ‘Me| ' Buiwodaq 198 Siyl uodn aAnoaLT 110u19A09 Aq paubis 2802 'S

“103)J9 SIyl 01 uns|ing
Jedauas) e HuldpISUOd

S1 S4a 14 “papsebaisip

8 p|noys pue ,Aujnu,,

® S| 9|nJ 8yl ul papinoad
a1ep aAndaye ayl 1eyl s4d
T4 pasiApe sey 991 1wwo)
9INPa20.d aARRISIuIWLPY
juior syl “,S¢ 1squiadsg

9Q p|NOM Yd1ym ‘ajnu

9Y1 Jo uondope ayl BuiMmo||0)
sAep 09 10 6002 ‘T Arenuer
JO 91ep 8And8Ye ue sapinoid
‘S|0J3U02 Ydlym ‘aanyels

Byl "99110 S,91e1S AIelaldas
JO Jed ay3 uo 10449 [edLs|d
® S| Syl "GT I9qWanoN Jo
o1ep aAndays ue sarendns
SlIs S4Q T4 pue a)isgam
A9\ 9ARRIISIUIWLPY
eplioj4 uo paysignd se

pue /2 1990300 uo pardope
suwlo4 pue a|ny AM|IgeINS

*WI0) 9INSO|ISIP S10eJIU0d Alinuue ue

pue aireuuonsanb Aljgelins Alinuue ue aosuadalal Aq salelsodiodul
0S|V "S19BJ3U0d Ydns Jo Juswade|dal pue ‘ebueyoxs ‘eseyaind

a8yl Buipnjoul ‘S18WINSUOD JOIUSS 0] S}oeJIU0I AlINUue Jo |les ayl ul *6002
S199npoud 8dueINSUl pue SIaiNsul JO palinbai sannp ayl saysi|geisy ‘GT 19QWIBAON :9A13084T X X TTO 29T-969 9Ny

191197 1UBWIWO)

suoneubisaq 401uas x§ AJIGeINS ‘ansopdsiq Aunuuy JIvVN xipuaddy Jo £z obed 3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo OT abed

"[9PON ANjigeNNS D1VN 9002 Y3 01 Jejiwis

9002 pardopy

¥6-¢-0ZT YO 3Ny

"[9POIN 21NS0JaSIA AUNuUY DIVN Ul JO UOHBLIBA

'966T paideuy

€L
-2-02T "Ud "dwoy "uIupy

"wialul 8yl ul sepinb painquisip Jiayl ul abenbue| paniwio apnjoul
01 9984} aJe saluedwo0d eyl sasiApe Juswnedaq -Bulesay Buiwoodn
ue ul uonenbal aping s.uaAng Alinuuy papusawe payebinwoid
Ajpuagal wody YBISIBA0 1981400 01 Juswredaq aoueansu|

‘seaninuuy

01 apIn9 s.JaAng JIvN parepdn ue sajelodiodul yeyl xipuadde mau
® 1dope pue ‘sjuawalinbai ainsojosip uo uonenbal ayl o1 xipuadde
ue ‘salnuuy 01 apInNg s.49Ang ayl [eadal sluswpuawe ay|

‘Jusawalinbal Arewwins 10B13U00 8Y3 W04

sy1onpoud Alinuue ajgelsen Bundwaxa ‘Adijod awes jey) 109|484 01 3|NJ
JU81INI 3y puswe 01 ai] pjnom Aayl ‘wual Buoj ayl u] ‘uonenbal
ay3 yum aosueldwod jo asodund ay3 4oy Arewwuns 19e41u0d

®© Se 9AJas ||IM snloadsold e 1eyl apiaoid 01 aAI1dalIp Juswliedap

e Buidojanap 1e Bupjoo| ate Aayl ‘wla] 1I0ys ayl ul ‘yeyl pres 104
‘andul Y] pue |1)V Uo paseq ‘adualajuodalal ayl uQ "a1els Jaylo
Aue ul palinbaJ j10u SI pue uoIIEINPa JaWNSU0D 10} ddeds a|qelien
QY1 a1epowiwiodde 10U Saop 1eyl uonediignd e ‘Arewiwins 10e13U00
JBWINSUO09 ® JO uoIsInoid 8yl saldinbal asiMmuaylo mou uoieinbad

a2yl ‘uondaoxa ayl Jo aX111S 1eYl YlM ‘Aj@reuniiojun apinb

s,19ANQg saninuue sjgelteA ayy palelodiodul xipuadde s,uonenbau
ayl 01 abueyd ayl aduIs saninuue ajgelieA 10} uondadxa ayl

sem uopienbal Jueixs usayl ayl Jo adods syl wouy Yonais ‘€/-2-02T
Japun uondope s,Juswitedap ayy Jo ved sy “(AlUQ a|gelteA » paxiH
paJiayeq ‘s|gele) pue paxi4 10} apIiNg) saping s,19Ang saninuuy
,SI8U0ISSILIWOD 92UrINSU| JO UOIRID0SSY [euoneN palrepdn Apuadal
ay1 Jo uondope ayil 104 papinoad ‘GTOZ ‘T Alenuel aAlldaye ‘sind
M3U 3yl "€/-2-2T uone|nbay ainsojosig Alnuuy jo uondope 1uadal
9yl YlM su1aduo0d Auedwod saquisw Buipirebaa yels Joiuas (104a)
aoueINsuU| Jo uawnredad yum adualajuods|al e paisoy yeis (1d1)
81N11IISU| JUBWaINSY paJlnsu| pue jeis |70V ‘0 Atenuer ‘Aepli4 uQ

vT/T/€
:81eq uonejusws|dw|

YT/./T 3N\1103413

T-X3-ST unlajng

S0'-€.-2-0CT
‘Bay pasodold VO

suswIwiod 170V

S0°-€/-2-02T "bay

sjuswwo)d 10d

4el1s |10d yim
8oualaju029|al 1HI/170V

‘suonoesuely Alinuue ul Alj1gelins uo [spow juadal
1sow s,O1¥N @yl areaodiosul 01 1 Bundopeau ‘uonenbal suonoesuel
Ainuue ul Aljigelns ayy [eadad pjnom siuswpusawe pasodoad ay |

+T0-¥6-2-0CT
uone|nbay jJo uondopeay
pue [eaday pasodoud

VIDYO03AD

'apIng s, 1aAng |9pOoJA 24Nns0ojasig Alinuuy Jo AlaAlap salinbay

‘T66T pue 86T paldeus

667929 § 1e1S

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo z abed

3eyD snyejs anssy 110V




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg jo TT abed

"|]9PON 84NS0|ISIA AUNUUY DIVN 3Ul 01 JejiwiIS

(FE¥Z 9S) 9002 peroeus

‘bas 18
T09-dOT:-TEY § 1e1Ss

‘91ep 9AI19848 S,10e 8y} alojaq ‘unbaq atam 1eyl sbuipaasoad

pue ‘paiinaul aiam Jeyl sanjeuad ‘painiew Jeyl sannp pue siybu
1084k |eys Bulylou pue 10y SallluNdas wJoliun ayl Jo uoisinoad Aue
Jauuew Aue ul apasiadns 01 panJisuod aq |jeys 19y Siyl ul buiyiou
1eyl SapInold “sadnoeld 10 s1oe aAndadsp Jo Jrejun pue uonnadwod
JO SpoylaW Jiejun JO UORIUSP Se ,UOoIlewloul urelqo o}l ainjiey,,
SPPY "UOIE|OIA B JO UOIIOe SAI10984109 10} pajeulwl|s 10 paonpal
Bulaq Ajeuad ayi Jo swua] ul Jadnpoud e Jo ‘salouabe jJuspuadapul
‘quabe Jedauab ‘uainsul ue o1 Ajljigedidde saoads - Juabe

ledauab Buibeuew,, peal 0] ,uabe esauab, spuswy -uonenbay
[9PON uondesuel] Alnuuy ul Aljigenns s,O1VN 8y} sioeu3

/0/S/ /. 1ouranob Aq paubis

'80/T/T 3AIIO343

800T 'S

‘uonaipsunl sayloue ul pals|dwod Buluresl Alinuue aziubooal
[IIM UOISIAIQ 9dueINsSU| 8yl 1eyl siaonpouad soueansul swioju|

D172-TTOZ WNPURIOWS PasInay

"S|apoN
suoneubisag J01uas pue Ajjigqenns Aunuuy s,O1vN 3yl ylog sidopy

TT/vT/9
110u18N09 Byl Ag paubis

8/¢CT 'S

"91ISgaM S,UOISIAIP 8y} uo palsod usag mou sey

w0}  Juswiuioddy MaN JO 89130N,, POSIASI Y "WIO0) 8yl WO} 810Ul00)
3yl anowal 01 paalbe UOISIAIp aaueinsul ayl Jusawsaalbe sanued

oY1 Jo Med sy °,.s1onpoid Alinuue Jo ajes ayl Builidijos a104aq,,
Buiuresl 1eyy a19)dwod pjnom Jo Buluresy syl palajdwod sey J8anpoad
pajuiodde ayl 1eyl SallIaA Jaunsul 841 8yl wuoy ayy bulubis Ag 1eul
Bunels a10ur004 e dpnjoul 03 (2T02/9T/2 ‘A9 — 1ddV Wlo) w.oy
juswiulodde uaonpoad su Buipuswe aq piNoMm 11 eyl pasunouue
JaljJea pey UOISIAIP 8duelnsul ay] "ZTOgZ ul ainle|siba| s lremeH

Aqg passed ‘g9/¢z 'S Ag paiinbau Buluresy Alinuue syl yym asueldwod
s.J8onpoud e BulApiaA ul sanijigisuodsal pue 9joJ S dainsul

9J1] ® Buipaebal UoISIAIP 3Y3l YliM Juswaalbe ue yoeal 0} a|ge a19M
saAneluasaldal Aiasnpul adueansul 18Yylo pue |10V ‘€T0Z ‘6T 1snbny
Uuo ‘Jeak e JBA0 [|8M 10} UOISIAIQ 8dUednsu] ayl Yim BUDIOM ISY s

‘Sjuswialinbal [SpoN DIVN 01 1uensiand ‘sajes Alinuue o1 Bulurelsad
sjuswalinbal Buiureny Jsonpoid BuSIXa Spuswe T Uo1108S

CTl/T/T
181eq 984T SAI0R0I1SY

cr/velv
:10u18N09 Byl Ag paubis

89/¢ 'S

"|]9PON AMjigeNns O1VN 0TOZ dy} 01 Jejiwis

TZ9-A0T:TEVS
‘uuy “1e1s A9y IH

IIVMVH

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xipuaddy Jo Gz abed

MeyD snyeis anssy 110y




‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo ZT abed

‘|]9pPON ANIgeNNS DIVN 0TOZ 9y} 03 Jejiwis TT/92/6 19AN08)7 "bay X +T0O0CTE 3Ny
SIONITII
‘B9 |9poIA Uo1Y8101d JoIUSS DIVN Byl 01 Jejiwis 9002 pa1dopy X 60°T0°8T vdvdl 3Iny

*G9 JOA0 S1awnsuod 0} saljddy

'S3|NJ 19NPU0d ASVYN Yum asueljdwod ‘39 1995
pue ‘uoisinladns Jo WB1ISAS ‘g9 "109S SopPN|IXT "S10eIIU0d pardwaxad
Buissaippe uo13oas ul |apow JJYN dYl wouy saleinap abenbue

..’S190NpO0Id 8duURINSU| pue siainsuj Jo sanna,,

D-V9 U0I1108S SUIeIU09 ‘|9POJA U01198101d JoIuaS DIVN 8yl woiS (ZTT gH) "S00z peroeus X Ov6T-T¥ § 1€1S
60°TO 8T Adesodwa]

- 15WNSUOD Bay pv dl :8ny Aresodwa |

|Ie 01 1uaunJad 1 Bujew ‘SI0IUSS 0] S82USIaJeI SU) SAOWA. 80/T/L -3N10343 60°T0'8T Bay doud al
pinom ajnJ Aljigelns Alinuue ayl 01 sjuawpuawe pasodoad ayl 80//.2/8 :Aq syuswiwio) X :1x3] uonenbay pasodo.d

‘80/T/L dN1343

‘80/6T/€
z1ou1ano9) Aq paubis X Tiv 'H
quedljdde ayl wouy
JUBSWNJ0pP 31NSo|asIp 8yl Jo Adod paubis e urelqo o1 Auedwod pue
199npoad ayl saiainbau eyl asuelnsu| jo Juswiedaq ayl Aq pappe
uolisinoid e pue ‘me| Juaaind Bunoalal uolsinoad 00| 834y Aep-02
® I|9pow 3yl Wou} SUoilelieA 0OM] SUIeIU0d Me| 8yl "3jnJ Aq |apow )
sy Jo Japurewas ay) 1dope 01 101931IQ SUl MOJ[e pue Me| 81nSo|ISIp OT/T/L -3A0843
Anuue [apow JJVYN 3yl Jo suoisinoid A3y 1dope 01 T¥6T-T 'S SPPY | 0T/8/1 :1oulanos Aq paubis X J2ET 'S
TO0'60°TO'8T
‘[PON A)jIgeNNS OIVN 0TOZ 3y} 0} Jejiuis X 9po) “ulwpy Al
"(€T02) 37-aNV — paxid — samnuuy
pa1iagaq Joj apIng s.u8Ang OIVN £T0Z 8yl 10 ‘(2002 ‘666T) I1-aNV
— /002 Ul pasinal 1se| saninuuy paxapul-Alinb3 o) xipuaddy
UM Saninuuy patiajad paxi4 01 aping s.1aAng DIVN 3yl Jayua yiim
slawnsuod Buipinoad Ag uswaldinbaa Aioiniels spinb s, 48Anq ayl
Aysnes Aew Aayl yeyy siaonpoud pue siainsul swJojul unajing siyl ST/ST/2T :pared X 90-£T unajng
OHVdl
ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SIUSHHEOD SHEIS sowas | ZOOENA | Kaygenns 10 aAne|sIBa

suoneubisaq 40iuas B AJIGelns ‘ainsojasiq Aynuuy DIvN xipuaddy jo 9z abeq MeyD snyeis anssy 110y



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo €T abed

uoneolIIe|d 1aynny ybnos ‘rejnanued ul pue ‘unsjing ayl Jo s|relsp
3y} uo juswuedaq ayl Yum A|aso|d paxiom |10V ayl ‘sueld Buireys
-1jo0ud Jo ‘quawainal ‘uoisuad 01 arenobau Jo 121j0s ‘||8s AJuo oym
s18onpoud asoyl 1o} suoisinoidd Buisuadl] sjgerren ayl o1 uondwaxa
ue se ||aMm se suoisinoid Bulurely Jainsul a8yl 1oj uoneodte|d
sapinolad osfe unajing ayl -Buisuall| a|gelteA 1o Juswsalinbaa ayy
pue suoisinoid Bulurell ayy Jo uoneluswadwi ayl 10} Sa1ep SAI1094D
3y} Buipaebal 98T dH pPue GTOT gH O} UOHEIIIIRD SBPINOId

aleIpawiwl|

2(2T/T/T 191V pasuadl
s1uaby) 1usawalinbay
9s1no) Buiurea] Alnuuy

CT/T/L

:(2T/T/T 01 JolId PasudI
sjuaby) jJuswalinbay
9suno) Buiurea] Anuuy

78T unajing

‘|]opPON AN|IgeNNS DIVN 9002 dY} 0} Jejiwis

TT/9/v
11o0u4BN09 Byl Ag paubis

T
-¢/-T 3p0J "ulwpy NI 092

I9PON DIVN 8Ul JO UOISISA Jejiwis
Alrenueisgns e 1dope pjnopA “1onpoud Alinuue 1o aduelansul 8yl e
‘Buluiadu0d apew adlApe 10 ‘Jo aseyalnd 10 ‘ges ‘uoireldljos ayl ul
suoneubisap [euolssajoid pue suoiedl}1uad J1199ds-101Uas JO asn ay}
01 108dsaa yum saonoead Bunaytew snololdnp pue aAidassp wouy
SI2aWNsuU09 pienbajes 01 splepuels Yo} s18s ajnd mau pasodoud ay |

2T/./S :9yep BulresH

6/-T JVI 09/ 8Ny "doud

‘|SPO DIVN 8yl Jo

UOISIaA Jejiwis Ajenuelsgns e sydopy “1onpouad Ajinuue 1o asueansul
aJi| e ‘BuluiIadu0d apew adIApe JOo ‘Jo aseydnd Jo ‘sjes ‘uoileldljos
9U1 ul suoneubisap [euoissajoid pue suoiledllaad oiyoads

-J101Uas JO asn ayl 01 19adsal yym saonoead Bunaxew snoldidnp
pue aA1da2sp wouy S1IsWNsuod prenbajes 03 spiepuels Yol s1as

7-6.-T 01 T-6/.-T OVI 091

VNVIANI

‘|ISPON

VVYSVN 8yl uo paseq suoneubisap [euoissajoid pue suoliedlyniad
101USS JO SJIasIApe [eloueUl) AQ 1uawieal] syl Bululaduoo
SUOISIAOId MBU ppe 3|NJ S3111INJ3S 8yl 01 SjusWpUaWE ay |

60/8/6 :dN1193443

GS8'0ET 3Ny

“|9PO SUONEINNISD I1DadS-I01USS DIVN dU1 Sidopy

T1/€2/8 dN1343

TT/€2/8
z1ou1ano9 Aq paubis

L09T 'S

‘2102 ‘T AIne

uo aAnelado awodaq osfe uonenbal ayl Ul paureluod siuawalinbal
Alosintadns Jainsul 1eyl sa1els osfe una|ing ayl ‘siuswalinbal
Burureny ayy a19|dwod 0} ‘ZTOZ ‘T AINC [RUN dAeYy Salnuue

|I9S pualul pue AlIoyINe JO Bul| dduRINSUI 3] B pjoYy oym siaonpoad
Jeyl sa1els uns|ing ayl ‘aAnResado awoda(g suondesuel] AINuuy

u] ANjIge1NS OZTE 9Ny 01 SJUBWIPUSWE USYM Saljiie|d unajing

TT/T€/0T -pared

X

€T-TT0c un9lng

sjuswuwo)

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo 2z abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo T abed

‘[9PON AW|IgeINS DIVN 0TOZ 9y} 03 Jejiwis

TT/TO/TO 9A03HT

+89°GT-T6T 3Ny

‘Salep adoueldwod SNoLBA SUlelu0d 3jnJ papuswe ay| "siuedljdde
19UJalU] pue uoILIIdI|oS |lew 01 aping s,49Ang ayl Buipinoad

10} syuswalinbal BuiAyoads pue suoniuyap mau Buippe ‘edods
pue Aujgesldde uo uonodas ayl Buipuedxa apnjoul SjuswWpuawe
a3yl ‘[apow JIVN 3yl yum Aluaojuod ojul Jaideyd saosnoeid

apeJ} Jrejun ay} JO S8|NJ 8uNnsojosip Ayinuue ayl Buliq syuswpuswy

CT/TT/v -dN1343

+T9°ST-T6T 3Ny

‘llrew-a paje|al pue sowaw Joud sapasiadns una|ing

SIY] "Slusawindop aINSO|3SIp JO 1UslU0d 8yl pue ‘aping s,19Ang ayl
‘suoneaisn|I Ayinuue 1o} spiepuels Bulpnjoul syuswalinbal a1nsojosip
AlInuue uo suoisinoad Buluisduod ssuepinb sepinoidd una|ng Sy

€T/E/V 8¥ed

TO-€T un9|Ing

‘apInb s,19Anq

AInuue DIYN Mau 8y} JO uoisiaA aleludosdde ue asn 3snwi syonpoad
paJalsifal S8111uNJas 18Ylo Jo sainuue ajgelten bulj|as asoyl

pue Alinuue paxiy Aue Buljas siaonpoad pue saluedwod ‘ayep 1eyl
191V "¥TOZ ‘T€ YdteN ybnoayl s, a8Ang Aunuue patiassp J1VN 8yl
1O UOISJIBA 13p|0 8y3 J0 apInb s,u48Anq Alinuue patiagep JIVN Mau ayl
10 UOISJIaA ajelndoidde ue asn ued Asyl ybnoyife s|qissod se uoos
Se SuoISIan Jamau arelidoidde ayl asn 01 pabeanosus aie sisanpoad
pue siainsu] "JIVN 8yl Aq paldope apinb s, 89Ang Alinuue paiiasap
3y} JO SUOISIBA MBU 834Ul Y} 1n0ge SJainsul suaje uns|ing siyl

€T/1¢/0T -81ed

€0-€T un9|Ing

"WIBISAS uoisiAIadNnS Byl JO SSAUBAIINBLS Syl aullLIalap

01 UIeluUOod piNoys 1iodal e seade saquIdsap 1| "suonodesuel) Ayinuue
ul Aljigenns ‘G2 GT OVI T6T 40 uonelaldiajul ayl uo UoISIAIP 3yl
wioJy aouepinb sapinoad 18119] By "SJ3||18S AlInuue pasuadl| BMO| |[e
01 18119 ,Ssa21noeld 1SaQ,, B JUSS UOISIAIQ ddueansuj ayl ‘¢ T |udy uo

191197 Sadldeld 1sag

VMOI

*sanINoas bBulyas Jo Buiseyound

‘Builsanul 1noge Saalilal 10 Suazild Joluas Buisinpe uaym abpajmous)
10 Bulureay jerpads Ajdwi 01 SUOIIedI41I8d 10 suoneubisap oioads
J0IUas JO asn ayl suqgiyouad ‘a|nJ [9poWw UOIIRID0SSY SJ01eaISIuIWLIPY
S8N1INJ2aS UedlBWY Y1ION 8yl Uo paseq ‘a|nJ mau ay |

0T/8¢2/9 ®N103l3

¢-0T-¥ OVI OTZ 3Inyd

‘Mme| Buisuadl| a|gelea
ay1 01 uondwaxa 3yl Sk [|9M Se 91ep dAI1094)8 d|qeuoseal e uo

ZT/T/T 3uawalinbay
Buiurea] ouy199ds 19Npoad

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo gz abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo GT abed

‘uoneubisaq [euUOISSa)01d pue SUOIIedIHIISD J109dS-101UsS

JO 9SN 8y} UO 3|NY |9PON UOIEBID0SSY SI01e1SIUIWPY Sa1HINI3S
uesLIdWyY YLION 8002 YdJe\ 9yl Uo paseq aJe sjuawpuswe

a2y -auldiosip 104 uoneaynsnl asudwod yeyl saunpasoad
pajdiouiadun pue jus|npnely ayl INo 189S Ayl "SUaziid I01uas
Bull@sunod ul uondNJIsuUl pazifeldads sey Jasn ayl 1eyl adualaul
anndaosap e sajetauab 1eyl uoneoslyniad 1o uoneubisap euoissajold
© 9sn 01 aAleIuUasaldal JSSIAPe JUBLUISSAUL 10 JBSIAPE 1USWISaAUI
‘quabe ‘1s[eap-1axoiq e 10} a|geindalsip 11 axew suolie|nbal

S,J2UOISSILIWOYD SBII1INJ3S Y3 JO 32130 dY3 0} Sluswpuawe ay | 60/22/S 29A1n9943 X +9-£-18 "¥'V'M ‘Bay
‘Me| se
[9POW JIVYN 8U3 SBIHIP0D Ajausw £2-6-0 uone|nbay “|spow JIVN aul
10 9ouelIsgns ayl pardope yaiym uswnaop sainpadoid pue saldljod e
panss! Apealje pey sesuey| Jeak syl JaljJe3 ‘saiinuue pue ajsueinsul
3}l JO 9Jes ay} ul suoneubisap [euoissajold pue suolIedIIad

JIj109ds-101Uds JO dsn ay) uo uonenbal [apow JIVN Y sidopy TT/vT/T -8A1d343 X €2-6-0F "d'V'M "By
‘[PON A)JIgeHNS OIVN 0TOZ 3Y3 0} Jejiuis

. suonoesuel] Alnuuy

ISPON ur Aupiqenns buiprebay

DIVN PasiAal 8yl Yum ALWLIOUOD 01Ul Me| sesue)| sBulig uoie|nbal 51NPa201g pue Ao1jod

papuawe ay] ,, suonoesued] Alnuuy ul Ajigeuns buipiebay ’

2inpadsoid pue Ad1j0d,, S,uawiredaq asueinsu| sesuey| ayl JO UOISISA

‘2T0Z ‘62 19qWSAON 3y} 9dualajal Ag sydope uolre|nbal papuswy €T/T/9 9N1309Y3 "6ay X eyT-2-0 "4’V 69y

SVSNVYX

/9°ST-T6T 01

"€00¢ pardopy X T9'ST-T6T §§ 9pOI "UIWpY
‘Salinuue 0} S9JUdJ3)a] SAOWBI
01 8'GT-T6T § papuswe (mojad) [9205]1+89°ST-T6T "By I9pOnN

u0I1193101d J01USS D|VYN UO paseq 10U spaepuels Alljigelins [eiauss 8'GT-T6T8 9P0D "Ulwpy

‘Saljinuue pue ssueInsul ) (£)8'ST

8}l JO a[es a1 ul suoieubisap [euolssajoid pue suonedIIad Jiads 60/T/T -9ARO3T -1618 ® (9229)6T 0T

-Jojuss Buisn ul (922S)6T 0T-T6T N4 YUMm Ajdwod |feys siaonpoid 800¢ pa1dopy X -T6T§ 9p0D "UlWpy
"UOISIAIQ 8U} WOoJy PaAIadal am asuepinb si Buimo|jo4
*WIB1sAs Buliolluow umo J1ayl 1uawajdwi 03 saluedwod uo Ajaa
|IIM UOISIAIQ 8y} steadde 1] “sjusawalinbas Buniodala ayy Buluisduod
suonsanb [e1anas paAladal sey |10V “AljIgelins pue sjuswade|day
‘saonoeld Saes Allnuuy pue asuelnsu| a1 Buissaippe

#0-60 unL|INg Panssi adue.ansu| JO UOISIAIQ 8Ul ‘600¢ ‘9¢ YdIeN uo X 70-60 unsjing

ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SHHSHIHE0 SHEIS sowas | SRORNA | Aangeans 10 aAne|SIBT

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo gz abed

MeyD snyeis anssy 110y




‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo 9T abed

‘9 AInp
Aq pa1senbal SJUSWILWOd YIIM 9Z aung uo pay aiam sbulresy Jsye 80/T/T 9Anda4d
POAIS98] SIUBLLILIOD 81e100.100Ul 0] PIPUSIE SeM UOISISA MaU SIYL 1002 pardopy X 0ST:2ZT ¥V 908 "Hay

*S811141N28s JO 9jes ul suoneubisap pue SUoNedlIS
o1j108ds-101USS JO asn 10} sjuswalinbal pue spiepuels saysijgeisy 60/9/2 -9A193))T X 2¥70:0T 4V 808 "Hay

"sjuawalinbal a1nsojasip pue 1uswaoe|dal

pue ‘saonoeud ssfes ‘uonexe] ‘sailNuUUER JO 8SN pue UOoIRIIISSE|d 8yl
ul Buluren Jo sinoy Jnoy 818|dwod 01 SalINUUER JO ajes ayl ayenobau
10 110110S ‘[|18S oym s12onpoad soueansul alinbal 01 uoneNBal spuswy TT/./0T :2Anoay3 -bHay X 022:6 ¥V 908 "bHay

Sluswwiod |70V

‘[9PON AN[IgeINS DIVYN 0TOZ dY} 03 Jejiwis ZT/T/T :2An23Y3 "Bay X 0ZT:ZT YV 908 "bay

*DIVN PJI0OM-10}-PIOM 10U BJe Sjuswpuswe ay) pue

[9poN DIVN @41ua ayy 1dope jou seop uonenbal ayl “(]I9pow DIVN
9yl JO @ pue D SU0193s 0} Je[lwis) san qol ureluad 1oy suondwaxs
pue ,SpJom JO uoneuiquod,, ayl buipiebal abenbue| mau sapn|oul
os|e uonenbai ayl “((£)z uonosas) s1onpoad Alnuue 10 sdueinsul
9JI| JO UOIIeMDI|OS 10 Bles 8y} ul sioluss Buisiape abpajmou|

10 IS 1818846 AaAu0d 03 Jodand Jo Ajdwi jou [jeys uosiad e

1ey1 Bunels uoisinoid e sppe 1 ‘Ajeaydads (T-822 DIVN) samnuuy SJUBWIWOD 170V
pue adueunsu| 8417 JO 81el1S 8yl u] suoneubisaqg [euolssajoid

pue suoirediynIa) d14199ds-101uUsS JO 8sn 8yl uo uone|nbay |9poN
DIVN 8y} Ul suolsinoid 8y} JO SWOs sapnjoul uoie|nbal papuswy TT/2/2T -3Nd33 X 020:6 ¥V 908 "Bay

*1sanbal uodn JsuoiIsSIWWo)

9yl 0] 9|ge|leAe UoIeIYIISA 8yl 93ew pue ‘quswalinbal

uonualad pJ0dal S,AXoNJUdy JBpuUN SPJ0IaJ urejurew ‘Buiurel anl8dal
s19anpoud eyl uonedlylIaA 18b |jeys saiinuue Jayo oym Siainsul
Jeyl selels owsw ay] “Alnuue ue Jo sfes ayl arenobsu 10 ‘121|0S

‘11I9S oym suaonpoud souelnsul Juapisal Aue o) syuswalinbaa Bulureay Bulurea|
pue uonesnps Buinunuod diy19ads 1oNpoad Byl SaulINo oW TT/¥T/2T :pared X Aujigenns Ainuuy ows
AIDNLNIN

3eyD snyejs anssy 110V

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo o abed



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg jo /T abed

“[9PON AMjigeINS O1VN 9002 Y3 01 Jejiwis

*,00z pardopy

YD TE€0-20 "d JN 3pod

002 pardopy

GT6 "UYd "6y "suj

'apIng s,19Ang 866T

parepIno ayl Jo ade|d Ul SBINSO[ISIP AlNUUE 11yl Ul apIng s,19Ang
pasinal Apuadal S,01V¥N 9yl asn 01 paniwiad are Aayy ‘(spino
s,J9Ang pue 1uawno0g a84nNso|dsig ay} 4o} Spiepuels) G Uoiodas
‘(84nsojos1g AlInuuy) GT6 9Ny auleN SasIAal A|[eldlo neaing
aoueINsSU| 3yl [1IUN Tyl Si19dnpold pue siainsul susfe unajing siyl

€T/8/0T :pated

68€ uhL|ing

‘uone|nbay |9POoN suonodesueld ]

Aunuuy ur Aljigenns O1vN 8y 0} sjuswpuawe QTOZ 3y} pardope
aney Yydiym suonadipsunl ui Sainiundas [elapa) Se saninuue paxapul
-Anba jo juswieall wouly ,Jogiey ajes,, e sapinoid Juswpuswe
1ey} 110V Muel4-ppod Sy} 03 JUBWPUBWY XI3N-SUBIeH ay) Jo bl
ul uonreNBay [SPON suondesuel | Aunuuy ul A)jigenns OIvVN 3yl

01 0T0OZ Ul apew sabueyd 109|481 01 papualul ate Aay] "saluedwod
10 s199npoud ssuelnsul Aq apew suolyepuswwodal Ayinuue

01 108dsaJ yym sjuswaldinbal Buluresl Jsonpoid pue spiepuels
Aujigenns ysijgeisa pjnom 2T6 8Ny 01 sjuswpuawe pasodoid ayl
/T 1@gquwiada uUo "w'e 00:6 1B dule ‘Jaulpies ‘anuaAy UJaylioN
9/ ‘Buipjing uoneNbay |eloueUI{ pue [BUOISS9)01d JO Juswitedaq
oyl 1B GT6 9|ny 01 sjuswpuswe pasodoid ayl uo Buiresy algnd

® p|oy [|IM neaung 8y "SUOISISA 1Ua1ind YlMm 11 8dejdal pue aping
s,48Ang Alinuuy D1V¥N palepino ue Jo asn palinbaa ayy jeadals 01

Se ||IaM Se ‘Saunso|asip 0} bune|al Buidaayplodal pue suoljeaisnj|l ol
Bunejal syuswalinbal uoneNbay |9poN 84nsojasig Aunuuy (D1VN)
JBUOISSIWIWOY 8dUBINSU| JO UOIIRID0SSY [euoneN a1esodiodul 0} aJe
GT6 9Ny 01 syuswpuswe pasodoud ayy jo sesodind syl "(Aujigenns
Aunuuy) 216 J81deyd sjny 0} pue (a4nsojdsia ANnuuy) ST6
J21dey) a|ny 01 suswpuawe pasodoud sey adueinsu| Jo neaing ayL

(Aungenns)
Jama Wswwod |10V

(81nsojos1a)
181197 Juswwod 170V

/T6 Ja1rdeyd ajny
0} pue GT6 J491deyd 3Ny
01 Ssluswpusawe pasodo.d

‘uone|nbay

|9PON suonoesuel] Alinuuy ul Aljigelins DIvN a8yl 01 sabueyod
0TOZ 109|424 OS[e pjnom a|nJ papuawe ayl "vdNI4 Aq pasodwi
9S0U1 UM 1Ua1SISU0D splepuels Alljigelins ‘a|gisea) alaym ‘alinbau
pue Buiureay yaonpoud aiinbali ‘Aljigelins Alinuue Buluiwialap

10} MJomawredy patale Apueayiubis e apinoad pjnom suonoesues
Alinuue ul AJ1IgelINS Uo ajnJ ayl 01 sluawpuawe pasodoad ayl

sjuaWIWOD 70V

LT6 "Ud
TE0-20 "y 8Ny pasodoud

ANIVIW

‘[9PON ANjigeINns D1VN 9002 dUl 01 Jejiwis

€0LTTE ‘111X 3d oAV V1 LE

VNVISINO1

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo T§ abed

3eyD snyejs anssy 110V




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo T abed

‘suoneubisap [euoissajoad 10 SUOIeI1IIBD J14198ds-101UdS

JO 9sn Buipea|siw e S81NIISU0I Jeym Aj0ads 01 ‘JapJo Jo uole|nbal

AQ ‘18UoISSILIWOD ddueINSUl ay] salinbay “sianew payoads

1noge Alnuue ue 1o ‘9durinsul Yyljeay ‘aasueansul a4l Jo Jaseyaind e
pes|siw pjnom eyl Aem e ul uoneubisap [euolssajold 10 uoieol}1Iad
ol109ds-J01uas e Buisn wol) uosiad e sugiyold “saninuue

pue adsueInsul yijeay ‘@aueansul 81| ‘UM UuoI11dauu0d ul UaAlb adinpe
pue ‘jo aseyoind pue ‘ares ‘uonenobau ‘uonendljos ‘bunadew

0TOC/T/L *dN10943

X ¢88 'H
aU3 ul suoneubisap [euolissajoid pue suoneol}luad J1vads-101uas
JO asn ay1 ul saonoeud apeuy Jus|npned) pue Bulpes|siw ‘aAndadap 0T/02/S
1SBUOYSIP WOoJ) SIBWNSU09 199104d 01 SpJepuels Yylio) S18s 110u1an09 Aqg paubis X V.. °S
‘|]apo suoneubisag
101UaS JIVN 8yl JO UOISIBA Jejiwis Ajjenuelsqns e sidopy
‘SaiIinuuUe Jo ‘9ouelnsul yjjeay ‘adueansul ajl] Yim Uoildsauuod
ul s1aonpoud adueunsul pue siosiApe Ag uoneubisap 10 |[ennuapald
9341184 JOIUss B JO asn Bulpea|siw S81N11ISU0d Ieym saulyaqg TTOZ/V/¥ 9A12913 X GT'€0°TE "Hbay
"TTOZ ‘T J9qUBNAON
SAI11084)8 8Je SluswpuswWe aYy] “SUOIIBIASP JOoUulW UMM |Spowl )
JIVN 8U1 smojjo} Ajfesausb yaiym uonenbai suonosesuesy Alinuue TT/ET/S -paied % OT-TT una|ng
ul AJjiIgelns ay3 01 Spuswpuswe JO SI8JNSul Sa1I30U unRs|INg Syl
“TTOZ ‘T 18qQWIBAON 9A1YaYS syonpold Alinuue Buljes sisonpoud
QoueINsUl 10} SpUswWalinbal mau pue uone|nbay |9poN Ssuondesuel ]
Alnuuy ul A1)1gBIINS SI8UOISSIWWO0) 82UBINSU| JO UOIBID0SSY )
JeuoneN ayl jo uondope ayl Buiprebaa suonsanb siamsue unajng T1/€1/6 -poyed X 82Z-TT unajng
aleIpaww| :(a1ed
aAnoag "Hay Jaly pasuadl
sjuaby) jJuswalinbay
asuno) Buiurea] Anuuy
2T/T/S :(8¥eq aAndayg
‘B3y 031 J0lId pasuadl]
sjuaby) Juswalinbay
*9oueldwod pue ‘Buluresy 19onpoid ‘syuswalinbau 85109 Bulures ] Alnuuy
VdNI4 ‘s10e palgiyoid 1aonpoid ‘swalsAs uoisiaiadns ‘suoniuisp T :
‘s190npoud pue SIainsul JO S8INP UO SUOII8S 0] SJUSLIpUILIE TT/T/TT :3udwalinbay
1dope ‘suoneiAsp Joulw Ylm uoie|nbal [apow J1YN aUl SMOJ|o) Buiures] oyroads 10npoid
Ajredauab yoiym ‘uonenbal suonoesuell Alinuue ui Ayijigelns ayl TT/T/TT :9An0ay3 "Hay X +T0°2T 60 TE "Hay
ANVITAUVI
28 .16
ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SIUSHHEOD SHEIS sowas | ZOOENA | Kaygenns 10 aAne|SIBT

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo zg abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo T abed

‘[9PON AMjIgeNS DIVN 9002 8y} 01 Jejiwis

9002 pardopy

96 HINO TTZ B3y

API@9M\ SMaN a1el1s 9 1snbny

*S119SNYJBSSE\ Ul A|[ed1uoilda]d saninuue

10 9Jes ayy ssadoud 01 Aqljige ayl saziubodal 1eyy (WAVN Aldawlioy)
91N}IISU| JUBWINSY palnsu| ayl pue |10V Ag palredonpe HBuiag
aAneniul spaepuels ,buissasoisd ybnoayl ybreals,, syl uo ‘6002 ‘S
1snBny payep 491139] uoluido ue paysiignd aosueinsu| JO UOISIAIQ dYL

Jana uoluido

‘[PON AMIgeNNS JIVN 0TOZ dU3 0} Jejiuis

‘suoniullep Bulppe pue ‘siainsul pue

sJ9onpoid adueansul JO SaIINP UO UO0I13s a8yl Bulpuedxa apnjoul osje
pinom Aayl °saiinuue Buljas s.4oonpoad aoueansul 1oy syuswalinbal
Buiuresy Buippe Buipnjoul ‘uoneNbaa |9PoN DIVN palepdn

2yl yum Ajdwod 11 axew pjnom suolloesuell Alnuue ul uonoaload
Jawnsuod uo uonenbal ayl 01 syuswpuawe pasodoud ay|

+T0°96
HND TTZ “Hay pssodoud

SL11ISNHOVSSVI

‘uonenbai ayl yum asueljdwod sasnes sainy
10NpuU0) ASVN 3yl yum asueldwod Jeyy 109|484 01 (‘Haa pasodoid
2y} wouy) Apybis papuswe uaaq sey "Hal pardope a8yl JO 9 "985

"L0/T/2
U0 SIUSWILIOD PaywWgns [TV ‘[P0 ANjigelns DIVN 8yl 0} Jejiwis

"L0/T//L 9A10943
*/,002 pardopy

+T0'2T'60°T€E 6y

"|]9pOIN 24Nnsojasid Anuuy JIVYN 3Y} JO uonelep

"086T pardopy

L0'V0O°'ST'TIE
0l TO'VO'ST'TE
§§ 8po) "uUlwpy

(T2S "H se awes)

60/./S *dN10343
60/./S :louwianos Aq paubis

789 'S

[.."pouiad paiyoads 18ylo swos 10 ‘d)1| 10} Ajjedipoad ‘wns dwn| e

ul Jayyie Asuow Aed 01 sasiwoldd Auedwod adueldnsul ue yaiym apun
10eJ1uU0d AJInuue 1o Ad1jod JUsWMOpPUS 10 ddueansul Aue spnjoul

J0U 01 pauysp siI ,,A11un28s,, :010N] (T2S9H Se awes) “uoneubisap
[euolssajoud 10 uo[eIIIIBI dy1vads-101uas e Buisn si uosiad

© Jaylaym Buluiwialap ul paiapisuod ag 0} S101de) ayl saioads
*A11uN28s Aue Jo afes 10 ‘eseyound ‘anjen ayj 0} se uosiad Jayloue
Buisiape ul 1o ‘A11unoas Aue Jo aseyound 10 ‘9jes ‘18440 ayl Yylim
uonvauuod ul Buipes|siw S| yeyl Aem e ul uoneubisap 10 [eluspald
9a.1184 J0 Joluas e Buisn woly uosiad e syuqiyold ‘paloeus sy

60/./S -3N13343
60/./S :1ouianos Aq paubis

X

TS 'H

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo £¢ abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo oz abed

/L0/0€/T dN13343

ISPON 84Nns0o|3sId JIVN 8yl 01 Jejiuis ",002 pardopy X 0T# S-00% ¥SO 02 3Ny

80/0€/2T -9A10313 87T T-00Z ¥SO 0Z 3Ny
"(VidNI4) Aoyiny Alorenbsy Ansnpu
eroueuld ayl yum (QsSyN) siajead Sa131undas JO UOIBID0SSY [euoieN
3y} 01 S9ouaiasal ade|dal 0} ddUeINSUIl B)l| d|gelIeA pue saninuue

a|geleA Jo ajes ayl ul uoisiaiadns uo suoisinoad spuawe ajnJ syl 80/0E// 9A12343 /YT T-00/ 4SO 0Z 9Ny
‘Salnuue paxapul pue
paxiy 10§ 19NPUOI 199NPOoId JO SpIepuels UO SUOIII8S M3U Sapn|oul
0S|y "@2uUeINSUI 3)1] d|gelIeA pue saninuue ajqelten Buljas siaanpoad

92oURINSUI J10J 19NPU0I [euolssajold JO spiepuels ayl spuswy 80/0S// :9A110947 9% T T-00/ ¥SD 0Z 3Ny
‘sannua bunipaldode
pa1dasoe pue suoneubisap pue SUoiIedlyIIIBd Yyans Jo sasn payqiyoad
sSapn[ou| "suoneubisap [euoissajold pue suonedlylIad Jivads
-101U8s JO asn 3a|qissiwiad ayl uo suoisinoid saysijgelsa ‘uonenbaui

[apow D1V¥N 8yl YlIM 1Us1SISUOD SI YdIyM ‘UoMd8s Mau ay L 60/T/T :9A110943 X OvT T-00Z ¥SD 0z aIny

IMNOSSIN

‘[9pON AM|IgennS DIVN 0TOZ Y3 0} Jejiwis €T/0T/¥ -3ARd3Y3 3Iny X T0O'8T-2-6T OAV SN

IddISSISSINW

‘SpJepuels uoneNdl|0S AlNUUY -S182NP0old aduelnsu| 200z pa1oeus 9%"309 § 1e1S

‘SpJepuels uoneldljos AUnuuy -sadioeld aped] jo uonenbay 'G66T pa1oeuy 0Z'veLl § ‘res
"(ev7 uonoas)
SaiINUUY pue ddueInNsu| 947 JO Jes 8yl ul suonReubisaq [euoISSa40.d

pue suonealIa) J19adS-101UaS Uo [gpow DIVN 8yl sidopy 6002 pa1deus X €G8T 'H

9€0e'veLlL

“[BPON A)jIgeNNS OIVN 0TOZ 8y} 03 Jejiuis €T/T/9 -3NI103}3 MeT] X -€02°VZ.§ "uuy "1e1s NN

VL1OS3INNINW

€ST 0058

‘lopoN ANIgeNNns DIVN 0TOZ Y3 0} Jejiwis €T/T/9 3A1033 MmeT| X ‘uuy sme] “dwo) [N

NVOIHOIW

ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SHHSHIHE0 SHEIS sowas | SRORNA | Aangeans 10 aAne|SIBT

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo £ abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo Tz abed

av-9€0-¥T SNI ulajing HN
c0'S0€

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo G abed

‘[]9poN AMIgeInsS DIVN 0TOZ 8y} 03 Jejiwls STOZ/T/T :9A031T X ‘SUl Y "ulwpy 8pod HN
FUIHSdWVYH M3N
‘9002
‘00-90 "ON und|INg 9as os|y | ul paydope pue pasodoid-ay
‘[PON A)IgeHNS OIVN 9002 83U} 0} Jejiuis "G00¢ pardopy X X 0St'v8898 1S AN
“(I9PON DIVN 03 Jejiwis)
uoneziuehio payienb e wouy sioluas jo BuldiAias ayy ul Buiuresy
pazijeldads Aue panladal 1ou sey Jaonpoud ayl uaym suoneubisap
Jeuolssajoid 10 suonedlniad divads-ioiuas Buisn wouy Jaonpouid
e Bunigiyoid Buipnjoul ‘suoireubisap [euoissajold pue suoizedlyniad
o1j19ads-101Uas Jo asn ayl Bunenbai suoisinoid mau sidopy TT/T// :@A12313 X V989 Jaidey) "Hay
VAVvVA3IN
*8oueInsu| Jo uswiredaq syl
Ag panoudde 8sinod Bulurell 11Pa1d-1no) ‘awlil-auo e ‘210z ‘6T AInC
J1a1e syluow 9 ulyum ‘a1s|dwod 03 paiinbai ase syonpouad Anuue
JO 3Jes ay1 1191|0S 01 JueM pue AlJIOYINe JO aul| dueansul ajl] e pjoy
oym s1aonpoud ssuelnsu| “AlI0oyine JO sul] dueansul 84| B p|oy oym
si1aonpoud 1o} sjuswalinbaa Buluresl Alinuue Buipsebaa asueunsu| Jo
juswiedaq exseldgaN 8yl Aq paAnladal salienb 01 spuodsad uns|ing 2T0Z ‘9 AInC :paled X 82T-9D uns|ing
"[9pPOA Au1jigens OIVN 0TOZ Yl 01 Jejiis CT/6T/L -3N1d343 meT] X €0T8-71§ 1S "A9Y AN
WISVY43IN
*,0/T/0T ®ANd8y3 “L0/8/S
‘[BPON A)jIgeNNS OIVN 0TOZ Y} 0} Jejiwis | uo Joulanob ayr Agq paubis X 208-02-€€§ "uuy apo) LA
"666T pue 866T paidopy X 908°9°9 -T08'9°9 ¥ "ulWpy
VNVLNOW
ovrT'T
-00Z "sbay apod O 02
020'T
-00¥ "sbay apod O 02
‘suoisinold Anjigelns ‘jspow uoN X T/9°9/€8 "1e1s "uuy O
ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SIHSHHEHOO SHSIS sowas | SRORNA | Aangeans 10 aAne|sIBa

MeyD snyeis anssy 110y




‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo zz abed

"6002 JO Se pauldxa e aney 6'90€
SuONYas 8sayL "|9POIN 21NS0|asIa Aunuuy DIYN SUl JO UonBLIRA "T00Z pue £86T pairdopy 01 Z0'90€ "Su| 9pOY "UIPY

‘sjonpoud Ayinuue pue asueiansul 841| 40 uonisinboe 1o
3[es ‘uonepusWWOo9al ‘UoeII0S 8yl Ul suoleubisap ayl Buisn 1oy
SaJnseaw saysl|ge1sa pue [apow JJYN 8yl Uo paseq s suoneubisap
[euoissajoid pue suoneosynlad o1y1vads Joluas Buisn uo ajnNJ Mmau ay | 60/T/E :9AI03YT X +TO'TTE 9Ny

‘unsjing

BYl Ul Y340} 18S sdaunsul 1oy syuswalinbal ssueldwod mau syl yum
SuJI8ou0d dasp s1 buissaadxs ‘gv-/10-20 unajng Aljigeyns jusdal
SIY UO 8dueINSU| JO JSUOISSIWIWOD Yl 0} paluswWWwod sey |10V

‘SelinuuUe pue aduelnsul ajl|
Uyioqg 01 ptepuels Aljigelins uo uonisod sjuswiiedaq ay) sauljino (1)90°T0E
1eyl (av-/¥-20) uns|ng e paysiignd sey AuBIASS J18UOISSILLWIOD *Su| 9poY “ulwpy

suojjeublsaq J01uss ¥ A)jIqens ‘ednsojasiq Ajnuuy JIYN X_UCGQQ< J0 9€ O@Mn_ Heyo smeis anssy 110V



‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo £z abed

"(€T0Z) algeleA pue paxi4 - saNuUY patiajed

10} 9pIN9 s,J49ANng ‘vY1-gNV UOISISA DIVYN 9Sh 01 anuiuod osfe Aew
seluedwod 1eyl 190d 94l YIM pawijuod sty |1IV "Paldallod mou
SI 1] "1994402Ul SeM 8)Isgam S, |90d 9yl uo paxsod Ajjeulbuio aping
s.JaAng ay1 1eyl aseme swedaq |1IV “SelNuUUY patiaieq paxid 01
apIN9 s,JaAng DIVYN Mau 8yl asn 1snw Asy} ‘¢ T0Z ‘OE dung 91109149
Jeyl siaunsul BulAyinou Go-+T "ON uns|ing panssi (J90Qd) @dueansu]
pue Bupjueg jo Juswiredaq syl ‘pariodal Aisnoinald sy arepdn

‘sabueyd Aue axew 0] siainsul 10} pPasu Ou Si aiayl pue
apInNg sJaAng JIVYN Mau 8y} ul paquiasap Ajarenbape aie sme| 00|
901} s,Aasuar MaN ‘190d 8yl 184 "abenbue| 300| 884} apIing SdaAng

DIVN 3yl Ajipow 031 siainsul a4inbal 0} |90A 3y} 4O JUdUl 8y} 10U SI
1 Jey3 190d dU3 YUM pauwiiuod sey |70V "€'6G-7:TT Mme| Aasiar
MaN Jad sporiad uone||goued GT pue QT 8yl 199|484 01 ,palipowl,, 8q
Ireys apinb s, a9Ang ays 1eyl sapinoid Jayung unajing ayl "v¥ToZ ‘0
‘aunr ueyl Jaje| ou 1 8zijin Isnw Ing ‘Ajdreipawwi apinb s . 8Ang
pal1sod ayy asn 01 uibag Aew juswalinbaa 82130u 8yl 01 19algns
S[enpIAIpUl pue S18JNsu| "Saiinuuy paJlayaq paxi4 01 apIing sJaaAng
JIVN 8yl azijin jjeys pue JJvN ayl Aq panoidde se ‘saninuue

10 9res ayy Buipaebal apinb s.u8Ang e Alinuue ue 1oy saljdde

Oym Jawinsuod e apinoad [reys Jaansul ue ‘(q)€'6S-7:TT D'V L'N

0} jJuensund ‘uns|ing ayl 18d "d1sgam S} uo apIinb s .JaAng mau syl
pal1sod sey |90d 9yl pue apinb s,u9Ang mau e pardope sey JIvN aul
eyl ‘Assuar MaN Ul ssauisng Alinuue joesuedy jeyl siuabey/siaonpoad
9oUBINSUI ||e pue Siainsul pajliwpe/paziioyine |[e saiiou

unpa|ing syl "+T0g ‘g |4dy uo ‘aping s 9Ang Aunuuy Jo asn ‘SO-¥T
*ON unajng panssi (190Q) @sueansu| pue Bupjueg jo uswitedag
A3suar MaN 8yl ‘pariodal Ajsnoinald sy :uonediyae|d uns|ing

"¥TOZ ‘0€ ‘aunr ueyy uare| ou |

9z111N 1snw 1nqg ‘Aj@1eIpawwl aping s, 49Ang palsod ayl asn 01 uibaq
Aew juswalinbal a2130u ay) 01 193lgnNs s[enpIAIpUl pue siainsu|
‘salnuuy pallayag paxi4 01 apIing s,daAng ayl azijin [[eys pue JIvN
oyl Aq panoadde se ‘saninuue Jo ajes ay)l Buipaebal spinb s,u8Anq

e ‘Alnuue ue Joj saljdde oym Jswnsuod e apiaoad |feys Jainsul

ue ‘(Q)€°6S-7:TT "0V ['N 01 1uensind "8lsgam S}l Uo aping s, 8Ang
Mau ayl palsod sey |90d ayl pue aping s,daAng mau e paldope
sey JIVN 8yl 1eyl ‘Assiar MaN Ul ssauisng Alinuue 1oesuell jeyl
sjuabe/siaonpoid adueINsuUl |[e pue SiaJNsul paniwpe/paziioyine

Ile BuiAynou si 1904 ayr ‘una|ing aul Jad "+T0Z ‘0E aunc Aq
paJinbau si yoiym Jo asn ‘saninuuy paliayaq 10} aping s, 8Ang JIVN
parepdn ue yum si1aanpoid adueinsul pue siainsul sapinoid unajing ¥T/0S/90 911943 X SO-¥T ung|ng

A3SY3AC M3AN

suoneubisaq 401uas x§ AJIGeINS ‘ansopdsiq Aunuuy JIvVN xipuaddy Jo ;& obed 3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg o 'z abed

"000¢ pue /66T pardopy

€T°ZT°6 0L T'ZT'6 §§
9pOY "UILPY ‘N'N €T

(I9PON YVSVN
uo paseg) "SaIlLINIaS JO a[es Ul suoieubisap pue SUoedILISd
o13198ds-101USS JO 8sn 10} sjuswalinbal pue spiepuels saysijgelsy

OT/T/T :3AI2343

(VVSVYN) X

+TLT'TT
§ 9p0D "UlWpY ‘A'N 2T

OJIX3dW M3IN

*S101UasS
01 p|oS saninuue 1o} sabueyd Japualins 7 sarep Ajanyew suwi

'G00¢ pue T86T paldeudy

02-S2-d.T § 1e1s "‘Asy

*A11uNnoas e Jo aseyound

10 3|es ‘180 ayl 01 suoniqyoid su saldde pue suoneubisag
|[BUOISSBJ01d puUeB SUOIBIIHIISD J13108dS-10IUSS JO SN a3yl

uo 3|NY [SPOIN YVSVN 38Ul JO UOISISA Jejiwis Ajrenuelsgns e sydopy

0T/9//, *3N112343

Sv/.T°S

‘8oueINsSUl 3)1| JO 3Jes Jo uonenobau ‘uone}dI|os Syl YIM Uoidauuod
ul ‘seauilad 10 SuaziId Joluas BuldiAies 10 BuisiApe ul 8dusliadxa 1o
Buluresy ‘uoneonps |eloads sey Ajjua 1o uosiad ayl reyy buissaidxs

Buisniaape Jo swioj 10 ‘suoieubisep [euolssajold ‘suolyedlyntad
10 9sn ayl Buiptebau saAneluasaldal A18100S 11ysuaq [eudarely
pue siaunsul ‘s1adnpoud adueINsul UO suoiewWl| Saysijgeisy

TT/./€ *2N133343

+T°09-v-TT 8Ny

*$S8s4N02 Bulureny

AlInuue panoJadde uo uollewJ.ojul sepiAnoid osfe unajing ayl “ayep
Jeyl Jaye saninuue asoyl [|8S 0} SNuUIIU0I 0} J8pJo ul ETOZ ‘t7 Isnbny
AQ 8s1n02 Bulureay padinbal ayy a19|dwod 1snw 1ng ‘Ajdde sajna

2yl yoiym 01 saninuue jo sadAl ayl ||18s Aew €102 ‘v Ateniga- Jaye
10 UO SsanInuue [[8S 01 Pasuadl| Aimau s1aonpold ‘€TOZ ‘& 1Isnbny
|lIUN saiNnuue Jo ales ayl pue Buluresy 1aonpoid uo suoisinoid
urel1a Jo ayep aAnesado ayy BulAeep AQ 1eyl salled uns|ng SsiyL

€1/9/¢ ‘pared

TO-€T un3|Ing

“[8poN Aujigelns O1vN 0TOZ 8yl 01 Jejiwis

€T/v/2 :2N109Y7 "bay

T'V6S
-1 TT§ 9p0D “UIWPY [N

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo g€ abed

3eyD snyejs anssy 110V




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo Gz abed

*€T0Z ‘62 AN sandxa uonenbaa Asuabiaw3 ‘uone|nbay |[9poN
suonoesuel | Aunuuy ul Ajigens JIVN 8yl 01 Jefiwis Ajjepuelsgns
s1 uone|nbal Aouabiswa sy Aynuue ue Buljas 10 Bulpuswwodal
01 Jouid AMjIgens ,SI9WNSU0d B auiwialap 03 siaonpouad

pue s1aunsul 1oy syuswalinbal saysijgelsa uone|nbal Aouabiawg

€T/62//:sd11dx3
E€T/TE/S 9A10813

/8T B2y Aouabiaw3z

*€T0Z ‘2 Iudy saaidxa uonenbaa

Aouabisw3 “suonreubisap [euolssajold pue suoiedsllIad oioads
-101Uas Jo sasn pauqiyouad saly1oads "senINUUE pue adueinsul a4l Jo
ales ay} ul suoieubisap pue suoIIed1}118d J1109ds-101UsS JO asn ayl
10} squswalinbal pue spJepuels saysijgelsa uonejnbal Aouabiswg

€T/2/1 -salidx3
€T/T/2 -9A1n28Y3

66T ‘Bay Aouabiaw3z

‘sanInuuy
pue adueINsuU| 847 JO 3[eS a8yl ul suoneubisag |[euoISSajold pue
SuoeoIaY 213199dS-101USS JO 9sN 8yl uo uone|nbay |9pPoN DIVN
33 SMOJ|04 "suoireubisap [euolissajold pue suoieolylad aioads
-101Uas Jo sasn pallgiyouad saloads ‘os|y “saninuue pue asueinsul
3J1] JO 3Jes ay} Ul suoieubisap pue SUOoIIedI4IIad J14109ds-101uUas

10 9sn 8y} Joj sjuswalinbal pue spiepuels ysljgelsa ajnd MaN

€T/0¢/¢ 2133943

66T "Bay

‘suoneubisap aduelnsul

JO 9sh as[e} 8yl UgIyoid pjnom pue suoljoesuel) adueansul ajl| pue
Anuue ul Aljigelns uo Bulureay sinoy € fenuue aJdinbal ‘suoisinoad
134310 Buowe ‘pjnopA “Suoiepuswiiodal aSIAISdNS 01 WBlSAS

© JO Juswysl|gelsa ayl pue syuawsalinbal Alljigenns Joj apinoad
pue sJ0oluUas 0} SalliNuUUE JO 9|es 8yl U0 SuoolIsal ade|d pINoAA

€T/6/T :padnponu|

€9 'V

‘[9PON ANJIgeNNS DIVN 0TOZ Y3 0} Jejiwis

E€T/¥1/8 dN1343

T'V2Z H4OAN TT

‘sanInuuy
pue adueunsu| a7 JO 9[esS ay} ul suoieubisaq [euoISSaj0id
pue suonedlIa) d14198dS JoIUSS JO 8sN a8yl uo uonenbay

|9PON DIVN @Yl MOJ|0} 10U SB0pP pue d119ads aoueInsul 10U SI Me| 8y
‘sessauisnq ||e 01 a|gedljdde si pue sa1njel1s YI0A MBN 8yl JO U0I8S
ssauisnq [edauab ayl spuswe me| mau ay] "a210u ay3 puayaidwod
pue Jesy ued JswNsSU0d 3yl ¥eyl Aem e yans ul pajediunwiwod aq
1snw uoneubisap Joluas ayl Buipsebaa abessaw syl ‘Ajjeso papiaoad
}] "puBlSISpUN pue peaJ 0] JBWNSU0I AJeuiplo ue 10} 3|qeadllou

a( 0} 1UaIDIINS 8ZIS B Ul 8q 1snw uoneubisap ayl Buipiebal
84NS0JasIp 8y} ‘Bunim ul J| “suoneubisap Joluas jo Acewnibs| ayl
INOQge uUOoIIeWIOoUl [eUOIPPE SISWNSU0I aAIB 01 me| mau ay3 passed
S1axewWwAdl0d "uoneubisap ayl 10} 821N0S 10 SISeq 8yl 3S0|ISIp 0}
BuisiuaApe ul uoneubisap Jiy10ads Joluas e Buisn ssauisng 10 uosiad
© salinbal 3404 MaN ul paloeus ($G52/2 "S//8/T "V) uone|siba

YTOC/TZ/TT dA10343

vSe/l 'S//8LT 'V

MUOA M3IN

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo g€ abed

MeyD snyeis anssy 110y




‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo 9z abed

‘[PON ANjIgeNnS DIVN 0TOZ 3y} 0} Jejiwis TT/T/L 1910913 "Bay X €T1-9-T06¢E 3Ny

‘apINg s,48Ang 21nso|asig AJnuuy JIVN 8yl JO uoisian palepdn ayl
0] S92U3J9J21 SpN|dUI 3|NJ B4NSO[ISIP AlNUUE 3yl 0} Sjuswpuawe ayl GT/TO/TO :9A1093 X 7 T-9-TO6E 3Ny

*9pIng s,19ANng ainsojasiq

Anuuy DIVN 8yl JO UOISIaA parepdn ayl 01 82Ua1a)a4 apN[oul 10U i
S90p 11 8sNedaq 8|NJ 34NSOJISIP AlNUUR 83Ul puIdSal sjuswpuswe ayl GT/TO/TO :9An03T X -9-TO6E 9INY JO UOISSIoSaY
OIHO

VT

GO 19A0 SJISWINSUO0D 0] SUOIIBPUBLILIOIaI JSA0D Sa|NY *T00Z pue 86T pardopy -Z20-20-GS¥ § 9po)D "ulwpy

*a/A0ge PauUoiUBW UOI108S 8yl Ul UoieBIASD
ay1 Bunoa1I00 JUBSWIpUSWE Ue YlIM Ajsnowiueun a1euas passed

‘Bulreay ay) 2109 Pa193110d aq pa1dadxa S pue "L0/T/8 -3Ando8lS

10448 Bunjelp e aq 01 sieadde 1] "uondas Aljigisuodsay Jo uonebinp *10/2T/v
3y} Ul uomeIASp B SI 313yl “|9POoIN A1ljigelins D1VYN 8yl 01 Jejiwis JoUIdA09 ayl Aq paubis X GGTZ 'S
T'TO
“[BPON ANjIgeNnS OIVN 0TOZ 8y} 03 Jejiuis TT/T/8 -3A1383 MeT] X -Z'¥€-1°92§ 9p02 8D AN

V10)Vd HLYON

'80/T/T ®AIId343 "L0/8¢/L

‘l]apoN ANjigenns D1VYN 9002 Ul 01 Jejiuis loulteno a1 Aq paubis X GGT-09-8G§ "1€1S "UdD ON

-abenBue| |spow 8insojasig Alnuuy JIvN Buipnjaul [jig sNngqiuwQ (559 gH) "S00zZ pa1deus X +09-8G§ S91Me1S "Ud9
0zZv0" §

"wuoy AJjigeNNs Jo uolssiwgns salinbay "266T pue 9/6T pardopy 2T "Yd TT M1 8p0OD "UIpPY

‘SallNuUUe pue asueInsul
all| JO 9jes ay1 ul suoireubisap [euoissajold pue SuoedyI1Ia oIoads
-J0IU3S JO 8sN 8y} 40} SlusWalINbal pue spiepuels saysi|qelss

yolym ‘suoneubisaq [euOISSSJ01d pue SUOIIedIILIS) J103dS-I0IUsS
J0 asn 8y uo uoneNBay [9PON DIVN dUl 92uaia)al Ag sarelodioou] OT/T/Z :9A19813 X TOY0'ZT OVON TT 8Ny

VNITO¥UVDI HLYON

(7, "6ay)
9'T-€5 01 T'T-€S 8§
(066T)
‘sjuswvalbe Buipuny pue s1oeQUOD AlINuue €002 (6ET "B3Y) 9°'0F 01 O'OF 88
dnoub Buissaippe [9po 81nsojasia Alinuuy DIVN 8yl JO uolreLiep pue /66T ‘066T paidopy TT M1 9p0D "UlWpY
uoneubisaqg 12Pon I9POn uonel) Aioyenbay
LD S 101uss wﬁw%.__u:dn Aungeyns 10 3ARE|SI69

suoneubisaq 40iuas B AJIGelns ‘ainsojasiq Aynuuy DIvN xipuaddy jo oy obed MeyD snyeis anssy 110y



‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo 2z abed

c=LT
‘[9PON AN[IgEINS DIVYN 9002 9y} 0} Jejiwis OT/VT//L -9N33343 X -G2:G9€§ 8p0D "UIWpY MO

*99130U 8y} 0}

Buipioooe ‘uawalinbal ewoyep|O 8yl Ajsies 01 pawasp aq |[IM N
BWOYEPO 9yl Se suoisinoad Jejiwis Ajjenuelisgns yum alels Jayloue
ul Juswalinbaa Buluresy Ayinuue ue palsies aney oym siaonpoud
asoy] “Ajldwod 01 si8onpoud juapisaiuou Joy porad adelb Aep

06 & MOJ[e |[IM Juswiredaq aoueansu| ayl "s19onpoud juspisaiuou
pue juapisal 01 a|gedijdde mou sI saninuue Buljas siaonpoad

10J Juswauinbaa Bulureay Ayinuue Jnoy 1 8yl 1eyl sayels adlloN ZT/TT/T :pared X 9o1noN Bulureay Ainuuy

?pIing

s,18Ang D|V¥N palepdn Ajuadal syl Jo pasn Bulag Ajpuaiind UOISIaA
ay1 418yl asn 01 s19onpoud pue siaunsul moje |[Im juswiredsq
QoueINSU| 8yl ‘Bwlil Jeyl |IUN “SalINUUY 01 apINg s.a8Ang

JIVN £T0Z palepdn ayy ul abenbue| apnjoul 01 aping s,18Ang pue
1UBWNJ0Q 8JNS0JISIg 8y} 10} SPIepuelS uo a|nJ S} puswe [|IM #T0Z
ul Juawneds@ sdueINsU| Ay} Fey} SI1aINsul SWIojUl uRd|INg SIyL €T/¥2/0T -pared X ¢0-€T0¢ uns|Ing

"safinuuy 01 apIng s,12Ang JIVN

3y} JO UOISISA JUa44Nd 3SOW 3y} asn 01 sialnsul Bulinbaa peajsul
pue s xipuaddy Bupjonal Ag S xipuaddy ul punoy apinb s,48Anq syl
asn 0} sJainsul a1inbaa yeys suoisinoid a1nsojasip Alinuue spuawy ‘¥T/ST/60 :9A1294T X G-6T-G2:59€ a|ny

VWOHVIIO

"L0/T/€ 2A10343
"|]9PON 81ns0|9sId Aunuuy J1YN dy3 01 Jejiwis ",00¢ :pa1dopy X ¥T-9-T06E "Bay

*sjonpoad Alinuue Jo saloljod asueansul

yieay Jo ay Jo uonenobau 10 uopeldljos ‘ajes ‘buldsunod

9yl ul spuabe aoueansul Aq suoneubisap pue Suoilediyluad di10ads
-101U3s JO uonesljdde ayy ul saysinbaiaid pue sainpasold sajeal)d 60/T/. 9A110343 X TT-G-TO6E 9Ny

‘Buiuresy oi10ads 1onpoad
papinoid Auedwod ayl 01 uonippe ul SI Juswsalinbaa swn-suo sy
‘syonpoad Alnuue Jo uonennobsu 10 uoneldijos ‘ares ayl ul abebus

oym sjuabe asueansul uo Juswalinbal uoneonpa BuinurRUod J1y10ads
-AlINnuue awin-suo mau e sasodwl 3|nJ sajes Alinuue Jo Aljgelns
8yl ‘TTOZ ‘T AINC Jo se eyl Japulwal e sapiaold uns|ing ayL TT/0T/S -p3red X /0-TTOZ unsjing

suoneubisaq 401uas x§ AJIGeINS ‘ansopdsiq Aunuuy JIvVN xipuaddy Jo Tt obed 3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo gz abed

‘|]9PON ANIgeNNS DIVN 9002 3y} 01 Jejiwis

2-1298
‘uuy "}els ‘suod vd ov

VINVATASNN3d

"G/S P18y a4 ||IMm Bunesw 9911WW09
Alosinpe Bupjews|na v "a|nJ Aq |3pOI\ 84Nso|dsid Allnuuy ayl
1dope 01 ssad0.4d Bupjewa|na e paluels sey UoISIAIQ dueansu| ay |

80/ST/8 dN13347

0060-TS0-9€8 VO

“ISPON
u0I1193104d 101USS DJVYN UO paseq 10U spiepuels Al1jiqelns [eJauas

00z pardopy

0600-080-9€8 dVO

19)Jew Joluas ayy ul
pasn asoyl 1snl jou ‘suoneubisap [je 0] saljdde pue |gpow JIVN 3yl
puoAaq saob ajna paydope ay] -aoueansul Buiseyound jo Aljigelins
U1 J0 JO anfeA ayl 01 se adlApe Buliayo ul 1o 1onpoid asueansul

ue BuiuIaduod ‘epew |asunod Jo ‘jo uonisinboe 1o uonoesuesl
‘U0Ie1IDI0S Y3 Ul SUOIILIIIISD pue suondiiosap aARdUNISIP JO asn
ay3 01 Bune|as uonosayouad sapinouad 1] “saonoeld Bunaxtew 1sauoysip
pue aAnRdassp WoJ4) SISWNSU0d plenbases 01 elald saysijqelsy

60/T/TT :9A34T

09T0-080-9€8 3Ny

‘[PON ANjigeNnS DIVN 0TOZ 8y} 01 Jejiwis

TT/T/. :9A108y3 "Hay

+0.T0-080-9€8 9Ny

NOS3¥0

"|]oPON 84NSOJdsIAd AUNuUUY DIVN BUl 01 JejiliS

9002 pardopy

T-6T-G¢-99€ 3Ny

‘saninuuy 01 aping s,J9Ang J1VN

31 JO UOISISA JUa4INd 3SOW 8yl asn 0] siainsul buuinbai pealsul
pue s Xipuaddy Bupjonas Ag S xipuaddy ul punoj apinb s,48Anq syl
asn 01 siaJinsul alinbal eyl suoisinoid ainsojasip Allnuue spuawy

‘PT/ST/60 3A1d947

G-6T-S¢-99€ 3Ny MO

‘SjuswalIes

[ed1leIA 10} SWI0) pue 8inyd0.4q palinbau e uoj sedipuadde

MB3U Sppe pue sjusws11ss 84| Jo uonenbal syl uo £T J91deyoqns
S9X0A84 0S|y "Sasuadl| Bunsixa 1oy poriad uonisuell ayl pue
‘saonoead Auedw oo aduelnsul ‘saonoeuad paliqiyoad ‘syuswaldinbad
Buijy Buisiuaape ‘spainsul ||I Ajjeulwal 1o} sjuswAed ajqeuoseal
JO uonen|eAs 10} spiepuels JUswa|llas [edljeIA UO SUOI1J3S Mau pue
seInuue pue adueansul ajl| JO 9[es ayl ul suoneubisap euoissajold
pue suonedy11199 J1J199ds-101uss JO asn ayl uo uone|nbau

M3U e Sppy “Ssjuswaldinbal Buiuodald pue Buisuadl] JUswa118S
[eaneln pue ‘Ajlioyine S JsuoiSSIWWOod ‘S1oeilu0d papuny sauednsul
0] ISNJ} WOoJy UOISISAU0I ‘Slyauaq [esauny predaud 1oy sjuswalinbal
‘UoIIpuUOod [eroueuly snopaezey e ul sI Auedwod aosueansul

ue JI Bululwialap 104 Spaepuels uo suoisinoid spuswe ajnJ ayl

60/7T/L *2N130343

X

+G2:G9€ 3Ny

sjuswwo)d

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

smejs

Xipuaddy Jo z{ abed

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed g¢ J0 gz abed

pue sSuonedINIad J11199dS-10IUSS JO asn 3yl 1o} syuswaldinbal

pue spJepuels saysl|gelsa ‘uone|nbal |apow JI¥YN 3yl uo paseq 0T/82/S :9A12943 X T°01-69 "Hay
"[9PON 84ns0dsId AMnuuy J1VYN 3Y3 JO UOISISA J3p|0 '986T pardopy 6€-69 63y "su|
"[PON ANjIgeNnS DIVN 0TOZ 3y} 0} Jejiwis TT/S2/6 9AR0aYT "bay X 62-69 "bay
VNITOdVYD HLNOS
's1onpoad Alnuue 1o 9dueINSuUl 841 YIIM UOI103UU0d Ul dpewl
92IApeE 10 3jes ‘uoneldljos ‘aseyaind ayl ul suoneubisap reuoissajosd
pue suoesynuad divads-1oiuas Jo asn ayl Buluiasuod sadnoead
Bunayrew aAndsadsp wWoJly S1I8WNsU0d 19910.4d 0] BLIS1IID SaysI|ge1sa
1] "S91e1s J9Ylo YlM A1NURUOID 19110 01 pardope sem suoiediyoads
Joluas uo uonenbal mau ayl ‘japow JIVN 3yl Uo paseq 60/92/S :9AN234)3 X ZTT "By
‘[spow JIVYN 8yl uo paseq
S| pue S19eJ3U0d AllNUUE JO SaINglille [elIuassa d1j19ads puayaldwod
SJ2WNSUO0D eyl Ulelad sayew 1] "S10eJluod Alnuue Jo ajes ayl
01 Bune|al 11 BuISO|ISIP 40} JauUBW 9yl pue Paso|dsip ag 01 patinbal
S| eyl uonewJloul wnwiulw ayl sayeindns uonenbal mau ay | 60/0E/6 :9AN2943 X T "6ay
‘uonualal piodal
pue ‘syuswalinbal Buiurely yium asuelduwod Jo aduapind ‘palinbau
Bulureay jo sinoy ‘reaosdde 8sIn0d UO Ss|IRIBP SBPN|OU| “TTOZ ‘T aung .
9A1199)J8 ‘S19L11U09 U0 SaldIjod Jo uonenobau Jo ‘UoeNdIos ‘afes syl TT/T/9 -8Andald
01 Joud Ayijigenns Alinuue Joj syuawadinbal Buluren usonpoud sjrelaq 11/22/v ‘pared X Z0-TTOZ uns|ng
“[BpoN A)jIgeNnS OIVN 0TOZ 8yl 01 Jejiuis TT/02/T :9A103Y3 "6y X €:¢T-S-TT OQV Id
‘sebueyd Bunyeap
211SI1A1S UIelIad JO uondadxa ayl Yum uoneubisaq [euoISSaj0ld pue
SuoIIes111Ia) 21199dS-10I1USS JO 89S 3yl uo uone|nbay |9PoN DIVN
aY1 01 Jejlwis Ajfennuelsqns si uonenbaa ayl "sa11undas Jo aseyaand
10 ‘g[es ‘1940 9yl ul suonieubisap pue suonedllIad J1y0ads Joluas
10 @sn ay} Joj sjuswalinbal pue spiepuels saysl|qelsa uoie|nbay TT/ST/T :9A1R0943 X T-TOS Sa1111n2as “Hay
“JUBWINJ0P 3INSOJISIP Y} Ul Aressadau SIUBWIWOY 11OV
sfenuassa ayl Bunuawbne pue suonesn||l AlnNuue 1o} elia1lio
9yl BuiqlIosap uoIl0as Mau e Bulppe ‘aping s,u8Ang mau e Buliinbau
sapnou| “19e [apow DIVN 8yl yum asueldwod oqul ajna sbulg ‘P T/8T/20 9ANn23113 X T "Bay
AdNV1SI 3dOHY
'S]0BJ1U0D AlNUUE UolEBINWNIJe d|gelleA pue Alinuue 6E£°G8 01 8£°G8 §§
a|qelren Buissalppe [9pojA 81nso|asid Alnuuy JIVN 84} JO uolele)n "8/6T pardopy TE 111 8p0D "ulwpy
ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
SIHSHHEHOO SHSIS sowas | SRORNA | Aangeans 10 aAne|sIBa

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xlpuaddy Jo £t abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "D°A ‘uoiBuiysepy ‘AN ‘@NUBAY UOIINMISUOD TOT ‘SI24NSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo g abed

[9pOoN suonoesuel | Aynuuy ul Aljigenns J1vN ay3 perdope
aAey 1eyl salels |[e 01 Buluresy Alinuue ,sjuabe uo Alooidioal pualxa
pue ayepdn 01 uonoe uaxel sey (1@l) adueinsuj jo Juawiredaq ayl

Buiures] Alnuuy

SVX3al

‘[POIN ANjigeNnS DIVN 9002 8y} 01 Jejiwis

80/9// dN110943

+98-T0-0820 B9y pv NL

-Aisnpul Jo jeaoadde ayl pey eyl unajing e ‘-TT unajing asueansuj
©MO| SMOJ||0) unajing ayl -suostad AJUO-Sa1l1IN23S pue AjuQ
-9oueINSU| JO saniAnRoe paligiyoad pue ajgissiwaad ayl Inoge siuabe
19[eap-1930.1Q pue SaAlleIUaSaIdal ISSIApPe JUSWISIAUL ‘SIaSIApe
JUBWISAAUI ‘suaonpoud aduelnsul 01 aduepinb apiaoad 01 unajing

ay1 paJjoyine Ajpuiol SUOISIAIP SBIIINJ3S pue ddueInsul suawliedap
9yl ‘suonoesuell Ajinuue ul A1jigelns 98-T-08/.0 "99S "Hay wouy
Buisure suonsanb Buissalppe panssi sem unajing e ‘€102 ‘22 AeN uo

€T/2¢2/S -91red

unsjing

*SUSWIWIOD |BUOI}IPPE 10) MOjje 0} S)39M ¢ 10j uddo

1J9] U23(q sey p.102d4 dYL "d}Ep DA Y] WOl syjuow

9 jo 2oueldwod 10 dwi} ped] e pajsanbau 3nq ‘uone|nbad

ay3 jo yoddns ul paijasal 11)V "suonoesued] Ajinuuy

ul Ajjiqelns ‘98-10-0820 ‘uone|nbal pasodo.d uo bulieay e
PI2Y 2duelinsuy pue 32J3wwo) Jo jyudwiriedaq ayy ‘s Aep uQx
‘wre 00:6 ¥e G Aey

10} pajnpayas si uonenbal ayl uo Buleay v "99ssauuad] Ul pasn aq
abenbue| uoienBaa |apow syl reyl Bupise uawisedap ayl 01 (4Ad)
19119] JUBWIWOD B paniwgns |70V “pouad adelb yluow XIS B ureiuod
10U Saop ) se Buluresy 189npoad adueunsul 1oy [gpow ayl wody (4ad)
sajeinap uone|nbal ayl ‘paysiignd sy “Alljigelins Alinuuy uo TO'-98
-T0-08.0 uonenbay pasodo.d paysijignd uswisedaq aosueunsu| ayl

T0-98-TO
-08/.0 uonenbay pasodo.d

J3SSINNIL

Loul ‘Aluoyiny Aloreinbay

Ansnpuj [eloueuld,, Yum ,sisieaq Sailindss JO Uoneldossy
[euonep,, sweu ay} sade|dal os|y “(|I9PoN VVSVYN Ssidope) seinlindas
Buies 10 Buiseyound ‘BunsaAul Inoge S9a411ad 10 SUSZIID J0IUSS
Buisinpe uaym abpajmous 1o Buiuredl eroads Ajdwi 01 suoizediynad
10 suolneubisap 21y19ads Joluss JO asn sy Hgiyoad 01 3jnJ1 Mau SppY

0T/6/2T 9N03l3

(WVVSVYN)xX

€0:80:0¢ 3y

‘[9PON AMjigeNnS O1VN 0TOZ 9y} 01 Jejiwis

cr/ee/e
z1ou1an09 Aq paubis

/2-VEE-8G 01 €T
-VEE-8G§ smeT palipod ds

Vv10Xvda H1NOoS

‘SaiINuUUe pue ddueINsuUl 8)l] JO aes ayl ul suoneubisap

sjuswwo)d

smejs

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xipuaddy Jo 1 abed

MeyD snyeis anssy 110y




‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo TE abed

‘'VdNId4 01 dSVN wod)
90U8J9)84 d1epdn pue £E6T JO 10V S8ILINJSS 8yl Japun patalsiBal
sanInuUe ssalppe 01 me| AlljIgelins ayl Spuswe ‘paloeus sy

€60T "ON
1o1deyd “60/T/6 19AIN09Y3

60/6T/9 :A09 Aq paubis

¢y "'H

'0T0Z ‘T Arenuer saye

10 uo juabe asueunsul ue Ag 3onpoad Alnuue 10 adueansul ajl| € ‘Yyim
UO1193UU0D Ul SpeW 3JIAPE 10 ‘4O 9[es ‘JO uonendl|os ayy 0} Ajuo
saljdde pue ‘T Jaqua1das Si 91ep aAnday3 “siusawalinbal uoneanpa
Buinunuos jusbe sy Joy ayep asueldwod OTOZ ‘T |Mdy ue sapinoid
‘syuabe juapisal 01 Ajuo sjgedijdde pue s1onpoad Ajinuue Jo ajes ayl
ul sjuswalinbaa uoneonps jJuabe sepnjoul oSy “uonenbay [9pon
SUOBIYIIIBYD [BUOISSBJ0Id pue suoieubisaq J10IUsS JIVYN aYl SMO||04
‘SallinuuUe pue adueJdnsul a)l| JO d[es ayl ul suoneubisap euoissajoud
pue sSuoned1}13I8d J1J109dsS-101UdS JO BSN Byl 0} Sa1e|al ‘pPajdeus Sy

60/6T/9
Joutanob ayy Aq paubis

v6¢ZT 'H

['uorew.oyur feuonippe 10y yse|4 smaN axe1s TT/ST/C dUd

99S asea|d :910N "p3] "9InJ ayl Jo a1ep 9ANIBYS BY} Ja1e syuow
XIS SI 7eyl a1ep ayl Jaye 40 Uo JNIJ0 eyl suoldesuell Aunuue

01 9|gealdde ate sajni ayl -uonde Jo ybu areald e paurejuod |iq
9yl asnedaq Allad J0UIdA09 Ag POOISA SBM 1NQ UOISSaS anne|sIba|
6002 92yl Bunp passed yaiym ‘€6ZT "H JO 92UeISgNS 8yl SMO||0) pue
uonenbal [apow DIYN 9yl WOy Sa1eINSp 3|NJ 91NS0|dsIp Alnuue ay |
*SI8UMO 19ea1U0d Alinuue pue sjuedijdde AJinuue ylog 03 SaINSO|ISIP
o1y19ads apinouad siainsul adinbaa eyl sajnJ ainsojasip Alinuue sidopy

TT/T/€ *dN1343

+T0.6°€ OV1 8¢ 3Ny

“[9PON ANjigeNNS J1VYN 0TOZ 8yl 0} Jejlwis

TT/LT/9
110u18N09 Byl Ag paubis

€00°STTTE
‘uuy 8poy ‘sul X1

'sjuawiadinbad jspow buiuiesy Aanuue (DIyN) SI2U0ISSILLLIOD)
20UeINSUT JO UOIIRID0SSY [eUOlIeN 9yl Yim Jueljduwod osje

S/ Jey3 a3e3s e uj 1o sexa ] ul pasoldde usaqg sey ey 9sinod bujuje.]
|eniul ue pays|dwod buirey Aq juswsadinbad bujujey jei3iul Aynuue
sexa] ay3 39w Aew juabe Juspisal-uou 10 JUSPISSI SeXS[ e Teyl
apinoid pealsul pue sajels Jo Bunsi) ayy sanowsal 01 #T0Z ‘TT AIne
uo abed gam s11 asinal 01 |l pardwoud reaA 1sed ayy J1oA0 |HIVL
pue |70V Ag yoeauainQ ‘|spow J|¥N a8yl pardope Apuanbasgns 1eyl
sajels ppe 01 ausgam su Bunepdn ul pabbe| pue [esoudidoal buiaq se
sa1els gT 1noge pabpajmoudioe Ajuo |dl ‘TTOZ ul uone|sibal ybnoayy
[9pow JIVYN 8yl paloeus sexa] Jaly “(japow J1V¥N) uonenbsy

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo Gt abed

3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo zg abed

[9pow DIVN 8y} smoj|o} A[9s0o[d Yaiym ‘uoirejnbal mau ayL 60/ST/S -8AR2383 X +0T-€¥-G OVA T bBay
VINIDYIA
(9DveLrs
‘uoisinoid Aljigeuns ‘{|lapow UoN X 8 "} "uuy ‘1e1s IA
‘S]usWIISOAUI Joluas Buipaebal asnuadxa Jo s|oA9)| [eloads
Buissassod se 1no sanjaswiayl Buipjoy asoyl jo suoneubisap pue '0TOZ ‘T Arenuer 10948
‘SuUOIIeIINIBD ‘S[eiIuUapPaId ulanob pinom 1eyl sajnJ ydope 031 YOHSId axel |[eys 19e SIYy1 Jo §
sazuoylny -suonoesuell (]70LS) adueansul ajl| pareulblio-i1abueals | pue ‘gz ‘T "s28S 1ey) 1daoxa
Buniqiyoad Ajjeaiioads ajiym ‘syuswianlas oyl a1e|nbaa AjsAIsualxa ‘6002 ‘T AN Uo 1088
01 (VOHSI9) uoiensiulwpy aied YieaH pue sailingas ‘asuelnsul | el [[eys 19e siyl "60/T/9
‘ssauisng JO J3uUOISSIWWO) a3yl Buiziioyine me| mau saleal)d Jlouianos Aq paubis X 222 'H
‘suolreubisaq [euUOISS8)01d pue Suoiedllta) di0ads
-J10IUaS J0 asn ayl uo uonenbiay |9PON DIVN Yl JO UOISISA JejiwIs
e sidopy "@doueJnsul 10 Sa1undas Bulptebal adiApe Jusawilsanul
Buipinoad ul 10 ‘8oueansul 0 Sa11IN23S Jo aseyalnd Jo ‘ajes
‘1940 8yl ul abpajmouy 1o Builureld jeroads Ajdwi 01 suoneubisap
pue suoiIed11189-14193ds 101Uas JO asn ayl sygiyoad ajna paydopy TT/T/6 :9A10943 X €0-TT-IS "bay
LNOWY3A
"700Z pardopy X T-622-0654
*sjonpoJd yijeay pue juspidde pue ‘ssiinuue ‘edueidnsul a1
JO 3[es a8yl Ul SIOSIAPE JUBWISaAUI pue Sig[eap-1a304g ‘S1uelnsuod
pue su1sonpoud ssueinsul Ag suoneubisap [euoissajold pue
SU0IIBI1}11189 J1j19ads-Joluas Buisn 10} BLI1Id S8)IN1IISUl 8jNJ Mau ay | 60/S2/2 9Anvay3 X 2G2-06GY
“[8PON A)jIgeNNS OIVN 0TOZ 8y}l 01 Jejiuis C¢T/9¢/€ dNnd343 3Iny X +T-0€2-065d 8Ny
"¥TOZ ‘22 AeN sI uonenbal ayl Jo a1ep aAndad
3yl "91ep aAndaYS s,uonenbal syl Joye sAep G9 03 a1ep A9}
s.uonenbal ayl Ja1e sAep Gy WOL) 81ep JUSWSII0JUD Y] PUSIXd
01 6-622-065GY4 uone|nbay papuswe sey juswiedaq sdueinsu| ayl
‘sepInb s,48ANq 8|geleA Alinuue paliajep pue paxiy
Alnuue patiajap ‘AlINuue pallaiep Se |[8M Se Sallinuue a|qelen
pue saninuue paxi} ‘[elauab ul sanINUUE apn|oul SapINg S,18Ang
PaSIAS] 8y "SUOISIBA £T0Z 8yl 01 apIng s,48Ang Alinuuy DIVN
palrelsodiooul ayy arepdn ajnJ ainsojasip Alinuue 8yl 01 SJUsWpUBWY YT/TT/E :9A10843 X +¥-622-06Sd 9Ny
HVL1N
ISPONW
uoneubisaqg I9POn uonel) Aioyenbay
R SHSIS sowas | ZOOENA | Kaygenns 10 aAne|sIBa

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

Xipuaddy Jo 9t abed

MeyD snyeis anssy 110y




‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo ¢ abed

ay1 10y sapinoid YdIym ‘HTOZ Ul JSUOISSILULIOD ddUeInsul 8yl .
J0 99211J0 ay1 Aq premuoy Ind Buprews|ni jo uondope ayl sazuoyine 681 'S
11d 8YL "STOZ ‘S YoJel\N uo me| oul paubis sem /8T ||Ig 81euas GT0Z/82/20 2ANd34jd X /8T 'S

VINIDYIA 1S3aM

(€9GT 'H se awes) ‘ce6T

JO 10V S811uN28S 8y} Japun uoneisibal 01 1algns saninuue jo sadAy
a2yl ul apew si abueyd e J1 ainie|siba] ayl AH10uU 03 IBUOISSILIWOD
ay} salinbay “saninuue , paialsibal,, 01 Jajal 01 abenbue)

JogJey ajes YHNI4 @y} sarepdn pue [spouw J1¥YN 8yl JO U0oI1d9s
Ajigisuodsay Jo uonebiA 8yl Sepnjou| "S8¥els Jaylo pue JIVN

a1 Ag paysijgelsa Ajsnoinaid spaepuels Buimainal uodn ‘spiepuels
Ajigenns Alinuue ‘sjna Aq 1dope 01 JauoIssiwwo) ayl saldinbay

‘sanInuue Jo ajes ayl Buluissuod sisdonpold pue siaunsul 1oy 60/92//, 9A12943
sjuawalinbaa snoleA y1ioy S18S “18UMO BU3 JO UOIeN}S [eloueUly pue ‘gT J81deyd ‘60/0E/€
abe ayy 1oy arenidoudde aqg ayels ayl ul pjos saninuue jeyl salinbay Joutanob Aq paubis X T.9G 'S
08€-€2-%78¢ 01 00€
|I8PO 84nsojasidg Alinuuy DIVN Yl JO UOISIaA J3p|O ‘086T pa1dopy -€2-%¥8¢ 88 " 9p0D "uUlwpy

STETINS
‘I9POAl DIVN @Y1 01 JejiWiS ‘Saiinuue pue asuelnsul 2 [iex/

aJ1] JO s ayl ul suoneubisap pue SUOEdIB J1J199ds-101UdS
JO asn ay} Joj syuswalinbal pue spiepuels saysl|gelsa ajni MaN 2T/9T/E 19AId3YT X G09-/T-¥82 3Ny

sluswwiod |70V

06€-€2-78¢

‘l9pON A1jigenns DIVN 0TOZ 8y} 01 Jejiuis ¢T/62/€ -dN13YT 3Ny X 9|Ny pue G9¢-/T-18¢ alny

NOLSNIHSVM

'L0/T/v -8A10343 0T

‘[9poN AM|IgennS DIVN 9002 Y3 0} Jejiwis 9002 :pardopy X -G-G§ 8p0D "UIWpPY VA ¥T

L0/T/v -3A10343

sjuswade|day ANnuuy pue souednsu| )17 9002 :pardopy +0T-0€-S OVA T
‘Salinuue s|geleA pue paxiy pue ‘saidljod
diysiaulsed ared wial-buo) ‘saioljod ssueansul aied wial-buo|
‘salo1j0d @oueINSUl BWOdUl AljIges]p Jo aseydind Jo ‘ajes ‘Bunedtew
ay1 sapnjoul Aljigednddy “s1onpoid Alinuue o ‘Asijod asueansul
Uyeay pue jusaplode 40 d9)l| e Jo aseyaund 1o ‘sres ‘Bunaxtew syl
ul syuabe asueuansul Ag suoileubisap pue suoied1411ad J1j10ads-101uas
JO 9sn a8y} 40} spuswalinbal pue spaepuels saysljgelsa ‘uonenbau

I°PONW
uoneubisaqg I9POn uonel) Aioyenbay
SISO SHEIS sowas | ZOOENA | Kaygenns 10 BARE|SI6aT

suoneubisaq 40iuas B AJIGelns ‘ainsojasiq Aynuuy DIvN xipuaddy jo /1 abeq MeyD snyeis anssy 110y



‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo € abed

aJ1| JO aes ay} ul suoneubisap [euoissajold pue suoLedI1Iad dads
-J0I1U3S JO asn ay} Jo} suawalinbal pue sprepuels saysi|gelsy OT/T/. :9A1329))3 X 68-¥TT 9Ny

“[9PON AM[IgBINS DIVYN 0TOZ dUl 0} Jejlwis TT/T/.L 1919913 "6ay X aTT-vTT alnyd

‘a|dwex3 uonensn||| Aunuuy ue yyum

wayl Buloe|dal pue ‘aping s,u8Ang pue saiinuuy paxspul-Ayunb3
uo saslpuadde ayy Buinowal dpN|oUl PINOM OS|e A3yl "SI3UMO
10e11U0D 01 Modal uo uondas ayy buusgquinual pue suoRIuap

mau Bulppe ‘1si| . Aujgealdde uou,, ayl o1 Buippe ‘suonesisni|l
AJnuue 10} SpJepuels uo UoIId8s Mau e Bulppe apnjoul pjNnom
‘uone|nbay [9poN 81NsolasId AUnuuy JIVN papuswe-TT0Z aul

uo paseq ‘s|nJ ainsoasip Alinuue ayl 0} syuswpusawe pasodoid ay| YT/¥2/.0 9¥eq uswwo) X +T-3TT-TT 9Ny pasodo.d

191197 1UBWIWOo)

'S9YeP 9AIBYS GTOZ ‘€2 AINC yum

21€1S JO AJe12129S 9yl YU pajly [euls alam sajnd yioq ‘g [1udy uo
*aina ay1 yum Adwod

01 Asessadau sabueyd swalsAs pue sainpadsold ayy uswajdwi

pue dojanap 01 awil pea] arenbape yum saiuedwod Jaquiaw apinoad
01 J9pJ0 Ul 9|NJ 2INSO|ISIP AJNUUE 3Yl 10} 81ep d9AI1084)d paAe|ap

e Bunsanbal 19119] JUBWIWOD © PaIWIgNs |7JV ‘pPaloeua sem ||iq ayl
Ja1e Aoys "are1s Jo A1eyaldss syl yum sajna ay3 Jo Bully reuy 010
a1 uo juapuadap Aj@reWIN SeM S3|NJ 3Yl JO Yord 10) d1ep d9AI0949
|en1oe ayl ‘U8namoH "arepuew ,,obessed uodn Aja1eipawiwl 9130849,
ue sureluod [|ig ayl ‘sajna Aouabe J1aylo sapnjoul Yyoiym [jig pajpung
® ul paoe|d aJam sajnJ 8sayl aduIS “uone|nbay |9POIN 8INs0o|IsIg
Ainuuy DIVN pasinal ayi pue (8|0el yvI ZT0Z) d|geLl dAI8say
Aunuuy enpiaipul 2T0Z J1VN 8yl jJo uondope syl 1oy sepinoid
yolym ‘1oz ul (D10) J8uoissilwo) aduednsu| ayl Jo saolluo ayl

Aq premuoy Ind Bupjewsanu jo uondope ayy saziioyine [jiq ayl "STOZ
‘G yode|y uo me| olul paubis sem /8T S ‘paniodal A|snoinaid Sy

*3INJ 21nsojasip Alinuue ayl Joy

a1ep aAoaye paAelap e Buinsanbau aam siyl sjuswwod bumiwgns
ag ||IIM 7OV "Susawwod pue suonsabbns o1 uado ate Aayl

Jeyl paledlipul Juswiredap ay) "ayep Jare| e 1e SaAIl0aJIp Jaynng

10 19119| [euonewiojul Agq papinoad sawnawos si ydiym asueljdwod
10} pouiad ul-aseyd e paulelsaius aAey Sadl}o ay) suonenls asayl ul
1Byl pPasIApe SeM pue [9SUNO0d [esauab S,4auUoISSILILIOD ddueINSUl 8yl
10 921JJ0 8y} palorluod |10V "9lepuew ,abessed uodn Aj@reipawwli
9AI1109)43,, Ue Ssuleluod ||iq ay} ‘sajna Agduabe 1aylo sapnjoul 193397 JudWwwo) 110V

UoIym []iq pajpung e ul pade|d alam sajni asayl aduis "uone|nbay
|9POIN 84Ns0JasIg AlINnuuy D1VYN Pasinal ayl pue (8|qel ¥vI

ZT0Z) aIgel daAIasay Aunuuy [enpiaipu] ZT0Z JIVN dul Jo uondope reee 'H

suoneublsaq J10juss @ AIqens ‘ainsojasig Aunuuy DIvN 1eyD snyeys anssy 110V

Xipuaddy Jo gt abed



‘pantasal s1ybu |1V "EETZ-TO00Z "O°d ‘Uuoibuiysepy ‘MN ‘@nusAY UOIINIISUOD TOT ‘SI84NSuUl 8)17 4O [IDUN0D UBDLIBWY &
sabed gg Jo g abed

OT/ET/S
"l]apo ANjIgenns J1VYN 0TOZ 8yl 01 Jejiuis 210u19n09 Ag paubis X LvE'829§ "uuy 1@1S IM

1710V

01 10 ApdaJip 120 3yl 01 elep yons apinoad Aew saluedwod Jaquiaw
17DV "JUSpPISaJ UISUOISIA B 03 Auedwod e Ag painguisip apinb yoea
10} 98} JUBD GE ® salinbai JIVYN 8yl Se siainsul 01 3oeduwl [eloueuly
Buipsebal siainsul wouy eyep Bunsanbau si DO 8yl "918|0sqo

apInb siyl axew pjnom (4ad) jesodoud © yans pue aping sisaAng
UMO Sl Sey A[Jua.lind UISUOISIA\ "ETOZ Ul PasiAal SeM 1Byl UOISIaA
JIVN 8yl Bbunuawsa|dwi Ag saninuuy Joj aping s1aAng s ayepdn

01 spuaiul (]D0) @doueINSU| JO JBUOISSIWIWOD 8Y3 JO 31O dYL X aping si1aAng saninuuy

‘9 Arenuga4

AQ anp aJe syjuswwod pue £z Alenuer 10} pajnpayads si uonenbau
pasodoud ay1 Joy Buleay syl "saninuuy 01 apInN9 s,49ANng UISUOISIAA
pa3ep1no ayi Jo asn BuiNuiuodsIp AgaJayl ‘saninuuy patiayad

10} 8pIng s,19Ang D|¥N 9|gedijdde ayl JO UOISIaA JUa1IND 1Ssowl

8yl asn 01 spuabe pue siainsul Mojje pP|Nom Jeyl +T ¢ Sul Dav a|ny +v1°2
pasodoud payslignd adueunsuj JO J3UOISSILIWOYD 3yl JO 321YO ayl X su| D@y a|ny pasodold

NISNOOJOSIM

(B)o-11
“19PON AujigeunS D1VYN 8yl Uo paseq 1ou plepuels Aljigelns [elauss "¥7/6T pardopy -7 TT § S8|ny 81e1s 1o apod

'S9|Ny 3y} 10} Sa1ep 9AII08S UOo Juswiredaq sdueinsu] ayl

Uum Bupjiom si 170V ‘9A1303449 sI J1as) uone|sibal ayl sjiym “(68-¥TT
9|Ny "douad) uoneubisaq Joluas Jo asn pue (ITT-#TT 3Ny "douad)
ainsojosig Ainuuy Buipnpoul ‘suone|nbai snotrea sydope (i SIYL | OT/2/t :d10uUlanos Aq paubis X X /0V°S
(Jepo\ @4nsojasig Ainuuy

JIVN) "9pIn9g s,J8Ang 8yl pue Juswnodop 8INSOJISIP 8y} JO JUSIU0D
9y} J0} syuswalinbal sapnjou| "s1oes3u0d AlInuue Jo ajes ayl 0}
uone|al ul UoIBWIOJUl JO SINSO|ISIP 3y 10} sluswadinbal saysijgels3

OT/ET/E -3N110341 7

OT/9T//L -3N112343 X JTT-VTIT 31Ny

(1I8po suoneubisag J01uas DIVYN) "SanInuue pue adueinsul

suoneublsaq J10juss @ AIqens ‘ainsojasig Aunuuy DIvN 1eyD snyeys anssy 110V

Xlpuaddy Jo 6t abed



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo 9¢ abed

“J9POIA 24nS0jasig Aunuuy DJVN JO uoielep

"686T ® ¢86T pardopy

GT'Z "SNI § 9p0D "UIWpY

(0Zg 9S) "G9 19A0 siawnsuod 0} salddy

‘700¢ psi1deuy

L¥€°829 § 1e1S

*dnous Bupjdop) Sales Anuuy

10 Aj1gens O1VN 8yl Jo) spiepuels uoisiAiadns auliaseq Buidojansp
10 >sel 8yl usAIb usaqg Apuadal sey aa1wiwo) ayl “Aujigenns uo
SanAnRoe Jisyl buiprebals YYNIH4 pue ‘YSINI ‘Quswiredaq emo| ayl Jo
pJojwniy wic wouy suollelussaud presay pue gzg/t uo 19w 9911Wwo)
9yl "9ouelnsul aJed wual-buo| 104 swao) ‘sisylo Buowe ‘spnjoul ‘asn
210j9q panoidde pue pajiy aq [|13S ISNW Ya1ym ‘suondaoxs payioads
Byl "J8uoISsIWwod ayy Aq reaosdde Inoyum pasn aq Aew arep eyl
Aq pa|liy usaq Apealfe 10U sey eyl uoisinoad BU3 JO 81ep SAIID8YS By}
J13)Je 10 U0 Pasn 3ISi1} WIoj B ‘suonndadxas payioads Jo Jsquuinu e yiim
‘Jeyl SapInoid "uonenbay |9poN suondesued] Alnuuy ul Aljigenns
DIVN 9y} YlM JUS1SISU0D 81NJels 8yl Saxew siyl "1ap|o 10 G9 uosiad
e 01 1snl 1ou ‘sabe |e Jo siawnsuod 0} A|[dde wayl axew 01 salnyels
sajes Alinuue Jo A}1jIgeuns syl spuawy "suoieinsp ybls yum
10edwo) uonenbay 10Npoid adueansu| alelstalu] JIVN 8yl sioeud

'80/T/0T 9AINO3S

SI salNuuy Jo Ayjigenns
pue 80/T// dA1v3ya si bulji4
w104 dduUeInNsu| :SUORIBS
Buimo||os 10} 1deoxs

80/8¢/€ dN1103113 "80/9¢2/€
Jouuanob Aq paubis

v6¢ 'S

‘soldde ajnJ ayy yaiym o1 syonpoad Jo 1si| 8y3 01 adueansul

yijeay pue ‘1onpuod pue sasnoeud Jo 31si| 8yl 03 buisiianpe sppe

9|NJ Mau ay] “salouedaldsip 0M1 YLUM [spow DIVN 8yl A|8Sold SMO||0)
1] "8dueINSUl Yyijeay Jo s1onpouad Ayinuue ‘souednsul ajl] Jo aseyound
10 9les ‘uonedlos ‘buisiuaApe syl ul suoneubisep euoissajoid

pue suonedyII18d J1J199ds-101USS JO 3Sh ayl 0} 1oadsal yum saonoead

|NJ11928P WY SIBWINSUOD PIBIYS O} BLISYIO S8188I0 8Nt Mau ay |

OT/T/T :3A12343

06°9 "suj 3Ny

suojjeubisag 401uss B Ajgens ‘a4nsojasig Aanuuy JIvVN

Xlpuaddy Jo oG abed

3eyD snyejs anssy 110V



‘pantasal sIybU ||V "EETZ-TO00Z "O°A ‘uoiBuiysepy ‘AN ‘@NUSAY UOIINIISUOD TOT ‘SI2INSU| 8417 JO [IDUN0D UBILIBWY &

sabed gg Jo /¢ abed

‘uone|nbal |gpow JIVN dyYl WOoL) Sa1BIASP YdIYM ‘8nd Mau ay |

0T/€2/v -3A11d33

29 3Ny

91e1s Jo A1e1a199S BuloAp 8yl yum Buljiy 1aye syiluow

XIS 9A1109)48 8wW093( ||IM U ‘uoire|nbal pasodoid jusiind ayl 1dope
pue puswe 0} S8So0yd Juswiiedap ayl §| ‘uswwod dlgnd 10} Mo|e
pue jesodoad mau e uwgns pue jesodouad Buipuad ayy melpyim Aew
A8yl Jo ‘ebueyd ajnJ ayl JO 32110U B 1IN0 puUSS Jayua ||IMm Juswiredap
a9yl eyl Buipuelsiapun ano si 1] “uonenbay 9 t91deyd pasodoad
3yl wouy ,,0ueinsul ajl|,, buinowal Jo ssasoud ayy ul are Asyl

Jey} Jels Juswiiedsp adueInsul WOy UOIBWIIIUO0D PAaAISJal | 1OV

I9POIN DIVN 3yl 01 [esodoud ayy Jo uosiLredwod

a2y} ul abenbue| mau pajou osfe si a1ay] ‘fesodoid ay3 noybnoiyy
QoueINSUl 841 JO uoIsn|oul Jo uonippe Bule|b ayl yum ‘(]spoN J1VN)
uone|nbay [9poN suondesuel] Alnuuy ul Aljigelns J1VN 8yl Moj|o}
reymawios 0] ydwane sajni pasodoid ayy ,,pueisiapun Ajns 1ou pip
J13WNSU092 8yl aiaym s1onpoid o1ul Juswisanul Buimojjo) asuelsisse
10} s1sanbau jo uaquinu Buimoub e, padsualiadxa sey juswiliedsp
2y} eyl sa10 uonenbaa 9 1a1deyd mau ayl 10} (4ad) suoseay
ledidulld Jo Juawalels s,juawiiedsap ayl "suondesueld] AlInuuy pue
aouelnsu| ay ul Aljigenns buiuianos uonenbay 9 1a1deyd mau
e Bunesud sajna pasodoud palsod sey juswitedsa aoueansu| ayl

€T/62/0T :bulresH
€T/TT/8 :Sluswwo)

yse|d SMaN a1e1S 10V

sjuBWIWOD |10V

+18 9
Yo ua9 sul 0@y 9ny ‘doid

‘uone|nbaa ayl

01 sabueyd pasodoud Jo adueApe ul Saiinuue paxiy 01 Alljigesldde

10 jua1ul s3I BulApae|d wnpuelowsw juswitedsp e sajedionue

pue palsanbal |70V ‘S8|nJ 8y} JO a1ep aA1ldae Jaquialdas Buiwoadn
au3 Jo b1l ul “(3)9§ ul salINuUUE paxiy apN|oul 0} pauadoal aq

|Im uone|nbaa ayl ,,-me| BUILLOAMA Alsies (1M sajnJ Aljigenns YyNI4
01 uensund pjos (8|gelteA 1o paxly) syonpodd |[e Joj SI uonuajul
ay[1].. yey1 papuodsau Jeis Joluas Juswiredsq “Ajuo s1onpoud
a|geldeA Jo sajes 0} ,JogJey-ajes YdNId. 8yl spuaixs uonenbai

Mau ayl ‘pardope Sy ‘|euoiluaiul sem uone|nbal 9 Jardeyd pardope
Ajpuadala s11 ul uonenbay |9po suonoesued| Alinuuy ul Alljigenns
DI1VN 9yl WoJ) UoieIAep 8yl Jaylaym aulwialap 01 uswiredsp

3y} 01 ydoealno spew Jels |TIV ‘Saluedwod jaquisw [TV

[e1aAas Jo 1sanbad ayl 1y ‘saninuue paxiy 01 saljdde sainJ YYNI4 Yum
9ouel|dwod ul pjos saninuue paxiy Jo sofes 01 ,J0gJey-ajes YuNId.,
3yl 1eyl paiiie|d Ajjewlojul sey asuelnsuj Jo uswiiedaq ayL

a1epdn :Aujigeuns
AInuuy :BulwoApn

‘|9PON AMjIgeNnS O1VN 0TOZ 9y} 01 Jejiwis

+18
9 YO ua9 su] DAyv aIny

SNINWOAM

sjuswwo)d

suoneubisag 101uas 1§ ANjIgens ‘a4nsojosiq Aunuuy JIvN

smejs

Xlpuaddy Jo TG abed

uoneubisaqg
d01uds

ISPON
aJinso|dsia
Anuuy

I9PoW
Aunqenns

uonel) Aioyenbay
10 aAane|siban

MeyD snyeis anssy 110y




‘pantasal siybu ||V "EETZ-T000Z "D°d ‘UoIBUIYSEM ‘MN ‘ONUBAY UOIINUISUOD TOT ‘SJ8INSU| 8417 JO [IOUNOD UBdIBWY &
sabed gg jJo ge abed

"safes Jo Anjiqens uo uone|nbal 19e1U09 d|geLIeA "/66T % 896T pardopy 1T § 22 "D "By 'suj

‘suoneubisap pue SUOIILIIILISD YoNs Jo sasn paudgiyold
sal10ads "souRINSUI 911 puR ‘SoueINsUl Yl[eay pue jusplooe
‘saninuue Jo afes ayl ul suoneubissp pue SuoLdIIISD diads
-101USS JO asn 8y} J0J syuswalinbal pue spiepuels saysijgelss

suojjeublsaq J01uss ¥ A)jIqens ‘ednsojasiq Ajnuuy JIYN X_UCOQQ< 10 25 QOMO_ Heyo smeis anssy 110V



Page 53 of Appendix

State Laws Governing Suitability in Variable Life Insurance Sales

Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2014 All Rights Reserved.

. State Laws Governing VLI Suitability- Historical SEC & FINRA Parallels

Il. Suitability Requirements in the NAIC Model Variable Life Insurance Regulation

A.

Scope and Impact of Suitability Provisions in the NAIC Model Variable Life
Insurance Regulation

a. Thirty-one jurisdictions have adopted the NAIC Model Variable Life
Insurance Regulation, and an additional eleven have adopted related
provisions.1 Twenty-nine have specific provisions concerning suitability,
which are set forth in a chart at the conclusion of this outline segment.

2. Suitability standards are explicit and unequivocal in NAIC Model Variable Life
Insurance Regulation, as explained below.

Section 3 of the NAIC Model Variable Life Insurance Regulation establishes
qualifications of insurers to issue variable life insurance, and Paragraph (C) sets
forth detailed Standards of Suitability.

Section 3(C) states that:

1. Every insurer seeking approval to enter into the variable life insurance
business in this state shall establish and maintain a written statement
specifying the standards of suitability to be used by the insurer. See, NAIC
Model Regulation Service (January 1996) at 270-731 [emphasis added].

2. The standards of suitability shall specify that no recommendation shall be
made to an applicant to purchase a variable life insurance policy and that no
variable life insurance policy shall be issued in the absence of reasonable
grounds to believe that the purchase of the policy is not unsuitable for the
applicant on the basis of information furnished after reasonable inquiry of the
applicant concerning the applicant’s insurance and investment objectives,
financial situation and needs, and any other information known to the insurer
or the agent making the recommendation. Id. [emphasis added].

The NAIC commentary on Section 3(C) provides additional clarification

1. This section imposes a duty on both the insurer and its agents to make a
good faith, reasonable inquiry as to the facts and circumstances concerning a
prospect’s insurance and financial needs and to make no recommendation
that a prospect purchase variable life insurance when such a purchase is not
reasonably consistent with the information that is known or reasonably should
be known to the insurer or agent. See, NAIC Model Regulation Service

'See, NAIC Model Regulation Service (January 1996) at 270-771.
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(January 1996) at 270-731 [emphasis added].

According to the commentary, some of the factors which would be considered
are:

age,
earnings,
marital status,

number and age of dependents,

® o 6 T o

the value of savings and other assets,
f. and current life insurance program.

The commentary explains that the substantive standard in Section 3(C) was
derived from the federal securities laws. Id.

The commentary emphasizes that the duty to make a good faith reasonable
inquiry must be stressed since an insurer or agent cannot continually seek to
avoid the obligations imposed by this section by claiming that a prospect
refused to divulge information sufficient to make a professional evaluation of
the suitability of variable life insurance to particular circumstances. Id.

E. When the Model Variable Life Insurance Regulation was substantially amended
in 1983 to accommodate flexible premium variable life insurance, this suitability
provision was revised and updated to reflect state and federal regulatory
changes that had evolved since the original Model Variable Life Insurance
Regulation that governed only scheduled premium variable life insurance. The
commentary explains that:

1.

The 1983 amendments made changes in this section to achieve a more
practical application of the suitability concept to sales of variable life
insurance.

While the concept originally set forth in this section was substantially similar
to that utilized in the federal securities laws, the application of the concept
was exaggerated as part of the effort to avoid SEC regulation of variable life
insurance.

a. For example, prior to the 1983 amendments, the section required that the
insurer adopt the standards of suitability by formal action of its board of
directors.

(1) This requirement of board adoption was found to be unprecedented in
NAIC model insurance statutes and unnecessary to the application of
the suitability concept to sales of variable life insurance.

b. Similarly, the standards of suitability were “applicable to and binding on
the insurer’s officers, directors, employees, affiliates and agents with
respect to the suitability of variable life insurance for the applicant.”

(1) The potential for mischief of this broad requirement was considerable,
raising, for example, the possibility of liability for violations of the
suitability standards being imposed on individual officers, directors,
employees or agents who never even knew of the transaction



Page 55 of Appendix

involved.

(2) These two aspects of the original Model Variable Life Insurance
Regulation were deleted in the 1983 amendments. See, NAIC Model
Regulation Service (January 1996) at 270-32.

F. Other NAIC interpretative guideposts on Secton 3(C) suitability appear in a NAIC
staff report which the NAIC adopted in 1974, that emphasized three basic areas
of ideal suitability concerning VLI:

1.

needs perceived by the insured;

2. needs perceived by the agent; and

3. persistency. See, 1974 Proceedings of the NAIC Il at 540 [emphasis added].

G. The NAIC staff report contains further interpretive guidance.

1.

The NAIC staff report was adopted as an interpretive guide to Section 3(C) in
1974 and offers the following language “as an informal consensus” on the
meaning of suitability in the model variable life insurance regulation.

a. Definition—“Suitability” means the likelihood that the purchase of variable
life insurance is reasonably consistent with:

(1) The expressed insurance objectives and needs as perceived by the
prospective insured;

(2) The reasonable objectives and needs of the prospective insured as
determined objectively by a professional agent after a diligent
reasonable inquiry into relevant financial, family and other background
information concerning the prospective insured; and

(3) The potential that the prospective insured will persist with the policy
for such a period of time that the insurer’s acquisition costs are
amortized over a reasonable period of time. See, 1974 Proceedings of
the NAIC Il at 547 [emphasis added].

b. General Rules of Interpretation accompany the staff report that became
the interpretive guide adopted by the NAIC, and explain:

(1) When variable life insurance meets characteristics (1) and (3) or (2)
and (3), it is probabily still “suitable” in most instances.

(2) Variable life insurance is clearly “unsuitable” when it meets none of
the three characteristics for a given prospect.

(3) Variable life insurance is probably “unsuitable” in the absence of
extraordinary factors when it does not meet characteristic (3).

(4) Other situations must be judged on their individual facts.

H. Even further clarifications to these VI standards of suitability were added in 1983.
The commentary explains that:

1.

In adopting the 1983 amendments, the NAIC recognized that the proliferation
of variable life insurance product designs anticipated as a result of those
amendments might make suitability, and particularly factors (1) and (2), even
more important. See, NAIC Model Regulation Service (January 1996) at 270-
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33 [emphasis added].

2. On the other hand, it was understood that the possibility of more variable life
insurance products designed to compete with investment oriented products of
other financial institutions will make factor (3) less significant because
policyholders will be more likely to move among competing financial
institutions will make factor (3) less significant because policyholders will be
more likely to move among competing financial institution products for
reasons such as rate of return, tax considerations and economic conditions.
As a result, persistency will be less and less relevant as a measure of
suitability. Id.

3. Section 3(C) requires the insurer to formally adopt its suitability standards.

a. Earlier drafts of Section 3(C) specifically required that the insurer
establish and file with the commissioner guidelines or profiles of
applicants and situations in which variable life insurance would not
generally be suitable.

b. This specific requirement was deleted from Section 3(C).

|. Other aspects of interest concerning VLI suitability from the NAIC Model Variable
Life Insurance Regulation

1. Private rights of action. The commentary notes that:

a. As to the potential legal implications of adopting standards of suitability, it
is not unlikely in those jurisdictions where the doctrine of implied rights of
action is accepted, that the theory would give rise to an enforceable
obligation to the insured®. See, NAIC Model Regulation Service (January
1996) at 270-33 [emphasis added].

b. Furthermore, it is probable that the commissioner would have the
authority (either formal or informal) to reverse an unsuitable sale upon the
request of the policyholder. This would be in addition to the full range of
sanctions available to him. Id.

2. Group Contracts

a. The commentary states that the requirements of Section 3(C) would not
be applicable with respect to each individual employee involved in a non-
contributory pension plan situation. See, NAIC Model Regulation Service
(January 1996) at 270-33.

3. Lapse Rates not Germane

a. Prior to the 1983 amendments, the section included provisions pursuant
to which lapse rates were to be utilized as indicators of suitability.

(1) These provisions were based upon the realization that suitability is a
difficult area to police and the hope that lapse rates, by indicating
persistency, would be an accurate yardstick for suitability.

2 Anderson v. Knox, 297 F.2d 702 (9th Cir.), cert. Denied, 370 U.S. 915 (1961), the U.S. Court of
Appeals for the Ninth Circuit held that an insurance agent who had induced a client to purchase excessive
amounts of bank financed insurance was liable for damages in common-law fraud because the policies were
not suitable to the plaintiff's needs.
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(2) The 1983 amendments eliminated references to lapse rates as
measures of suitability.

(a) The commentary explains that “[w]ith regard to conventional
insurance policies, lapse rates, even those reflecting experience
over a very long period of time, are suspect as an indicator of
whether or not sales of insurance were suitable when made.
Lapse rates are even less relevant to the suitability of sales of
variable life insurance.” See, NAIC Model Regulation Service
(January 1996) at 270-33.

(b) Lapse rates are affected by a variety of factors, the most
significant of which ordinarily is changes in the policyholder’s
perception of the attractiveness of the policy due to changes in the
general economy and in the economic circumstances of the
policyholder. Id.

(c) In the case of variable life insurance, an additional important factor
is the performance of the separate account relative to other
financial alternatives. Because of the significance of these
factors, the use of lapse rates as a measure of suitability was
found to be inappropriate. Id

J. Suitability Information Required on Applications

1. Section 8(C) the NAIC Model Variable Life Insurance Regulation requires that
variable life insurance applications contain questions designed to elicit
suitability information from applicants. See, NAIC Model Regulation Service
(2010) at 270-18.

a.

This requirement dovetails with the suitability requirements in Section
3(C) discussed above.

The commentary to Section 3(C) cross references the required
application information in Section 8(C). See, NAIC Model Regulation
Service (2010) at 270-64.

STATES WITH SUITABILITY PROVISIONS IN
VARIABLE LIFE INSURANCE LAWS AND REGULATIONS

State Suitability Standard Suitability Information in
Application

Arizona Ariz. Rev. Stat. § 20-2602(C) Ariz. Rev. Stat. § 20-2608

Arkansas Ark. Code Ann. § 33-Article Il Ark. Code Ann. § 33- Article
VIII.

California Cal. Code Regs. tit. 10, § 2534.2(c)

Colorado Colo. Code Regs. § 4-1-3(V) Colo. Code Regs. § 4-1-
3(VI)

Connecticut Conn. Agencies Reg. § 38a-433-3(c) Conn. Agencies Reg. § 38a-
433-8

Delaware.

Admin. Code § 44(3) Del. Admin. Code § 44(8)
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D.C. D.C. Mun. Regs. Tit. 26, § 2704.1 D.C. Mun. Regs. Tit. 26, §
27301
Georgia Ga. Comp. R. & Regs. R. 120-2-32-.03 | Ga. Comp. R. & Regs. R.
120-2-32-.09
Indiana Ind. Admin. Code tit. 760, r.1-33-3 Ind. Admin. Code tit. 760,
r.1-33-8
Kentucky 806 Ky. Admin. Regs. 15:030
Louisiana La. Admin. Code tit. 35, § 8303(3)
Maine Code Me. R. § 02-031 Chapter 300 Code Me. R. § 02-031
Article V § 3 Authority | Chapter 310
of Insurer to Issue Variable Life Article V § 3Authority of
Insurance Insurer to Issue Variable
Annuity Contracts
Maryland Md. Regs. Code tit. 31, §
09.12.01.02(D)
Massachusetts | Mass. Regs. Code tit. 211, § 95.02 (3).
Michigan Mich. Admin. Code r. 500.844 Rule 4 Mich. Admin. Coderr.
500.864 Rule 24
Mississippi Miss. Reg. 84-101(3)(c)
Missouri Mo. Code Regs. Ann. Tit. 20, §400- Mo. Code Regs. Ann. Tit. 20,
1.030(2)(C) §400-1.030(7)(C)
Nebraska Neb. Admin. Code 210.15.003.03 Neb. Admin. Code
210.15.008.03
New Mexico N.M. Admin. Code tit. 13, § 9.8.10 N.M. Admin. Code tit. 13, §

9.8.35

North Carolina

N.C. Admin. Code tit. 11, r. 12 .0435(3)

N.C. Admin. Code tit. 11, r.
12 .0440

North Dakota

N.D. Admin. Code § 45-04-02-03(3)

N.D. Admin. Code § 45-04-
02-07

Ohio

Ohio Admin. Code § 3901-06-08(D)

Ohio Admin. Code § 3901-
06-08(1)

Pennsylvania

31 Pa. Code § 82.14.

31 Pa. Code § 82.62.

South Carolina

25A S.C. Code Ann. Regs. 69-12,
Article Il

25A S.C. Code Ann. Regs.
69-12, Article Viii

Texas 28 Tex. Admin. Code § 3.803(3) 28 Tex. Admin. Code §
3.808

Vermont Vt. Code R. 1-88-3(3) Vt. Code R. 1-88-3(8)

Virginia 14 Va. Admin. Code § 5-80-50 14 Va. Admin. Code § 5-80-

310
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The NAIC Annuity Disclosure Model Regulation:
Disclosure Standards in Annuity Distribution

Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2014 All Rights Reserved.

. Scope of Outline
A. This outline summarizes the elements of the NAIC Annuity Disclosure
Model Regulation, the required Disclosure Statement and the required NAIC
Buyer’s Guide to Fixed Deferred Annuities, including a supplement for Equity
Indexed Annuities.

B. The NAIC Annuity Disclosure Model Regulation can be found at NAIC
Model Reporting Service 245-1 (April 2006).

Il. Objective of the Annuity Disclosure Model Regulation

A. To provide standards for the disclosure of certain minimum information
about annuity contracts to protect consumers and foster consumer education.

1. The regulation specifies the minimum information which must be
disclosed and the method and timing of delivering it.

2. The regulation seeks to ensure that purchasers of annuity contracts
understand certain basic features of annuity contracts.

lll. Annuities Covered by the Regulation
A. All group and individual annuity contracts, except:
1. Registered or non-registered variable annuities.

2. Immediate and deferred annuities having only non-guaranteed
elements.
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3. Annuities used to fund:

a) An employee pension plan which is covered by the Employee
Retirement Income Security Act (ERISA);

b) A plan described by Sections 401(a), 401(k) or 403(b) of the
Internal Revenue Code, where the plan, for purposes of ERISA, is
established or maintained by an employer,

c) A governmental or church plan defined in Section 414 or a
deferred compensation plan of a state or local government or a
tax exempt organization under Section 457 of the Internal
Revenue Code; or

d) A nonqualified deferred compensation arrangement
established or maintained by an employer or plan sponsor.

4. Structured Settlement Annuities.

5. Note: Under the model regulation, states may optionally elect to
exclude charitable gift annuities and structured settlement annuities also.

IV. Information Mandated in Required NAIC Disclosure Statement

A. The generic name of the contract, the company product name, if different,
form number, and the fact that it is an annuity;

B. The insurer's name and address;

C. A description of the contract and its benefits, emphasizing its long-term
nature, including examples where appropriate:

1. The guaranteed, non-guaranteed and determinable elements of the
contract, and their limitations, if any, and an explanation of how they
operate;

2. An explanation of the initial crediting rate, specifying any bonus or
introductory portion, the duration of the rate and the fact that rates may
change from time to time and are not guaranteed;

3. Periodic income options both on a guaranteed and non-guaranteed
basis;

4. Any value reductions caused by withdrawals from or surrender of the
contract;

5. How values in the contract can be accessed;

6. The death benéefit, if available, and how it will be calculated;
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7. A summary of the federal tax status of the contract and any penalties
applicable on withdrawal of values from the contract; and

8. Impact of any rider, such as a long-term care rider.

D. Specific dollar amount or percentage charges and fees, which must be
listed with an explanation of how they apply.

E. Information about the current guaranteed rate for new contracts that
contains a clear notice that the rate is subject to change.

F. Insurers must define terms used in the disclosure statement in language
understandable by a typical person in the target market.

V. Required NAIC Buyer's Guide to Fixed Deferred Annuities (appears at the
end of the outline).

A. A Buyer’'s Guide prepared by the NAIC provides information about different
aspects of annuities, such as

1. What an annuity is.
2. Descriptions of the different kinds of annuities.
a) Single premium or multiple premium.
b) Immediate or deferred.
c) Fixed or variable.
3. How interest rates are set for the deferred variable annuity.
a) Explanation of current interest rate.
b) Explanation of minimum guaranteed rate.
c) Explanation of multiple interest rates.
4. Description of charges in the contract.
a) Surrender or withdrawal charges.
b) Free withdrawal features.
c) Contract fee.
d) Transaction fee.
e) Percentage of premium charge.

f) Premium tax charge.
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5. Fixed Annuity Benefits
a) Annuity income payments.
b) Annuity payment options.
(1) Life only.
(2) Life annuity with period certain.
(3) Joint and survivor.
VI. Timetable for Delivery of Required Disclosure Statement and Buyer’s Guide:

A. At or before the time of application if annuity application is taken in a face-
to-face meeting.

B. No later than five (5) business days after the completed application is
received by the insurer, if annuity application is taken by means other than in a
face-to-face meeting.

1. With applications received from a direct solicitation through the mail:

a) Inclusion of a Buyer's Guide and Disclosure Statement in the
direct mail solicitation satisfies the requirement for delivery no
later than five (5) business days after receipt of the application.

2. For applications received via the Internet:

a) Taking reasonable steps to make the Buyer's Guide and
Disclosure Statement available for viewing and printing on the
insurer’s website satisfies the requirement for delivery no later
than five (5) business day of receipt of the application.

3. Annuity solicitations in other than face-to-face meetings must include
a statement that the proposed applicant may contact the insurance
department of the state for a free annuity Buyer's Guide. Alternatively, the
insurer may include a statement that the prospective applicant may
contact the insurer for a free annuity Buyer's Guide.

4. Extended Free-Look Period: where the Buyer’s Guide and disclosure
document are not provided at or before the time of application, a free look
period of no less than fifteen (15) days shall be provided for the applicant
to return the annuity contract without penalty. The free look runs
concurrently with any other free look provided under state law or
regulation.

VIl.Required Report to Contract Owners

A. For annuities in the payout period with changes in non-guaranteed
elements and for the accumulation period of a deferred annuity, the insurer
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must provide each contract owner with a report, at least annually, on the status
of the contract that contains at least the following information:

1. The beginning and end date of the current report period,;

2. The accumulation and cash surrender value, if any, at the end of the
previous report period and at the end of the current report period;

3. The total amounts, if any, that have been credited, charged to the
contract value or paid during the current report period; and

4. The amount of outstanding loans, if any, as of the end of the current
report period.

VIII. ACLI's State-by-State Index to the NAIC Annuity Disclosure Model Regulation
appears in the chart preceeding this outline.

IX. NAIC Buyer’s Guides Appear on the Pages Immediately Following
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NAIC Buyer’s Guide for Deferred Annuities

It’s important that you understand how annuities can be different from each other so you can
choose the type of annuity that’s best for you. The purpose of this Buyer’s Guide is to help you do
that. This Buyer’s Guide isn’t meant to offer legal, financial, or tax advice. You may want to consult
independent advisors that specialize in these areas.

This Buyer’s Guide is about deferred annuities in general and some of their most common
features. It’s not about any particular annuity product. The annuity you select may have unique
features this Guide doesn’t describe. It’s important for you to carefully read the material you're
given or ask your annuity salesperson, especially if youre interested in a particular annuity or
specific annuity features.

This Buyer’s Guide includes questions you should ask the insurance company or the annuity
salesperson (the agent, producer, broker, or advisor). Be sure you're satisfied with the answers before
you buy an annuity.
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What Is an Annuity?

An annuity is a contract with an insurance company. All annuities have one feature in common, and it
makes annuities different from other financial products. With an annuity, the insurance company promises to
pay you income on a regular basis for a period of time you choose—including the rest of your life.

When Annuities Start to Make Income Payments

Some annuities begin paying income to you soon after you buy it (an immediate annuity). Others begin at
some later date you choose (a deferred annuity).

How Deferred Annuities Are Alike
There are ways that most deferred annuities are alike.

*  'They have an accumulation period and a payout period. During the accumulation period, the
value of your annuity changes based on the type of annuity. During the payout period, the annuity
makes income payments to you.

*  'They offer a basic death benefit. If you die during the accumulation period, a deferred annuity
with a basic death benefit pays some or all of the annuity’s value to your survivors (called
beneficiaries) either in one payment or multiple payments over time. The amount is usually the
greater of the annuity account value or the minimum guaranteed surrender value. If you die
after you begin to receive income payments (annuitize), your chosen survivors may not receive

anything unless: 1) your annuity guarantees to pay

out at least as much as you paid into the annuity, or

2) you chose a payout option that continues to make

payments after your death. For an extra cost, you may

be able to choose enhanced death benefits that increase
the value of the basic death benefit.

Sources of Information

Contract: The legal document

between you and the insurance *  You usually have to pay a charge (called a surrender
company that binds both of you to

the terms of the agreement.

Disclosure: A document that
describes the key features of your
annuity, including what is guaranteed
and what isn’t, and your annuity’s
fees and charges. If you buy a variable
annuity, you’ll receive a prospectus
that includes detailed information
about investment objectives, risks,
charges, and expenses.

IMlustration: A personalized
document that shows how your
annuity features might work. Ask
what is guaranteed and what isn’t
and what assumptions were made to
create the illustration.

or withdrawal charge) if you take some or all of
your money out too early (usually before a set time
period ends). Some annuities may not charge if you
withdraw small amounts (for example, 10% or less
of the account value) each year.

Any money your annuity earns is tax deferred. That
means you won't pay income tax on earnings until
you take them out of the annuity.

You can add features (called riders) to many
annuities, usually at an extra cost.

An annuity salesperson must be licensed by your
state insurance department. A person selling a
variable annuity also must be registered with
FINRA' as a representative of a broker/dealer
that’s a FINRA member. In some states, the state
securities department also must license a person
selling a variable annuity.

1. FINRA (Financial Industry Regulatory Authority) regulates the companies and salespeople who sell variable annuities.

© 2013 National Association of Insurance Commissioners
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*  Insurance companies sell annuities. You want to buy from an insurance company that’s financially
sound. There are various ways you can research an insurance company’s financial strength. You
can visit the insurance company’s website or ask your annuity salesperson for more information.
You also can review an insurance company’s rating from an independent rating agency. Four main
firms currently rate insurance companies. They are A.M. Best Company, Standard and Poor’s
Corporation, Moody’s Investors Service, and Fitch Ratings. Your insurance department may have
more information about insurance companies. An easy way to find contact information for your
insurance department is to visit www.naic.org and click on “States and Jurisdictions Map.”

* Insurance companies usually pay the annuity salesperson after the sale, but the payment doesn’t
reduce the amount you pay into the annuity. You can ask your salesperson how they earn money
from the sale.

How Deferred Annuities Are Different

There are differences among deferred annuities. Some of the differences are:

* Whether you pay for the annuity with one or more than one payment (called a premium).

*  'The types and amounts of the fees, charges, and adjustments. While almost all annuities have
some fees and charges that could reduce your account value, the types and amounts can be different
among annuities. Read the Fees, Charges, and Adjustments section in this Buyer’s Guide for more
information.

*  Whether the annuity is a fixed annuity or a variable annuity. How the value of an annuity changes
is different depending on whether the annuity is fixed or variable.

Fixed annuities guarantee your money will earn at least a minimum interest rate. Fixed
annuities may earn interest at a rate higher than the minimum but only the minimum rate is
guaranteed. The insurance company sets the rates.

Fixed indexed annuities are a type of fixed annuity that earns interest based on changes in
a market index, which measures how the market or part of the market performs. The interest rate is
guaranteed to never be less than zero, even if the market goes down.

Variable annuities earn investment returns based on the performance of the investment
portfolios, known as “subaccounts,” where you choose to put your money. The return earned in a
variable annuity isn’t guaranteed. The value of the subaccounts you choose could go up or down. If
they go up, you could make money. But, if the value of these subaccounts goes down, you could lose
money. Also, income payments to you could be less than you expected.

*  Some annuities offer a premium bonus, which usually is a lump sum amount the insurance company
adds to your annuity when you buy it or when you add money. It’s usually a set percentage of the
amount you put into the annuity. Other annuities offer an interest bonus, which is an amount the
insurance company adds to your annuity when you earn interest. It’s usually a set percentage of the
interest earned. You may not be able to withdraw some or all of your premium bonus for a set period
of time. Also, you could lose the bonus if you take some or all of the money out of your annuity
within a set period of time.

© 2013 National Association of Insurance Commissioners 2
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How Does the Value of a Deferred Annuity Change?

Fixed Annuities

Money in a fixed deferred annuity earns interest at a rate the insurer sets. The rate is fixed (won’t change) for some
period, usually a year. After that rate period ends, the insurance company will set another fixed interest rate for
the next rate period. That rate could be higher or lower than the earlier rate.

Fixed deferred annuities do have a guaranteed minimum interest rate—the lowest rate the annuity can earn.
It’s stated in your contract and disclosure and can’t change as long as you own the annuity. Ask about:

*  'The initial interest rate — What is the rate? How long until it will change?
e 'The renewal interest rate — When will it be announced? How will the insurance

company tell you what the new rate will be?

Fixed Deferred Indexed

Formulas

Annual Point-to-Point — Change in
index calculated using two dates one
year apart.

Multi-Year Point-to-Point — Change
in index calculated using two dates
more than one year apart.

Monthly or Daily Averaging —
Change in index calculated using
multiple dates (one day of every
month for monthly averaging, every
day the market is open for daily
averaging). The average of these
values is compared with the index
value at the start of the index term.

Monthly Point-to-Point — Change

in index calculated for each month
during the index term. Each monthly
change is limited to the “cap rate”
for positive changes, but not when
the change is negative. At the end of
the index term, all monthly changes
(positive and negative) are added. If
the result is positive, interest is added
to the annuity. If the result is negative
or zero, no interest (0%) is added.

Fixed Indexed Annuities

Money in a fixed indexed annuity earns interest based on
changes in an index. Some indexes are measures of how
the overall financial markets perform (such as the S&P
500 Index or Dow Jones Industrial Average) during
a set period of time (called the index term). Others
measure how a specific financial market performs
(such as the Nasdaq) during the term. The insurance
company uses a formula to determine how a change in
the index affects the amount of interest to add to your
annuity at the end of each index term. Once interest is
added to your annuity for an index term, those earnings
usually are locked in and changes in the index in the
next index term don'’t affect them. If you take money
from an indexed annuity before an index term ends, #he
annuity may not add all of the index-linked interest for
that term to your account.

Insurance companies use different formulas to calculate
the interest to add to your annuity. They look at changes
in the index over a period of time. See the box “Fixed
Deferred Indexed Formulas” that describes how changes
in an index are used to calculate interest.

The formulas insurance companies use often mean
that interest added to your annuity is based on only
part of a change in an index over a set period of
time. Participation rates, cap rates, and spread rates
(sometimes called margin or asset fees) all are terms
that describe ways the amount of interest added to your
annuity may not reflect the full change in the index.
But if the index goes down over that period, zero interest is
added to your annuity. Then your annuity value won’t go
down as long as you don’t withdraw the money.

When you buy an indexed annuity, you aren’t investin
y y Y,y g

directly in the market or the index. Some indexed annuities offer you more than one index choice. Many
indexed annuities also offer the choice to put part of your money in a fixed interest rate account, with a rate
that won’t change for a set period.

3 © 2013 National Association of Insurance Commissioners
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Variable Annuities

Money in a variable annuity earns a return based on the performance of the investment portfolios, known
« ”» . . . . .

as “subaccounts,” where you choose to put your money. Your investment choices likely will include

subaccounts with different types and levels of risk. Your choices will affect the return you earn on your

annuity. Subaccounts usually have no guaranteed return, but you may have a choice to put some money in a

fixed interest rate account, with a rate that won’t change for a set period.

The value of your annuity can change every day as the subaccounts’ values change. If the subaccounts’
values increase, your annuity earns money. But zhere’s no guarantee that the values of the subaccounts will
increase. If the subaccounts’ values go down, you may end up with less money in your annuity than you paid
into it.

An insurer may offer several versions of a variable deferred annuity product. The different versions usually
are identified as share classes. The key differences between the versions are the fees you'll pay every year you
own the annuity. The rules that apply if you take money out of the annuity also may be different. Read the
prospectus carefully. Ask the annuity salesperson to explain the differences among the versions.

What Other Information
Should You Consider?

Fees, Charges, and Adjustments

How Insurers Determine

Indexed Interest

Participation Rate — Determines
how much of the increase in the
index is used to calculate index-linked
interest. A participation rate usually

Fees and charges reduce the value of your annuity. They
help cover the insurer’s costs to sell and manage the

is for a set period. The period can

be from one year to the entire term.
Some companies guarantee the rate
can never be lower (higher) than a set
minimum (maximum). Participation
rates are often less than 100%,
particularly when there’s no cap rate.

Cap Rate — Typically, the maximum
rate of interest the annuity will

earn during the index term. Some
annuities guarantee that the cap rate
will never be lower (higher) than a
set minimum (maximum). Companies
often use a cap rate, especially if the
participation rate is 100%.

Spread Rate — A set percentage the
insurer subtracts from any change
in the index. Also called a “margin
or asset fee.” Companies may use
this instead of or in addition to a
participation or cap rate.

© 2013 National Association of Insurance Commissioners

annuity and pay benefits. The insurer may subtract these
costs directly from your annuity’s value. Most annuities
have fees and charges but they can be different for
different annuities. Read the contract and disclosure or
prospectus carefully and ask the annuity salesperson to
describe these costs.

A surrender or withdrawal charge is a charge if you
take part or all of the money out of your annuity during
a set period of time. The charge is a percentage of the
amount you take out of the annuity. The percentage
usually goes down each year until the surrender charge
period ends. Look at the contract and the disclosure or
prospectus for details about the charge. Also look for
any waivers for events (such as a death) or the right to
take out a small amount (usually up to 10%) each year
without paying the charge. If you take all of your money
out of an annuity, you've surrendered it and no longer
have any right to future income payments.

Some annuities have a Market Value Adjustment
(MVA). An MVA could increase or decrease your
annuity’s account value, cash surrender value, and/or
death benefit value if you withdraw money from your
account. In general, if interest rates are Jower when you



Buyer’s Guide for Deferred Annuities Page 71 of Appendix

withdraw money than they were when you bought the annuity, the MVA could increase the amount you
could take from your annuity. If interest rates are higher than when you bought the annuity, the MVA
could reduce the amount you could take from your annuity. Every MVA calculation is different. Check your

contract and disclosure or prospectus for details.

How Annuities Make Payments

Annuitize

At some future time, you can choose to annuitize your
annuity and start to receive guaranteed fixed income
payments for life or a period of time you choose. After
payments begin, you can’t take any other money out of
the annuity. You also usually can’t change the amount
of your payments. For more information, see “Payout
Options” in this Buyer’s Guide. If you die before the
payment period ends, your survivors may not receive
any payments, depending on the payout option you
choose.

Full Withdrawal

You can withdraw the cash surrender value of the
annuity in a lump sum payment and end your annuity.
You’ll likely pay a charge to do this if it’s during the
surrender charge period. If you withdraw your annuity’s
cash surrender value, your annuity is cancelled. Once
that happens, you can’t start or continue to receive
regular income payments from the annuity.

Partial Withdrawal

You may be able to withdraw some of the money from
the annuity’s cash surrender value without ending the
annuity. Most annuities with surrender charges let you
take out a certain amount (usually up to 10%) each
year without paying surrender charges on that amount.
Check your contract and disclosure or prospectus. Ask
your annuity salesperson about other ways you can take
money from the annuity without paying charges.

Living Benefits for Fixed Annuities

Some fixed annuities, especially fixed indexed annuities,
offer a guaranteed living benefits rider, usually at an
extra cost. A common type is called a guaranteed lifetime

Annuity Fees
and Charges

Contract fee - A flat dollar amount or
percentage charged once or annually.

Percentage of purchase payment -

A front-end sales load or other charge
deducted from each premium paid.
The percentage may vary over time.

Premium tax - A tax some states
charge on annuities. The insurer
may subtract the amount of the tax
when you pay your premium, when
you withdraw your contract value,
when you start to receive income
payments, or when it pays a death
benefit to your beneficiary.

Transaction fee — A charge for
certain transactions, such as transfers
or withdrawals.

* ok ok

Mortality and expense (M&E)
risk charge - A fee charged on
variable annuities. It’s a percentage
of the account value invested in
subaccounts.

Underlying fund charges -

Fees and charges on a variable
annuity’s subaccounts; may include
an investment management fee,
distribution and service (12b-1) fees,
and other fees.

withdrawal benefit that guarantees to make income payments you can’t outlive. While you get payments, the
money still in your annuity continues to earn interest. You can choose to stop and restart the payments or you
might be able to take extra money from your annuity. Even if the payments reduce the annuity’s value to zero
at some point, you'll continue to get payments for the rest of your life. If you die while receiving payments,
your survivors may get some or all of the money left in your annuity.
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Living Benefits for Variable Annuities

Variable annuities may offer a benefit at an extra cost
that guarantees you a minimum account value, a
minimum lifetime income, or minimum withdrawal
amounts regardless of how your subaccounts perform.
See “Variable Annuity Living Benefit Options” at right.
Check your contract and disclosure or prospectus or ask
your annuity salesperson about these options.

How Annuities Are Taxed

Ask a tax professional about your individual situation.
The information below is general and should not be
considered tax advice.

Current federal law gives annuities special tax
treatment. Income tax on annuities is deferred. That
means you aren’t taxed on any interest or investment
returns while your money is in the annuity. This isn’t
the same as tax-free. You'll pay ordinary income tax
when you take a withdrawal, receive an income stream,
or receive each annuity payment. When you die, your
survivors will typically owe income taxes on any death
benefit they receive from an annuity.

There are other ways to save that offer tax advantages,
including Individual Retirement Accounts (IRAs). You
can buy an annuity to fund an IRA, but you also can fund
your IRA other ways and get the same tax advantages.
When you take a withdrawal or receive payments, you'll
pay ordinary income tax on all of the money you receive
(not just the interest or the investment return). You
also may have to pay a 10% tax penalty if you withdraw
money before you're age 59%.

Finding an Annuity That’s
Right for You

An annuity salesperson who suggests an annuity must
choose one that they think is right for you, based on
information from you. They need complete information
about your life and financial situation to make a
suitable recommendation. Expect a salesperson to ask
about your age; your financial situation (assets, debts,
income, tax status, how you plan to pay for the annuity);
your tolerance for risk; your financial objectives and
experience; your family circumstances; and how you
plan to use the annuity. If you aren’t comfortable with
the annuity, ask your annuity salesperson to explain
why they recommended it. Don’t buy an annuity you
don’t understand or that doesn’t seem right for you.

© 2013 National Association of Insurance Commissioners

Variable Annuity Living
Benefit Options

Guaranteed Minimum
Accumulation Benefit (GMAB) -
Guarantees your account value will
equal some percentage (typically
100%) of premiums less withdrawals,
at a set future date (for example, at
maturity). If your annuity is worth
less than the guaranteed amount at
that date, your insurance company
will add the difference.

Guaranteed Minimum Income
Benefit (GMIB) - Guarantees a
minimum lifetime income. You usually
must choose this benefit when you
buy the annuity and must annuitize
to use the benefit. There may be

a waiting period before you can
annuitize using this benefit.

Guaranteed Lifetime Withdrawal
Benefit (GLWB) - Guarantees you
can make withdrawals for the rest
of your life, up to a set maximum
percentage each year.

Payout Options

You’ll have a choice about how to
receive income payments. These
choices usually include:

e Foryour lifetime

e For the longer of your
lifetime or your spouse’s
lifetime

e Forasettime period

e For the longer of your
lifetime or a set time
period

Buyer’s Guide for Deferred Annuities
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Within each annuity, the insurer may guarantee some values but not others. Some guarantees may be
only for a year or less while others could be longer. Ask about risks and decide if you can accept them. For
example, it’s possible you won’t get all of your money back or the return on your annuity may be lower than
you expected. It’s also possible you won’t be able to withdraw money you need from your annuity without
paying fees or the annuity payments may not be as much as you need to reach your goals. These risks vary
with the type of annuity you buy. All product guarantees depend on the insurance company’s financial
strength and claims-paying ability.

Questions You Should Ask

* Do Iunderstand the risks of an annuity? Am I comfortable with them?
*  How will this annuity help me meet my overall financial objectives and time horizon?

*  Will I use the annuity for a long-term goal such as retirement? If so, how could I
achieve that goal if the income from the annuity isn’t as much as I expected it to be?

*  What features and benefits in the annuity, other than tax deferral, make it
appropriate for me?

*  Does my annuity offer a guaranteed minimum interest rate? If so, what is it?
*  If the annuity includes riders, do I understand how they work?

*  Am taking full advantage of all of my other tax-deferred opportunities,
such as 401(k)s, 403(b)s, and IR As?

* Do I understand all of the annuity’s fees, charges, and adjustments?

*  Is there a limit on how much I can take out of my annuity each year without
paying a surrender charge? Is there a limit on the zoa/ amount I can withdraw
during the surrender charge period?

* Do Iintend to keep my money in the annuity long enough to avoid paying
any surrender charges?

*  Have I consulted a tax advisor and/or considered how buying an annuity
will affect my tax liability?

*  How do I make sure my chosen survivors (beneficiaries) will receive any
payment from my annuity if I die?

If you don’t know the answers or have other questions, ask your annuity salesperson for help.

When You Receive Your Annuity Contract

When you receive your annuity contract, carefully review it. Be sure it matches your understanding. Also,
read the disclosure or prospectus and other materials from the insurance company. Ask your annuity
salesperson to explain anything you don’t understand. In many states, a law gives you a set number of days
(usually 10 to 30 days) to change your mind about buying an annuity after you receive it. This often is called
a free look or right to return period. Your contract and disclosure or prospectus should prominently state
your free look period. If you decide during that time that you don’t want the annuity, you can contact the
insurance company and return the contract. Depending on the state, you'll either get back all of your money
or your current account value.
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That you understand the differences among various annuities so you can
choose the kind that best fits your needs. This guide focuses on fixed
deferred annuity contracts. There is, however, a brief description of vari-
able annuities. If you're thinking of buying an equity-indexed annuity, an
appendix to this guide will give you specific information. This Guide
isn't meant to offer legal, financial or tax advice. You may want to con-
sult independent advisors. At the end of this Guide are questions you
should ask your agent or the company. Make sure you're satisfied with
the answers before you buy.
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An annuity is a contract in which an insurance company makes a series of
income payments at regular intervals in return for a premium or premiums
you have paid. Annuities are most often bought for future retirement income.
Only an annuity can pay an income that can be guaranteed to last as long as
you live.

An annuity is neither a life insurance nor a health insurance policy. It's not a
savings account or a savings certificate. You shouldn't buy an annuity to
reach short-term financial goals.

Your value in an annuity contract is the premiums
you've paid, less any applicable charges, plus inter-
est credited. The insurance company uses the value
to figure the amount of most of the benefits that
you can choose to receive from an annuity contract.
This guide explains how interest is credited as well
as some typical charges and benefits of annuity
contracts.

A deferred annuity has two parts or periods.

During the accumulation period, the money you put
into the annuity, less any applicable charges, earns
interest. The earnings grow tax-deferred as long as
you leave them in the annuity. During the second
period, called the payout period, the company pays
income to you or to someone you choose.

This guide explains major differences in different kinds of annuities to help
you understand how each might meet your needs. But look at the specific
terms of an individual contract you're considering and the disclosure docu-
ment you receive. If your annuity is being used to fund or provide benefits
under a pension plan, the benefits you get will depend on the terms of the
plan. Contact your pension plan administrator for information.
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You pay the insurance company only one payment for a single premium

annuity. You make a series of payments for a multiple premium annuity.
There are two kinds of multiple premium annuities. One kind is a flexible
premium contract. Within set limits, you pay as much premium as you
want, whenever you want. In the other kind, a scheduled premium annuity,
the contract spells out your payments and how often you'll make them.

With an immediate annuity, income payments start no later than one year
after you pay the premium. You usually pay for an immediate annuity with
one payment.

The income payments from a deferred annuity often start many years later.
Deferred annuities have an accumulation period, which is the time between
when you start paying premiums and when income payments start.

During the accumulation period of a fixed deferred annuity, your money
(less any applicable charges) earns interest at rates set by the insurance
company or in a way spelled out in the annuity contract. The company
guarantees that it will pay no less than a minimum rate of interest. During
the payout period, the amount of each income payment to you is generally
set when the payments start and will not change.

During the accumulation period of a variable annuity, the insurance compa-
ny puts your premiums (less any applicable charges) into a separate
account. You decide how the company will invest those premiums, depend-
ing on how much risk you want to take. You may put your premium into a
stock, bond or other account, with no guarantees, or into a fixed account,
with a minimum guaranteed interest. During the payout period of a variable
annuity, the amount of each income payment to you may be fixed (set at the
beginning) or variable (changing with the value of the investments in the
separate account).
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During the accumulation period, your money (less any applicable charges)
earns interest at rates that change from time to time. Usually, what these
rates will be is entirely up to the insurance company.

The current rate is the rate the company decides to credit to your contract at
a particular time. The company will guarantee it will not charge for some
time period.

e The initial rate is an interest rate the insurance company may credit for a
set period of time after you first buy your annuity. The initial rate in some
contracts may be higher than it will be later. This is often called a bonus
rate.

eThe renewal rate is the rate credited by the company after the end of the
set time period. The contract tells how the company will set the renewal
rate, which may be tied to an external reference or index.

The minimum guaranteed interest rate is the lowest rate your annuity will
earn. This rate is stated in the contract.

Some annuity contracts apply differ-
ent interest rates to each premium
you pay or to premiums you pay dur-
ing different time periods.

Other annuity contracts may have
two or more accumulated values that
fund different benefit options. These
accumulated values may use differ-
ent interest rates. You get only one
of the accumulated values depending
on which benefit you choose.
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Most annuities have charges related to the cost of selling or servicing it.
These charges may be subtracted directly from the contract value. Ask your
agent or the company to describe the charges that apply to your annuity.
Some examples of charges, fees and taxes are:

If you need access to your money, you may be able to take all or part of the
value out of your annuity at any time during the accumulation period. If you
take out part of the value, you may pay a withdrawal charge. If you take out
all of the value and surrender, or terminate, the annuity, you may pay a sur-
render charge. In either case, the company may figure the charge as a per-
centage of the value of the contract, of the premiums you've paid or of the
amount you're withdrawing. The company may reduce or even eliminate the
surrender charge after you've had the contract for a stated number of years. A
company may waive the surrender charge when it pays a death benefit.

Some annuities have stated terms. When the term is up, the contract may
automatically expire or renew. You're usually given a short period of time,
called a window, to decide if you want to renew or surrender the annuity. If
you surrender during the window, you won't have to pay surrender charges. If
you renew, the surrender or withdrawal charges may start over.

In some annuities, there is no charge if you surrender your contract when the
company's current interest rate falls below a certain level. This may be called
a bail-out option.

In a multiple-premium annuity, the surrender charge may apply to each pre-
mium paid for a certain period of time. This may be called a rolling surren-
der or withdrawal charge.

Some annuity contracts have a market value adjustment feature. If interest
rates are different when you surrender your annuity than when you bought it,
a market value adjustment may make the cash surrender value higher or
lower. Since you and the insurance company share this risk, an annuity with
an MVA feature may credit a higher rate than an annuity without the feature.

Be sure to read the Tax Treatment section and ask your tax advisor for infor-
mation about possible tax penalties on withdrawals.
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Your annuity may have a limited free with
drawal feature. That lets you make one or
more withdrawals without a charge. The
size of the free withdrawal is often limited to
a set percentage of your contract value. If
you make a larger withdrawal, you may pay
withdrawal charges. You may lose any inter-
est above the minimum guaranteed rate on
the amount withdrawn. Some annuities
waive withdrawal charges in certain situa-
tions, such as death, confinement in a nursing
home or terminal illness.

A contract fee is a flat dollar amount
charged either once or annually.

A transaction fee is a charge per premium
payment or other transaction.

A percentage of premium charge is a charge deducted from each premium
paid. The percentage may be lower after the contract has been in force for a
certain number of years or after total premiums paid have reached a certain
amount.

Some states charge a tax on annuities. The insurance company pays this tax
to the state. The company may subtract the amount of the tax when you pay
your premium, when you withdraw you contract value, when you start to
receive income payments or when it pays a death benefit to your benefici-

ary.



Page-83 of Appendix

FIXED DEFERRED ANNUITY
CONTRACT BENEFITS?

ANNUITY INCOME PAYMENTS

One of the most important benefits of deferred annuities is your ability to
use the value built up during the accumulation period to give you a lump
sum payment or to make income payments during the payout period.
Income payments are usually made monthly but you may choose to receive
them less often. The size of income payments is based on the accumulated
value in your annuity and the annuity's benefit rate in effect when income
payments start. The benefit rate usually depends on your age and sex, and
the annuity payment option you choose. For example, you might choose
payments that continue as long as you live, as long as your spouse lives or
for a set number of years.

There is a table of guaranteed benefit
rates in each annuity contract. Most
companies have current benefit rates as
well. The company can change the cur-
rent rates at any time, but the current
rates can never be less than the guaran-
teed benefit rates. When income pay-
ments start, the insurance company
generally uses the benefit rate in effect
at the time to figure the amount of your
income payment.

Companies may offer various income
payment options. You (the owner) or
another person that you name may
choose the option. The options are
described here as if the payments are
made to you.




Page 840f Appendix

The company pays income for your lifetime. It
doesn't make any payments to anyone after you
die. This payment option usually pays the high-
est income possible. You might choose it if you
have no dependents, if you have taken care of
them through other means or if the dependants
have enough income of their own.

The company pays income for as long as you live
and guarantees to make payments for a set num-
ber of years even if you die. This period certain
is usually 10 or 20 years. If you live longer than
the period certain, you’ll continue to receive pay-
ments until you die. If you die during the period
certain, your beneficiary gets regular payments
for the rest of that period. If you die after the
period certain, your beneficiary doesn't receive
any payments from your annuity. Because the
"period certain" is an added benefit,each income
payment will be smaller than in a life-only
option.

The company pays income as long as either you or your beneficiary lives.
You may choose to decrease the amount of the payments after the first
death. You may also be able to choose to have payments continue for a set
length of time. Because the survivor feature is an added benefit, each
income payment is smaller than in a life-only option.

In some annuity contracts, the company may pay a death benefit to your
beneficiary if you die before the income payments start. The most common
death benefit is the contract value or the premiums paid, whichever is more.
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While all deferred annuities offer a choice of benefits, some use different
accumulated values to pay different benefits. For example, an annuity may
use one value if annuity payments are for retirement benefits and a different
value if the annuity is surrendered . As another example, an annuity may use
one value for long-term care benefits and a different value if the annuity is
surrendered. You can't receive more than one benefit at the same time.

Below is a general discussion about taxes and annuities. You should consult
a professional tax advisor to discuss your individual tax situation.

Under current federal law, annuities receive special tax treatment. Income tax
on annuities is deferred, which means you aren't taxed on the interest your
money earns while it stays in the annuity. Tax-deferred accumulation isn't
the same as tax-free accumulation. An advantage of tax deferral is that the
tax bracket you're in when you receive annuity income payments may be
lower than the one you're in during the accumulation period. You'll also be
earning interest on the amount you would have paid in taxes during the accu-
mulation period. Most states' tax laws on annuities follow the federal law.

Part of the payments you receive from annuity will be considered as a return
of the premium you've paid. You won't have to pay taxes on that part.
Another part of the payments is considered interest you've earned. You must
pay taxes on the part that is considered interest when you withdraw the
money. You may also have to pay a 10% tax penalty if you draw the accu-
mulation before age 59 2. The Internal Revenue Code also has rules about
distributions after the death of a contract holder.

Annuities used to fund certain employee pension benefit plans (those under
Internal Revenue Code Sections 401(a), 401(k), 403(b), 457 or 414) defer
taxes on plan contributions as well as on interest or investment income.
Within the limits set by the law, you can use pretax dollars to make payments
to the annuity. When you take money out, it will be taxed.

You can also use annuities to fund traditional and Roth IRAs under Internal
Revenue Code Section 408. If you buy an annuity to fund an IRA, you'll

receive a disclosure statement describing the tax treatment. 9
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"FREE LOOK" PROVISION?

Many states have laws which give you a set number of days to look at the annu-
ity contract after you buy it. If you decide during that time that you don't want
the annuity, you can return the contract and get all your money back. This is
often referred to as a free look or right to return period. The free look period
should be prominently stated in your contract. Be sure to read your contract
carefully during the free look period.

IF A FIXED DEFERRED ANNUITY
IS RIGHT FOR ME?

The questions listed below may help you decide which type of annuity, if any,
meets your retirement planning and financial needs. You should think about
what your goals are for the money you may put into the annuity. You need to
think about how much risk you're willing to take with the money. Ask your-
self:

eHow much retirement income will I need in addi-
tion to what I will get from Social Security and my
pension?

o Will I need that additional income only for myself
or for myself and someone else?

eHow long can I leave my money in the annuity?
eWhen will I need income payments?
eDoes the annuity let me get money when I need it?

eDo I want a fixed annuity with a guaranteed inter-
est rate and little or no risk of losing the principal?

eDo | want a variable annuity with the potential for
higher earnings that aren't guaranteed and the pos-
sibility that I may risk losing principal?

¢Or, am | somewhere in between and willing to
take some risks with an equity-indexed annuity?
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e]s this a single premium or multiple premium
contract?

e]s this an equity-indexed annuity?

e What is the initial interest rate and how long is
it guaranteed?

eDoes the initial rate include a bonus rate and
how much is the bonus?

e What is the guaranteed minimum interest rate?
e What renewal rate is the company crediting on

annuity contracts of the same type that were
issued last year?

e Are there withdrawal or surrender charges or penalties if [ want to end my
contract early and take out all of my money? How much are they?

eCan I get a partial withdrawal without paying surrender or other charges or
losing interest?

eDoes my annuity waive withdrawal charges for reasons such as death, con-
finement in a nursing home or terminal illness?

o[s there a market value adjustment (MVA) provision in my annuity?

e What other charges, if any, may be deducted from my premium or contract
value?

oIf I pick a shorter or longer payout period or surrender the annuity, will the
accumulated value or the way interest is credited change? Is there a death
benefit? How is it set? Can it change?

e What income payment options can I choose? Once I choose a payment
option, can I change it?

11
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I TO CONSIDER

Before you decide to buy an annuity, you should review the contract. Terms
and conditions of each annuity contract will vary.

Ask yourself if, depending on your needs or age, this annuity is right for
you. Taking money out of an annuity may mean you must pay taxes. Also,
while it's sometimes possible to transfer the value of an older annuity into a
new annuity, the new annuity may have a new schedule of charges that
could mean new expenses you must pay directly or indirectly.

You should understand the long-term nature of your purchase. Be sure you
plan to keep an annuity long enough so that the charges don't take too much
of the money you put in. Be sure you understand the effect of all charges.

If you're buying an annuity to fund an IRA or other tax-deferred retirement
program, be sure that you're eligible. Also, ask if there are any restrictions
connected with the program.

Remember that the quality of service that you
can expect from the company and the agent is a
very important factor in your decision.

When you receive you annuity contract, READ
IT CAREFULLY!! Ask the agent and company
for an explanation of anything you don't under-
stand. Do this before any free look period
ends.

Compare information or similar contracts from
several companies. Comparing products may
help you make better decisions.

If you have a specific question or can't get answers you need from the agent
or company, contact your state insurance department.

12
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This appendix to the Buyer's Guide for Fixed Deferred Annuities will
focus on equity-indexed annuities. Like other types of fixed deferred
annuities, equity-indexed annuities provide for annuity income payments,
death benefits and tax-deferred accumulation. You should read the
Buyer's Guide for general information about those features and about pro-
visions such as withdrawal and surrender charges.

13
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—— “" An equity-indexed annuity is a
fixed annuity, either immediate
or deferred, that earns interest
or provides benefits that are
linked to an external equity
reference or an equity index.
The value of the index might
be tied to a stock or other equi-
ty index. One of the most
commonly used indices is
Standard & Poor's 500
Composite Stock Price Index
(the S&P 500)1, which is an
equity index. The value of any
index varies from day to day
and is not predictable.

When you buy an equity-indexed annuity you own an insurance contract.
You are not buying shares of any stock or index.

While immediate equity-indexed annuities may be available, this appendix
will focus on deferred equity-indexed annuities.

14
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An equity-indexed annuity is
different from other fixed annu-
ities because of the way it cred-
its interest to your annuity's
value. Some fixed annuities
only credit interest calculated at
a rate set in the contract. Other
fixed annuities also credit inter-
est at rates set from time to time
by the insurance company.
Equity-indexed annuities credit
interest using a formula based
on changes in the index to which
the annuity is linked. The for-
mula decides how the additional
interest you get and when you
get it depends on the features of
your particular annuity.

Your equity-indexed annuity, like other fixed annuities also promises to pay
a minimum interest rate. The rate that will be applied will not be less than
this minimum guaranteed rate even if the index-linked interest rate is lower.
The value of your annuity also will not drop below a guaranteed minimum.
For example, many single premium contracts guarantee the minimum value
will never be less that 90 percent of the premium paid, plus at least 3% in
annual interest (less any partial withdrawals). The guaranteed value is the
minimum amount available during a term for withdrawals, as well as for
some annuitizations (see "Annuity Income Payments") and death benefits.
The insurance company will adjust the value of the annuity at the end of
each term to reflect any index increases.

15
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Two features that have the greatest effect on the amount of additional inter-
est that may be credited to an equity-indexed annuity are the indexing
method and the participation rate. It is important to understand the features
and how they work together. The following describes some other equity-
indexed annuity features that affect the index-linked formula.

The indexing method means the approach used to measure the amount of
change, if any, in the index. Some of the most common indexing methods,
which are explained more fully later on, include annual reset (ratcheting),
high-water mark and point-to-point.

The index term is the period over which index-linked interest is calculated;
the interest is credited to your annuity at the end of a term. Terms are gen-
erally from one to ten years, with six or seven years being most common.
Some annuities offer single terms while others offer multiple, consecutive
terms. If your annuity has multiple terms, there will usually be a window at
the end of each term, typically 30 days, during which you may withdraw
your money without penalty. For installment premium annuities, the pay-
ment of each premium may begin a new term for that premium.

The participation rate decides how much of the increase in the index will be
used to calculated index-linked interest. For example, if the calculated
change in the index is 9% and the participation rate is 70%, the index linked
interest rate for your annuity will be 6.3% (9% x 70% = 6.3%). A company
may set a different participation rate for newly issued annuities as often as
each day. Therefore, the initial participation rate in your annuity will
depend on when it is issued by the company. The company usually guaran-
tees the participation rate for a specific period (from one year to the entire
term). When that period is over, the company sets a new participation rate
for the next period. Some annuities guarantee that the participation rate will
never be set lower than a specified minimum or higher than a specified
maximum.

16
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Some annuities may put an upper limit, or cap, on the index-linked interest
rate. This is the maximum rate of interest the annuity will earn. In the
example given above, if the contract has a 6% cap rate, 6%, and not 6.3%,
would be credited. Not all annuities have a cap rate.

FLOOR ON EQUITY INDEX-LINKED INTEREST

The floor is the minimum index-linked interest rate you will earn. The most
common floor is 0%. A 0% floor assures that even if the index decreases in
value, the index-linked interest that you earn will be zero and not negative.
As in the case of a cap, not all annuities have a stated floor on index-linked
interest rates. But in all cases, your fixed annuity will have a minimum
guaranteed value.

AVERAGING

In some annuities, the average of an
index's value is used rather than the actu-
al value of the index on a specified date.
The index averaging may occur at the
beginning, the end, or throughout the
entire term of the annuity.

INTEREST COMPOUNDING
Some annuities pay simple interest dur-
ing an index term. That means index-
linked interest is added to your original
premium amount but does not compound
during the term. Others pay compound
interest during a term, which means that
index-linked interest that has already
been credited also earns interest in the
future. In either case, however, the inter-
est earned in one term is usually com-
pounded in the next.

17
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ADMINISTRATIVE FEE

In some annuities, the index-linked interest
rate is computed by subtracting a specific
percentage from any calculated change in
the index. This percentage, sometimes
referred to as the "margin," "spread," or
"administrative fee," might be instead of, or
in addition to, a participation rate. For
example, if the calculated change in the
index is 10%, your annuity might specify
that 2.25% will be subtracted from the rate
to determine the interest rate credited. In
this example, the rate would be 7.75% (10%
- 2.25% = 7.75%). In this example, the
company subtracts the percentage only if
the change in the index produces a positive
interest rate.

VESTING

Some annuities credit none of the index-linked interest or only part of it, if
you take out all your money before the end of the term. The percentage that
is vested, or credited, generally increases as the term comes closer to its end
and is always 100% at the end of the term.

18
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Index-linked interest, if any, is determined each year by comparing the
index value at the end of the contract year with the index value at the start
of the contract year. Interest is added to your annuity each year during the
term.

The index-linked interest, if any, is decided by looking at the index value at
various points during the term, usually the annual anniversaries of the date
you bought the annuity. The interest is based on the difference between the
highest index value and the index value at the start of the term. Interest is
added to your annuity at the end of the term.

The index-linked interest, if any, is
determined by looking at the index
value at various points during the term,
usually the annual anniversaries of the
date you bought the annuity. The inter-
est is based on the difference between
the index value at the end of the term
and the lowest index value. Interest is
added to your annuity at the end of the
term.

The index-linked interest, if any, is
based on the difference between the
index value at the end of the term and
the index value at the start of the term.
Interest is added to your annuity at the
end of the term.

19
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FEATURES AND TRADE-OFFS OF
DIFFERENT INDEXING METHODS?

ANNUAL RESET

Since the interest earned is "locked in" annually and the index value is
"reset" at the end of each year, future decreases in the index will not affect
the interest you have already earned. Therefore, your annuity using the
annual reset method may credit more interest than annuities using other
methods when the index fluctuates up and down often during the term. This
design is more likely than others to give you access to index-linked interest
before the term ends.

[ ommm—

HIGH-WATER MARK

Since interest is calculated using the highest value of the index on a contract
anniversary during the term, this design may credit higher interest than
some other designs if the index reaches a high point early or in the middle
of the term, then drops off at the end of the term.

LOW-WATER MARK

Since interest is calculated using the lowest value of the index prior to the
end of the term, this design may credit higher interest than some other
designs if the index reaches a low point early or in the middle of the term
and then rises at the end of the term.

POINT-TO-POINT

Since interest cannot be calculated before the end of the term, use of this
design may permit a higher participation rate than annuities using other
designs.

20
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You m ay have to make trade-offs to get features you want in an annuity.
This means the annuity you chose may also have features you don’t want.

Your annuity's participation rate may change each year and generally will be
lower than that of other indexing methods. Also an annual reset design may
use a cap or averaging to limit the total amount of interest you might earn
each year.

Interest is not credited until the end of the term. In some annuities, if you
surrender your annuity before the end of the term, you may not get index-
linked interest for that term. In other annuities, you may receive index-
linked interest, based on the highest anniversary value to date and the annu-
ity's vesting schedule. Also, contracts with this design may have a lower
participation rate than annuities using other designs or may use a cap to
limit the total amount of interest you might earn.

Interest is not credited until the end of the term. With some annuities, if
you surrender your annuity before the end of the term, you may not get
index-linked interest for that term. In other annuities, you may receive
index-linked interest based on a comparison of the lowest anniversary value
to date with the index value at surrender and the annuity's vesting schedule.
Also, contracts with this design may have a lower participation rate than
annuities using other designs or may use a cap to limit the total amount of
interest you might earn.

Since interest is not credited until the end of the term, typically six or seven
years, you may not be able to get the index-linked interest until the end of
the term.

21
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IMPACT OF SOME OTHER
EQUITY-INDEXED ANNUITY
PRODUCT FEATURES?

CAP ON INTEREST EARNED

While a cap limits the amount of interest you might earn each year, annu-
ities with this feature may have other product features you want, such as
annual interest crediting or the ability to take partial withdrawals. Also,
annuities that have a cap may have a higher participation rate.

AVERAGING

Averaging at the beginning of a term protects you from buying your annuity
at a high point, which would reduce the amount of interest you might earn.
Averaging at the end of the term protects you against severe declines in the
index and losing index-linked interest as a result. On the other hand, aver-
aging may reduce the amount of the index-linked interest you earn when the
index rises either near the start or at the end of the term.

PARTICIPATION RATE

The participation rate may vary greatly from one annuity to another and
from time to time within a particular annuity. Therefore, it is important for
you to know how your annuity's participation rate works with the indexing
method. A high participation rate may be offset by other features, such as
simple interest, averaging, or a point-to-point indexing method. On the
other hand, an insurance company may offset a lower participation rate by
also offering a feature such as an annual reset indexing method.

INTEREST COMPOUNDING

It is important for you to know whether your annuity pays compound or
simple interest during a term. While you may earn less from an annuity that
pays simple interest, it may have other features you want, such as a high
participation rate.

22
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In addition to the information discussed in this Buyer's Guide about surren-
der and withdrawal charges and free withdrawals, there are additional con-
siderations for equity-indexed annuities. Some annuities credit none of the
index-linked interest or only part of it if you take out money before the end
of the term. The percentage that is vested, or credited, generally increases
as the term comes closer to its end and is always 100% at the end of the

term.

Depending on the index
used, stock dividends
may or may not be
included in the index's
value. For example, the
S&P 500 is a stock price
index and only considers
the prices of stocks. It
does not recognize any
dividends paid on those
stocks.

=
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The questions listed below
may help you decide which
type of annuity, if any,
meets your retirement
planning and financial
needs. You should consid-
er what your goals are for
the money you may put
into the annuity. You need
to think about how much
risk you're willing to take
with the money. Ask your-
self:

e Am I interested in a vari-
able annuity with the
potential for higher earn-
ings that are not guaran-
teed and willing to risk los-
ing the principal?

e [s a guaranteed interest
rate more important to me,
with little or no risk of los-
ing the principal?

¢ Or, am I somewhere in
between these two
extremes and willing to
take some risks?

24
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WHICH EQUITY-INDEXED
ANNUITY IS BEST FOR ME?

As with any other insurance
product, you must carefully
consider your own personal
situation and how you feel
about the choices available.
No single annuity design
may have all the features
you want. It is important to
understand the features and
trade-offs available so you
can choose the annuity that
is right for you. Keep in
mind that it may be mislead-
ing to compare one annuity
to another unless you com-
pare all the other features of
each annuity. You must
decide for yourself what
combination of features
makes the most sense for
you. Also remember that it
is not possible to predict the
future behavior of an index.

25
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You should ask the following questions about equity-indexed annuities in
addition to the questions in the Buyer's Guide to Fixed Deferred Annuities.

e How long is the term?
e What is the guaranteed minimum interest rate?

e What is the participation rate? For how long is the participation rate guar-
anteed?

e [s there a minimum participation rate?
¢ Does my contract have an interest rate cap? What is it?

¢ Does my contract have an interest rate floor? What is it?
o [s interest rate averaging used? How does it work?

e [s interest compounded during
a term?

e [s there a margin, spread, or
administrative fee? Is that in
addition to or instead of a par-
ticipation rate?

¢ What indexing method is used
in my contract?

e What are the surrender charges or penalties if [ want to end my contract
early and take out all of my money?

e Can I get a partial withdrawal without paying charges or losing interest?
Does my contract have vesting? If so, what is the rate of vesting?

26



Remember to read your
annuity contract care-
fully when you receive
it. Ask your agent or
insurance company to
explain anything you
don't understand. If
you have a specific
complaint or can't get
answers you need from
the agent or company,
contact your state
insurance department.

Rage 103 of Appendix

27



Page 104 of Appendix

NAIC Insurance and Annuities Replacement Model Regulation:
A Systemic Approach to Appropriate Sales Practices

Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2014 All Rights Reserved.

NAIC Insurance and Annuities Replacement Model Regulation

A. In June 2000, the NAIC adopted substantial amendments to the 1998
Insurance and Annuities Replacement Model Regulation. This regulation
establishes substantial protections for consumers through required
systems of supervision, control, monitoring, and recordkeeping for
insurers and producers. Additionally, the regulation requires plain-English
notices, and signed disclosure about the replacement transaction.

1. The NAIC’s Model Regulation and amendments promote
uniformity among state insurance regulations.

2. Citation: Insurance and Annuities Replacement Model Regulation,
NAIC Model Regulation Service-July 2006 at 111-621-1.

B. Approach of the amended regulation

1. The amended regulation establishes duties for insurance
producers, replacing insurers, and existing insurers designed to
protect consumers.

a. For example, insurers using insurance producers must,
among other things:

(1) Maintain a system of supervision and control;

(2) Have the capacity to monitor each producer’s life
and annuity replacements for that insurer;

(3) Ascertain that required sales material and
illustrations are complete and accurate; and

(4) Maintain records of required notification forms and
illustrations that can be produced.

b. A required notice of replacement must be presented, read
to consumers, and signed by the producer and consumer.

2. The regulation lists illustrative violations, and establishes penalties
that may include the revocation or suspension of a producer’s or
company’s license, monetary fines, and forfeiture of commissions
or compensation. Commissioners may require insurers to make
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restitution, and restore policy values with interest when violation
are material to the sale. [See, Section 8 of the regulation].

C. Overview of Issue

1. A replacement occurs when an individual uses existing life
insurance policy or annuity contract values to purchase a new
policy or contract.

2. A replacement may involve the use of the entire value of an
existing policy or contract, as in the case of a surrender, or it may
involve the use of only a portion of the existing values.

3. Under the NAIC Model as amended in 2000, the use of any
portion of the values of an existing policy or contract to purchase a
new policy or contract constitutes replacement, including
borrowing, assigning dividends, lapsing, or forfeiting.

a. External replacement occurs when a company replaces
the life or annuity product of another company.

b. Internal replacement occurs when a company replaces a
life or annuity contract that it has already issued.

D. Purpose of the Amended NAIC Replacement Regulation

1. To regulate the activities of insurers and producers with respect to
the replacement of existing life insurance and annuities.

2. To protect the interests of life insurance and annuity purchasers
by establishing minimum standards of conduct to be observed in
replacement or financed purchase transactions, and to:

a. Assure that purchasers receive information with which a
decision can be made in his or her own best interest;

b. Reduce the opportunity for misrepresentation and
incomplete disclosure; and

c. Establish penalties for failure to comply with the regulation.

E. Regulation Applies to Variable Life Insurance and Variable Annuity
Replacements

1. The term replacement is defined in the regulation to mean a
transaction in which a new policy or contract is to be purchased,
and it is known or should be known to the proposing producer, or
to the proposing insurer if there is no producer, that by reason of
the transaction, an existing policy or contract has been or is to be:

a. Lapsed, forfeited, surrendered or partially surrendered,
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assigned to the replacing insurer or otherwise terminated;

b. Converted to reduced paid-up insurance, continued as
extended term insurance, or otherwise reduced in value by
the use of nonforfeiture benefits or other policy values;

c. Amended so as to effect either a reduction in force of for
which benefits would be paid;

d. Reissued with any reduction in cash value; or
e. Used in a financed purchase.

2. The regulation excuses variable life and variable annuity contracts
from requirements in Sections 5(A)(2) and 6(B) to provide
illustrations or policy summaries.

a. In place of the policy summaries and illustrations
requirement, the regulation mandates “premium or contract
distribution amounts and identification of the appropriate
prospectus or offering circular” instead.

b. In all other respects, the regulation fully applies to
individual variable contract replacements.

F. Exceptions from regulation for group contracts
1. The regulation does not apply to transactions involving:
a. Policies or contracts used to fund:

(1) An employee pension or welfare benefit plan that is
covered by the Employee Retirement and Income
Security Act (ERISA);

(2) A plan described by Sections 401(a), 401(k) or
403(b) of the Internal Revenue Code, where the
plan, for purposes of ERISA, is established or
maintained by an employer;

(3) A governmental or church plan defined in Section
414, a governmental or church welfare benefit plan,
or a deferred compensation plan of a state or local
government or tax exempt organization under
Section 457 of the Internal Revenue Code; or

(4) A non-qualified deferred compensation
arrangement established or maintained by an
employer or plan sponsor.

b. Group life insurance or group annuities where there is no
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direct solicitation of individuals by an insurance producer.
c. Credit life insurance.
G. Duties of Producers and Insurers in Replacement Transactions
1. Duties of insurers that use producers [Section 4.]
a. Under the regulation, each insurer must:

(1) Maintain a system of supervision and control to
insure compliance with the requirements of this
regulation that shall include at least the following:

(a) Inform its producers of the requirements of
the regulation and incorporate the
requirements of the regulation into all
relevant producer training manuals
prepared by the insurer;

(b) Provide to each producer a written
statement of the company's position with
respect to the acceptability of replacements
providing guidance to its producer as to the
appropriateness of these transactions;

(c) A system to review the appropriateness of
each replacement transaction that the
producer does not indicate is in accord with
the regulation’s standards;

(d) Procedures to confirm that the requirements
of this regulation have been met; and

(e) Procedures to detect transactions that are
replacements of existing policies or
contracts by the existing insurer, but that
have not been identified as such by the
applicant or producer.

(2) Have the capacity to produce, upon request, and
make available to the Insurance Department,
records of each producer's:

(a) Replacements, including financed
purchases, as a percentage of the
producer's total annual sales for life
insurance and annuity contracts not
exempted from this regulation;

(b) Number of lapses of policies and contracts
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by the producer as a percentage of the
producer's total annual sales for life
insurance and annuity contracts not
exempted from this regulation;

(c) Number of transactions that are unidentified
replacements of existing policies or
contracts by the existing insurer detected by
the company's monitoring system as
required by Section (4)(A)(5) of the
regulation; and

(d) Replacements, indexed by replacing
producer and existing insurer.

(3) Require with or as a part of each application for life
insurance or an annuity a signed statement by both
the applicant and the producer as to whether the
applicant has existing policies or contracts;

(4) Require with each application for life insurance or
an annuity that indicates an existing policy or
contract a completed notice regarding
replacements as contained in Attachment 1 to the
regulation;

(5) When the applicant has existing policies or
contracts, retain completed and signed copies of
the notice regarding replacements in its home or
regional office for at least five years after the
termination or expiration of the proposed policy or
contract;

(6) When the applicant has existing policies or
contracts, obtain and retain copies of any sales
material as required by Section 3(E) of the
regulation, the basic illustration and any
supplemental illustrations used in the sale and the
producer's and applicant's signed statements with
respect to financing and replacement in its home or
regional office for at least five years after the
termination or expiration of the proposed policy or
contract

(7) Records required to be retained by the regulation
may be maintained in paper, photograph,
microprocess, magnetic, mechanical or electronic
media or by any process which accurately
reproduces the actual document.

2. Duties of Replacing Insurers that Use Producers [Section 6].
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a. Where a replacement is involved in the transaction, the

b.

replacing insurer shall:

(1) Verify that the required forms are received and are

in compliance with the regulation;

(2) Notify any other existing insurer that may be

affected by the proposed replacement within five
business days of receipt of a completed application
indicating replacement or when the replacement is
identified if not indicated on the application, and
mail a copy of the available illustration or policy
summary for the proposed policy or available
disclosure document for the proposed contract
within five business days of a request from an
existing insurer; [note: this illustration and policy
summary requirement does not apply to variable
contracts.]

(3) Be able to produce copies of the notification

regarding replacement required in Section 4(B),
indexed by producer, in its home or regional office
for at least five years or until the next regular
examination by the insurance department of a
company's state of domicile, whichever is later; and

(4) Provide to the policy or contract owner notice of the

right to return the policy or contract within thirty (30)
days of the delivery of the contract and receive an
unconditional full refund of all premiums or
considerations paid on it, including any policy fees
or charges or, in the case of a variable or market
value adjustment policy or contract, a payment of
the cash surrender value provided under the policy
or contract plus the fees and other charges
deducted from the gross premiums or
considerations or imposed under such policy or
contract.

In transactions where the replacing insurer and the existing
insurer are the same or subsidiaries or affiliates under
common ownership or control [internal replacements] allow
credit for the period of time that has elapsed under the
replaced policy's or contract's incontestability and suicide
period up to the face amount of the existing policy or
contract. With regard to financed purchases the credit may
be limited to the amount the face amount of the existing
policy is reduced by the use of existing policy values to
fund the new policy or contract.



Page 110 of Appendix

c. If an insurer prohibits the use of sales material other than
that approved by the company, as an alternative to the
requirements of Section 3(E) the insurer may:

(1) Require with each application a statement signed
by the producer that:

Represents that the producer used only
company approved sales material;

Lists, by identifying number or other
descriptive language, the sales material that
was used; and

States that copies of all sales material were
left with the applicant in accordance with
Section 3(D); and

o Within ten days of the issuance of the policy or
contract:

(a)

(b)

(c)

Notify the applicant by sending a letter or by
verbal communication with the applicant by
a person whose duties are separate from
the marketing area of the insurer, that the
producer has represented that copies of all
sales material have been left with the
applicant in accordance with Section 3(D);

Provide the applicant with a toll free number
to contact company personnel involved in
the compliance function if such is not the
case; and

Stress the importance of retaining copies of
the sales material for future reference; and

0 Keep a copy of the letter or other verification in the
policy file at the home or regional office for at least
five years after the termination or expiration of the
policy or contract.

3. Duties of the Existing Insurer [Section 6].

a.

Where a replacement is involved in the transaction, the
existing insurer shall:

(1) Upon notice that its existing policy or contract may be
replaced or a policy may be part of a financed purchase,
retain copies of the notification in its home or regional
office, indexed by replacing insurer, notifying it of the
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replacement for at least five years or until the conclusion of
the next regular examination conducted by the Insurance
Department of its state of domicile, whichever is later.

(2) Send a letter to the policy or contract owner of the right
to receive information regarding the existing policy or
contract values including, if available, an in force
illustration or policy summary if an in force illustration
cannot be produced within five business days of receipt of
a notice that an existing policy or contract is being
replaced. The information shall be provided within five
business days of receipt of the request from the policy or
contract owner.

(3) Upon receipt of a request to borrow, surrender or
withdraw any policy or contract values, send to the
applicant a notice, advising the policy or contract owner of
the effect release of policy or contract values will have on
the non-guaranteed elements, face amount or surrender
value of the policy or contract from which the values are
released. The notice shall be sent separate from the check
if the check is sent to anyone other than the policy or
contract owner. In the case of consecutive automatic
premium loans or systematic withdrawals from a contract,
the insurer is only required to send the notice at the time of
the first loan or withdrawal.

4. Duties of Producers [Section 4].

a.

A producer who initiates an application must submit to the
insurer, with or as part of the application, a statement
signed by both the

applicant and the producer as to whether the applicant has
existing policies or contracts. If the answer is "no," the
producer's duties with respect to replacement are
complete.

If the applicant answered "yes" to the question regarding
existing coverage referred to in Subsection (A), the
producer shall present and read to the applicant, not later
than at the time of taking the application, a notice
regarding replacements in the form as described in
Attachment 1 to the regulation or other substantially similar
form approved by the commissioner. The notice shall be
signed by both the applicant and the producer attesting
that the notice has been read aloud by the producer or that
the applicant did not wish the notice to be read aloud (in
which case the producer need not have read the notice
aloud) and left with the applicant.

The notice shall list all life insurance policies or annuities



Page 112 of Appendix

proposed to be replaced, properly identified by name of
insurer, the insured or annuitant, and policy or contract
number if available; and shall include a statement as to
whether each policy or contract will be replaced or whether
a policy will be used as a source of financing for the new
policy or contract. If a policy or contract number has not
been issued by the existing insurer, alternative
identification, such as an application or receipt number,
shall be listed.

d. In connection with a replacement transaction the producer
shall leave with the applicant at the time an application for
a new policy or contract is completed the original or a copy
of all sales material. With respect to electronically
presented sales material, it shall be provided to the
policyholder in printed form no later than at the time of
policy or contract delivery.

e. Except as provided in Section 5(C) of the regulation, in
connection with a replacement transaction the producer
shall submit to the insurer to which an application for a
policy or contract is presented, a copy of each document
required by this section, a statement identifying any
preprinted or electronically presented company approved
sales materials used, and copies of any individualized
sales materials, including any illustrations used in the
transaction

H. Selected Definitions

1.

Section 2(D) defines the term financed purchase as “the purchase
of a new policy involving the actual or intended use of funds
obtained by the withdrawal or surrender of, or by borrowing from
values of an existing policy to pay all or part of any premium due
on the new policy.”

a. If a withdrawal, surrender, or borrowing involving the policy
values of an existing policy are used to pay premiums on a new
policy owned by the same policyholder within thirteen months
before or after the effective date of the new policy and is known by
the replacing insurer, or if the withdrawal, surrender, or borrowing
is shown on any illustration of the existing and new policies made
available to the prospective policyowner by the insurer or its
producers, it will be deemed prima facie evidence of a financed
purchase.

Section 2(I) defines the term registered contract as “a variable
annuity contract or variable life insurance policy subject to the
prospectus delivery requirements of the Securities Act of 1933.”
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I. Several aspects of the amended NAIC model regulation parallel SEC and
FINRA positions concerning Section 1035 exchanges and bonus annuity sales.

1. Selected list of parallel regulatory concepts

a. FINRA Guideline on Variable Life Insurance Distribution:
NTM 00-44 (June 2000).

b. FINRA Guidelines on Supervisory Responsibilities: NTM
99-45 (June 1999).

c. FINRA Statement on Variable Annuity Distribution: NTM
99-35 (May 1999).

d. SEC Office of Compliance Inspections and Examinations:
Indicators of “Good” Internal Controls in Variable Contract
Distribution.

(1) A compilation of the SEC’s indicators drawn from
speeches and seminar comments is discussed in
Wilkerson, Variable Product Distribution: A
Continuing Study of Compliance Examinations,
Inspections Sweeps and Evolving Regulatory
Standards, ACLI Compliance Section Annual
Meeting (July 19, 2000) at 20.

e. SEC Examination of Variable Annuity “Bonus” Programs

(1) Several of the items requested in the SEC’s
inspection letter requested documents and
information that the amended NAIC Model
Replacement Regulation also addresses.

(a) Scope of documents requested in the SEC’s
examinations was outlined in Variable
Product Distribution: A Continuing Study of
Compliance Examinations, Inspections
Sweeps and Evolving Regulatory
Standards, ACLI Compliance Section
Annual Meeting (July 19, 2000) at 6.

a. FINRA and SEC inspection sweeps focusing on “Section
1035 exchanges” of variable contracts and “life financing”
arrangements (1998 and 1996.)

(1) These sweeps and the documentation they elicited
were discussed in Variable Product Distribution: A
Continuing Study of Compliance Examinations,
Inspections Sweeps and Evolving Regulatory
Standards, ACLI Compliance Section Annual
Meeting (July 19, 2000) at 11 and 15.
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J. NAIC Model Replacement Regulation: State-by-State Chart

A chart listing the status of the NAIC Model Replacement
Regulation under state insurance law appears following this
outline.

[NAIC Replacement Disclosure Examples Follow on Next Page]

[This space left intentionally blank]
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Attachment 1 to this Outline on the Model Replacement Regulation
IMPORTANT NOTICE: REPLACEMENT OF LIFE INSURANCE OR ANNUITIES

This document must be signed by the applicant and the producer, if there is one, and a
copy left with the applicant.

You are contemplating the purchase of a life insurance policy or annuity contract. In
some cases this purchase may involve discontinuing or changing an existing policy or
contract. If so, a replacement is occurring. Financed purchases are also considered
replacements.

A replacement occurs when a new policy or contract is purchased and, in connection
with the sale, you discontinue making premium payments on the existing policy or
contract, or an existing policy or contract is surrendered, forfeited, assigned to the
replacing insurer, or otherwise terminated or used in a financed purchase.

A financed purchase occurs when the purchase of a new life insurance policy involves
the use of funds obtained by the withdrawal or surrender of or by borrowing some or all
of the policy values, including accumulated dividends, of an existing policy, to pay all or
part of any premium or payment due on the new policy. A financed purchase is a
replacement.

You should carefully consider whether a replacement is in your best interests. You will
pay acquisition costs and there may be surrender costs deducted from your policy or
contract. You may be able to make changes to your existing policy or contract to meet
your insurance needs at less cost. A financed purchase will reduce the value of your
existing policy or contract and may reduce the amount paid upon the death of the
insured.

We want you to understand the effects of replacements before you make your purchase
decision and ask that you answer the following questions and consider the questions on
the back of this form.

1. Are you considering discontinuing making premium payments, surrendering, forfeiting,
assigning to the insurer, or otherwise terminating your existing policy or contract? ____
YES NO

2. Are you considering using funds from your existing policies or contracts to pay
premiums due on the new policy or contract? _ YES __ NO

If you answered "yes" to either of the above questions, list each existing policy or
contract you are contemplating replacing (include the name of the insurer, the
insured, and the contract number if available) and whether each policy will be
replaced or used as a source of financing:
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INSURER NAME
CONTRACT OR POLICY#
INSURED OR ANNUITANT: REPLACED (R) OR FINANCING (F)

1.

2.

Make sure you know the facts. Contact your existing company or its agent for
information about the old policy or contract. [If you request one, an in force
illustration, policy summary or available disclosure documents must be sent to
you by the existing insurer.] Ask for and retain all sales material used by the
agent in the sales presentation. Be sure that you are making an informed
decision.

The existing policy or contract is being replaced because

| certify that the responses herein are, to the best of my knowledge, accurate:

Applicant's Signature and Printed Name Date
Producer's Signature and Printed Name Date
I do not want this notice read aloud to me. (Applicants must initial only if

they do not want the notice read aloud.)

A replacement may not be in your best interest, or your decision could be a good one.
You should make a careful comparison of the costs and benefits of your existing policy
or contract and the proposed policy or contract. One way to do this is to ask the
company or agent that sold you your existing policy or contract to provide you with
information concerning your existing policy or contract. This may include an illustration of
how your existing policy or contract is working now and how it would perform in the
future based on certain assumptions. lllustrations should not, however, be used as a
sole basis to compare policies or contracts. You should discuss the following with your
agent to determine whether replacement or financing your purchase makes sense:
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Are they affordable?

Could they change?

You're older--are premiums higher for the proposed new
policy?

How long will you have to pay premiums on the new
policy? On the old policy?

New policies usually take longer to build cash values and
to pay dividends.

Acquisition costs for the old policy may have been paid,
you will incur costs for the new one.

What surrender charges do the policies have?

What expense and sales charges will you pay on the new
policy?

Does the new policy provide more insurance coverage?

If your health has changed since you bought your
old policy, the new one could cost you more, or you could
be turned down.

You may need a medical exam for a new policy.

Claims on most new policies for up to the first two years
can be denied based on inaccurate statements.

Suicide limitations may begin anew on the new coverage.

IF YOU ARE KEEPING THE OLD POLICY AS WELL AS THE NEW POLICY:

How are premiums for both policies being paid?

How will the premiums on your existing policy be affected?
Will a loan be deducted from death benefits?

What values from the old policy are being used to pay
premiums?

IF YOU ARE SURRENDERING AN ANNUITY OR INTEREST SENSITIVE LIFE

PRODUCT:

Will you pay surrender charges on your old contract?

What are the interest rate guarantees for the new contract?
Have you compared the contract charges or other policy
expenses?

OTHER ISSUES TO CONSIDER FOR ALL TRANSACTIONS:

What are the tax consequences of buying the new policy?
Is this a tax free exchange? (See your tax advisor.)

Is there a benefit from favorable "grandfathered" treatment
of the old policy under the federal tax code?
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Will the existing insurer be willing to modify the old policy?
How does the quality and financial stability of the new
company compare with your existing company?

(Attachment 2 to Replacement Outline)

NOTICE REGARDING REPLACEMENT
REPLACING YOUR LIFE INSURANCE POLICY OR ANNUITY?

Are you thinking about buying a new life insurance policy or annuity and discontinuing or
changing an existing one? If you are, your decision could be a good one--or a mistake.
You will not know for sure unless you make a careful comparison of your existing
benefits and the proposed policy or contract's benefits.

Make sure you understand the facts. You should ask the company or agent that sold you
your existing policy or contract to give you information about it.

Hear both sides before you decide. This way you can be sure you are making a decision
that is in your best interest.

[This space left intentionally blank]
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NAIC Model Regulation on the Use of Senior-Specific Certifications and
Professional Designations in the Sale of Life Insurance and Annuities

Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation American
Council of Life Insurers © 2015 All Rights Reserved.

I. NAIC Model Regulation on the Use of Senior-Specific Certifications and
Professional Designations in the Sale of Life Insurance and Annuities.

A. This NAIC regulation directly parallels the North American Securities
Administrators Association (NASAA) credentialing regulations and was
developed in close coordination with NASAA and supported by NASAA.

B. See http://www.nasaa.org/content/Files/Senior Model Rule110807.pdf

C. The NAIC regulation and an accompanying bulleting can be obtained on the
NAIC website at http://www.naic.org/Releases/2008 docs/senior_sales.htm .

Il. Purpose of the NAIC Regulation

A. The regulation establishes standards to protect consumers from misleading
and fraudulent marketing practices with respect to the use of senior-specific
certifications and professional designations in the solicitation, sale or purchase
of, or advice made in connection with, a life insurance or annuity product.

B. The regulation will apply to any solicitation, sale or purchase of, or advice
made in connection with, a life insurance or annuity product by an “insurance
producer,” that is defined as a person required to be licensed under the laws of
this State to sell, solicit or negotiate insurance, including annuities.

lll. Prohibited Uses of Senior-Specific Certifications and Professional
Designations [Section 5]

A. Under the regulation, it will be an unfair and deceptive act or practice in the
business of insurance within the meaning of the Unfair Trade Practices Act for an
insurance producer to use a senior-specific certification or professional
designation that indicates or implies in such a way as to mislead a purchaser or
prospective purchaser that insurance producer has special certification or training
in advising or servicing seniors in connection with the solicitation, sale or
purchase of a life insurance or annuity product or in the provision of advice as to
the value of or the advisability of purchasing or selling a life insurance or annuity
product, either directly or indirectly through publications or writings, or by issuing
or promulgating analyses or reports related to a life insurance or annuity product.
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B. The prohibited use of senior-specific certifications or professional
designations includes, but is not limited to, the following:

1. Use of a certification or professional designation by an insurance
producer who has not actually earned or is otherwise ineligible to use
such certification or designation;

2. Use of a nonexistent or self-conferred certification or professional
designation;

3. Use of a certification or professional designation that indicates or
implies a level of occupational qualifications obtained through education,
training or experience that the insurance producer using the certification
or designation does not have; and

4. Use of a certification or professional designation that was obtained
from a certifying or designating organization that:

a) Is primarily engaged in the business of instruction in sales or
marketing;

b) Does not have reasonable standards or procedures for
assuring the competency of its certificants or designees;

c) Does not have reasonable standards or procedures for
monitoring and disciplining its certificants or designees for
improper or unethical conduct; or

d) Does not have reasonable continuing education requirements
for its certificants or designees in order to maintain the certificate
or designation.

5. Under the regulation, there is a rebuttable presumption that a
certifying or designating organization is not disqualified solely for
purposes of subsection A(2)(d) when the certification or designation
issued from the organization does not primarily apply to sales or
marketing and when the organization or the certification or designation in
question has been accredited by:

a) The American National Standards Institute (ANSI);

b) The National Commission for Certifying Agencies; or

c) Any organization that is on the U.S. Department of Education’s
list entitled “Accrediting Agencies Recognized for Title IV

Purposes.”

6. In determining whether a combination of words or an acronym
standing for a combination of words constitutes a certification or
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professional designation indicating or implying that a person has special
certification or training in advising or servicing seniors, factors to be
considered shall include:

a) Use of one or more words such as “senior,” “retirement,”
“elder,” or like words combined with one or more words such as
“certified,” “registered,” “chartered,” “advisor,” “specialist,”
“consultant,” “planner,” or like words, in the name of the
certification or professional designation; and

b) The manner in which those words are combined.

7. For purposes of this NAIC regulation, a job title within an organization
that is licensed or registered by a State or federal financial services
regulatory agency is not a certification or professional designation, unless
it is used in a manner that would confuse or mislead a reasonable
consumer, when the job title:

a) Indicates seniority or standing within the organization; or

b) Specifies an individual’s area of specialization within the
organization.

8. Under this subsection, financial services regulatory agency includes,
but is not limited to, an agency that regulates insurers, insurance
producers, broker-dealers, investment advisers, or investment companies
as defined under the Investment Company Act of 1940.

IV. State-by-State Index to the NAIC Senior-Specific Certifications Model Regulation
appears in the Appendix to this outline.

[This space left intentionally blank]
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The Impact of State Insurance Consulting Laws and Related Provisions on
Insurance Producers Performing Financial Planning Services
Carl B. Wilkerson, Vice President & Chief Counsel-Securities & Litigation
American Council of Life Insurers © 2015 All Rights Reserved.

I. The Impact of State Insurance Consulting Laws and Related Provisions on
Insurance Producers Performing Financial Planning Services

A. Background

1. A degree of variability exists in state insurance statutes and
regulations concerning financial planning by life insurance agents.

2. Careful review of the various state laws and regulations is valuable in
confirming proper procedures and activities.

B. NAIC Unfair Trade Practices Act provisions governing financial planning:

1. §2(M) of the NAIC Unfair Trade Practices Act defines an unfair
financial planning practice by an insurance producer to be:

a) Holding himself or herself out directly or indirectly to the public
as they "financial planner," "investment advisor," "consulted,"
"financial counselor," or any other specialists engaged in the
business of giving financial planning for advice relating to
investments, insurance, real estate tax matters or trust and estate
matters when such person is in fact engaged only in the sale of

policies.

b) Engaging in the business of financial planning without
disclosing to the client prior to the execution of the agreement
provided for in paragraph 3 [of this regulation], or solicitation of the
sale of a product or service that:

(1) He or she is also an insurance salesperson, and
(2) That a commission for the sale of the insurance

products will be received in addition to a fee for financial
planning, if such is the case.
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c) This NAIC provision forbids these other than commission for
financial planning by insurance producers, unless such fees are
based upon a written agreement, signed by the client in advance;
a copy of the agreement must be given to the client at the time it is
signed.

C. Insurance Consulting Laws

1. Many states have adopted statutes or regulations generally referred to
as "insurance consulting" provisions that seek to protect insurance
product policyholders by preventing the receipt of insurance commissions
and insurance consulting fees concerning the same sale.

2. Itis unlikely that this body of law was intended to govern broad-
spectrum of financial planning conducted by insurance agents in today's
market. Nonetheless, financial planning and investment advisory
activities could inadvertently trigger the scope and terms of the insurance
consulting laws.

a) Insurance consulting laws evolved to address problems of a
traditional life insurance environment, not more recent
developments such as financial planning more investment advice.

b) While the application of the insurance consulting laws to
financial planning is not clear, potential coverage could be
triggered in two ways:

(1) Fee and commission financial planning arrangements
that also involve a recommendation and ultimate purchase
of insurance product;

(2) Commission only financial planning arrangements that
involve the recommendation and ultimate purchase of an
insurance product.

¢) Insurance consulting laws generally fall into two categories:

(1) States prohibiting insurance agents from receiving both
consulting fees and sales commissions in connection with
the same assurance product sale.

(a) See, e.g., Connecticut Insurance Code §38 —
92h (an individual serving as a quote certified
insurance consultant” is prohibited from receiving
both sales commission and a consultant's
commission in connection with the sale of
insurance).

(2) States permitting insurance agents to obtain both
consulting fees and sales commissions in connection with
the same insurance product sale, providing clear
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disclosure about the joint receipt of a fee and commission
is communicated.

(a) See, e.g., Arkansas Insurance Department
Bulletin No. 1185 (May 10, 1985): "the obvious
intent of this section [§66 -- 3023 (3)] is to permit
genuine utilization of the [property/casualty and
life/disability] agent's expertise, for compensation,
but to require proper disclosure to the client and to
prevent price gouging by unscrupulous persons."

(b) See also, New Mexico Insurance Rule 80-3-6
(c) which states that "terms such as financial
planner, investment advice or, financial consultant,
or financial counseling shall not be used in such a
way as to imply that the insurance agent is
generally engaged in an advisory business in which
compensation is unrelated to sales, unless such is
actually the case.

(3) A compilation of state laws and regulations about
insurance consulting laws and investment advisor
provisions is set forth below.

d) A law survey on insurance consulting laws in each of the
states follows this segment of the outline.

[This space left intentionally blank]
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